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To those on the waiting list, 
cars are Dreamboats, too. 
* * + 
Torquey’s solution to the car 
shortage is to seize the Halloween 
witch’s broomsticks for transporta- 
tion, until the supply has more of 
a ghost of a chance of meeting the 
demand than it does now. 
> 


First Kaiser 


The first Kaiser Special—also the 
first Kaiser- Frazer product — was 
sold last week by Leclaire Motors, 
Chicago, to James Lynch, president 
of Mead Cycle Co., Chicago. A 1946 
s model was traded in. 

a 


* * 

Net Debt Up 

Public and private net debt in the 
nation at the end of 1945 totaled 
$400.5 billion, an increase of $35.4 
billion over 1944, according to the 
Department of Commerce. This 
compares with a record increase of 
$62 billion in the total net debt in 
1944, the last year of full-scale war 
expenditures. 

+ * + 

Government Bearings 

As a measure of at least tem- 
porary relief, some leaders in the 
bearing industry are urging release 
of stocks of standard bearings held 
by government agencies. Spokes- 
men blame CPA regulations for the 
shortage which has resulted in as 
much as six-month delay in bear- 
ing shipments and has stopped 
some assemblies entirely. 

+ * 


Snow, That Is 

Some Texans wonder why Sen- 
ator Claghorn doesn’t urge a spe- 
cial session of Congress to learn 
why WAA is offering snowmobiles 
| as surplus property in that state. 

Adding insult to injury, much of 
the time the vehicles are said to be 
parked so that they have a north 
side! 

H. W. Smith, WAA official, is 
still trying to make a sale, think- 
ing that somebody will make use 
of this equipment. 





UAW, Industry 
Exchange Blasts 
As Tieups Grow 


Union to Bare Demand 
On Chrysler This Week; 
Ford Flays Wildcatters 


By Mac Gordon 
Staff Writer 


DETROIT. — Labor - man- 
agement tension was rising in 
automotive plants last week 
with the approach of Chrysler 


wage negotiations and with 
the spread of worker layoffs be- 
cause of the shortage of sheet steel. 

UAW-CIO leaders launched a 
belated show of militancy for the 
Wage raise battle, but the tone 
among auto executives was one 
of determined resistance to de- 
mands that might upset the na- 
tion’s precarious economy. 

President Truman’s appeal to the 
AFL annual convention for labor 
cooperation in the effort to boost 
production and productivity thus 
drew a hearty second from motor 
makers, who have had to contend 
with a general decline in efficiency 
since the end of the war. 

Reaction was all but favorable, 
however, to the proposal by Wal- 
ter P. Reuther, UAW president, for 
a national labor-management con- 
ference to explore the factors be- 
hind the lag in production. 

“Isn’t Reuther trying to dodge 
the blame again?” and “What 
did last year’s conference accom- 
plish?” were the off-the-record 
responses of several company of- 
ficials. Were it not for the recent 
strikes in major industries, these 
spokesmen said, there would be 
no serious shortages now and no 
widespread layoffs on the assem- 
bly lines. 

It was Henry Ford II, company 
president, who on Friday carried 
forward the counter-offensive being 
waged by the industry against 
wildcat strikes instigated by Com- 

(Continued on Page 53, Col. 1) 





Kaiser-Fiat Car? 


K-F May Build Low Cost Auto on Chassis 
Sent from Italian Company 


DETROIT.—A low-cost interna- 
tional car—built partly in Italy 
and finished and sold in the United 
States—is the goal of current ne- 
gotiations between the Fiat auto 
company and Kaiser-Frazer. 

Fiat would start shipping chas- 





(First Top Cars Months) 


New car registrations reported 
in Automotive News today: 
1941 
Pos. 
537,546— 2 
416,395— 3 
828,504— 1 
188,098— 7 
72,946—11 
60,725—13 
255,755— 5 


Make 
Ford 
Plym. 
Chev. 
Dodge 
Nash 
Hudson 
Pontiac 


3—127,420 
4— 84,857 











sis to this country in 1947 to be 
completed by K-F, according to an 
International News Service dis- 
patch from Rome. 

At Willow Run, Henry Kaiser 
and Joseph Frazer confirmed the 
report of the negotiations, but 
pointed out that since the deal 
was not completed, it was not 
possible to give details. 

It was believed likely, however, 
that should the deal be consum- 
mated, the cars would be _ sold 
through the network of 4,000 Kais- 
er-Frazer dealers and Graham dis- 
tributors. 

The car was reported in Rome 
to be a light job which would sell 
below $1,000. It is said to be 160 
inches from bumper to bumper, to 
have a four-cylinder motor with 
a top speed of 70 miles an hour. 
It would get 27 miles to the gal- 
lon, the report said. 

Kaiser-Frazer, according to INS, 
would add the bodies, tires and 
accessories. The report added that 
preliminary estimates call for ship- 
ment of 40,000 chassis from Italy 
during 1947, with a progressive in- 
crease as mass production develops. 

K-F is said to have o 
the idea. It proposes to ship Fiat 
quantities of badly needed coal, 
;. Steel, wood and ferrotis alloys to : 

‘(See FIAT, Page 46, Col. 5) 





HIT OF THE ATA convention was this 
Mack pedigreed b (not 
gal) 


Lee 
the truck is = 1901 Mack. 
* 


ATA Posweasthons 
Asks Curb on 
Labor Trusts 


By Melvin J. Adams 
Staff Writer 

CHICAGO.—The American 
Trucking Assns., Inc., advocated at 
its annual convention here last 
week that “equality before the 
law” between management and la- 
bor be the prime objective of all 
new labor proposals in the next 
sessions of Congress and the state 
legislatures. 

A statement by the executive 
and policy committees of ATA 
called for the licensing and regu- 
lation of what it described as “la- 
bor monopolies.” 

“The tremendous growth in 
size and power (of unions) has 
resulted in the establishment of 
labor monopolies that have re- 
peatedly acted in disregard of 
public interest,” ATA asserted. 

The statement set forth eight 
goals for future labor legislation, 
which, ATA said, “should follow 
the general pattern established in 
the regulation of other monopolies.” 
The eight points follow: 

l “Define and limit the scope of 
each organization and prevent 

overlapping. 

2 “Define and limit the relation- 
ships between employer and em- 

ploye which may be the subject 

of collective bargaining. 

3 “Establish legal _ responsibil- 


ity. 
4, “Safeguard the membership 
from coercion and safeguard the 
workers’ right to work by requir- 
ing that membership in a labor 
organization be kept open to all 
workers. 
5 “Define the extent to which the 
strike, picket line or boycott 
may be used without being subject 
to injunction. 
6 “Define the extent to which the 
organization’s activities are sub- 
ject to antitrust laws. 
7 “Provide for cancellation of li- 
cense to operate in case of re- 





(See ATA, Page 54, Col. 1) 


Steel Shortage Shuts 
2 Plants, Cuts Week’s 
Output to 83,162 Units 


Ford and Hudson Each Lose One Day’s Production; 
Chrysler Assemblies Reduced 40 Percent; 
385,000 Vehicles Seen for Oct. 


By Mel Humphrey 
Associate Editor 


DETROIT.—Pinched by an increasing shortage of steel, 
U. S. production of cars and trucks last week slumped to an 
estimated 83,162 from the revised postwar record of 88,727 


in the previous week. 


Chrysler Corp. assemblies dropped approximately 40 per- 


cent last week, while Ford?, 
Motor and Hudson, forced to 


shut down Thursday night, 
suffered at least a 20 percent set- 
back in output, as a result of the 
steel shortage. 

Ford and Hudson were sched- 
uled to reopen today (Oct. 14). 

Lack of sheet steel is expected 
to hold Chrysler Corp. output to 
the level set last week until about 
the middle of November. 

The record outturn of 88,727 ve- 
hicles two .weeks ago was only 
slightly above the previous peak 
set in the week ended Aug. 24 when 
U. S. auto makers turned out 88,591 
cars and trucks, Automotive News 
tabulations show. 

Last week, passenger cars built 
in the U. S. amounted to an es- 
timated 59,951 compared with the 

revised 64,314 in the previous 
week. 

Combined U. S. and Canada car 
and truck production last week 
dropped to an estimated 85,954 
from the revised count of 91,513 
in the previous week. 

With only an estimated 151,381 
cars and trucks turned out by U. 
S. plants so far this month, a pro- 
jection of 385,000 vehicles for Oc- 
tober appears likely. Of this total, 
passenger cars should amount to 
approximately 285,000 and commer- 
cial vehicles, 100,000. 

Thus, despite possible further 
reductions in weekly output, the 
final count of October production 
should exceed the official tabula- 

(See OUTPUT, Page 54, Col. 4) 





Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


88,727 


; ' ‘ 
1941 


Lact td 
Week 
For complete ele totals 
by makes, see table, page 54. 




















Mediation Fails 
To End Toledo 
Dealer Tieup 


TOLEDO, O. — The mechanics’ 
jurisdictional strike, which has 
paralyzed auto dealers’ business 
here for 10 days, became a test 
case for the entire nation last week 
as all efforts to break the three- 
way union dispute ended in failure. 

A four-hour meeting of the 
Toledo Labor Management Citizens 
committee Thursday night could 
find no basis for settling the juris- 
dictional issue, committeemen re- 
ported, because “none of the organ- 
izations involved will accept any 
decision as binding.” 

Federal officials at Washing- 
ton, invited to attempt mediation, 
indicated they would not t 
action until Nov. 1, in view & 
the impending national electic 

This strengthened the prev 
view here that the final settleme 
will serve to determine the fut 
labor arrangement for the majo 
of U. S. dealer shops. 

The shutdown of the 33 f 
chised dealerships in this city wa 
in its second week Friday. Néw- 
car and truck deliveries have been 
halted by the refusal of haulaway 
drivers, affiliated with the Fa 
Teamsters union, to cross picket 
lines at the dealerships. ae 





The Teamsters is one of the” 
three unions battling for control 
of dealer mechanics. The other 
two are the UAW-CIO and the 
independent International Assn. 
of Machinists, which has had a 
blanket contract for the mechan- 
ics since 1935. 

Mechanics affiliated with the IAM 
struck Oct. 3 after that union ac- 
cused the Toledo Automotive Trade 
Assn. of ignoring contract agree- 
ments and thereby encouraging 
“invasions” by the other two 
unions. 

The TATA has adopted a “hands- 
off” attitude, officials pointed out, 
until the mechanics or unions 
themselves decide which shall gain 
full control. 

Although the dealers prefer to 
deal with but one union, the asso- 

(See TOLEDO, Page 54, Col. 3) 





U.S. Sees Leveling of Prices by Mid-’47 


WASHINGTON.—Outside of 
autos and housing, current de- 
mands for consumer goods will 
have been met by next July, and a 
general leveling of prices will en- 
sue, government economists be- 
lieve. , 

The prediction is based on the 
absence’ .of.:serious strike troubles 
for next- nine -months. 





After mid-1947 food and indus: 


trial prices should start a gradual 
decline, declare economists of the 
Bureau of Agricultural Economics, 
U. S. Department of Agriculture. 
They also envision a slight dropoff 
in employment in latter part of '47. 

However, they don’t foresee any- 
thing resembling a depression or 
panic, but talk of a more stable, 


-| healthier and lower price level. 


“An important factor influencing 





the level of industrial activity in 
the latter part of 1947,” the BAE 
report says, “is the likelihood of a 
decline in expenditures for some 
non-durable goods, such as _ tex- 
tiles.” 

Total income payments to indi- 
viduals in 1947 is expected to rise 
6 percent above 1946, despite any 
leveling off in the et halt of the 
year. : 
















Metals Situation 

Still Critical 

Despite Import 
Price Action Is Held 
Necessary to Boost 


Lead, Copper Supply 


NEW YORK. — Metals Reserve 
Corp., the government agency which 
handles purchase of metal importa- 
tion, is reported to have completed 
arrangements for the purchase of 
40,000 tons of Chilean copper and 
24,000 tons of foreign lead to be de- 
_livered in the last three months of 
the year. 

(However, auto industry sources 
in Detroit pointed out that these 
purchases did not represent addi- 
tional oupely, but were part of 
imports that lead users had been 
counting on. 

(How much they will relieve the 
acute situation here depends on 
how quickly they are brought in. 

close to the metal picture 
point out that the trouble has been 
“too little, too late.” 

(As for lead there is still a grave 
crisis which threatens batteries, 
bearings and solder. Price action 
was held necessary to stimulate 
the movement of scrap lead and 
domestic production. 

(As for copper, one of the diffi- 
culties has been a low premium on 
copper cake, which works against 
conversion from copper cathode. 
Copper sheet, which is used in 

cal work and in radiators, is 
rolled from the cake, when it is ob- 
tainable. 

(Industry sources looked with a 
fishy eye on the deal for Chilean 
copper, since following the report 
of the arrangement it was an- 
nounced that one of the big Chilean 
mines had been struck. 

(In summary, industry sources 
say the metals situation remains 
very much in a muddle.) 

Meanwhile, CPA’s action of a 
week ago in giving preference to 
-mew-car equipment for lead allo- 
cated for batteries in the fourth 
quarter was incorporated in re- 
visions in the lead order, M-38. 

Total lead allocations for the 
automotive battery industry have 
been established at 57,200 tons, a 
500-ton drop from the third quar- 

Preference for lead for new 
equipment has been made possible, 
CPA said, through a 20 percent re- 
duction in allowable lead uses for 
automotive replacement batteries, 
plus expectations of a moderate in- 
crease in domestic lead production 
and higher imports during the 
fourth quarter of 1946. 

Total permitted lead allocations 
during the fourth quarter amount 
to 212,500 tons, a 20,000-ton drop 
from the third quarter total. Gov- 
ernment officials said that the al- 
location drop in the face of an in- 
dicated improvement in supply re- 
flected an attempt to limit the 
“tickets” to the available supply. 
They pointed out that the 232,500- 
ton lead allocations in the third 
quarter were only “hunting li- 
censes” because consumers were 
able to obtain only about 182,000 
tons in that period. 


use was actually greater | 












































































SCENE OF FLAG RAISING at formal opening of Buick-Oldsmobile-Pontiac assembly 
plant at Kansas City. R. J. Wilkins, manager, was the speaker. On the platform are 
officials and the board of directors of the chamber of commerce and executives of Gen- 
f the 


eral Motors. About 2,000 employes and 1,000 


s of 





of Kansas City, Mo., and Kansas City, Kan., attended. 





Pontiac Points with Pride 


Charges of Favoritism in New Car Sales 
Blasted by Survey, Bathrick Says 


DETROIT.—D. U. Bathrick, gen- 
eral sales manager, Pontiac, re- 
leased results last week of a na- 
tional survey conducted among its 
dealers as a complete refutation— 
at least so far as Pontiac is con- 
cerned—of charges of favoritism 
leveled against 
automobile deal- 
ers generally. The 
survey, first to be 
conducted by a 
major manufac- 
turer, revealed: 

1. That on all 
retail deliveries 
of new cars 
since October, 

1945, only 651.1 
percent have 
been accom- 
panied by a 
tradein of the purchaser’s old car. 

“Before the 1946 model went on 
sale we made it plain to our deal- 
ers and to the public that a tradein 
was not necessary in doing busi- 
ness with a Pontiac dealer,” Bath- 
rick said. “These certified figures 
show that the dealerships are fol- 
lowing this advice and that trade- 
ins are being made in only slightly 
more than one out of every two 
new car deals. In normal times 
tradeins ran much higher than 
this.” 

2. That of the total number of 
1946 Pontiacs delivered thus far, 
28.2 percent have gone to veterans. 
“Originally we asked our dealers 
to put one car in every four away 
for deserving veterans,” he com- 
mented. “The figures show that 
they are exceediing this request by 
a good margin, considering that 
the dealer is receiving cars under 
an ironclad quota which cannot be 
stretched or added to. However 
justified are the complaints of vet- 
erans that they are not getting cars 
—they are certainly getting their 
share of new Pontiacs in ratio to 
the general public.” 

8. Doctors to date have received 


than 182,000 tons in that period but ,7 percent of all Pontiac new car 


this use was accomplished only by 
‘a reduction in consumers’ inven- 
tories to very low levels. | 


' deliveries. “We are very proud of 
this figure,” he said. “According to 
‘American Medical Assn., the ratio 











of doctors to the population is 1.3 
percent. This means that dealers 
are maintaining their responsibility 
toward the physicians of their com- 
munities with a good deal of mar- 
gin.” 

4. Only 5.7 percent of 1946 cars 
were delivered outside the deal- 
er’s trading area. “There has been 
much loose talk that dealers are 
putting new cars into the black 
market or are delivering them 
outside their communities for 
better deals,” Bathrick pointed 
out. “The figures prove this is 
not so in Pontiac’s case, at least. 
The majority of this 5.7 percent 
overflow into other trading areas 
can be accounted for by fleet 
sales which are made by the 
home offices of companies out- 
side the dealer’s normal trading 
area. Also, there is normally a 
number of sales made by dealers 
to friends living in nearby coun- 
ties.” 

Asserting that it is impossible to 
tell how much duplication exists, 
Bathrick said the survey shows 
that dealers still have 74,444 un- 
filled orders from veterans on their 
books and 9,306 from doctors. Fleet 
orders undelivered total 11,826 units 
—more than double Pontiac’s total 
fleet sales in 1941. Dealers have 
taken 8,852 tradeins on which new 
car delivery has not yet been made. 





Bendix Aviation 
Drops Plans to 
Build Planes 


DETROIT. — Malcolm P. Fergu- 
son, president of Bendix Aviation 
Corp., announced last week that 
the company had decided to pro- 
ceed no further with an experi- 
mental program from which had 
evolved the design and production 
of prototypes of two personal air- 
planes. 

Ferguson said that Bendix felt, 
as have so many other corpora- 
tions who have been confronted 
with the same decision, that over 
the long pull it should continue to 
grow as a partner to all plane man- 
ufacturing companies rather than 
to become, even in one small part 
of the industry, a competitor. 

The corporation made the deci- 
sion that it should stick to its knit- 
ting as a producer of those impor- 
tant parts which it has long sup- 
plied to the industry and with 
added emphasis on similar equip- 
ment for the growing _ personal 
plane market. 

More than two years ago, Bendix, 
in the course of its postwar plan- 
ning, determined to devote research 
and engineering time and money to 
a thorough study of the personal 
plane market, principally to but- 
tress the leadership of its divisions 
which for years have been the prin- 
cipal suppliers of such airplane 
components as magnetos, carbure- 
tors, fuel systems, landing gear, 
wheels, brakes, flight instruments 
and controls, and many types of 
radio. 








sis Offers Clarification . . . 





DETROIT.— The reported dis- 
solution last week of the National 
Sales Finance Plan created some 
confusion as to the status of bank 
networks formed for finance-busi- 
ness purposes. 

National Sales was formed 18 
months ago to furnish installment 
financing in 37 states east of the 
Rockies, with participation of 1,200 
banks for the purpose. The reason 
for the abandonment, it was stated, 
was failure to secure assurance 
from the antitrust division of the 
Department of Justice that the 
group was beyond the pale of anti- 
trust laws. 

To clear up the confusion, AuTo- 
motive News asked Arthur J. Mor- 
ris, head of the American Install- 
ment Credit Corp., which sponsors 
the American Bank Credit plan, 
for a statement. 

Morris, founder of the Morris 
Plan Bank system, was a success- 
ful financial and corporation lawyer 
for more than 20 years and his 
opinion represents not only his 
legal knowledge, but his years of 
experience in the development of 
installment financing of motor cars 
for more than 36 years. 

The statement follows: 

“The National Sales Finance plan 
is a cooperative association of 
banks under which the banks asso- 
ciated themselves with other banks 
and made agreements with each 
other with respect to the financing 
of household appliances (not motor 
cars) under a coordinator. 

“Under our American Bank 
Credit plan, the sponsoring com- 
pany, American Installment Credit 
Corp., is solely a service company. 
The banks do not make any ar- 
rangements between’ themselves 
and there is no joint or coordinated 
action as in the case of cooperative 
enterprises. 

“The American Bank Credit 
plan is solely a service plan and 
results in no control over the busi- 
ness of automobile dealers or of 
rates actually charged. 

_ “The dealer is a free agent and 
so is the bank, which at no time 
and in no way loses its identity 
or its independence. 

“For these reasons, and because 
contractural relationships between 
American Installment Credit Corp. 
and automobile dealers may’ be 
dissolved by either party at any 
time, the plan cannot result in any 
monopoly of business whatsoever 
or in any restraint of trade. It is 
obvious there is no antitrust inter- 
est in this plan. 

“I might add in passing, while 
there may be details of the Na- 
tional Sales Finance plan of which 
I am not aware, I cannot imagine 
that it could subject the partici- 
pants to any antitrust litigation. 
The amount of business controlled 
under the National Sales Finance 
plan for some time to come would 





fusion on Bank Plan 


Bieated as One Falls 


certainly have been but a small 
fraction of the total finance busi- 
ness of the country. 


“Furthermore, I cannot believe 
that the National Sales Finance 
Pp uld possibly control the 
ope m of banks, dealers, or 
other parties to the plan. 

“In addition, I cannot imagine 
that there is the slightest similarity 
between the situation under the 
National Sales Finance plan and 
that which caused the federal gov- 
ernment to sue General Motors 
Corp., GMAC, Ford, Chrysler, Com- 
mercial Credit, C.1.T. and others 
some years ago. This suit was 
based on alleged dealer control and 
intimidation from factory sources. 

“It is doubtful that there was 
any comparable relationship be- 
tween any of the facts that con- 
stitute that litigation and the Na- 
tional Sales Finance plan. Accord- 
ing to my information, the dissolu- 
tion of the National Sales Finance 
plan is not because the participants 
were fearful of liability under fed- 
eral antitrust laws, but on the con- 
trary, it is fairly evident that the 
plan was abandoned because of 
functional difficulties.” 


Fishel Is Fined 
Record $65,000; 


Sent to Prison 


CAIRO, Ill.—Ben Fishel was 
fined $65,000 and sentenced to two 
years in prison last week after 
pleading guilty to all 30 counts 
of an OPA indictment charging 
him with operating a used-car 
black market. 

Federal District court officials 
said the fine was the largest ever 
imposed on a violator of MPR 540. 

John M. Barnes, defense attor- 
ney, said that Fishel would not ap- 
peal either this sentence or the 
sentence given him last month in 
the Detroit used-car conspiracy 
case. In the latter case Fishel was 
fined $10,000 and sentenced to two 
years. 

Judge Frederick L. Wham di- 
rected that Fishel must pay the 
$65,000 fine within one year of his 
release from prison. He also was 
ordered to pay court costs of $2,500. 

Black-market charges lodged 
against Fishel’s wife, Dorothy, 
were dismissed at the request of 
U. S. District Attorney William 
Hart. 








Delta Implement Co., Manila, 
Ark., has been incorporated with 
authorized capital stock of $50,000 
to deal in cars and farm imple- 
ments. Principals are L. G. Nash, 
Blytheville; James Hand jr., Jere 
B. Nash and George Love, Leland. 








THESE FOUR VETERANS, all seriously disabled as a resulé of injuries 5 
ing the war, were in Detroit last week to demonstrate at 
Exhibit at the Assn. of Military Surgeons the success they have had in 
selves for commercial pursuits and an all-around active life. 
right: Gil Stevens, totally blind; Dean Naden, who lost the 
Miller, with an amputated leg, and Gerald Etts, who is partially 
to read, write, or speak. The car is an Oldsmobile with special 
trols, designed to enable veterans to drive despite serious phy: 
mobile, one of 14 pes Sumeest, dave leaned by Ot Se 


and Veterans Administration 
Naden from the Veterans A 
Oldsmobile tn cooperation 
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Dealers tell me 


By John 0. Munn 





























LAs week’s column pointed out 
that an automobile dealer really 
conducts five businesses—new car 
sales, used car sales, parts and 
accessories, service and finance. He 
is also responsible for the conduct 
of his business in relationship to 
the factory, the public and to his 
own employes. Dealers success, of 
course, is not only dependent upon 
the efficiency with which he man- 
ages all of these ramifications, but 
upon his personal qualifications. 

During my many years contact 
with automobile dealers I have no- 
ticed the development of many 
personal qualifications. The most 
important personal qualification of 
an automobile dealer, in my opin- 
ion, is knowledge. Knowledge not 
only of this field, but knowledge 
of his goal. Daily knowledge so he 
can check up the progress of his 
business. Knowledge is necessary 
to constantly study and observe 
and keep pace with the develop- 
ments in this fast moving field. 

Tact is another important qual- 
ification. Most dealers have the 
ability to do the right thing at 
the right time and say the right 
thing at the right time. Success- 
ful dealers think of their cus- 
tomers and prospects and the 
welfare of both. Policies must be 
slanted on public desires and 
public benefit. A dealer must get 
along with people and study how 
to serve them better. 

Judgment is an important char- 


N. Y. Assn. Asks 
Dealers for Data 


On Vet Programs 


ALBANY, N. Y.—Questionnaires 
detailing the extent of the vet- 
erans’ programs being carried on 
by dealers have been sent to all 
members of the New York State 
Automobile Dealers Assn. 

The information will be used on 
a radio program which the state 
organization is now sponsoring. 
The program, “Veterans of Vic- 
tory,” deals with the problems 
faced by veterans and discusses 
the work various groups are doing 
to help returned servicemen. 

All information gathered by the 
State association is to be made 
available to local dealer organiza- 
tions for similar radio programs 
and newspaper publicity. 

The dealers are also asked what 
percentage of new cars are being 
saved for returned servicemen, and 
how many of these are sold without 
trade-ins. 











acter of most automobile dealers. 
To exercise it, he often only needs 
to show just plain ordinary com- 
mon sense. Judgment helps dealers 
conduct business along lines that 
prove successful. With judgment a 
dealer thinks things through and | 
keeps his feet on the ground. 
* * * 


It Takes Courage 
To Fight Hard 


ENDURANCE is also an impor- 
tant characteristic of a dealer. 
It takes mental, as well as physical, 
endurance to keep business on top. 
Many dealers conserve physical 
and mental strength on minor 
tasks which they detail to others. 
They, therefore, have a reserve to 
concentrate on problems as they 
arrive and to bear responsibilities 
without too much strain. 

Personal initiative is also a de- 
sirable quality in this field. It is 
the extra quality that gives deal- 
ers drive to keep going when 
others are ready to quit. It keeps 
him in a healthy frame of mind. 
It makes him search continu- 
ously for better ways to conduct 
his business. 

Courage is another important in- 
dividual asset. Dealers risk money 
every day in business. It takes 
courage to fight hard to make 
plans work out. Peacetime will 
eventually bring problems of com- 











petition. A dealer will need daily | 


courage to combat it. 

Dependability is another impor- 
tant characteristic. This, of course, 
is a first requirement of any suc- 
cessful business man. It is the 
first requirement of all who work 
for dealers. eae 


Personality Traits 
Must Be Developed 


one can be successful unless 
he is enthusiastic about his busi- 
ness. It is often the difference be- 
tween success and failure. 

The successful dealer always 
has a fine sense of justice. Not 
only for himself and his em- 
ployes, but for everyone in the 
community in which he lives. A 
sense of justice is the balance 
wheel: of life. Being just also 
pays off handsomely because it 
wins friends. Friends who will 
stick. 

Many successful dealers empha- 
size the importance of continuous- 
ly and constantly developing per- 
sonality traits as a means of mak- 
ing their management more effec- 
tive and their business organiza- 
tions stronger. 








Just Among Dealers 








The automobile industry recov- 
ered rapidly from the depression 
of 1921. In 1923 production had 
reached an all-time record. More 
than four million cars and trucks. 
Ford alone produced in excess of 
two million cars. During this year 
Buick reached its first million cars. 
W. C. Durant brought out the Flint 
and White Motor Truck and an- 
nounced the Rollin. Four-wheel 
brakes were adopted by a number 
of manufacturers for the first time, 
as were power operated windshield 
wipers. 

The Chrysler Six was introduced 
and Dodge had an all-steel closed 
body. Many dealers who are in 
business at present signed auto- 
mobile factory contracts for the 
first time in 1923. Among them 
are: 

a - * 

Rosert S. Armacost (Studebaker), 
Kansas City, Mo., after having 
three years experience as a retail 
salesman. 

- » 

Georces M. Berry (Packard), St. 
Louis, signed a Packard distribut- 
ing contract at St. Louis this year 
after having started out in the in- 
dustry as a salesman and repair- 





man in 1900. In the meantime he 

had served as an executive in the 

Jeffery, Willys-Overland and Stev- 

ens Duryea factories. 
* + + 

MarspeEN G. BrimHALL (Chevro- 
rolet - Buick - Oldsmobile), Alexan- 
dria, Minn., his initial experience 
in this field was as a mechanic, 
starting in 1915. 

” *” * 

J. E. Gaston (Ford), Fairhope, 
Ala., moved to Fairhope with his 
father, who was one of the found- 
ers of a single tax colony located 
there. Before starting a dealership 
he was in the taxi business, which 
he started in 1915. 

a * * 

L. Frowers Hamrick (Ford-Mer- 
cury-Lincoln), Greenwood, Miss., 
his first experience in the field 
began in 1918 as an employe in a 
parts department. 

+ os ” 

Harry B. Hartiey (Buick), Hart- 
ford, Conn., is a real pioneer, start- 
ing as a clerk in an accessory store 
in 1908. 

” n + 
H. E. Havaer (Buick), Klamath 
(Continued on Page 49, Col. 1) 





ei 


y = 
Bie, oS 
owt od: 





NEW JERSEY AUTOMOTIVE Trade Assn. honors its retiring president, Peter J. Ranere of Hammonton, at a breakfast in At- 
lantic City. Front row, left to right, John Ireland, president, Cumberland County Dealers Assn.; Henry Hoffman, president, Glou- 
cester county; Harry de Angelis, president, Middlesex county; Martin Moore, new president of the New Jersey association; Ranere; 
bog Malion, president, NADA; Otto Henneberger, business manager, New Jersey Automotive Trade Assn.; Courtenay Whitman 
ir., a oe Essex county; George Getchell, president, Bergen county. Rear row, left to right, Charlies Pyle, president, ae 

county association; Will Fitzpatrick, president, Cape May county; William Cooper, president Morris county; William Marchese, 


ident, Passaic county; John Gardner jr., 


president, 


county; James David, president, Burlington county; Lioyd england, 


Camden coun 
president, Somerset county; L. Edison Mathis, president, Atlantic county; Joseph Volk, president, Mercer county, — Harold Burd, 


president, Warren county. 





AT THE CLOSE of the most successful convention in the history of New Jersey Auto- 
motive Trade Assn., the staff of William Mallon, president of NADA and secretary of 


NJATA, decided to ‘‘get a horse’’—and a buggy, 
Florence Lehman, Otto Henneberger, manager; Irmgard Cannstatt; 


too, for the trek home. Front row 
rear, Anne Kass, 


George Lautz and Inez Smith. The state group now has 1,008 members of whom 954 


are also members of NADA. 





Scored by S.C. 


MYRTLE BEACH, S. C.—Inclu- 


|sion of “shade tree” and lot oper- 
|ators along with established deal- 





_No/|ers in OPA enforcement drives, 
[ENTHUSIASM is another one. No }amendment of the Wagner Act, 


|and enforcement of present dealer 


licensing laws by granting permits 
only to “legitimate, established 
merchants who have the facilities 
required by law,” were urged by 
resolutions at the annual conven- 
tion of South Carolina Automobile 
Dealers Assn. here last week. 

The dealers asked the price 
agency to apply its enforcement 
“democratically,” pointing out 
that established dealers “now 
bear the burden merely because 
their records are easy to check.” 
They also expressed “full accord” 
with existing legislation on 
drunken driving. 

South Carolina congressmen were 
asked to work for amendment of 
the Wagner act, to make it fair 
to both labor and management. 

A. H. Easterby, Greenville, was 
elected president; S. C. Berry, Col- 
umbia, secretary-treasurer and a 
member of the board. Other di- 
rectors elected were J. W. Smith, 
Newberry; Harold Simmons, 
Charleston; J. D. Horne, Beaufort; 
L. J. Forrester, Greenville; Theo 
Eskew, Anderson; W. C. Hamilton, 
Conway, and J. L. Newsom, Harts- 
ville. 

Russell B. Lentz, City Motor Car 
Co., Spartanburg, was named a di- 
rector of NADA, succeeding Robert 
T. Clarke, Columbia. 

A resolution favored abolition of 
the present automobile property 


Vt. Assn. Holds 
Ist Annual Meeting 


BURLINGTON, Vt.—The Ver- 
mont Automobile Dealers Assn. re- 
cently held a full-day meeting at 
the Burlington country club, the 
first such session to be held in 
the state. 

Banquet speakers were Mayor 
John J. Burns, of Burlington; H. 
E. Marsh, commissioner of motor 
vehicles; E. G. FitzHenry, treas- 
urer and regional vice-president 
of NADA, and Walter M. Kip- 
plinger, also of NADA. T. T. Pen- 
rose, president of the state asso- 
ciation, presided. 








One-Sided OPA Enforcement 


Dealers 


tax statute and proposed a sub- 
stitute law which would not be 
retroactive, terming the present 
law, passed by the 1946 General 
Assembly, as “unfair” in that it 
made “innocent parties” responsible 
for delinquent taxes. 

The law provides that the state 
highway department shall issue 
no license tags to owners of auto- 
mobiles on which property taxes 
are due for any year within the 
last 10 years. 

The resolution urged that the law 
be repealed and that in its stead a 
new statute be passed requiring 
payment of taxes on automobiles to 
the highway department at the 
time licenses are purchased. 

Other resolutions petitioned the 
highway department to issue li- 
cense tags at county seats and to 
adopt a county coding system sim- 
ilar to that of other states, by 
which a prefix to the license num- 
ber identifies the automobile as to 
county of origin. 

The association recommended 
that the next General Assembly 
prohibit diversion of highway rev- 
enues for other than highway pur- 
poses. 


‘*Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





> * * 


N. J. Dealers Call 
For Repeal of 
U.S. Excise Tax 


ATLANTIC CITY.—The largest 
annual convention in the history 
of the New Jersey Automotive 
Trade Assn. last week adopted a _ 
resolution recommending that the 
NADA work for the elimination 
of the excise tax on automobiles 
when the next Congress considers 
the federal tax structure. 

And, pointing out a decided in- 
crease in the production of pas- 
senger tires, the more than 750 
members attending in another 
resolution called on the Civilian 
Production Administration to 
rescind its order restricting the 
installation of a fifth tire on new 
cars by the factories. 

Peter Ranere, outgoing president, 
presided at the two-day session. 
Ranere, in his presidential report, 
censured some dealers in the state 
for “putting everything but the 
kitchen sink in the way of acces- 
sories on new cars” in order to in- 
crease profits. 

William L. Mallon, secretary of 
the state group and president of 
NADA, told the gathering that the 
OPA was increasing its enforce- 











ment efforts, and at the present 
time its agents “are picking on car 





dealers because of the more money 
involved and the fact that it gives 
them a chance to make a bigger 
show.” 

Saying that dealers have noth- 
ing to fear from OPA as long as 
their business is being conducted 
according to laws and regulations, 
Mallon declared: 

“OPA cannot dictate whom you 
must sell a car to and in what 
order.” 

Paul M. Millians, vice-president 
of the Commercial Credit Corp., 
told the delegates that despite the 
shortage of new cars, customers 
are “mentally buying” and shop- 
ping for the car and the dealer that 
is in their future. 

“Mental buying is an undercover 
performance in today’s temporary 
and unnatural market,” Millians 
said. “Tomorrow it will come out 
in the open and slap down on to- 
day’s sloppy salesmanship of some 
dealers and reward others with 





| record-breaking profits.” 


Another speaker was H. C. But- 
| Klewicz, sales manager for the 
(See EXCISE, Page 47, Col. 3) 





period; 


1,034... 





Wembhoff 
Kentucky association reports membership at all-time high of 447 


members... 





On the House. . . 


Preston Tucker has changed his mind about his dealer franchise, 
it’s reported. He’s abandoning the idea of signing dealers on a 
two-year franchise, which called for a deposit of $50 per car for each 
auto the dealer expected to sell over the two-year 
the deposit would apply to price of car 
when dealer took delivery. It’s reported Tucker 
now wants contract conforming with ideas of stock 
issue underwriters ... 
former executive vice-president, will be convention 
manager for NADA’s 1947 session .. . 

With all counties organized, New Jersey 
dealer association reports its membership at 
1,008 and NADA at 954, out of potential of 

Cincinnati association plans to change 
from an unincorporated association to a cor- 
poration not for profit... 


Indiana association pays tribute to NADA’s Bill Mallon 
for his courage in recent handling charge battle. 


Ray Chamberlain, NADA’s 


—Prtre WEMHOFF 
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WE STAND FOR: 
1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories, 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. | 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 
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NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





MPR-540 Record 


E’VE been interested in a little story that has been 

developing down in Houston, Tex. A few weeks ago, 
the Council of Veterans Organization protested to the Hous- 
ton Used Car Dealers Assn. that prices of used cars were 
so high that the veterans could not pay for them. 

The association was sympathetic, but pointed out that 
individuals set the prices of used cars since they controlled 
the source. The individuals would not sell them at ceiling 
ae so obviously neither could the dealers who had to 

uy them from individuals. 

However, the association offered what it considered the 
only reasonable way the veterans could solve the problem. 
The association would set up a veteran in the used-car busi- 
ness, and he, using a patriotic appeal, might be able to get 
people to sell him cars at a figure which would allow him 
to keep down his resale price to veterans. 

You can guess the conclusion. No sane person is going 
to step into the spot on which OPA has placed the used-car 
dealers, so the offer was declined. 

When OPA was considering plans to impose MPR-540, 
AUTOMOTIVE NEWS warned that it would be an unwise step. 
Time has borne us out. That regulatioa has brought not 
only OPA but the federal government into disrespect be- 
cause the public simply flouts the regulation, and by reflec- 
tion, the federal government. 


The Old Story 


ge epee closed down again for a day. Ford is out of pro- 
duction for two days. Chrysler is forced to curtail out- 
put a third. 

All of the auto companies could boost production if they 
could get the materials. Chrysler, Ford and Hudson are hit 
by lack of steel. 

What’s the answer? 

The same old one. The Pittsburgh power strike is inter- 
fering with steel production. 

Walter Reuther, head of the UAW-CIO, says strikes aren’t 
hurting now; it’s lack of materials. 

But the steel shortage traces right back to the thousands 
of tons of steel lost in the big steel and coal strikes—strikes 
that were part of a wave roiled up by Reuther’s declaration 
of war on industry last fall. 

It’s still the same old story of lack of union responsibility 
—of a law that promotes economic viciousness on the part 
of irresponsible union leaders at the expense of the public 
which needs and wants goods. 

A new Congress will go into session as next year opens. 
You have a responsibility to see that it is the right kind of 
Co: , aware that the greatest need of this country is 

uction and more production. 








“Bvery man owes something to 
his community and to the in- 
dustry from which he derives 
his livelihood.”—Tueopore Roose- 
VELT. 

IN THE NEXT few weeks, ear- 
nest men and women will, in every 
community in the United States, 


take precious 
“HE PROFITS hours from their 


ee own tasks to help 
BEST!” fill their local 


Community 
Chests to the brim. I know from 





experience that the men in this 


industry, by and large, dealers and | | 


manufacturers alike, have never | 
been niggardly in their giving to | 
every worthy cause—nor wil! they | 
be this year. It is not easy to go 
among your friends and neighbors 
to solicit funds and to encourage 
some sacrifice on the part of the 
giver. Many men, who are per- 
fectly willing to reach for their 
own or their concern’s checkbook 
to make a substantial gift, are ada- 
mant in their refusal to join the 
ranks of those who do the asking. | 
* * + 
RECENTLY I talked with a} 
young man who was so es | 
sioned by the present trend of the | 
times that he asked bluntly: “Why | 
should I give of my precious time | 
to any such outside interest? From 
my observation,” he said, “it is| 
the men who apply themselves only 
to their own jobs who get any- 
where in this world!” I told him | 
that, based on my own experience | 
in business, which covered a pe- | 
riod longer than he had lived, I} 
had never known a man, who did | 
not give of himself and his time 
freely to the organizations in his 
own business and for the benefit 
of civic and charitable projects in 
his community, who had made 
what I would call a success in any 
sense of the word. That for him 
to adopt any such policy: at the 
threshold of his business career 
would, in my opinion, mark him | 
definitely as a failure before he | 
even got started. I cited examples | 
of the men he looked up to as the 
great successes in our city and | 
then told him of the countless ac- 
tivities in which they had been 
engaged for no selfish purpose but 
because they were paying a debt 
to their community and the indus- 
try from which they had derived 
their present position. 
*~ + + 


SOMEONE HAS said, “If you 
want something done, go to a busy 
man.” No truer words were ever 
spoken and every city and hamlet 
in the country bears evidence that 
this is a fact. What a sorry old 
world this would be to live in if 
we did not have this spirit of un- 
selfishness which gets things done 
for the benefit of less fortunate 
neighbors, for the improvement of 
our cities and for the benefit of 
the trade or profession in which 
we are engaged. When one looks 
back over his lifetime, he counts 
as his greatest possession the mem- 
ory of the activities in which he 
has engaged and helped bring to 
a successful conclusion; those from 
which at the time he had no 
thought of the possibility of profit 
or advancement to himself. His 
greatest regret may be the mem- 
ory of worthy objectives to which 
he should have given more of him- 
self. In all his four years of col- 
lege, my young friend had not 
learned the simple motto, “He 
profits most who serves best,” and 
that means not only to his custom- 
ers but to his community and his 
industry. 








* * * 


THOUSANDS of our readers will 
be going forth in the next few 
weeks to fill their local Commu- 
nity Chests. Most of our readers 
belong to the organizations which 
represent the ‘segment of the in- 
dustry to which they are a part. 
A large proportion of our readers 
are active in their local noon-day 
clubs and many whom we know 
have served important positions of 
trust in their state or municipal 
government. It is these friends of 
ours of whom all of us are the 
most proud. To these men, today 
we doff our best sombrero with the 
red feather proudly perched in it! 





—G.MS. 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 








New Car Extras 


It seems to me that one of the 
best things that Automotive News 
has done is to warn dealers against 
loading new cars with “extras.” 
While fair-minded people do not 
blame us dealers for all the crimes 
in the book, it is natural that many 
are impressed with the abuses com- 
mitted by a few. Some may bear 
misguided grudges on car alloca- 
tion, the increasing cost of cars, the 
restoration of the long established 
discount, and the inability to buy 
a car with bumpers, etc. 

No matter what their grudges 
may be, they are still prospective 
customers, and this giving them 
the business on “extras” only adds 
fuel to the fire. Right or wrong, 
they won't forget. I know I 
wouldn't if I were in their place 
because that’s human nature. Lost 
customers don’t make profits for 
us. 
Even if I never expected to sell 
another new car in my life, I 
would not force extras on a cus- 
tomer because I want to hold his 
service business. It often occurs to 
me how glad I was to have that 
service income during the war and 
what it does to boost my cash bal- 
ance now. Not me, brother. Let the 
fly-by-nights pull that fast stuff— 
they don’t intend to stay in busi- 


ness, anyhow.—J. T. W. 
+ * * 


Not Inferior 

I'm getting more than a little 
disgusted with this singling out of 
dealers on charges of new car pur- 
chasers being forced to buy a lot 
of “gadgets and doodads” as the 
unfair critics call them. After all, 
business is business, and if the 
most fully and best equipped car is 
the one that can be sold now, then 
this is the time to sell it. 

To make my point clearer, many 
firms are offering only the higher 
priced merchandise. Many of the 





cheapest and medium priced arti- 
cles are simply not being made. 
It’s an old saying that you get 
what you pay for. For example, if 
your new car comes delivered with 
the best upholstery, you have re- 
ceived added quality. 

Don’t forget that much of today’s 
merchandise in other lines is high- 
er in price but lower in quality 
than in the prewar period. The 
“extras” on autos today either can 
be utilized advantageously or pro- 
ag _ than standard quality.— 


Coming Events 


OCTOBER 

Oct. 6-8—Myrtle Beach, S. C. Annual con- 
vention of South Carolina Automobile 
Dealers Assn. 

Oct. 11-12—Milwaukee (Hotel Schroeder) 
SAE National Tractor meeting. 

Oct. 14-16—Los Angeles (Biltmore Hotel) 
Annual convention of National Assn. of 
Independent Tire Dealers. 

Oct. 16-17—Chicago (Hotel Knickerbocker) 
SAE National Transportation and Main- 
tenance meeting. 

Oct. 28-30—Richmond, Va. Annual conven- 
tion of Automotive Trade Assn. of Vir- 
ginia. 

Oct. 29-Nov. 1—Cleveland. Refrigeration 
and Air Conditioning exposition. 

NOVEMBER 

Nov. 7-8—Tulsa, Okla. (Mayo Hotel). SAE 
National Fuels and Lubricants meeting. 

Nov. 7-8—Chicago (Palmer House). Assn 
of American Battery Mfrs. session. 

Nov. 12-15—St. Paul, Minn. (Auditorium) 
Trade show of Minnesota Automobile 
Dealers Assn. 

19-21—San Francisco (Hotel 





Nov. Fair- 
mount). Annual meeting, American Assn 
of Motor Vehicle Administrators. 

Nov. 21—Jackson, Miss. ¢Heidleberg Hotel). 
Annual convention of Mississippi Auto- 
mobile Dealers Assn. 

Nov. 24-26— Chicago (Congress Hotel). 
Auto parts show, National Auto Wreck- 
ers Assn. annual NAWA convention. 

DECEMBER 

Dec. 9-14—Atlantic City (Auditorium). An- 
nual ASI show. 

Dec. 12-15-—-El Paso, Tex. (Anderson 
Field). Second annual International Avi- 
ation celebration. 

Dec. 13-14—Butte (Finlen Hotel). Annual 
meeting of Montana Auto Dealers Assn. 

JANUARY 

Jan. 6-10—Detroit (Book-Cadillac). 

annual session. 


SAE 
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SIG tonriouly upholstered seats with heavy 
layers of soft yet sturdy padding; strong, 
coiled springs, supported below by a 


rugged steel framework. Front seat easily 
adjustable. 


SC Famous Fisher No-Draft Ventilation, indi- 
vidually controlled. 


























Scientifically Planned Vision affords all pas- 
sengers an unobstructed view. Wide, V-type 
windshield gives the driver full command of 
the road. 





i aa i 


Six different insulation materials combine to 
completely cover top, bottom and all sides 
— providing warmth in winter, coolness in 
summer and quietness all year round. 


‘ i Footrest is recessed into back of adjustable 
‘ - front seat, thus providing maximum legroom. 





ee 


Padded armrests are provided for the driver 
and both front and rear seat passengers. 










and oy: many eee 






Smartly designed appointments by 
Ternstedt* include: assist strap holder, in- 
terior door handles, window regulators and 
rear compartment ash tray. 





*Fisher Body — Ternstedt Division 








You get Body by Fisher 


only on 


GENERAL MOTORS CARS 


CHEVROLET + PONTIAC 
OLDSMOBILE + BUICK 
CADILLAC 


BETTER BY FAR 


Thousands of dollars in university scholarships and cash awards for best mini- 
ature Napoleonic coaches or model cats: submitted by boys of 12-19 years inclu- 
sive. For information, write: Fisher Body Craftsman’s Guild, General Motors 


Bldg., Detroit 2, Michigan. The new 1946 Oldsmobile, 
. 78 Series, 4-door Sedan 


On the Air: HENRY J. TAYLOR, coast to coast, twice weekly. 
See your local newspaper for time and station. 
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Wilson Gives Answers 


Goes to Heart of Industry Problems in Quiz 
Session with Reporters 


Editor’s Note: During a ques- 
tion-and-answer session with 
Washington reporters, C. EB. Wil- 
son, president of General Mo 
went to the heart of many 
the problems confronting the 
dustry. For that reason, we are’ | 
printing pertinent excerpts from. 
the transcript of the press con~ 
ference: 

CHAIRMAN PAUL WOOTON 
(President of National Press Club): 
In the automobile industry what 
is your best estimate of the month 
and year when the customer will 
again be the boss? 

WILSON: Well, that is a good 
question, and that is a difficult one 
to answer. I am a little bit like 
an accountant in the business. 
After you make certain assump- 
tions in connection with your busi- 
ness, you think the thing out very 
accurately. 

Now, to answer this question, 
I have to make certain assump- 
tions. There are two ways of 
bringing the laws of supply and 
demand into agreement. One is 
by building a lot of products and 
satisfying the demand. The other 
is by having the price go up s0 
fast that the people don’t want 
the products at that 

We can remember that about all 
of our affairs in this country. So 
I can’t really answer the question. 
I assume the question means: 
When can a buyer walk into a 
dealer’s place of business and buy 
a car and drive it out? 

I would think that the situation 
should ease up from now on. Up 
until the last few months cars still 
have been wearing out in the total 
of the country’s use faster than 
new cars have been produced. The 
situation two or three months ago 
was even more acute in the way 
of transportation needs than it 
was at the end of the Japanese 
war. 

I would think that within about 
two years, assuming that we don’t 
have a runaway inflation and a 
buyer’s strike, you will be able to 
get cars at fair prices on short 
delivery. Rae 


WOOTON: Mr. Wilson, here is 
a related question: Do you fore- 
see the time when cars can be 
produced and sold at a pre-war 
price? 

WILSON: I don’t think I will 
live long enough. (Laughter). 

We are used to thinking of a 
dollar as a sort of a fixed thing. 
Apparently, we are currently find- 
ing out that it is not. I don’t ex- 
pect to see a return to the pur- 
chasing power of the prewar dol- 
lar in any decade or two. I think 
that if we can hold the situation 
about where it is now and not 
have any more inflation of wages 
and prices, it might be a pretty 
good thing for the country. Wheth- 
er we can do that or not, I don’t 


That is one of the important 
things that is going to have to 
settled in about six months. 
don’t know whether we are 
to try artificially to shorten 
the work week. 
My own point of view on that is 
The real question is, does 


the average American citizen need 
time to enjoy and spend the 


fruits of his labor, or does he need 
more goods and services to enjoy 


I think that any further short- 
ening of the standard work week 
is going to write down the stand- 
ard of living of the nation. I said 
once that a 30-hour week, carried 
out and enforced, in my opinion 
would make a second-class nation 
of.our country in about 10 years. 
I believe that. 

I believe there will be fewer peo- 
ple employed on a short work 
week than there will be on a longer 
work week. I don’t subscribe to 
the principle that there is only so 
much work to be done, so divide 
it up among more people. The real 
difficulty is that there are not 
enough people who know enough 
to work 30 hours and make the 
kind of living they expect to get. 
So I think we will be very lucky 
if we stabilize the purchasing 
power of our money substantially 
where it is, and I don’t expect to 
see Chevrolets selling for five or 
six hundred dollars in my lifetime. 
(Applause). “hpi 


WOOTON: At your last appear- 
ance at a press club luncheon a 
few years ago, Mr. Wilson, you 
said you and Walter Reuther were 
getting along all right. How are 
you getting along now? (Laugh- 
ter). 
WILSON: Well, as near as I can 
tell, that is sort of a personal ques- 
tion, isn’t it? 
WOOTON: Yes, sir. 
WILSON: So far as I know, I 
get along with Walter Reuther 
as well as anyone else that sits 
on the same side of the table as 
I do, and I think considerably 
better than some who sit on his 
side of the table. 
WOOTON: Is the industry de- 
voting enough effort to turning out 
parts so that the maximum num- 
ber of aging automobiles may be 
kept running until the backlog of 
demand for new cars can be met? 
WILSON: I am pretty sure 
that people who have their cars 
tied up would say that we are 
not doing it. Actually we are 
producing at something 
like twice the level we ever pro- 
duced service and replacement 
parts before the war. We are 





trying to build that up all of the 
time. 

































er planning committee met 


Pate Motor Co., Washington; D. 
ton, Calif.; B. A. 
sales 


CHEVROLET DEALERS elected by their fellow retail operat to 

met in Detroit last week. The group heard T. H. Keating, general sales manager. Around the conference table 
Collard, Barnes-Collard Motor Co., Leavenworth, Kan.; . 

. Stonesifer, Stonesifer ChevroletCo., East Liverpool, 0.; K. M. Chase, 


(reading clockwise on the bey are: E. B. 
F. Brown, Chevrolet assistant general sales manager; G. I. Smith, assistant 


Koether, Chevrolet central office ; 2. 


it them 








dington, W. H. Eddington Chevrolet Co., 


are e 
Chevrolet, Longmont, Colo.; Walter Falb, John Falb & Sons, 
Benning 


Ia. ; 
ton, Vt., and 





on the first postwar Chevrolet national deal- 


vrolet sales promotion department. Clockwise inside tables 

le Whitney, Whitney’s, Montesano, Wash. ; 
W. E. Glass, Glass Motor Co., 

Ernest Bell, Bell Motor Co., Leonard 


R. ©. Troxell, Troxell 
‘Salem, Ind.; W H. Ea- 


town, Md. 





Actually, we get into a tough 
question when we get down to de- 
ciding whether we will put the 
copper into some radiators to re- 
pair the cars in the field, or 
whether we will 
build another 
new car. The 
same thing is 
true of the pig 
iron or the lead 
or any other item 
that is short on 
account of strikes 
and holdups from 
a supplier’s plant. 

We try to di- 
vide the available 
material fairly 
between the ser- 
vice customers and the new cus- 
tomers. We will do the best we can, 
and while the volume of new car 
production is still considerably un- 
der the prewar basis, the flow of 
service material, as I say, exceeds 
twice the prewar basis. 

* * . 


WOOTON: Mr. Wilson, do you 
see any signs of real improvement 
in union-management relations in 
the automobile industry? 

IN: I brag about our re- 
lations sometimes. Actually, during 
the war, according to the record, 
and considering the number of 
employes involved, the average in 
the industry was 14 times as many 
man hours lost through labor stop- 
pages and trouble as was the ex- 
perience in General Motors. 

We have an ‘umpire system, 
with the umpire paid jointly by 
the union and ourselves. We have 
had it in effect for six or seven 
years. Since the men returned to 
work after our big strike, we 
have had no stoppages of work 
in our plants. 

Our trouble really comes about 
through what you might call the 
nation’s ‘trouble. What is the sound 
policy for the country regarding 
wages and prices and production? 
We got singled out last fall, per- 
haps because we were big. It fitted 
the union leaders’ plans, at least 
the plans of some of them, to force 
us to spearhead the solution of 
what I call the nation’s problem 
by economic warfare. That was 
unfortunate for everyone. 

I think I would rather see 
somebody else be first the next 
time, and I am still hopeful we 
will all be smart enough to work 
out the problem without shut- 
ting down the nation again pro- 
gressively for several months like 
we did last winter. That certain- 
ly does not get any of us any- 
where. 

The average General Motors em- 
ploye lost, oh, eight or nine hun- 
dred dollars in his savings. Em- 
ployes got the increased wages, but 
the prices of course had to go up. 
The prices went up for every- 
thing, and a new level was estab- 
lished, but the savings were gone. 
General Motors affairs are in about 
the same position. It isn’t the smart 
way to do it, gentlemen. (Ap- 
plause). e: 6 ¢ 
WOOTON: Mr. Wilson, has any 
automobile manufacturer besides 
General Motors gotten out from 
under the maintenance of mem- 
bership clause in its labor con- 
tract? Do you think they will? 

WILSON: The change in the 
General Motors contract is one to 
a voluntary checkoff. We did not 





©. E. Wilson 








see why that was not a fair thing 


to do. We were willing to cooper- 
ate with the union to the extent 
of saving it the trouble of collect- 
ing the money. We did not think 
it was right to deny a man the 
right to work if he got into a row 
in his union, or force him to lose 
his job, if he did not believe in 
union activity. 

The Wagner Act does not call 
for a closed shop. The past point 
of view of our country, back in 
the Railroad Labor Act days, was 
anything but the closed shop. Per- 
sonally, I don’t believe in coercion 
and that sort of thing. I think the 
union relation ought to be sold on 
its merits to the individual work- 
man. That is the way we have 
worked it out. I think some other 
companies have the same arrange- 
ment now. Steve, am I right about 
that? 

ANSWER: There are several 
others. 

WILSON: The Chrysler Corp. 
never had a maintenance of or- 
ganization membership clause. The 
peculiar reason for that, I think, 
was that when the case came up 
before the War Labor Board dur- 
ing the war, Chrysler was having 
quite a bad experience currently— 
on unauthorized stoppages, and so 
forth. The board thought the union 
didn’t deserve it at the time. 

What they might negotiate 
now, on what you might call 
some form of union security, I 
don’t know. The Ford Co., which 
has a closed shop, in my opin- 
ion, is going to have a lot of 

trouble in making any change 
from that. The others, I think, 
might fit into a pattern more or 
less like ours. I think it is a fair 
thing to the union and to the men 
and to the com 

I don’t see why—it is a nuisance 
to try to collect a dollar a month 
from two or three hundred thou- 
sand people, and we are willing 
to perform that service for the 
union, for those employes who vol- 
untarily say, “Yes, we want you 
to do it.” Have I answered that 
one? 

* o * 
WOOTON: I would say you have, 
yes, sir, What effort is General 
Motors making to help make pos- 
sible a guaranteed annual wage? 
IN: You men are more fa- 
miliar with the semantics than I 
am. That is sort of a catch phrase. 
To answer the question, the way 
it was put, I would have to know 
exactly what you meant by it. But 


General Motors has been studying 
very carefully its model change 
times, its inventories, and how it 
handles its business with the ob- 
ject in view of stabilizing employ- 
ment. 


Actually, the annual wage, 
perhaps as it is loosely used, is 
not a problem at all when you 
have a stabilized business. If you 
have a seasonal business, there 
is no way you can do it. No one 
is proposing, just to take an ex- 
treme example, an annual wage 
for cherry pickers in northern 
Michigan. 

So we don’t have any definite 
plan on what people might call 
a guaranteed annual wage. No one 
has said what he means by that. 
Over what period is it guaranteed? 
Are you going to start to pay more 
people for not working part of the 
time? If you do, costs are going 
up. Or, some of those who do work 
are going to have to take less com- 
pensation to support the others. 

I think we are going to have to 
be a little careful in this country 
about how many people we start 
to pay for not working, in various 
forms. (Applause). 

7 * 7” 

WOOTON: Has General Motors 
had any priorities on steel supplies 
which prevent any new automobile 
manufacturer from getting steel? 
(Laughter). 

WILSON: No, there are no pri- 
orities on steel for automobile pro- 
duction. 

WOOTON: Mr. Wilson, you have 
given us so much information here 
that I am sure that you have set 
a precedent, and that we are go- 
ing to have more industrial execu- 
tives as speakers in this club. 

Here is just an innocent little 
last question: Why would not the 
automobile industry turn over its 
books to the OPA for price fixing 
purposes? (Laughter). 

WILSON: I think we substan- 
tially do. That is about the way 
the job is being done. They 
asked us to present some figures 
on our costs, and what they were 
back in 1940 and 1941, and they 
interpret those figures into the 
prices that they agree to let us 
charge for the cars. 

I am a little bothered right now 
on why they should ask us to sell 
a Chevrolet for $160 less than a 
Ford, when the prewar differential 
was a five dollar bill. That is more 
price advantage than I want. 





I can say this: For many years 


(Laughter and applause). 





REGIONAL MANAGERS of Packard, 
factory heads since before the war. In line 








adopted by the company’s Dealer Advisory 





their first separate conference with 
with the company’s stress on decentraliza- 
tion, discussion topics of the meeting will be relayed to the Packard field sales organ- 
ization by subsequent zone and district conferences. Topics covered during the con- 
ference included plans for dealers to bring to public attention the unique code of ethics 
recently council. 
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Our Front with 


The Ford Motor Company is always on the lookout 
for new ways to do things better . . . new ways to 
stay “‘out front’”’ in motordom. 


And this applies just as much to Ford sales and 
advertising methods as it does to the making of 
Ford products. 


This policy of leadership produces results for Ford 
Motor Company Dealers, too. 


If /y 


Here’s the story of a new Ford ‘‘First’’ you'll hear 
more about in the future... 

















Ford’s First to Use 
“SUPER-SIGNBOARDS IN THE SKY’”’ 


A giant “blimp” .. . more than 250 feet long. . . will people in the Connecticut to Washington area. It will 


soon serve as a Ford advertising “‘signboard in the sky.” go to crowded beaches . . . football and baseball games 


This super-spectacular . . . flashing two series of com- ... parades ... to tell millions that ‘‘Ford’s Out Front,”’ 
pelling Ford selling messages in neon letters thirty-five and give the reasons why! 

feet high . . . will cruise day and night over a 40,000 Ford is the first car maker to use this dramatic new form 
square mile area from its base at Lakehurst, N. J. of advertising . . . and that’s another big advantage for 


It will float above a population of over 22,000,000 Ford Dealers. 


FOR D MOTOR cOoO MPAN Y 
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Synthetic Tire 
Seen as Barring 


High Crude Price 


AKRON.— The performance of 
the postwar American automobile 
tire “reaffirms the strong position 
of American-made rubber as a bar- 
rier against this country’s ever 
again having to pay exorbitant 
prices for crude rubber,” accord- 
ing to J. J. Newman, vice-presi- 
dent of B. F. Goodrich. 

Newman said that the tire, in- 
troduced barely six weeks after 
the war’s end but with many 
months of engineering trials be- 
hind it, has “proved on the road 
that it was possible to design a 
oe using American-made rub- 

r that could outwear earlier 


tires in which crude rubber had | been 


been the basic material.” 

The volunteered testimony of 
drivers who have added “many 
hundreds of millions of miles to 
the 16,000,000 test miles on which 
the company based its ‘outwears 
prewar tires’ assertion, backs up 
that statement,” he said. 


At the time the tire was intro- 
duced, the CPA regulations al- 





JAMES J. CORBITT, Corbitt Motor Co. 
the Tennessee State Championship Trophy 
the American Legion Junior Baseball league. Corbitt’s team won the City of Memphis 


and the Shelby county 
given 
John L. Gordon, Memphis b 


(Lincoln-Mercury), Memphis, Tenn., holds 
ded the baseball team he s in 





before winning the state trophy. Corbitt has 


championships 
the trophy by H. ¥Y. Ingram, Memphis district Ford manager. Left to right: 
ranch representative; Coach Lew Chandler; Corbitt and 


Bevie L. Machen, Memphis branch representative. 





lowed only a fraction of 1 percent 
of crude rubber, and it was em- 
phasized that new concepts in de- 
sign and stronger cord fabric were 
the primary factors in the tires 
greater wearing qualities. 

With recent greater availability 





of crude rubber the proportion al- 





lowed manufacturers in passenger 
car tires has been increased to 13 
percent. 





S & T Motors has opened at Cav- 
alier, N. D., under the management 
of Robert Tomlinson and ce 
Smerud. 








N.Y. Creates Labor Dept. 


City Division Will Help Mayor in Disputes 
That Affect Public Welfare 


NEW YORK.—In what was be- 
lieved here to be the first such 
action in the country taken by a 
municipality, Mayor William 
O’Dwyer has announced the crea- 
tion of a City Division of Labor 
Relations to carry out a long- 
range program designed to “antici- 
pate and prevent industrial strife” 
in key industries in the city. 

Mayor O’Dwyer emphasized that 
the city does not contemplate in- 
tervention in every labor dispute. 
He observed, however, that recent 
labor strife has stressed the part 
the mayor’s office can play in ef- 
fecting settlements of costly in- 
dustrial disputes that virtually tie 
up the city. 

To be attached to the mayor’s 
office, the new city division will 
be headed by Edward C. Maguire, 
veteran labor adviser to two may- 
ors, at a $15,000-a-year salary. 
Theodore W. Kheel, attorney and 
co-chairman of the NLRB ssteel 
commission, was named deputy di- 
rector at $10,000 a year, and Julius 
Kass, former chief of labor rela- 








: ceil 


—— 


Peg ae RRR 








t 
am) 





NOTES ON P 


When you specify Hydrovac* for power braking, your choice is 
confirmed by the judgment of leading truck manufacturers. 
With over one and one-half million units built and performance 
proved by billions of miles of service, Hydrovac is today’s first 
choice for original factory equipment on the new truck and 
tractor models. Hydrovac consists of one compact, sealed unit, 
and can be installed anywhere on the chassis with a minimum 


& Ge. Ce Sp. 


OWER BRAKING 












st in power braking 


of changes in the original hydraulic brake connections. Utiliz- 
ing engine manifold vacuum, it adds smoothly controlled 
hydraulic braking power to the slightest foot-pedal pressure. 


For your power braking needs, investigate Hydrovac—find 
out for yourself why manufacturers, dealers and drivers agree 


it is lst in Power Braking. 


HYDROV AC—Hydraulic-Vacuum Power Braking Unit 


A COMPLETE LINE OF SIZES AND TYPES TO FIT ALL COMMERCIAL VEHICLES 


BENDIX PRODUCTS DIVISION senor aviation corporation ¢ SOUTH BEND 20, INDIANA 


*REG. U.S, PAT. OFF. 





AVIATION CORPORATION 





tions of the Army Air Forces east- 
ern district, was named counsel 
at $7,500 

“IT have long recognized the need 
for developing and maintaining 
sound labor relations in the city 
of New York,” Mayor O’Dwyer 
said in announcing the new divi- 
sion. “Recent events have empha- 
sized the part that the mayor’s 
office ¢an play in preventing cost- 
ly industrial disputes that vitally 
affect the people of our city, and 
in bringing those that occur to a 
quick and satisfactory conclusion. 

“We cannot and will not under- 
take to intervene in every labor 
dispute in this city, but we can- 
not evade the responsibility of pre- 
venting, if possible, or shortening 
disturbances in our key industries 
on which the health and welfare 
of our people depend.” 

The mayor said he also intends 
to call upon leading representa- 
tives of industry and labor to ad- 
vise him on important labor prob- 
lems. 

“With the help of its mature and 
seasoned body of union leaders and 
management representatives, we 
will, I am sure, succeed not only 
in adjusting differences between 
management and labor with a min- 
imum of friction, but in establish- 
ing a pattern for the peaceful set- 
tlement of labor disputes that will 
prove of great value everywhere,” 
he added. 


Buffalo Sales 
Total 5,894 in 
Seven Months 


BUFFALO.—Only 5,894 new 1946 
passenger cars were sold by deal- 
ers to Erie county residents dur- 
ing the first seven months of 1946 
compared with 26,684 new cars sold 
in the county during the corres- 
ponding period of 1941. 

The outlook is not very promis- 
ing for an upturn in deliveries in 
the next three months, according 
to Marjorie M. Baker, secretary, 
Buffalo Automotive Trade Assn., 
Inc. Last week, Miss Baker said: 

“The industry fears that the lack 
of copper, lead and sheet steel, as 
well as castor oil for brakes, may 
result in further production delays. 

“The demand for new cars in 
the Buffalo area is still very high 
and some dealers have stopped tak- 
ing new orders until they can get 
caught up with what they already 
have on the books. Much has been 
said about black market operations 
in new cars. But reputable dealers 
are shunning it. 

“The fact that a number of 1946 
automobiles, once delivered by the 
dealers, are quickly resold or trans- 
ferred to out-of-town interests, 
might be an indication of black 
market operations. But dealers are 
endeavoring to check this by using 
extreme care in selling 1946 cars 
only to customers who will keep 
them for their own use.” 


] 
Workers’ Homes 
Work Starts on First 300 
At Willow Run 


WILLOW RUN, Mich. — Ground 
was broken last week for construc- 
tion of the first of 2,500 homes 
which will comprise Westwillow, 
and a new community for em- 
ployes of Kaiser-Frazer Corp. Con- 
struction of the first 300 ranch-type 
houses west of the Willow Run 
plant will began immediately, and 
first units are expected to be ready 
for occupancy this winter, Joseph 
W. Frazer, president, announced. 

In accordance with government 
regulations, the Westwillow homes 
will first be offered for sale to com- 
pany-employed veterans of World 
War II for a period of 60 days after 
completion, and project officials say 
they believe that all of the units 
will be purchased by ex-service em- 
ployes before non-veteran offers 
can be accepted. The houses, of two 
and three bedroom design, will be 
priced at $10,000 and below. 











‘“‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 
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War Assets Administration has them! 
And now it’s easy for you to order 
what you need. You can tell at a 
glance whether we have what you're 
looking for. Information is kept 
strictly up-to-date on 11,000,000 
truck parts .. . all inventoried by 
manufacturer’s part number. 

This is your chance to get the parts 
you need without waiting, without 


U 


reams of red tape. Visit the Auto- ” 
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at any of these Regional Offices 


motive Parts Section Chief in your ° 


nearest WAA Regional or District 


WAA POLICY ON DUPLICATE ORDERS 


A few parts are in limited supply. When dupli- 
cate orders are received the parts are allocated 
onensy to the duplicating buyers. You know 
what that means—your chance to buy is as 

ood as the next man’s, for there is no i 
there are no preferred “old customers.” It 
also means you can’t expect to hit the jackpot 
on shortage items. We'll try our best to fill 
your order, but the other fellow has to. have 
his share, too. 
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Office. You can place orders at once 
and get prompt shipment, prepaid. 
If the parts you want are not on the 
available list, you'll find-out about it 
right there! For every Regional Of- 
fice maintains a copy of the Perpetual 
Inventory which is controlled cen- 
trally in Detroit. Information is never 

} more than twenty-four hours old. | 

* Remember, this inventory listing 
of available automotive parts is for 
your convenience. Make fu// use of it 
in your parts requirements. 


i 


DISCOUNTS 
(Discount off manufacturer's list price as 
shown in catalogue. Minimum sale—$500 net) 
Distributor, 75% Vehicle Dealer, 55% 
Service Garage, 50% 


Fleet Owner (5 or more vehicles), 45% 





This material is offered in the following se- 
quence as provided by law: (1) Certified 
Veterans of World War II; (2) Subsequent 
priority claimants; (3) Non-priority purchas- 
ers. Federal agencies have had opportunity to 


fulfill their needs. VETERANS OF WORLD 
WAR II should apply to their nearest WAA 
Regional Office for certification; the case 
number assigned and the location of the certi- 
fying office must be stated in a Veteran's offer 
to purchase. 


All orders are subject to prior sale. Items in short supply are equitably allocated. Place your order today. 


GOVERNMENT 
OWNED 
SURPLUS 






PERPETUAL 
INVENTORY 


The national inventory is compiled monthly. 


Supplemental listings are issued during 
the month. When items are exhausted 
each of our field cffices is notified imme- 
diately so that its inventory may be kept 
current, . 

Every Regional and District Office has 
a copy of the inventory. Each order for 
truck parts is promptly transmitted to the 
National Automotive Parts Office in De- © 
troit, Michigan. The Detroit Office checks 
the order against the consolidated per- 
petual inventory and issves shipping in- 
structions with immediate notification to 


the proper Regional Office. Place your 


*order today. 


HOW TO USE THIS 
BUYING AID 


@ Goto your W. A. A. Regional 
or District Office 


@ Ask for the Automotive Parts 
Section Chief 


@ Examine the inventory 
@ Place your order 


@ That's how simple it is! 
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More Effort Needed 


Klingler Calls for Higher Output to Stabilize 
U.S. Economy; Assails Absenteeism 


PONTIAC. — The United States 
must mobilize for peace just as it 
' did for war, Harry J. Klingler, gen- 
eral manager of Pontiac Motor de- 
clared last week. He spoke before 
the Pontiac Rotary Club in one of 
a series of re- 
ports to local 
groups. 

“If we could 
fight and win 
against the very 
real dangers of 
why, then, 
cannot we band 
together now 

the slow 
strangulation 
which is upon 
us?”, Khingler 
eahed: “Only pro- 
duction can give us the things we 
want and need. Only production 
can determine good wages and fair 
prices. I think we must stand up 
and be heard or lie down and be 
buried.” 
“Our absenteeism is higher 





Marry J. Klingier 


than it ever has been, and em- 
ploye turnover is at an alltime 
high. Steady work on the part of 
the employe, and sticking to one 
job, seems to have become an 
old-fashioned idea,” Klingler said. 

“We don’t know this year how 
many of our employes will be work- 
ing during the deer hunting season 
and bird season, but I will make a 
guess that unless things have 
changed, we may have a high per- 
centage of our normal force off the 
job at that time.’ 

The automobile is perhaps the 
most diversified article in the world 
to manufacture and, as a result, 
production is affected by work 
stoppages in any section of the 
country, stated Klingler, and cited 
the following materials used by the 
automobile industry in a normal 
year: 

7,500,000 gross tons of steel; 500,- 
000 tons of malleable iron; 1,000,000 
tons of gray iron; about 20,000,000 
tires as original ‘equipment; 120,- 

glass; 





000,000 square feet of plate 


400,000,000 board feet of hardwood 
lumber; 15,000,000 square feet of up- 
holstery leather; 20,000 tons of 
aluminum; 150,000 tons of copper, 
15,000 long tons of tin; 320,000 tons 
of zinc and lead; 20,000,000 pounds 
of nickel; 750,000 bales .of cotton; 
7,000,000 pounds of mohair; 500,000,- 
000 board feet of soft wood lum- 
ber; 50,000,000 yards of cloth up- 
holstery and as many pounds of 
hair and padding; 17,000,000 gallons 
of paints and lacquers. 

“Thus, it can be seen that so far 
as the automobile industry is con- 
cerned, there is no such thing as an 
isolated strike. It is too large and 
important a part of the American 
economy which might be compared 
to the highly coordinated human 
body. An infection in one place can 
spread and frequently does, mak- 
ing the entire body sick. And the 
period of convalescence is some- 
times longer than we think.” 


Berkshire Builds 
The Berkshire Motor Car Co., 
Chrysler distributor in Albany, N 
Y., is constructing a new show- 
room and new administrative of- 
fices. 








Read Jack Weed's Backshop for some 





highlights in the service field. 





THIS BOAT trailer was 
ei designing oom ' wh has 
Detroit. It is so po Sustgnes that it can 
ing and is a boat in addition. 


time ago by 8 ay & Ferar, Detroit 
ded and moved to the Guardian Bidg., 
p two at night, has facilities for 





End All OPA Controls in 
N.Y. Dealers Urge 


ALBANY.—The New York State 
Automobile Dealers called last week 
for the complete removal of the 
OPA, which it charged is hamper- 
ing production and forcing legiti- 





mate dealers out of business. 








Not scriptural admonitions. . . 


Thyroprotein. .. stilbestrol ...thiouracil! 


but terms that will soon be widely familiar 


in the nation’s Number One industry! . . . The first makes cows yield 6% to60% “s#, 


more milk, and White Leghorns up their egg output 25% . . . The second causes 
cockerels to run to more and juicier meat . 
adjusts development to meet marketing periods . . . 
derivatives recently developed for the treatment of livestock on farms— 


. . The third retards animal growth, 
These are the new hormone 


immensely effective, dangerous if improperly used. Their properties and values are 
presented in a review of all important current tests at agricultural schools and 
stations—business news of first importance to farmers (and advertising men) in the 
October issue of SuccessFuL FARMING, see page 138. 





scratching, engine wear... 
4-color photos, striking story,““Hot News in Motor Oils, 


rings... 


Also... “What’s Wrong with Farm Research” . . 
. “Fertility in a Hurry” 
. many other trail-blazing, authoritative articles on the 
big business of farming for the biggest farmers in the business. . . 

more than 1,100,000 SF subscribers in the 13 agricultural Heart 
states, plus New York and Pennsylvania... 
highest cash incomes, yields, property investments in the nation . . 
make SuccessFuL FARMING top medium for advertisers who want= 
to top past sales in the national market! Get the details from 
any SF office in Des Moines, New York, Chicago, Detroit, 


Price for Land” . 
Farming” 


Light on lube... 


additive oils cut corrosion, deterge dirt . . 
banish gummy valves, varnished pistons, plugged 


Cleveland, Atlanta, San Francisco, Los Angeles. 


War-developed, engine-proved 


. “What’s New in 


These farmers with the 


Fifty years old—this month is the RFD which now has 
32,090 carriers traveling 1,433,601 miles daily over 32,161 

routes—at an annual cost of $3.50 per patron! Read 
“Your Rural Mail Carrier” on page 6. 


. reduce heating, 


” on page 28. 


. ““Today’s 
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Carl E. Fribley, president of the 
dealer organization, said the num- 
ber of long established dealers who 
have given up their businesses be- 
cause of OPA mismanagement is 
steadily increasing and is a “real 
threat to the American system of 
free enterprise.” 

“The dealer organization has 
continuously supported the edicts 
of OPA,” Fribley stated. “Our 
members have abided by price ceil- 
ings, and fought the black market 
—and, as a result of this, are losing 
money. 

“We have given the OPA a fair 
chance, but it has failed to keep 
down prices and, what is worse, 
has hamstrung the production 
which would have kept down 
prices.” 

Terming the OPA price rulings 
“as impossible to enforce as the 
Volstead act,” Fribley said most of 
the automobile business is now be- 
ing carried on by bootleggers “who 
have the cars to 
sell and can make 
a profit on their 
above-ceiling pur- 
chases. 

“Since the pub- 
lis has shown it 
is willing to pay 
higher prices to 
purchase cars, the 
business should 
go to the legiti- 
mate dealer, not 
to the fly-by- 
night who is now 
getting rich by his fraudulent 
deals. And the only way for the 
legitimate dealer to get the sales 
is by removal of arbitrary and im- 
possible price ceilings.” 

Fribley said dealers were being 
hampered not only by price rul- 
ings, but also by limited sup- 
plies of cars, which he stated is 
also the result of OPA policy. 


NADA Convention 
Opens Feb. 17 


WASHINGTON. — The general 
sessions of the National Automo- 
bile Dealers Assn. convention will 
be held on Feb. 17 and 18, 1947, at 
Atlantic City, N. J., it was an- 
nounced last week. 

Preceding the general sessions 
will be a meeting of the directors 
on Sunday, Feb. 16. They will meet 
again on the day after the general 
sessions, the 19th. The program for 
the convention has not yet been 
decided upon, NADA said. 





C. EK. Friviey 








Wallace Comes First 


After the Pheasant 

FLINT. — Who comes first? 
9 A. Wallace or the pheas- 
ant 

That issue came up here last 
week, and, of course, the pheas- 
ant won, even though the DAW- 
CIO auto workers in this city 
are among the more staunch 
supporters of the ousted secre- 


weekend following the opening 
of hunting season. So the boys 
asked if Wallace couldn’t come 
some other time. 
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on Detroit 


Sure, you know Detroit! Or do you? 
Detroit is 75% of the automotive industry. 


Are you also aware that Detroit is steel, ship- 
building, drugs and chemicals? That Detroit 
is farms’ tools and machinery, air condition- 
ing and refrigeration equipment? That 
Detroit is copper, brass, aluminum, heating 
equipment and paint? And that Detroit is a 
major shipping center? 


And beyond that — Detroit is also nearly 
2,000,000 people, hundreds of thousands of 
whom moved in during the past few years. 


Detroit is a conglomeration of folks from 


other cities and towns, from remote villages 
and country crossroads. Detroit is a mixture 
of backgrounds, tastes and habits. 


Here is a situation which calls for up-to-the- 
minute, on-the-spot knowledge of a market 
—the kind of information that is being col- 
lected every day in Detroit by the Hearst Ad- 
vertising Service through its “reporters with a 
nose for sales.” Already a storehouse of infor- 
mation on the current situation is available to 
sales and advertising executives. Why not 
call the Hearst Advertising Service man now? 


Hearst ADVERTISING SERVICE 


HERBERT W. BEYEA, General Manager 
959—8th Ave., New York 19, N. Y.— Offices in principal cities 


Representing: 


New York Journal-American + Pittsburgh Sun-Telegraph 
Baltimore News-Post-American + Boston Record-American-Advertiser 


San Francisco Examiner + Los Angeles Examiner 


Chicago Herald-American 
Detroit Times + Albany Times-Union 
Seattle Post-Intelligencer 
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More States 
For Income 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Many state legis- 
latures next. year will consider in- 
come tax legislation, but with lit- 
tle prospect of any further major 
relief for taxpayers, a survey last 
week of developments in state cap- 
itals discloses. 

New York State’s legislature this 
year enacted a 50 percent cut in 
the state personal income tax, 
while Missouri’s 1946 legislature 
passed a bill cutting off about 10 
percent of annual income tax pay- 
ments in that state. 

Rather than pointing to a gen- 


Virginia—get out of the income 
tax field and many others effect 





Set Plans 


Tax Laws 


substantial rate reductions. 

Kentucky’s refusal this year to 
repeal either its personal or cor- 
poration income taxes, despite 
strong pressure for abolition of at 
least the personal income levy, 
may prove more indicative of 
things to come. 

Moving into a postwar period of 
mounting expenditure demands, ac- 
companied by a prospect of dimin- 
ishing tax receits, the, states in 
most cases will be looking for _in- 
creased rather than reduced reve- 
nue sources. There will be propos- 
als for the addition of new states 
to the list of 30 already levying 
state income taxes and some of 
the latter may wipe out income 
tax cuts enacted during the lush 
war years. 

In Connecticut and Nebraska 
there have been proposals for the 
enactment of state income taxes 
to provide a source of revenue for 


several states. 

One of the taxes now being used 
by Massachusetts to finance its 
program of bonuses to World War 
II veterans is a special 2% percent 
additional tax on corporate incomes 
for 1946, with the rate reduced to 
1% percent for the years 1947 
through 1950. 

Full .restoration of Iowa’s income 
tax, which was halved four years 
ago, has been proposed as a means 
of obtaining additional funds for 
schools. To raise an additional 
$7,000,000 in Arkansas state income 
taxes for school purposes, it has 
been suggested that the present 
Arkansas income tax law be re- 
placed by a measure setting an 
individual’s income tax Mability at 
a fixed percentage of his federal 
income tax. 

While income tax reduction pro- 
posals are scheduled in some states, 
little actual relief for taxpayers 
is in prospect. In Oklahoma, for 
example, a proposal calls for re- 
duced income tax rates without the 
state losing a penny in revenue. 
Oklahoma has received adverse 
publicity for having the highest 





income tax rates in the nation, 
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“You asked for a four-wheel 
drive, didn’t you?” 





whereas, according to state offi- 
cials, they are actually not as high 
as in many other states because 
of certain deductions allowed by 
Oklahoma. 

To make the situation look bet- 
ter to the outsider, and thus help 
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Here is a book for the materials engineer, the metallurgist. 
the heat-treater, the designer, or any one who needs accurate, 









puBLisHE 


dependable data on modern steels. ; 


This new, third edition contains 132 pages, and is the re- 
sult of more than 18 months of exhaustive research and 
laboratory testing conducted by Bethlehem metallurgists. 

Charts, graphs and tables give complete properties of 
widely-used AISI carbon steels and alloy steels. The material 
is so arranged that a glance will tell what you want to know 
about any given steel. Also included are timely articles on 


subjects of broad metallurgical interest. written in simple. 


understandable terms. 


If you use steel or specify steel in any form you will find 


194 





A PARTIAL LIST OF ITEMS IN THIS 132-PAGE BOOK 


ded heat tr + te 





* SAEs 


grades 


© Carbon Steel Treatment Charts, carburizing grades 
* Carbon Steel Treatment Charts, water- and oil-hardening 


* Alloy Steel Treatment Charts, carburizing grades 


* Quenching media 


* Induction hardening 


* Alloy Steel Treatment Charts, water-hardening grades 

* Alloy Steel Treatment Charts, oil-hardening grades 

* Temperature Color Charts 

* End-quench hardenability testing 

* Calculation of end-quench hardenability 

* End-quench hardenability, alloy carburizing grades 

* End-quench hardenability, alloy water-hardening grades 
* End-quench hardenability, alloy oil-hardening grades 


* Magnetic analysis inspection 


* Magnetic particle inspection 


* Machinability of Alloy Steels 


* Decarburization 


much valuable information in the third edition of “Properties 
of Frequently used Carbon and Alloy Steels.” 





* Isothermal transformation diagrams 


Write for your free copy to Bethlehem iis Company, Bethlehem, Pa. * gETHLEHE M * 


if you are located in the far West, write to Bethlehem Pacific Coast Stee! Corporation, San Francisco. 


STEEL 








half. 

Maryland’s Legislative Council 
recently greeted without enthusi- 
asm a proposal by Gov. Herbert 
R. O’Conor to reduce that state’s 
income tax by permitting taxpay- 
ers to deduct federal income tax 
payments when computing the 
Maryland levy. Besides opposing 
the plan because of the consider- 
able reduction in state revenue in- 
volved, the state fiscal department 
pointed out that large taxpayers 
would save very little under the 
proposal, since the money saved 
in state income tax would be taken 
nearly in its entirety by the fed- 
eral government in increased taxa- 
tion. 

An example of the potential rep- 
ercussions nationally from state in- 
come tax legislation were bills rec- 
ommended this year by the Massa- 
chusetts State Legislative Commit- 
tee on Taxation, but rejected by 
the Massachusetts legislature, 
which would have imposed a Mas- 
sachusetts individual income tax 
of 50 percent on incomes over $20,- 
000 and a 25 percent tax on cor- 
porate net incomes above $20,000. 


Titles of the bills declared they 
were designed to “bring additional 
revenue to Massachusetts and to 
prevent further federal raids on 
our state sources of incomes.” Es- 
timates of possible state revenue 
under the bills ranged from $100,- 
000,000 to $200,000,000. Under the 
measures, individuals with net in- 
comes of less than $20,000 would 
have been exempt from any state 
income tax. 


Another form of state legisla- 
tion affecting federal income 
taxes are so-called community 
property laws, which permit di- 
viding the income of one spouse 
between the husband and wife 
for income tax purposes. 

This special income tax privi- 
lege is now enjoyed by the resi- 
dents of nine states—Arizona, Cali- 
fornia, Idaho, Louisiana, Nevada, 
New Mexico, Oklahoma, Texas and 
Washington. 


Passage of a similar law has 
been proposed in Arkansas, with 
the possibility that other states 
will also consider such action un- 
less Congress either eliminates or 
makes general the advantages now 
enjoyed by residents of the com- 
munity property states. 

A campaign in state legislatures 
for a federal constitutional amend- 
ment to restrict peacetime federal 
taxes on income, gifts and inheri- 
tances to 25 percent has gone into 
reverse in the last two years and 
appears unlikely to make further 
progress. Some 15 states were at 
one time on record in favor of such 
an amendment, but four states 
have since rescinded their action. 
If so petitioned by 32 states, Con- 
gress would be forced to call a 
convention to propose such an 
amendment, after which ratifica- 
tion by three-fourths of the states 
would be required. 

Besides state and federal income 
taxes, municipal income levies are 
arriving upon the scene. Toledo 
and St. Louis this year followed 
Philadelphia in imposing local in- 
come taxes, while such action is 
currently under consideration in a 
number of other cities, including 
Atlanta, Hartford and Louisville. 





Autos 20 Years Old 


Offered in St. Louis 

ST. LOUIS. — Automobiles of 
the “tin lizzie” era are being 
offered for sale through the 
want ads of local papers and 
prospects of purchases appear 
good. Last week in the “Auto- 
mobiles for Sale” columns of 
the Post-Dispatch, three Model 
T Fords were offered for sale. 

One owner asked $175; the 
second was willing to dispose 
of his car for a motor scooter. 
Another car offered for sale is 
a 1921 Moon, made in St. Louis 
and “in perfect mechanical con- 
dition, with original paint, ex- 
cellent tires.” A local used car 
dealer also advertises it is will- 
ing to purchase “Maxwells, 
Mitchells and 
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Auto News from Britain 


Survey of Export Markets Discloses Trend 
Still Strong for U. S. Cars 


By David Wood 
Staff Correspondent 


LONDON.—Britain has a few 
more months to run before Amer- 
ica begins unshipping cars in the 
Empire, South America, and Eu- 
rope. The luck has been with Brit- 
ain. But what does the newly-won 
customer say about his first Brit- 


ish vehicle? 


Reports now reaching London 
from observers in all buying coun- 


tries—most of them steady Amer- 


ican buyers before the war—are 
being studied by manufacturers 
They make 


here very closely. 
mixed reading. Repeatedly a con- 
trast is struck between Britain’s 
postwar models and American pre- 
war exports. 

Put generally, it seems certain 
that the big buying territories 
have been by no means weaned 
from their prewar American 
preference. Britain, say the ob- 
servers, scores fast for workman- 
ship, materials, and performance. 
But America wins on price, mod- 
ern design, and snappy finish. 

America’s trump hand is still 
shown to be the moderately priced 
big car that runs on rougher stuff 
than velvet. 
Here are some significant re- 


ports: 

SWEDEN—Is asking for big 
American-type cars. British run- 
about models are unsuited to the 


rough going. 
DENMARK —Britain loses points 
for lack of American styling. 


Danes are surprised and disap- 
pointed that British cars differ so 
little from prewar models. (They 
are in most instances the same 
jobs). 
Early imports, it is com- 
plained, had an inferior finish, 
but this has now been remedied. 
Denmark’s trouble is that with 
a weak hand of American dollars 
she is tied to Britain. 
SWITZERLAND—British engines 
praised, bodies criticized. Design 
is frequently criticized and other 
snags are listed as: steel is thin 
and soon rattles; brass fittings 
break and cannot be welded; tires 
are poor; the bodies are not ade- 
quately dust and waterproof; prim- 
itive wheels are not suitable for 
chain fitments. Strong cries that 
British prices are too steep. 

EGYPT—A satisfactory report. 
Buyers faborably compared paint- 
work, fittings, dashboard instru- 
mentation, and tires with those of 
America. At first, there were com- 
plaints of overheating, but new 
radiators have now been fitted. 

General feeling that small Brit- 
ish cars with low running and 
maintenance costs are well adapted 
to Egypt’s good road system and 
flat gradients. One suggestion was 
that bench seats should replace 
bucket seats and there was insis- 
tence on steering column gear lev- 
ers. 


PALESTINE—Plump vote for 
American cars, more suited to hilly 
country. 


ARGENTINE—British models 
sell as fast as they are imported 
and most users seem satisfied. De- 
sign is criticized and unfavorably 
compared with streamlined Amer- 
ican bodywork. The same compari- 
son was made with instruments. 

Boiled down, British models 
were in favor for town work, 
but American cars had it for 
long-distance work at high 
speeds over bad roads. 

CANADA—Only 68 British cars 
imported in six months. Prices 
condemned as too high; insufficient 
chromium steel used and inade- 
quate streamlining. After - sales 
service needed ‘if British cars are 
to compete with American. (Amer- 
ica is disadvantaged by a 17% per- 
cent import duty.) British work- 
manship and materials are ap- 
proved. 

SOUTH AFRICA—In the next 
few years South Africa’s need is 
reckoned at 150,000 new cars. A 
warning was added that if Britain 
is to get a big cut of this, it would 
be necessary to re-design present 
models and drastically ease down 
the prices. It was suggested that 
Britain design a special export 
mode) that could be crated in sec- 
tions and reassembled at the ports. 


been remedied in the models now 
being prepared for production next 
year. 

British manufacturers are 
grimly aware that the big battle 
for world markets lies about a 
year ahead. So far America hasn’t 
made a serious challenge. But 
warnings are becoming frequent 
that the primrose path Britain 
now treads is going to get really 
rough very soon. 

The mood here is sober, tena- 
cious, aggressive. Those world mar- 
kets (in the Society of Manufac- 
turers’ slogan) are vital to the life 
of the nation; and while they make 
the best use of their long start, 
British auto men are holding some- 
thing back for the later laps. 

* 


* * 


Ford to Build Tractors 


For Farm Tool Maker 


FORD OF Dagenham has just 
completed a smart link-up with 
Britain’s principal manufacturers 
of agricultural implements. 


Ransome, Sims and Jeffries say 
they now have a working arrange- 
ment “unprecedented in the agri- 
cultural field.” The plan is for Ran- 
some, Sims and Jeffries to turn 
out mounted implements operating 
exclusively with Fordson tractors. 

Since these are the two leading 
British firms in the tractor and im- 
plement field, the advantages are 
pretty obvious. Technical and man- 
ufacturing resources of both com- 
panies have been tied in “to blend 
tractor and implement viewpoints.” 

* * * 


Lack of Linseed Oil 
Perils Auto Output 


FEAR IS spreading among paint 
makers that unless they get a big- 
ger share of Britain’s linseed oil 
supply, export trade will suffer. 

The political officer of the Paint 
Manufacturers’ Assn. declared that 
“unless we get a bigger allocation 
of linseed oil, exports of cars will 
soon be seriously hindered. De- 
mand for paint is 140 percent up 
on 1938 and we are getting only 75 
percent of the materials. 
“Meanwhile, linseed prices have 
just been increased 110 percent by 
the government without any ex- 
planation. The increase will be 
passed on to consumers. 





In a joint statement, Ford and 


Thus, paint joins toughened glass 


TWO PATIENTS at the Veteran’s Administration hospital 
care cares eomnns of World War II in the New York aren 
cars purchased by government under legislation recently enacted by Congress. Ford 
Motor furnished and installed the hand-operated controls at no extra cost to these vets. 
= oom pay Voe, ee Cestntentent, is shown turning over the owner- 
cates Douglas is, 63 Hazel + Staten Island 
Peter Muzelak, 317 E. St. ee eet eer a 





the British automotive industry’s;of General 
most serious shortages. 


Horne Leaves Olds 


Motors in 
Donald Horne, employed in the Ex- 
perimental Section, retired last 


week. He contemplates doing some 
After 30 years of continuous ser- | extensive traveling and is 








and hide for trimming as one of 


vice with the Oldsmobile division | his new 1946 Oldsmobile with him. 








TAXICAB FLEET TESTS PROVE NEW TIRE 
OUTWEARS PREWAR TIRES 


ape OR SHINE, winter or summer, 


our cabs must serve 


twenty-four hours a day,”’ says Mr. T. A. 
Ballantine, President, Yellow Cab Co., 
Louisville, Ky. ‘The new B. F. Goodrich 
tires meet a// our tire requirements for 
such operation! In actual mileage, tests 
on our own fleet have proved conclu- 
sively that the new B. F. Goodrich tires 


outwear prewar tires.” 


the public 


From taxi fleets and commercial car 


owners—from police departments and 
passenger car drivers—reports like this 
are coming in every week. They all tell 





These criticisms are not being 
ignored here and many faults have 


how much better the new B. F. Goodrich 


B.F. 


Silvertown tires with the wider tread 


stand up than the tires of prewar days. 

These tires were built to take the pun- 
ishment of thousands of miles of driving 
—designed with a wider, flatter tread 
that hugs the road and spreads wear over 
a greater area. This better-type tread is 
backed up by a 35% stronger cord body 
made with more cords and stronger cords. 
The result is extra miles of wear, extra 
miles of trouble-free driving. 


Of course, supplies of tires are still 
limited. In spite of greatly increased pro- 
duction, demand is even greater. This is 
especially true of the B. F. Goodrich 
tire that Outwears prewar tires. Please 
check your needs well in advance. Talk 
to your B. F. Goodrich dealer. He'll do 
his bést to keep you rolling until he can 
get the new tires for you. The B.F. 
Goodrich Company, Akron, Ohio. e 






Goodrich 


FIRST IN BUBBER 
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AUTOMOTIV E WASHINGTON 
Rubber Tree Discovered 


In Amazon Valley 





By William Ullman 
Washington Correspondent 
THE RUBBER jungles in the upper reaches of the 
Amazon River Valley have again rewarded plant explorers, 
the U. S. Department of Agriculture reports. 
This time it is through the rediscovery of a rubber tree, 


Hevea rigidifolia, a small and 
Hevea brasiliensis, now the¢ 


principal source of the world’s 
rubber. A British botanist, 
Richard Spruce, first found the 
hevea more than 100 years ago in 
northwest Brazil. 

The rubber plant investigators 
do not expect the rare rigidifolia 
to yield commercial rubber, but 
they say “its unusual character- 
istics, including disease resistance 
and drought resistance, make it 
valuable for primary crosses in 
the long-range breeding pro- 
gram.” 

In recent years the plant explor- 


poor relation of the great 








. ers of the United 
States, working 
with those of 
South American 
countries have 
found heavy 
“milking” hevea 
trees that are 
now being used 
in the develop- 
ment of superior 
varieties for 
building profit- 
able plantations. 

Now the rediscovery of the closely 

related tree from the granite hills 





William Uliman 





may lead to still more improve- 
ment, the explorers say. 
* + + 


Winter Months Double 
Carbon Monoxide Danger 


AUTOMOBILE dealers have an 
opportunity to perform an extra 
service for customers at this time 
by reminding them that the num- 
ber of carbon monoxide poisoning 
cases is greater during the cold 
weather months than in other 
seasons. 

The chief reason is that people 
try to keep warm, and in order 
to do so they keep the doors and 
windows closed, shutting fresh 
air out. 

If the air breathed contains even 
as much as one-tenth of one per- 
cent of carbon monoxide, it will 
produce definite symptoms of poi- 
soning. Only minutes are required 
to produce a dangerous atmos- 
phere, and since carbon monoxide 
has no color or odor, and gives no 
warning, the victim may suddenly 
slump to the floor unconscious and 
die, unless somebody discovers him 
immediately and drags him into 
fresh air. 

The car owner sometimes runs 
his engine indoors in order to 
warm it up. For safety, garage 
doors should be opened wide before 
starting the motor and secured so 





that the wind will not blow them 
shut. Never allow the motor to run 
in a closed garage. 

Carbon monoxide often accumu- 
lates inside cars while traveling 
along the highway. Under cer- 
tain conditions the air currents 
produced by the motion of a car 
may carry the exhaust gases up- 
ward and into the car, and a dan- 
gerous concentration may be built 


up. 

Exhaust pipes, mufflers and their 
connections should be kept tight; 
and the exhaust pipe should be 
long enough to discharge beyond 
the rear end of the body of the 
car. Openings in the floor and dash 
should be covered as fully as prac- 
ticable, and the carburetor and all 
motor -parts incidental to combus- 
tion should be kept adjusted. 

At least one window should be 
kept open all the time while driv- 
ing. At the first sign of drowsiness, 
headache, dizziness, smarting of 
eyes or nausea, the driver should 
stop the car and the occupants 
should get out into the fresh air 
and remain there until fully re- 
covered. 

* * * 


Farm Roads Given 


Generous Treatment 


THE MOVEMENT toward im- 
provement of local roads received 





These Dealers Can Give You the 
Lowdown on Capper’s Farmer Readers 


These business-wise dealers of Kingfisher, 
Kingfisher County, Oklahoma, carefully in- 
spected the Capper’s Farmer reader list for 
their area. Here are the judgments they passed 
on the families listed there: 

“*The finest Jarmers of this outstanding agricultural 
V. D. Hunt 


““At least 90% are financially sound.” 
- K. Crane = Department Store 


area. 


“I would say this is an excellent list.”’ 
Ross Jones —Druggist 
ge! know many of these farmers to be substantial 


Ben Musick —Petroleum Products 


“Excellent dependable group... all very capable 
farmers. ee 90% of them are 100% by me.” 


» 
operators. 


“The customer value of these families is so great it 


would be hard to estimate.”’ 


Francis Gooden —Hardware 


“Capper’s Farmer is read by our most prosperous 


G. Boeckman— Automobile Dealer 


“The best farmers in an area where good farmers 


predominate.”” W. E. Sallaska—Building Materials 


farm folks.” 


Fa rm I mplements 


C. A. Doak —Grocer 








Yes, when 1,300,000 farm families turn from farming to 
social activities, Capper’s Farmer is still their source of help, 
advice and inspiration. It’s their recreational director, 

their partner in planning church and community programs, 
their inspiration for constructive leisure. It’s the one 
magazine concerned with all phases of farm life achievement... 
the one magazine, too, with real influence on the buying 


habits of its important farm family readers. 


In all their activities, these dominant farm folk of 
Mid-America are top customers... dealer surveys prove it. 
Let your advertising reach these families through the 


magazine they rely on daily... Capper’s Farmer. 


Cappers Farmer 


The Farm Magazine That Dominant Farm Families Heed 
' 








| tremendous impetus under the Fed- 


eral-Aid Act of 1944, which pre- 
scribes that 30 percent of the total 
$500,000,000 annual allocation must 
be spent for secondary, or farm- 
to-market roads. 

This means that there will be 
available $150,000,000 annually, or a 
total of $450,000,000 in federal 
funds under this new federal law 
for these roads which when 
matched will bring the combined 
amount to $900,000,000 in next few 
years. This fs exclusive of expendi- 
tures by the local units themselves 
for rural roads. 

The generous treatment afford- 
ed secondary roads authorizes 
more for this segment of the 
highway system than has been 
appropriated on the average for 
all roads in normal years under 
previous federal-aid authoriza- 
tions. 

Not only is the new federal high- 
way law liberal with the amount 
of money it authorizes for local 
roads, but it also provides great 
latitude as to how the funds may 
be spent. The law lays down no 
hard and fast rule as to what roads 
may qualify for federal aid. This 
responsibility is left to the joint 
jurisdiction of the federal, state 
and local road officials. 

Under these wide discretionary 
powers, any local road may qualify 
for federal aid if in the opinion of 
the officials its importance war- 
rants. 

* * * 


Nation’s Farm Lands 


Worth $100 Billion 


THE NATION'S farm plant has 
become a 100-billion dollar “corpo- 
ration.” 

A study by the Bureau of Agri- 
cultural Economics shows that the 
total value of the U. S. agricultural 
plant was 101.5 billion dollars on 
Jan. 1, 1946, representing gains of 
nearly 12 percent from a year 
earlier and practically 90 percent 
since Jan. 1, 1940. 

On this balance sheet of agricul- 
ture, farm real estate accounted 
for 56.6 billion dollars, compared 
with 50.3 billions on Jan. 1, 1945. 
Other physical assets made up 24.9 
billion dollars, half a billion more 
than a year earlier. Financial assets 
of farm operators totaled more 
than 20 billion dollars, compared 
with 16.2 billions in 1945. 

Creditors’ claims amounted to 8.3 
billion dollars, leaving 93.2 billions 
of the total worth as equities of 
farmers and other owners of the 
farm business. The Jan. 1 financial 
assets were divided between depos- 
its and currency, 14 billion dollars; 
war bonds, 5 billions, and invest- 
ments in cooperatives, 1 billion. 


Production Parley 
Set for Nov. 14-15 
In Chicago 


NEW YORK.—A special two-day 
conference of 1,000 of the nation’s 
key production and personnel exec- 
utives to consider methods to in- 
crease industrial output and lower 
unit production costs was called 
last week by the American Man- 
agement Assn. 

The meeting will be held Nov. 
14 and 15 in Chicago. Invitations 
are being sent to business firms 
representing virtually all types of 
U. S. industry. 

Announcing the meeting, Alvin 
E. Dodd, AMA president, said par- 
ticular stress will be put on get- 
ting new products into economical 
production, establishing close liai- 
son between research, methods and 
production groups, and to proce- 
dures to eliminate employe griev- 
ances. 

Agenda for the conference is 
being prepared by L. C. Hill, works 
manager of the Eagle Pencil Co. 
and AMA vice-president in charge 
of the production division, with 
the assistance of a committee of 
production executives including: 

James H. Marks, executive vice- 
president, Packard Motor Car Co.; 
Earl M. Richards, vice-president 
in charge of operations, Republic 
Steel Corp.; Henry W. Johnstone, 
vice-president, Merck & Co.; Rob- 
ert F. Nelson, vice-president, R 
G. Le Tourneau, Inc.; Alfred L 
Smith, executive vice-president, C 
G. Conn, Ltd.; F. Carpenter 
vice-president, Remington Arms 
Co., Inc.; Glenn Gardiner, vice- 
president, Forstmann Woolen Co., 
and G. S. McKee, vice-president- 
works manager, Talon, Inc. 
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On Wall Street .. . 





Peak Auto Wages Bring 


Question on Production 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—News that em- 
ployment and wage payments in 
the automotive industry are at 
record levels is a source of some 
comfort in Wail Street—but not 
much. 

The figures at least focus atten- 
tion of the public on one of the 
situations in industry responsible 
for the recent decline in stock 
prices. The public can hardly help 
but ask: Where is the production 
to go with the record payrolls? 

The answer has been pretty ob- 
vious for some time to those whose 
business it is to study trends of 
industrial production and earn- 
ings. There are many signs the 
answer is penetrating further into 
the public mind and this is seen 
as a wholesome development. 

If industry and the financial 
world had only to struggle with 
the situation as it now exists, Wall 
Street feels the securities markets 
soon could adjust themselves to 
it. But first industry must do the 
adjusting and such adjustments 
can’t be made as long as rigid 
government controls remain and 
fears of further demands by labor 
overhang business. 

One segment in Wall Street has 
been trying hard to make out a 
case for a coming business slump 
of considerable proportions. Those 
who follow this line have had dif- 
ficulty supporting their case by sta- 
tistics on business generally. They 
contend, however, that unless in- 
dustry soon gets out from under 
government controls and pressure 
from labor a depression will fol- 
low. They continue to point out 
that large backlogs of orders can 
actually become a handicap unless 
they can be filled within a reason- 
able time. 

November may prove to be an 
important month for the stock 
market. Early in the month na- 


Va. Means It a 


Suit Says Firm Bought 


Bus Fuel Elsewhere 


RICHMOND, Va.—Announcement 
was made last week that the fail- 
ure of Atlantic State Motor Lines, 
Inc., to buy in Virginia the gaso- 
line necessary for it to operate in 
this state has brought a Corpora- 
tion Commission-imposed fine and 
judgment totaling $6,835. 

The commission ordered the 
highway transit line to pay $6,- 
510.40, which it judged to be the 
amount of taxes which would have 
been paid on 130,207 gallons of 
gasoline. 

It estimated the company bought 
that much gasoline elsewhere for 
use in its opérations in Virginia. 
Under state law, transit companies 
which operate on the highways of 
Virginia must buy their necessary 
gasoline in this state. 

The three-judge body also im- 
posed on the company a fine of 
$325, or approximately 5 percent 
of the delinquent taxes. 


Taylor Reelected Head 
Of Parker Appliance 

CLEVELAND.—Parker Appli- 
ance Co. reelected Mrs. H. M. 
Parker, H. R. Boyer, C. W. John- 
son, H. I. Markham, C. C. Sigmier, 
8S. B. Taylor, and J. A. Weeks di- 
rectors. ; 

The board reelected H. I. Mark- 
ham, chairman; S. B. Taylor, pres- 
ident; C. H. Wagner jr., vice-presi- 
dent and secretary, and R. W. Cor- 
nell, treasurer and comptroller. 

Shaler Pays Extra 

WAUPUN, Wis.—Shaler Co. de- 
Clared a quarterly dividend of 10 
cents per share, plus an extra divi- 
dend of 30 cents a share, both pay- 
able Oct. 1, to stockholders of rec- 
ord Sept. 15. 








“WE HAVE FOUND YOUR Want Ad Dept. 
to be always more than satisfactory.’’— 
David T. Robinson Co. (Dodge-Plym- 
outh), Philadelphia, Pa. 








Stock Price Averages 
Latest Preced’g Year 
Week Week Ago 
10 cars, trucks ... 31.60 32.10 42.25 
10 parts, access. .. 32.80 33.20 43.20 
5 tires, rubber ... 58.15 58.50 59.80 
25 automotives . 39.30 39.75 46.15 





tional elections will be held and 
many states will select local offi- 
cials. The long term effect of the 
elections on business may be sig- 
nificant. 

Those looking to the automotive 
stocks to lead the general market 
into higher grounds will watch 
carefully two important dividend 
meetings to be held about the same 
time as the elections. Both General 
Motors and Chrysler are due to 
declare their dividends for the 
fourth quarter. What they do will 
be important as an indication what 
the two companies think about fu- 
ture earnings. 





COMPLETION IS EXPECTED next month of the new dealership for Domenich 


(De Soto-Plymouth), 1201 N. Broadway. 
$100,000 on the improvement. 


Basso 
Los Angeles. The firm is spending about 





Officers Reelected 
By Gerity-Michigan 

DETROIT.—Gerity-Michigan Die 
Casting Co. reelected all directors 
at the annual meeting held in the 
Detroit plant last week. 

Officers and directors reelected 
are: Louis W. Blauman, president; 
E. Martin Tallberg, Charles Shanks 
jr., and William N. Schnell, vice- 
presidents; James T. Bolan, secre- 
tary; M. K. Layer, treasurer. James 
Gerity jr., chairman, presided at 
the annual meeting. 

The company had a small profit 
after all charges in the fiscal year 
ended June 30, according to Blau- 
mann. He emphasized that the 





company is operating profitably 


‘and that plants are running at 
capacity. 





Road Building Program 


Gets Underway in Tenn. 

NASHVILLE, Tenn. — Approxi- 
mately $13,000,000 worth of Ten- 
nessee’s highway building program 
is under construction or has been 
contracted for, State Highway 
Commissioner C. W. Phillips an- 
nounces. 

The program includes projects 
scattered from the Mississippi river 
to the Smoky mountains. Phillips 
predicted that $48,000,000 would be 
required to improve Tefinessee 
highways to an acceptable stand- 
ard, leaving only $12,000,000 for 





new routes. 








Chrysler Sends 
Holders Book 
On War Radar 


DETROIT. — How more money 
was spent on the development of 
radar by the U. S. government 
than on the atomic bomb project, 
and how radar units, some of which 
were designed and built by Chry- 
sler Corp., played a vital part in 
winning the war, is described in a 
book Wesley W. Stout, which has 
been sent to the company’s stock- 
holders by K. T. Keller, president. 

According to Stout, former editor 
of the Saturday Evening Post, “$2,- 
700,000,000 worth of radar equip- 
ment had been delivered to the 
Army and Navy up to July, 1945” 
where as the cost of the atomic 
bomb development has been given 
as around $2,000,000,000. 

“Beginning as a purely defensive 
weapon,” Stout explained, “radar 
changed the face of war more than 
any single development since the 
airplane and became by 1944 a 
superlative weapon of offense.” 





It costs you about a penny-a-day to keep 
abreast of the automotive news—better re- 
new NOW! 
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—tfo help you get a bigger return on 
your sales and advertising investment 


Compare your customers’ buying preferences 
and habits side-by-side in four major markets 
—Milwaukee, Philadelphia, Indianapolis and 
Omaha—with these surveys all based on the 
same questions and interview technique origi- 
nally developed and proved by The Milwaukee 


Journal Consumer 
annual edition, 


Among interesting 


Analysis, now in its 23rd 


revelations is the striking 


similarity in consumer use and preference, par- 








ticularly in some everyday “fast-turnover” gro- 


cery and drug products. 


Equally significant is the evidence of great dif- 
ference among consumers of other lines as to 
brands and type of product—underscoring the 
need for localized, tailor-made sales and adver- 


tising programs. 


Other eye-opening facts are 


parison of market potentials, 


found in the com- 
inside information 


on advertising and distribution programs which 


work... 


and some which don’t. 


Take a look at all four—then decide whether 
you need a “market-by-market” advertising 


program. 


THE MILWAUKEE JOURNAL 
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ONE OLD BRIDGE equals one new building for Smith Pontiac Sales & Service, Win- 
, Va. The old bridge was purchased in New York state, dismantled and hauled 


to Winchester. 
Pontiac’s new service building. 


The large I-beams were split, cut and welded together. Result: Smith 





Army Gives Knowlson 
Medal for Merit 


The Medal for Merit, highest 
award of the U. S. armed services 
to civilians, has been conferred 
upon James 8S. Knowlson, chairman 
of the board and president of 





Stewart-Warner Corp. The award 
was made at a private ceremony 
held in Washington. 





Bertrand V. Hines has been ap- 
pointed manager of the Barnett 
National Bank’s automobile finance 





department. 





Dealers Win Round 1 


Temporary Injunction Halts S. C. Tieup 
Between License Plates, Tax Bills 


COLUMBIA, 8. C.—Acting in a 
case brought by automobile deal- 
ers, Richland County Judge Le- 
gare Bates issued last week a tem- 
porary injunction restraining the 
state highway department from 
refusing to issue motor vehicle li- 
censes because of nonpayment of 
delinquent personal property taxes 
on automobiles. 

The highway department also 
was ordered by Judge Bates to 
show cause why it should not be 
permanently restrained from car- 
rying out a 1946 state law requir- 
ing the payment of alleged delin- 
quent taxes before issuance of au- 
tomobile licenses to persons offer- 
ing fees for such licenses. 


Petitioners were Hancock 
Buick Co., Hampton Motor Co., 
Central Chevrolet Co., Hudson- 
Carolina Motor Co., Wilson Mo- 
tor Co., all of Columbia, and 
South Carolina Automobile Deal- 
ers Assn. Respondents named in 
the order were J. S. Williamson, 
chief highway commissioner; W. 





L. Hardeman, director of the 
motor vehicle division, and the 
South Carolina highway depart- 
ment, 

The automobile dealers charged 
that the 1946 law dealing with de- 
linquent taxes is “unconstitutional 
and void in that it is arbitrary and 
unreasonable; impracticable of ad- 
ministration and enforcement; re- 
troactive in effect; special legisla- 
tion; and not uniform in its oper- 
ation”—since only 19 counties in 
the state have adopted it. 


It was further alleged that tax 
collecting agencies have filed with 
the highway department not only 
statements of delinquent automo- 
bile taxes, but that they also in- 
cluded in their statements delin- 
quent taxes on other personal prop- 
erty not referred to and not pro- 
vided for in the 1946 automobile 
tax law. 

Pointing out that trading in 
used cars is the “principal source 
of profit” in the automobile busi- 
ness at present, the dealers de- 
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SMART LADY 
in a smart car 


That’s your first impression 


when you see a Vogue reader in your car. 








SMART CAR 


for a smart lady 


That’s her lasting impression 


when she sees your car in Vogue. 





clared that “the confusion and de- 
lays” on the part of tax collecting 
agencies and the state highway 
department in ascertaining the de- 
linquent status of used cars “seri- 
ously affected their businesses.” 

The act’s enforcement was de- 
scribed as “harsh, oppressive, il- 
legal and unreasonable,” in that 
the present law requires used car 
dealers to “investigate the books 
of all the tax collecting agencies 
in the state- before the purchase 
or sale of a used car.” Otherwise, 
the dealers claimed, they would 
have “no protection against suits 
and claims for the payment of de- 
linquent taxes” existing against 
used cars bought and sold by them. 

This aspect of the act was de- 
scribed by the dealers as “an un- 
necessary, unreasonable and unjust 
burden” which threatens to force 
them out of business. 

In support of their contention 
that personal taxes were being 

indiscriminately reported to and 
by the highway department as 
delinquent automobile taxes, the 
dealers submitted an affidavit 
signed by Julian M. Hook, sales- 
man for Hampton Motor Co. 
Hook said a customer who re- 
cently purchased a used car from 
him received a notice from the 
highway department that delin- 
quent taxes on the car, amount- 
ing to $75, would have to be paid 
before a license for the car would 
be issued. 

Hook added that the customer 
called at the Richland county tax 
collector’s office where he learned 
from an authorized statement that 
delinquent taxes on the car actually 

amounted to only $51.69. 

Chief Highway Commissioner 
Williamson announced that as a 
result of the court order licenses 
would be issued to all applicants 
regardless of any delinquent auto- 
mobile taxes. Should the restrain- 
ing order be vacated, he explained, 
the highway department would 
again comply with the 1946 statute. 

Although the petition is a Rich- 
land county action, filed in a coun- 
ty court, the highway department 
ordered licenses issued to any resi- 
dent of South Carolina until the 
matter is finally settled. 


OPA Decontrols 
Big Used Trucks, 
Steel Castings 


WASHINGTON. — Exemption 
from price control of several un- 
related products, including many 
military vehicles, specified used 
trucks, sulphur and steel castings, 
has been announced by OPA. 

At the same time, OPA suspend- 
ed from price control specified au- 
tomotive parts and _ accessories 
when sold by manufacturers. 

Both the exemption and suspen- 
sion actions became effective 
Oct. 4. 

Used military vehicles affected 
include amphibian vehicles; artil- 
lery, automotive, electrical, instru- 
ment, machine shop, small arms 
and welding repair vehicles; bomb 
service vehicles; command _ ve- 
hicles; radio cars; reconnaissance 
vehicles except jeeps; weapon car- 
riers, and several other specified 
types. 

The used trucks exempted from 
price control include only those 
with a manufacturer’s minimum 
tonnage rating of three tons or 
more and those with a manufac- 
turer’s minimum gvw rating equiv- 
alent to a tonnage rating of 2%- 
3% tons, 2%-4 tons, 2%-4% tons, 
2%-5 tons and 2%-6 tons. 











Ford Promotes Two 
At Cleveland Office 


Ray Allen, district manager of 
the Cleveland district of the Ford 
Motor Co., has announced two pro- 
motions in the Cleveland district. 

Vincent Bishop has been pro- 
moted to sales office manager and 
S. L. Wey has been promoted to 
business management supervisor. 


Huge Aircraft Demand 


BALTIMORE. —A survey shows 
that four aircraft manufacturers in 
Maryland have more than $121,000,- 
000 in orders for new commercial 
and private airplanes now in pro- 
duction. The orders range from 
the two-place Eshelman-Winglet, 
which has a 120 mph cruising speed 
to the 40-passenger Martin, which 
will cruise at 300 mph. 
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program of public education 
which is interesting as well 
as informative. 


In addition, from what we’ve 
seen of the campaign, it is also 
likely to prove of real service to 
the public. 
For instance, Larry Wray, asso- 
ciation secretary and sparkplug of 
the campaign, has created a fea- 
tured weekly column, “Wheelin’ 
and Dealin’,” in the Hagle. 

The items vary from odd and 
interesting facts to information 
about the industry, and, in the 
public service line, helpful tips to 
motorists that will prove of real 
value. 

In its news columns, the Eagle 
carries news of the association’s 
meetings, explanations of the meth- 
ods being employed by dealers for 
equitable distribution of vehicles. 
The editorial column has defended 
the ethics of dealers and urged 
the public not to confuse legiti- 
mate firms with the fly-by-nights. 


The elements that make this 
campaign possible are open to 
dealers in all sections of the 
country: Auto news is hot news; 
it’s a newspaper’s job to keep the 
public informed, but it can’t do 
it alone. It needs the coopera- 
tion of those involved in the 
news. 

The Wichita dealers are showing 
what can be done by meeting an 
enlightened newspaper halfway. 


Pathfinder Study 


Pathfinder is planning to show to 
manufacturers and advertising 
agencies a movie, “Where Profit 
Lies,” produced for the weekly 
news magazine by Pathe. 

The movie, says Pathfinder, is 
“a contribution of real value to 
all manufacturers who seek prof- 
itable sales volume.” 

Since Pathfinder circulates in 
small cities and towns, the movie 
plays up distribution in those areas. 

A typical demonstration of the 
power of Main St. distribution and 
selling is pictured in the story of 
Nampa, Ida., which inaugurated a 
“know your own strength” cam- 
paign and set an example for other 
smaller communities to follow. 


Television Selling 


Joseph E. Bayne, general sales 
manager of Plymouth, foresees the 
use of television to help car buyers 


understand the 
performance that 
has been engi- 


neered into cars. 

“It’s easy to 
see, for example,” 
he said, “the 
benefits which 
would accrue 
both to the pros- 
pect and to us 
were (the pros- 
pect) able, as he 
will be, to sit in 
his easy chair 
and watch a Plymouth equipped 
with the exclusive safety-rim 
wheel come dawn a roadway at 80 
miles an hour, have a front tire 
blown out by a special dynamite 
cap and continue on across the 
television screen without a swerve.” 


Bayne discussed the sales pos- 
sibilities of television at the pro- 
duction of “the world’s first all- 
automotive television show” broad- 
cast the other day from Station 
WRGB, Schenectady, under’ the 
joint auspices of the General Elec- 
tric Co. and Plymouth. 





J. E. 


Bayne 


Hudson Tie-In 


Our publisher, George M. Slo- 


cum, is one of the judges in that 





—Auto Advertising— 


Wichita Dealers Doing 
Real PR Job 
By Bob Finlay 


Good public relations is no one-shot affair. It’s a continu- 
ous job to keep the public informed, and one of the best 
examples of what can be done is found in Wichita, Kan. 

There, the Wichita Automobile Dealers Assn., in coopera- 
tion with the Wichita EHagle, has launched a far-si 
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top prizes are five Hudson Super 
Sixes. May your jingle tingle. 


Names 


Harry H. Friedman has been 
named assistant advertising man- 
ager of Casco Products Corp., 
Bridgeport, Conn. 

John G. Fitzpatrick has joined 
the media department of Geyer, 
Cornell & Newell, Inc., to handle 
outdoor advertising, it is an- 
nounced by H. W. Newell, execu- 
tive vice-president. 


Bob Diebler, Automotive News 





features and service of Nash cars 
at the time of delivery. 


Pacific Coast manager, has moved 
his office out of the downtown area 
of Los Angeles and has bought his 
own place at 2506 W. Eighth St. 


Credit to Jackson 

Gertrude Dougherty reminds us 
that Harold W. Jackson had a 
hand in that Briggs annual report 
which won the Financial World 
oscar. Jackson Studios has de- 
signed the Briggs reports for the 
last four years. 


Nash Doings 
Nash Motors will resume publi- 
cation of Nash News, its dealer 
house organ, and has released a 
series of five 
teaser cards to 
dealers to arouse 
advance interest 
in zone-office 
presentation of 
its “New Car De- 
livery Program.” 
The program, 
says Advertising 
Manager N. F. 
Lawler, aims at 
selling owners on 
the advantages 
of outstanding 





N. F. 


Lawler 





CHAMPION SPARK PLUG, Toledo, one of radio’s earliest sponsors, returns to the — 
air with a five-minute sportcast by Harry Wismer over the entire ABO network Fridays — 
at 9:55 p.m. Left to right, M. C. Dewitt, Champion vice-president, and Mark Woods, 
president, American Broadcasting Co. 














Kroger coffee contest in which the 










Cug ol of top-flight fe 


the West—and “everybody’s newspaper” in Southern California. 


LOS ANGELES Times 


Represented by Williams, Lawrence & Cresmer 


Kyle Palmer 


. Kyle Palmer of the Los Angeles Times 


[f Caricaturist Cugat sees Kyle Palmer 


as a Roman Senator in a mad-plaid toga, it’s 


because Political Editor Palmer has mingled 


long with Caesars of the body politic, report- 


ing their doings with insight and 


candor for readers of the Los Angeles Times. 
Mr. Palmer’s viewings of the political scene are part of the 
factual, comprehensive news coverage and diversity 


atures which make the Times leading home-delivered daily in 


New York, Chicago, Detroit and San Francisco 
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Trucks Big Need 
Of Vets in Mich., 
WAA Reports 


DETROIT.—Among the hundreds 
of items of surplus war property 
reserved by WAA for exclusive 
sale to veterans of World War II, 
greatest demand in lower Michi- 
gan is for trucks, Jack H. Morton, 
chief of the veterans division in 
the Detroit WAA office, said last 
week. 

Files of the veterans service di- 
vision show that 6,384 certificates 
have been filed for a total of 8,030 
trucks from quarter-ton to 2%- 
ton. Forty-four different types of 
trucks are included in the listings. 
There are also 1,341 applications 
for truck-tractor units of various 


Certifications for other automo- 
tive vehicles include 3,867 for pas- 
senger cars, 212 for station wa- 
gons, 30 for buses, 814 for motor- 
cycles, 167 ambulances, 359 scoot- 
ers and 2,333 jeeps. Because the 
demand exceeds any possible sup- 
ply for many of these items, and 
for such articles as typewriters, 
for which the Detroit office has a 
waiting list of 2,968, certification 








MOTOR ASSOCIATES (Kaiser-Frazer), 420 Fayetteville St., Raleigh, N. C©., covers 
the central and sections of the state. With no cars for sale yet, the dealer- 
ship has concentrated successfully on its service operation. 


Europe Hit Hardest... . 





World Vehicle Registry 
Down 3 Million 


DETROIT.—Only 19 of every 100 
motor vehicles previously regis- 
tered in one war-torn European 
country are still running, the Au- 
tomobile Manufacturers Assn. re- 
ported last week. 

A survey based on a U. S. De- 
partment of Commerce census of 
passenger cars, motor trucks and 
buses in 184 countries, territories 
and possessions reveals that world 
registrations declined from 45 to 
42 million during the war period. 
Hardest hit country was Denmark, 
which lost 81 percent of its motor 
transportation. 

Losses in other countries ran 
al t as high, creating a huge 





of more veterans for these items|wales, Fla. When finished, the 
has been halted. building will give the firm double 


the space now available. 
Polk Expands # 


Work is underway to enlarge the} Winter Motors, Inc., Winter, by 
building which houses the Polk| Ray Cannelin, Dennis Jackson and 
Motor & Equipment Sales in Lake ' Walter Jensen. 











worldwide demand for motor ve- 
hicles. The U. S. contribution to- 
wards that demand has been 
limited by government export 
control. Passenger car manufac- 
turers exported about one of 
every 20 automobiles produced 
in the past year. 








Broader and deeper than the geographical barrier of the Delaware 


is the difference between the Jiberal and conservative viewpoint that 


divides the Philadelphia trading area into two clearly defined news- 


paper markets. 


This fundamental cleavage in opinion makes Philadelphia a 


combination newspaper buy in which complete coverage is the key to 


maximum sales. 


In order to savor the full flavor of Philadelphia’s $4% billion net 


buying potential, you have to reach the liberals who buy, believe in and 


support The Record . 


of the Quaker City’s two conservative dailies. 





“292,142 DAILY 
“612,880 SUND 


* August, 1946, as reported to the 





. - and the traditionalists who read one, or both, 


As leading national and local advertisers well know, there is only 
one newspaper combination that can weld these two diverse market 
segments into a unified coverage pattern. That combination is “The 


Record—and the conservative newspaper of your choice.” 


What’s more, unless your advertising message is reaching The 


AO 


Philadelphia Merchants’ Association 


conservative side of the market. 


Record’s liberal audience of nearly 300,000 families, you’re under- 


exposing Philadelphia no matter how much circulation you buy on the 


PHILADELPHIA RECORD 


Represented Nationally by George A. McDevitt Co.—New York, Chicago. Philadelphia. Detroit, Cleveland 


Manufacturers in England ex- 
ported one car for every one sold 
domestically. British exports are 
250 percent -higher than prewar 
rates. 

U. S. export ratios are fixed by 
the government in an exact ratio 
of export percentages of produc- 
tion in a five-year prewar histori- 
cal period. Only 37,440 passenger 
cars were exported by U. S. manu- 
facturers in the first half of 1946; 
domestic customers received 603,- 
440 new automobiles in the same 
period. 

The world registration census 
indicates particularly heavy at- 
trition of automotive transporta- 
tion in invaded countries. 

Denmark’s motor vehicle regis- 

tration plummeted from 164,000- 
plus in 1939 to 31,000, a drop of 
81 percent. The Netherlands had 
over 156,000 cars, trucks and buses 
when war struck compared with 
76,000 last year, a dip of 51 percent. 
Belgium, with registrations of 225,- 
000 in 1939, came out of the war 
with less than one-third of that 
number. The Philippine Islands 
had nearly 54,000 vehicles in 1939; 
only 12,000 were in use last year, 
a decline of 77 percent. 

Other losses in registrations be- 
tween 1939 and 1945 follow: Cze- 
choslovakia, 45 percent; Luxem- 
bourg, 72 percent; France, 36 per- 
cent; Greece, 41 percent; Norway, 
54 percent; China, 74 percent; 
Netherlands East Indies, 73 per- 
cent; French Morocco, 70 percent, 
and Tunisia, 55 percent. 

If you belonged to a “share-the- 
ride” pool in Liberia you might 
find yourself sharing the automo- 
bile with 5,300 persons; in India 
with 3,099 and in distant Swazi- 
land with 216, AMA also reported. 

In the United States on the other 
hand the population could com- 
fortably seat itself in its huge au- 
tomotive “pool” and have room 
for more besides. 

Of the world’s approximately 
42 million passenger cars, trucks 
and buses, more than 31 million 
—or about 75 percent—are regis- 
tered in the United States. The 
U. 8S. ratio is 4.5 persons per ve- 
hicle. 

Next most mobile people are the 
New Zealanders, who have a ve- 
hicle for about every six people. 
Canada and Australia tie for third 
place, each having one for every 
eight of their population. 

In total motor registrations, the 
United Kingdom, second in total 
number, is well behind the United 
States with only 2,200,000 vehicles 
compared to the 30 million-plus 
here. France has 1.5 million-plus 
and Canada, just short of 1.5 mil- 
lion. Last report on the Soviet Re- 
public was in 1941 when 1.06 mil- 
lion motor vehicles were regis- 
tered. Since that time this figure, 
placing the Russians fifth in world 
transportation, has been augment- 
ed by American lend-lease cars and 
trucks and Russian vehicle pro- 
duction. 


Other European nations and the 
number of persons pere vehicle fol- 
low: Sweden, 29; Switzerland, 43; 
Norway, 64; Finland, 106; Belgium, 
113; Denmark, 123; Spain, 143; 
Czechoslovakia, 353; Italy, 391; 
Greece, 764, and Hungary, 2,120. 














Customer Control— 


known by hundreds of dealers from coast- 
to-coast as the Owner Followup system 
that is— 
- Holding active owners 
. Bringing in inactive owners 
. Increasing labor and parts sales 
. Contacting all owners every 
60 days, automatically 
Eliminating all dealer work 
6. Operating outside of the 
dealership. 


- © we 


If you want to prevent a drop in service 
volume, let us show you why Oustomer 
Control has performed successfully while 
tm national operation for the past fifteen 
years. Write today to 


5 Court Square 





LONG ISLAND OITY I, N. Y. 
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AIRCRAFT NEWS 








U.S. Vies with Britain 
To Sell Aviation Aids 





By Charles Evans 
Aviation Editor 


WHO WILL SELL the world its air navigation aids? 


Beginning Oct: 28, conferees 


of the Provisional Interna- 


tional Civil Aviation organization (PICAO), meeting at 
Montreal, will decide whether American or British aids will 
be standard for use on the airways of the world. 





They will have at hand all® 


the information which the 
Society of British Aircraft 
Constructors has been able to pro- 
vide on their kinds of aids, a 
wealth of information on U. S.- 
made aids, and the memory of ac- 
tual demonstrations in London and 
Indianapolis. Upon their decisions 
will depend the kind of radio, ra- 
dar and light aids which will mark 
the airways on all international 
routes. 

Between Oct. 7 and 27, some 150 
technicians from the 52 countries 
which make up PICAO saw every- 
thing we have in use, many things 
we are developing, and all our 





projected air navigation wonders 
at the experimental station of the 
Civil Aeronautics administration at 
Indianapolis. Most of these tech- 
nicians, joined by several of our 
own airways officials and engi- ' 
neers, recently attended the same 
kind of a show in England, where 
British-made flying tools were ex-' 
hibited and demonstrated. 

At Indianapolis, the Army, Navy, 
CAA, Coast Guard and a dozen 
U. S. manufacturers showed their! 
wares. They presented each visi- 
tor with complete descriptions of 
all devices, some translated into 
French and Spanish for conven- 
ience. 

Planes were in the air con- 
stantly, carrying load after load 





of the delegates aloft to see first- 
hand application of our airway 
aids. The CAA’s hangar at In- | 
dianapolis was crowded with 
models, pictures, displays and | 
radio equipment for examination | 
by the visitors. | 

Government men were eager to 
show what they had developed and | 
to have it seriously considered for 
standard use throughout the world. | 
Representatives of U. S. industry | 
were working as combination en- ; 
gineer-salesmen, assisting where- | 
ever they could in working toward 
uniformity, but concerned also 
with the hard facts of selling their 
products. 


* * * 


Aussies and Connie Follow 


Yankee Procedures 


AIRWAYS AIDS fall into three 
kinds: short range navigation aids, | 
long range aids and approach and 
landing aids. 

In each type, this country has 
impressive things to show. They 
come out of many years of ex- 
perience in operating U. S. air-! 
ways, a system which now totals | 
about 40,000 miles. 

Canada and Australia have cop- 
ied our airways system in detail, ' 
and they chose to show their wares 
along with us rather than with the 
British in London. The average : 
pilot cannot tell whether he is on! 
a Canadian or a U. S. airway, so 
Similar are all the facilities, and 
Australia has standardized on U. 
S. equipment and methods. | 

For short range aids, our federal 
airways are turning to the omni- 
directional radio range operating 
on “very high frequencies.” The! 
whole airways system will use, 
VHF wherever possible, because it , 
is static-free. 

The “omni-range” produces an 
indefinite number of courses, any 
of which a pilot can select and 
fly, either toward or away from 
au Station by reference to a point- 
er on his instrument panel. These 
will replace the low frequency, 
four-course ranges now on our 
airways and can be used by air- 
lines and private fliers alike. 

For long-range navigation in this 
country, a network of high-pow- 
ered, low frequency ranges will be 
set up by which non-stop or one- 
Stop, high altitude flights from 
coast to coast can be flown. 

For long-range navigation over 








water, deserts and jungles, the 
war-developed loran system or an 
“omni-range” operating on low 
frequency may be used. Both are 
under further development. For all 
communications, however, VHF is 
better. 


* * * 


79 Ports Soon Will Use 


War Landing System 
IT IS IN the important field of 





that the most important results 
to the airlines can be expected. 

Our federal airways now are be- 
ing equipped with the three-ele- 
ment instrument landing system 
originated and developed by the 
CAA and used by the Army during 
the war as its SCS-51, and some 
79 airports will be equipped with 
this system by Jan. 1. All airline 
planes will be ready to use it then. 

At Indianapolis six or more 
different systems of lights which 
are used to lead the pilot in his 
approach to the landing runway 
will be shown. However good 
radio or radar landing systems 
are, pilots and airways engineers 
still want lights for the last few 
seconds before “touch-down.” 

Worldwide standardization prob- 
ably will come first on such aids 
as those described above. U. S. 
officials believe our experience in 
airways operation since 1921 and 
our accelerated development dur- 
ing the war combine to recommend 
most of our equipment more high- 
ly than that of the British. 

All are agreed, however, to stand 
by the decision of the PICAO com- 
mittees. 

The important thing is to ease 








THE NEW DEALERSHIP planned by Allen Motor Co. (Studebaker), Tacoma, Wash. 
The $60,000 structure will be reinforced concrete and cover an area 130 by 100 feet. 
J. K. Gordon heads the dealership. 





the pilot’s job wherever he flies in 
the world and thus promote safety 
in air travel. Some pilots literally 
will fly around the world, and they 
must have uniform airway and 
landing aids, with planes equipped 
to use them. 

PICAO already has progressed 
along the road to standardiza- 
tion. Recently all nations which 
will fly the Caribbean agreed to 





use the nautical mile as the unit 
of measurement instead of the 
kilometer. 





Happy Valley Chartered 
Happy Valley Motor Co., Eliza- 


|bethton, Tenn., has been granted 


a charter. Principals are Kyle 
Cross, H. D. Cross and Wilford 
Ellis. 





instrument: approach and landing 





in another 
DU PONT 


“LUCITE” 


On 15 different makes of the 1946 
cars there are 58 separate parts 
made of Du Pont “‘Lucite.’’ 


The parts shown here are now on one of 
these 1946 cars. Such widespread usage means 
that ‘‘Lucite’’ is the choice of leading car manu- 
facturers. For‘‘Lucite” addsdistinctive beauty 
...and beauty always helps to increase sales. 

Also, “Lucite” acrylic resin has excellent 
strength and shatter resistance; it retains its 
beauty, undimmed, 
years of hard service... through moisture, 


sunlight, weathering. 


Du Pont “Lucite” is available in your 
choice of colors or in colorless transparent. 
Write for booklet, Heat Resistant ‘‘Lucite.” 
E. I. du Pont, de Nemours & Co. (Inc.), 
Plastics Dept., Room 2110, Arlington, N. J. 


Speedometer Panel 


1946 car— 


through months and 


Hood Ornament 


Parking-Lamp 
Lenses 
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Horn-Contro! Emblem 























Radio-Control Cover 


i 





Parts shown here molded by: Amer- 


ican Insulator Corp., New Freedom, 


Po.; Continental Con Co., Cambridge, 


Ohio; Hoosier Cardinal Corp., Evans- 


ville, 


Ind.; 


Central Die Casting & 


Mfg. Co., Chicago, Ill.; Michigan 
Molded Plastics, Inc., Dexter, Mich 


PDiastics 


Clock Panel 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 
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WASHINGTON. — Extension of 
' driver education in schools and col- 
» leges and an increase in the sup- 
' ply of qualified teachers is seen 
by American Automobile Assn. as 
_ the most promising aspect of the 
' traffic safety picture for 1947. 
- Pointing out that a total of 4,900 
instructors are now qualified to 
- eonduct courses in driver training 
utilizing the behind - the - wheel 
method, Chairman Lou E. Holland 
of the AAA’s traffic safety com- 
» mittee stated that 465 had been 
added to the rolls during 1946. 
; “Although there has been a sub- 
_ stantial increase, the need for ade- 
» quately trained personnel is accen- 
tuated day by day,” Holland said, 
“and is evidenced by the number 










' Driver Education Growth 


Aids Safety Outlook in °47 


of schools and colleges throughout 
the country planning training pro- 
grams. Teachers trained for this 
particular work are recognized as 
a prime essential for good results. 

“The value of the school driver 
training programs is demonstrated 
by the special study made in Cleve- 
land, which showed that trained 
drivers had only half as many ac- 
cidents as drivers who have not 
been given the benefit of special- 
ized behind-the-wheel instruction.” 

Further facilitating behind-the- 
wheel driver training in high 
schools and colleges is the avail- 
ability of 105 new AAA-Pontiac 
Dual Control Driver Training Cars. 
“Through the courtesy of Pontiac 
105 dual control driver training 





cars will be available for assign- 
ment to deserving schools and col 
leges throughout the country,” he 
stated. 


Price Heads Peninsular 


C. Edward Price has been elected 
president of Peninsular Grinding 
Wheel Co. His promotion comes 
after 15 years in the abrasive busi- 
ness. He joined Peninsular 11 years 
ago as sales manager and was later 
named vice-president in charge of 
sales. Price announced a new ex- 
pansion program for the Detroit 
corporation, which already has in- 
creased its total volume of busi- 
ness by more than 10 times since 
1936. 








Coos Bay Dealer Builds 


H. T. Ford & Co. (Chrysler), Coos 
Bay, Ore., has announced plans to 
build a 50 by 50 building in the 
rear of the present structure for a 
body and paint shop. 








Bookkeeping Aid 
Analysis of Each Month’s Statements 
Furnished Packard Dealers 


DETROIT.—“Bill, your profits 
are low; you’re under zone aver- 
age by xxx dollars. Last month 
just reaching zone average would 
have put xxx dollars more in your 
cash register. The best way we 
know to correct this is, etc... .” 

That, in hypothetical form, is 
the end result of the unique serv- 
ice being offered free by Packard 
to its more than 2,000 dealers. 

The service, contained in a 
monthly dealer financial state- 
ment analysis, is part of the 
company’s new, simplified stand- 
ard dealer accounting system un- 
der direction of assistant gen- 
eral sales manager Elliott Tay- 
lor, and manager John Raisbeck 








Mow 





hy 


Reproduced from PARADE Picture Story, “HERE'S AMERICAN SPIRIT” 


3 6 pa ra de pages are alive. Pictures 
of people in action humanize the story ... 
capture top reader interest*.. hold more 


eyes longer on more pages. 


*Proved by extensive survey. 








Pic TORE POWER pulls for advertisers 


and publishers alike. It’s a vital sales 


booster, a vital circulation booster. Use 


Picture Power. It means more power to you. 


The Sunday Picture Magazine 





ara y e LEADS IN soni 


pweER 


15,600,000 delivered ...every Sunday ...in 21 Key Markets 








of the business management de- 
partment. 


Steps in preparation of the 
monthly analysis, first inaugurated 
early this year and already widely 
praised by participating dealers in 
the Packard field organization, are 
simple. . 

First, the dealer fills out and 
forwards to his zone office the 
dealer financial statement, recent- 
ly simplified and reduced in size 
to about one fourth the size of 
the old form. 

Second, on receipt of the dealer 
statement, the zone business man- 
ager checks for accuracy and uni- 
formity and then incorporates the 
report into a dealer financial state- 
ment composite, from which he 
computes the financial totals and 
averages of the reporting dealers 
in his zone. 

The third step consists of zone 
preparation and forwarding to 
each dealer individualized financial 
statement analysis of each opera- 
tion. 

The analysis is broken down into 
three parts: (1) a quick compari- 
son of the dealer’s “this month’s” 
and “last month’s” financial con- 
dition; (2) a comparison of the 
dealer’s operations with the zone 
average, and (3) a zone analysis 
of the dealer’s position, and sug- 
gestions for improvement of out- 
of-line conditions. 

Items covered in the month-to- 
month comparison of the dealer’s 
individual operation include ac- 
counts receivable, used cars, net 
working capital and net worth. 

Breakdowns affected under the 
dealer-to-zone comparison include 
gross profits, expenses, operating 
profit and net profit. 

Because of the close coopera- 
tion between dealer and zone 
necessary for maximum benefits 
from the analysis, Packard is 
recommending that the impor- 
tant “comments” section be in- 
formal and personalized as much 
as possible. 

In addition, business managers 
are- urged to discuss their com- 
ments with other zone personnel, 
including the parts and service 
manager, and district manager, to 
give dealers a complete picture 
each month. 

Typical of the unsolicited field 
comment received since start of 
the new program is the following 
paragraph from a Detroit Packard 
dealer: 

“Thank you for 
statement analysis recently re- 
ceived from you. It is the best 
service of its kind that we have 
seen; and you are to be com- 
mended on the adoption of this 
service.” 


the financial 





A Hit 
75Q% of Oldsmobiles Use 


Hydra-Matic Drive 


DETROIT. — Oldsmobile is cur- 
rently equipping 75 percent of its 
cars with hydra-matic drive, D. E. 
Ralston, sales manager, stated last 
week. 

In 1940, following the announce- 
ment of the new transmission, 
about 10 percent were so equipped. 
A year later, the proportion had 
increased to nearly 43 percent. The 
current rate of installation would 
be greater were it possible to get 
sufficient material to manufacture 
more of the units, he said. 





Flying Auto Salesman 


Looks to Tomorrow 

MILWAUKEE, Wis.—His ha- 
bit of flying to the home of 
prospects throughout Wisconsin 
and flying them back to his 
firm’s salesroom for automobile 
demonstrations is “only prac- 
tice,” says Byron E. Schwartz- 
burg. 

Schwartzburg says the aerial 
activity will put him in trim for 
the days to come when compe- 
tition will force a salesman to 
get out and find a buyer. He 
adds that most of his prospects 
seem pleased with the novel 
method he is using to get them 
into the salesroom. 





—— —__—_s — 
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New Racer 


for Jenkins 


Record Holder Will Seek New Speed Marks 
With 1,900 Lb., 550-Hp. Model 


LOS ANGELES.—Clarence S. 
Beesemyer, vice-president of Gen- 
eral Petroleum Corp., has an- 
nounced that as a result of tests 
conducted by Bud Winfield and 
Socony-Vacuum engineers, a radi- 
cal engine and car have been de- 
veloped with which Ab Jenkins, 
present holder of all speed records 
from 50 miles upward, will soon 
conduct a series of experimental 
high-speed runs and possible as- 
sault on his present records on the 
Bonneville salt flats near Salt Lake 
City. 

Winfield, head of an engineering 
concern at La Canada, Calif., is a 
veteran designer and builder of 
high speed cars, motorcycles and 
boats. 

Whereas the Mormon Meteor in 
which Jenkins set the present rec- 
ords in 1940 weighed 4% tons and 
was of prodigious size, the new 
Mobil Special weighs only 1,900 
pounds and is but 36 inches high, 
according to Beesemyer. 

The engine was described as 
hand made and “of such precision 
as to make a watch look crude by 
comparison.” Outstanding among 
its features is the use of water in- 
jection which increases thermal 
efficiency and horsepower. 

A supercharger that revs up to 
38,000 rpm builds up a manifold 
pressure of 2% atmospheres (90 
inches of mercury) and results in 
a compression ratio of 24 to 1. 
(This compares to 7 to 1 for the 


Greater Usage 
Of Magnesium 


Seen in Autos 


NEW YORK.—Increasing use of 
magnesium by the automotive in- 
dustry was forecast at the annual 
meeting here of the Magnesium 
Assn. 

In describing large scale practi- 
cal opportunities for uses of the 
metal, Ralph Heintz, vice-presi- 
dent, Jack & Heintz Precision In- 
dustries, Inc., predicted that first 
buses, next trucks and finally au- 
tomobiles will use more magnesium 
structural parts. He said he is 
planning to build a high perform- 
ance engine entirely made of mag- 
nesium and alloys. 

Most spectacular new product 
illustrated and described at the 
sessions was an articulated mag- 
nesium-aluminum bus built for 
Santa Fe Trail Transportation Co. 
This 60-foot-long coach allows a 
70 percent increase in payload with 
only a 27 percent gain in weight 
compared with an average bus 

Cost data also was submitted by 
commercial and industrial users of 
magnesium products showing that 
despite higher initial costs, a truck 
body made of magnesium eventu- 
ally returns a saving of $15.60 per 
day as a payload profit because of 
weight reduction. 

E. S. Christiansen, retiring pres- 
ident of the association, declared 
that the natural supply of mag- 
nesium is inexhaustible. He also 
stressed the fact that 95 percent 
of the members of the industry had 
entered magnesium production dur- 
ing the war and only three com- 
panies were producing and fabri- 
cating it in 1939. 

Named as new officers for the 
coming year were: president, R. 
D. Taylor, Federated Metals divi- 
sion, American Smelting & Refin- 
ing Co.; vice-president, J. D. Bar- 
rington, Dominion Magnesium, 
Ltd., Toronto, and treasurer, Irv- 
ing T. Bennett, Revere Copper & 
Brass, Inc. 





Indian Motocycle Plans 
To Triple U. S. Dealers 


_ NEW YORK.—Indian Motocycle 
is planning to triple its U. S. deal- 
erships and also expand its for- 
eign dealer organization, accord- 
ing to Ralph B. Rogers, president. 
Rogers in a letter last week to 
shareholders stated that the com- 
pany expects sales to be in excess 
of $9,000,000 for the fiscal year end- 
Ing Aug. 31, 1947. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 





newer model 
gines.) 

Beesemyer said the 183 cu. in. 
motor (those on average medium 
price cars run around 260 cu. in.) 
produces 550 hp., with water in- 
jection 30 percent higher, whereas 
the 260 cu. in. engine develops 
around 100 hp. The engine is of 
the V-8 type and only weighs 470 
Ibs. It reaches its peak power at 
8,500 rpm., Beesemyer said. 

The engine has sterling silver 
connecting rod bearings and there 
are thermo-couples at all impor- 
tant points so that from a single 
indicator with a selector switch in 
front of him, Jenkins can get the 
temperature of all parts of the en- 
gine. 

The tests will be made, Beese- 
myer said, to secure technical in- 
formation for the use of fuel, lu- 
brication and design engineers, as 
well as to try for new records. 

Relief pilot on the runs will be 
Jenkins’ son, Marv, with Ralph 
Hepburn, veteran race driver, as 
standby pilot. 


passenger car en- 














APPROXIMATELY 90 REPRESENTATIVES of the 36 dealerships in the Cain- 
Caillouette Motors distributor area attended a luncheon in the Hermitage hotel, Nash- 
ville, preceding the showing of the Kaiser Special and Frazer. Joseph W. Frazer (in 
dark suit behind dais floral piece), president, Kaiser-Frazer and Graham-Paige and a 
former resident of Nashville, delivered the principal address. 





No Sale 


450 New Cars Attract 


The Hopeful 


CHICAGO. — Suburban railroad 
commuters here found 450 new 1946 
Buicks, Pontiacs and Oldsmobiles 
lined up in a large lot too much of 
a temptation last week to resist. 

Curiosity got the better of them. 
They even had high hopes that 
these automobiles were part of an 
open-air sale. Many of them got 
off at the station or later drove 
over to the scene. 





A note of disappointment fol- | 





lowed when Robert L. Parry, man- 
ager of Commercial Carriers, Inc., 
explained that the automobiles 
were for dealers in the Chicago 
area. They had been trucked in 
from factories. 


Beasley Elected 
Charleston Motors, Inc. (Lincoln- 
Mercury), has elected F. R. Beas- 
ley, president; E. V. Byard, vice- 
president and general manager; R. 
D. Vaughan, treasurer and assist- 
ant manager. 





tar Want Ad Dept., inside back cover 








B. C. Dealers Bar 
Delivery Unless 
Buyer Has Tires 


VANCOUVER, B. C.— Automo- 
bile dealers here are now refusing 
to deliver cars to buyers unless 
they have the necessary tires. 


Some dealers for a time adopted 
the policy of driving the car to 
the customer’s garage and then 
removing the tires and leaving it 
there. Now, however, a more gen- 
eral policy is to insist that the 
customers have the tires for use 
on the vehicle before they are given 
delivery. 

Dealers report that this system 
has worked so well that not one 
new automobile remains unsold, al- 
though many have been received 
from factories in the east without 
tires. 

One dealer in Victoria is report- 
ed to have sold eight automobiles 
in this manner. 

Many dealers had been able to 
buy new tires or retreads and to 
supply them with new automobiles. 
However, the only tires now avail- 
able are said to be in the hands 
of individuals. 








19 of gel PAU makes of motor cars 


embody essential parts made by 








PRODUCTION 


TRANSMISSIONS 


BORG-WARNER! 





UNIVERSAL JOINTS 





TIMING CHAINS DRIVE SHAFTS 
OVERDRIVES CARBURETORS 
SYNCHRONIZERS RADIATORS 
CLUTCHES TAPERED WHEEL DISCS 
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I, A. Miller, Ind. Dealer, 


Marks 25th Birthday 


I. A. Miller, Inc. (Pontiac), Elk- 
hart, Ind., has celebrated its twen- 
ty-fifth anniversary. Starting in a 
small building in Millersburg, Ind., 
the firm now has quarters in Elk- 
hart, Goshen, and Nappanee. 

I. A. Miller is the president; A. 
A. Miller, vice-president; M. Ivan 
Miller, secretary-treasurer, and 
business manager of I. A. Miller, 
Goshen, Inc., and Floyd E. Hig- 
gens, secretary-treasurer and as- 
sistant manager of I. A. Miller, Inc. 

* + + 


3 New Ardmore Outlets 


Named in Pacific Northwest 


W. M. Taylor, manager of the 
wholesale division of the Autocar 
heavy-duty truck factory, Ardmore, 
Pa., has announced the appoint- 
ment of three new distributors in 
the Pacific Northwest. 

They are Oregon Truck Sales, 
Inc., Portland, Ore.; Washington 
Truck Sales, Inc., Spokane, Wash., 
and Barrett Motor Co., Pocatello, 
Ida. 


* * * 


Goldhar, Zimner 
Go ‘Hollywood 


In New Firm 


A Hollywood extravaganza in 
automobile dealerships was un- 
veiled last week at 18500 Livernois, 
Detroit, when formal opening cere- 
monies were held by Jack D. Gold- 
har and Ben Zimner, operating as 
Goldhar -Zimner (Chrysler - Plym- 
outh). 

Highlighting the ceremonies was 
an address by Joseph A. O’Malley, 
assistant general sales manager, 
Chrysler division, in which the new 
dealers were warned to “build a 
solid foundation now for the days 
soon to come when it will be nec- 
essary to again ring doorbells for 
business.” 

Short talks were also given by 
Ben M. Miller, Detroit regional 
manager of Chrysler, and Clarence 
(Mike) Welch, district manager. 

With more than 20,000 square 
feet of floor space, the Goldhar- 
Zimner dealership includes a com- 
pletely equipped service shop, body 
shop, paint shop and an elaborate 
parts department. 

Key personnel of the firm, other 
than Goldhar and Zimner, include 
Jerry Phenoff, sales manager; El- 
mer Clark, service manager; Larry 
Plant, parts manager. 

—Me. HumpuHrey 
* 7 * 


K-F Dealers Give 
Luncheon in New York 

Ernest P. Robischon and Fred 
Buttenschon, who own Schon Mo- 
tors, Utica, N. Y., were hosts to 
dealers from Central and North- 
ern New York at a luncheon in 
Hotel Utica, preparatory to show- 
ing of Kaiser-Frazer cars in their 
newly remodeled showrooms. 

* * * 





Supercargo Picks Steiner 
To Distribute in W. Va. 


American Bantam Car Co. an- 
nounces the appointment of R. F. 
Steiner & Co., 233-37 Fourth Ave., 
Huntington, W. Va., as West Vir- 
ginia distributor for Supercargo 
truck trailers. 


The Steiner organization, under 
the direction of R. F. Steiner, pres- 
ident and general manager, and 
John W. Bunting jr., sales man- 





ager, has for years been a distri- 

butor of trucks and trailers in 

West Virginia. The company occu- 

pies a building with more than 

30,000 square feet of floor space. 
od + * 


Haralson Purchases Half 
Of K-F Firm in Ark. 


C. W. Haralson, Pine Bluff, Ark., 
has purchased Robert Herring’s 
interest in McNulty-Herring, Inc. 
(Kaiser-Frazer), and the name of 
the firm has been changed to Mc- 
Nulty-Haralson, Inc. 

Haralson, a veteran of World 
War II, was in the auto business 
for a number of years prior to 


entering the service. 
” + * 


No Home 


Priority Denial Costs 


K-F a Dealer 


The Kaiser-Frazer dealership, 
Twin Falls, Ida., has been relin- 
quished by Mitchell W. Hunt and 
son, Mitchell W. Hunt jr., due to 
the inability to get priorities for 
a $15,000 building for which permit 
was granted them early last spring. 
No other location is available, they 
stated last week. 

Several other buildings are going 
ahead to completion but, as ex- 
plained by the Hunts, “they appar- 
ently filed their requests before 
May 29,” the Hunt application for 
priority in building going out later. 

* * * 


Siegel Joins Shallock 


Al Shallock, Inc. (Ford), Mil- 
waukee, announces the appoint- 
ment of L. E. Siegel as general 
manager. Siegel has been in the 
car financing business in Milwau- 
kee since 1935, having been dis- 
trict manager for Universal C.LT. 
Credit for the last three years. 

* + 


R. S. Evans Motors 

R. S. Evans Motors of North 
Carolina, Inc., Wilmington, has 
been organized to deal in cars. 
Principals are F. L. Fuller jr., 
James L. Newsom and A. H. Gra- 
ham jr., all of Durham. 

+ * * 


Darling Incorporates 
Darling Motors, Inc., Charlotte, 
N. C., has been incorporated to 
deal in cars. Principals are A. F. 
Epting, Troy Whitehead and 
Claude Darling, all of Charlotte. 
+ + * 


Marsh Names Riordan 
Dennis R. Riordan has been ap- 
pointed service manager of the 
Marsh Motor Corp., Buffalo, N. Y., 
it was announced by president 
Edward Marsh. 


McCulloch in New Home 


McCulloch Motor Co. Ltd. has 
opened new premises at North 
Vancouver, C 

* * 


Business Named 


A business name has been filed 
for Abmott’s Studebaker Co., 215 
Buffalo Ave., Hamburg, N, Y., by 
Roland B. Abbott. 

* 


* * 


New K-F Dealer 


Globe Motors (Kaiser-Frazer) 
has been opened at Globe, Ariz., 
with Roy Wood, manager, and 
Eddie Latham, salesman. 

~ as x 


Brokaw Gets U. S. Post 


Charles E. Brokaw, former man- 
ager ef Cullen-Thompson Motor 
Co. (Plymouth-Chrysler), Denver, 
has been named Denver regional 
director of the Department of 

















JOHN D. NORTH MOTOR SALES (Ford), Urbana, 0O., has its parts department on 


twe floors. The 
large motor carriers to enter. 


is warmed by radiant beat and has overhead doors that permit 


Commerce. The Denver region cov- 

ers Colorado, New Mexico, Utah 

and Wyoming. Brokaw served dur- 

ing the war as an Army colonel 

and participated in four invasions. 
+ a oe 


Knox Adds Space 
Floyd Knox, Detroit Chrysler 
dealer, expects to have plans com- 
pleted soon for the expansion of 
his service department. Knox fur- 
ther plans to employ 35 mechanics, 
instead of 12. 


* * * 


Flint Dealer Expands 
The R and G Motor Sales, Inc. 
(Chrysler), in Flint, Mich., has 
leased a used-car lot, office and 
conditioning shop near its present 
sales and service building. 
+ + + 


B & W Chevrolet 


B & W Chevrolet Co. has been 
incorporated at Hayward, Wis., by 
C. V. Benson, J. E. Wesson and V. 
W. Allen, to deal in cars and parts. 

+ + + 


Sherard Remodels 


Griert Sherard (Chrysler), Abbe- 
ville, S. C., soon will occupy re- 
modeled and improved quarters on 
Trinity street. 

+ + 
Prince in New Building 


Harold Prince (Ford) has moved 
into his new dealership at Abbe- 
ville, S. C. About $20,000 was spent 
on the structure. 

* * * 
Boice, Nogales, Moves 

Charles G. Boice (Ford) has 
moved into new quarters at Morley 
avenue and East street, Nogales, 
Ariz. 


* * * 


Scales to Build 


The Scales Motor Co. of Livings- 
ton, Ala. has purchased a large 
lot on which it plans to erect new 
facilities for its Chrysler dealer- 
ship as soon 2 conditions permit. 

* * 


Johnson Remodels 


The Johnson Motor Co. of Mena, 
Ark., is in the midst of a $15,000 
alteration program. Included in the 
program is a $2,000 expenditure for 
signs. omg 

* 


Ludwigs File Name 


A business name has been filed 
for Ludwig’s Motor Service, 2018 
Seneca St., Buffalo, N. Y., by 
George and Natalie Ludwig. 

+ * + 


E & H Motors 


E & H Motors, Inc., has been 
incorporated in Buffalo, N. Y., with 
capital of 200 shares. Incorporators 
are Edward Szoka, John Klein and 
Pat Dattelles. 

+. * ” 


Haden to Build 


The Haden Motor Co., in Green- 
ville, S. C., has been granted a per- 
mit for the construction of an ad- 
dition to its building. 

” * + 


Kirby Bros. Move 


Kirby Bros. (Dodge-Plymouth), 
Carthage Tenn., has moved to a 
new location in the Bridgewater 
building. 


* * * 


Barrack’s Given Charter 


Barrack’s Auto Parts Co., Park- 
ersburg, W. Va., has been granted 
a charter. Principals are Dan Bar- 
rack and Sam Barrack, both of 
Charleston, and Harold Rudin, 
Parkersburg. 

* * > 


Benefield Expands 


The Benefield Motor Co. of Here- 
ford, Tex., is proceeding with plans 
to enlarge its present building to 
provide space for the handling of 
the Chrysler Industrial Engine line. 

* *” * 


Stokes Builds Addition 


Stokes Brothers (Chrysler) of 
Hopkinsville, Ky., has started an 
addition to its present building 
which will house a new showroom, 
parts department and paint shop. 

“ 7 ~ 


N. F. McDonough Back 


Norman F. McDonough, son of 
S. C. McDonough, of McDonough 
Motors, Inc., De Soto-Plymouth 
distributor in Cleveland, has re- 
turned to the organization as sales 
manager and treasurer after serv- 





ing in the Army. Harvey A. Pow- 
ers, veteran of 25 years in the au- 


Pride of Portugal. . . 


housed in the 


INTERIOR OF Coliseau do Porto, Oporto, 
ing of Chrysler cars and trucks. The Coliseau is owned by A. M. Rocha da Brito, 
Limitada, distributor. The Rocha Brito family manages Stand Nacional Palacio, which 
handies y -y 4 Plymouth cars. As soon as a larger display is available, it will be 

iseau. 





NEW DODGE truck chassis on display by Rebello Valente, distributor, Oporto. This 
distributorship is also controlled by the Rocha Brito family. The walls and floor are tile. 





Portugal, as it was prepared for the show- 





THE “STAND DODGE” of Rebello Valente is luxuriously finished. The United States 
flag serves as a background for the photo of C. B. Thomas, president, Chrysler Export. 





tomotive field, has been named 
parts manager. 
+ + 


New Willys Dealer 
Incorporation papers have been 
granted Martell Willys & Trailer 
Sales, Inc., Columbus, O. Incorpo- 
rators are E. R. Martell, C. L. Mar- 
tell and S. L. Summers. 
~ * + 


Seeks Showroom OK 


L. W. Harrington, Hartford 
(Conn.) dealer, has applied to the 
building department for a permit 
to build a car showroom at 371 
Wethersfield Ave. at a cost of 
$15,000. 


* * + 


Form Partnership 


James R. W. Handfield and Wil- 
liam F. Graham are now partners 
in the business of Deluxe Motors, 
1790 Kingsway, Vancouver, B. C. 

a + * 


Allen Forms Firm 


Wesley T. Allen has established 
the Allen-Nash Co., at 77 Main St., 
Bisbee, Ariz. The firm will retail 
and service new and used cars. 

- * * 


Hedges Changes Capital 


Officials of Hedges Pontiac, Inc., 
Indianapolis, have filed papers with 
the secretary of state changing the 
capital structure to 475 shares of 
Class A common, 700 shares of 
Class B common and 600 shares of 
5 percent cumulative preferred 
stock of $100 par value a share. 

” *~ * 


Seese Incorporates 


The Seese Chevrolet Co., Great 
Falls, Mont., has incorporated and 
capitalized for $75,000. Paul and 
Edna Seese and Joseph J. Isaacson 
are the principals. 

* . - 


Parade Honors 


Pynn’s Garage of Meredith, N. 
H., Pease Motor Sales of Plymouth, 
N. H., and Moody Motor Sales of 








Laconia, N. H., won second, third 
and fourth prizes, respectively, in 
the business division of a parade 
held in connection with the annual 
Plymouth Fair. 

* 


* * 


Hailey Builds New Home 


Ground has been broken for the 
construction of a new home for 
the Hailey Motor Co. in Rogers, 
Ark., at an estimated cost of $25,- 
000. It will be a one-story building 
with 10,000 square feet of space. 

* *” * 


Fly and Harwood, Inc., located 
at 300 Madison Ave., Memphis, 
Tenn., and with branch at 109 Rec- 
tor St., Little Rock, Ark., has been 
appointed distributor of Mustang 
semi-trailers in Tennessee, Arkansas 
and north Mississippi. 

oa * » 


MacFarland Motors Co., Inc., 
Chillicothe, O., has been chartered. 
Incorporators are K. E. MacFar- 
land, Olive MacFarland and Eleanor 
MacFarland. 

+ * * 

Incorporation papers have been 
granted to Bill Hart Motors, Inc., 
Toledo. Incorporators are William 
J. Hart, Wayne E. Shawaker and 
B. H. Schuetze. 

a + + 

Parker Chevrokt Co., 261 Ells- 
worth Ave., Columbiana, O., has 
been incorporated. Incorporators 
are A. Allen Parker, E. E. Parker, 
H. L. Reese and E. E. Ashley. 

. t ” 


Bauer-Harrington, Inc. (Lincoln- 
Mercury), Toledo, last week an- 
nounced its new address as 2101 
Madison Ave. 

* ” ” 

W. H. Underwood has been 
placed in charge of the metal de- 
partment of Universal Auto Co. 
(Ford-Mercury), 812 S. Main S&t., 
Columbia, Tenn. 

+ + ea 

CPA has approved plans by Aud- 
ley Bolton, Searcy, Ark., for con- 
struction of a $20,000 dealership. 


—2. —;——- 
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Portland Firm Finishing 


$200,000 Expansion Plan 
Construction of the first of a 
series of buildings in a $200,000 ex- 
pansion program to house the 
Vaughn Motor Co. in Portland, Ore. 
is near completion. Samuel Weiss 
is vice-president of the concern. 
The first unit is a one-story con- 
crete building, costing approxi- 
mately $115,000. It is to be utilized 
for manufacture of material mov- 
ing equipment. Vaughn manufac- 
tures the Mobilift, a fork-lift truck 
for warehouse use. 
. * * 


Niblock Doubles Facilities 


On 25th Anniversary 


Niblock Nash Sales, of Elkhart, 
Ind., are celebrating the twenty- 
fifth anniversary of their business 
by doubling the floor space and the 
mechanical force of workers to 
give prompt service on increased 
repair and check-up business. Don 
Niblock jr. personally checks and 
supervises every job. 

. . > 


Ohio State Elks Elect 


Neate for President 


John H. Neate, auto dealer of 
Upper Sandusky, O., was elected 
president of the Ohio State Elks 
Assn. at its annual convention last 
week. 

Neate is the first Upper San- 
dusky Elk to attain the office. He 
was named to the presidency with- 
out opposition after serving during 
the past year as first vice-presi- 
dent of the state association. 

” * . 


New la. Firms 
Construction Programs 


Increase, Too 

Increased activity in Iowa is 
shown in the opening of several 
new dealerships and building pro- 
grams by older firms. Wortman 
Motor Co. (Dodge-Plymouth) has 
opened at Logan. The firm is re- 
modeling its recently purchased 
building. Richard Wortman is man- 
ager. 

The Hanson dealership (Dodge- 
Plymouth), Garner, is nearing com- 
pletion. Ross and Roy Westerlund 
have been appointed Hudson dealer 
at Red Oak. Gebhart & Nall Motor 
Co. (Chevrolet), Manchester, is 
constructing a cement block build- 
ing, 66 by 132 feet. 

H. V. Maas and A. J. Reich have 
formed Pioneer Motor Co. (Buick- 
Chevrolet), New Hampton. The 
firm is erecting a $35,000 dealership. 

_ * * 


New Crosley Dealer 
Named in Portland 


The postwar Crosley automobile 
has entered the Maine field with 
the Packard-Portland, Me., Co. 
named distributor. Officials said 
they expected to display the new 


models soon. 
. . 


7 
Three Dealers, Trailer Firm, 


Incorporate in Indiana 


The following incorporations 
have been filed by firms in Indiana 
dealing in cars, trucks and parts: 
Shaver Motors, Inc., 429 Fayette 
St., Hammond. Incorporators are 
Eugene L. Shaver, Frank E. Sha- 
ver and Harry E. Folk. Tobey Mo- 
tors, Inc., 5704 E. Washington St., 
Indianapolis. Incorporators are Ed- 
win W. Tobey, Edwin A. Tobey 
and Jeanette Tobey. 

Superior Industries, Inc., Go- 
shen, to manufacture and sell 
house trailers and coaches. Incor- 
porators are Eugene A. Casaroll, 
Don R. Farr and Thomas V. Hap- 
per. Bueter Chevrolet, Inc., Fort 
Wayne. Incorporators are Ray- 
mond H. Bueter, Anette G. Bueter 
and Florence L. Bueter. 

* * * 


Cooke Motors Receives 
K-F Halifax Franchise 


Cooke Motors, Ltd., has been se- 
lected to handle sales of the Kais- 
er Special and Frazer automobiles 
in Halifax, Nova Scotia, it is an- 
nounced by M. B. Cornell, director 
of Canadian sales for Kaiser-Fraz- 
er Export Corp. and Graham-Paige 
International Corp. 

The firm’s building at 613 Robie 
St. is being extensively remodeled 
with $75,000 in improvements. The 
building will provide more than 





23,625 square feet of floor space 

and will house the company’s show- 

rooms and service department. C. 

V. Cooke is president and manager. 
+ + * 


Dealer Aiken Opens 


Aiken Motors, Inc., capital $75,- 
000, has opened in Pt. Angeles, 
Wash. 


* * * 


Twentieth Anniversary 

Scherman - Schaus- Freeman Co. 
(Studebaker) South Bend, is cele- 
brating its twentieth anniversary 
with a public promise that “we 
shall work even harder to merit 
your confidence in the future.” 

* * +. 


Ramsey Buys Interest 

L. E. Havnaer, president of the 
Havnaer Motor Co. (Kaiser-Fraz- 
er), of Tryon, N. C., has an- 
nounced that Clyde Ramsey of Co- 
lumbus, N. C., purchased an inter- 
est in the firm and will become 
vice-president and treasurer. 

* 


Addition for Hammes 


An addition, 50 by 160 feet, with 
a complete basement and two 





floors above ground, is being 
planned by Romy Hammes (Ford), 
South Bend, adding about 25,000 
square feet of floor space to the 
enlarged quarters. The second 
floor will be used for parking and 
storage. 
* * * 


To Repair Fire Damage 

Gaines-Setzer Motor Co. (Stude- 
baker) has been granted a permit 
to repair its building on S. Church 
St., Spartanburg, S. C. Several 
— ago, it was damaged by 

re. 

* * . 


Patnaude Buys Home 
Frank E. Patnaude, Burlington, 
Vt., dealer, has purchased the two- 
story showroom and service station 
at 1 Pearl St., which he has occu- 
pied for several years. 
* * * 


Ridge to Build 


Construction on a new building 
to house the Ridge Truck & Equip- 
ment Co. in Lake Wales, Fla., will 
be underway soon. The new dealer- 
ship will handle the Oldsmobile, 
GMC trucks, Miller trailers and 
farm equipment. .% 

+. 


Kulda Motor, N. Y. 


A certificate of incorporation has 
been filed for the Kulda Motor 








1639 Niles Rd., Warren 0. James 


1 gem 
aie tS 


THE $100,000 BUILDING which houses Cliff James Motor 


Frazer), 


Sales (Kalver- 
has been in the automotive business for 15 years. 





Sales, Inc., North Tonawanda, N. 

Y., with capital stock of 200 shares 

of no par value. Incorporators are 

Casimer J. Niemel, Adrine B. Klaus 

and Rosemary Frank. 
+ . 


Schaffer Moves 


The Schaffer Motor Sales, of Yp- 
silanti, Mich., announced last week 
that it was preparing to move into 
its new building. 

* * + 


Davis Visits Howlett 


Paul G. Davis, general sales man- 
ager for Studebaker, visited Harry 





Howlett for an advance showing of 
his new location at 321 W. Onon- 
daga St. in Syracuse, N. Y. Davis 
was accompanied by Gene Cremins, 
regional manager of the Buffalo 
district. 
+ * + 
Leander G. Pynn, veteran Ford 
dealer in Meredith, N. H., and 
president of the New Hampshire 
Automobile Dealers Assn., has been 
reelected as a director of the Lakes 
Region Assn., an organization in- 
terested in promoting the Lake 
Winnipesaukee area. 
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O’Connell to Direct 


ABC Plan in N. Y. 

Edward J. O’Connell has been 
appointed regional manager . for 
Greater New York of the Ameri- 
can Installment 
Credit Corp. 
sponsor of the 
American Bank 
Credit Plan of 
automobile fi- 
nancing, it was 
announced last 
week. O’Connell 
wilh direct the 
metropolitan New 
New York field 
organization. His 
territory includes 
Manhattan, 
Bronx, Yonkers, Kings and Queens, 
and his headquarters will be at 
120 Wall St., where the operating 
staff of the American Bank Credit 
Plan is temporarily located. 


* + * 





Ed, J. O'Connell 


Two District Managers 


Added by ABC in East 


Appointments of two additional 
district managers, in Massachu- 
setts and Maine, for American 
Bank Credit Plan of automobile 
financing, sponsored by American 
Installment Credit Corp. of New 
York, were announced from the 
New England headquarters in Bos- 
ton last week by Charles O. Bax- 
ter, regional manager. William P. 

a graduate of Boston Col- 

will service dealers of Suf- 

folk, Middlesex and Norfolk coun- 

ties, as district manager in the 

Boston area, for, and in conjunc- 

tion with the U. S. Trust Co. of 

Boston, member of the American 
Bank Credit Plan. 

Alan Whitman, new district man- 
ager in Maine, is a native of the 
state and a graduate of Rutgers 
University. Whitman will work 
with Maine automobile dealers 
through the following banks, mem- 
bers of the American Bank Credit 
Plan: the First National Bank of 
Lewiston; Wilton Trust Co. of Wil- 
ton; the York National Bank of 
Saco, and Sanford Trust Co. of 
Sanford, Me. . 


Snow and Johnston Get 


Ford Field Promotions 


Promotion of Edward O. Snow 
from sales representative to assis- 
tant manager of the St. Louis, Mo., 
district, and Charles G. Johnston 
from sales manager to assistant 
district manager at Chester, Pa., 
has been announced by Jd. R. Davis, 
Ford vice-president in charge of 
sales and advertising. 

* * + 


Trailmobile Sends Sperry 
To Philadelphia Branch 

Col. M. F. Sperry has been ap- 
pointed manager of the Trailmo- 
bile factory branch at Philadel- 
phia, it was announced last week. 
He has been connected with the 
automotive industry for the past 
25 years and was with the First 
division in World War I and 
gerved 42 months in World War II. 

+ + * 


Stevenson Leaves Auto-Lite 


To Establish Own Firm 

Floyd R. Stevenson, who for the 
past two years has been sales su- 
pervisor of the merchandising di- 
vision of Electric Auto-Lite as well 
as directed national account sales, 
has left Auto-Lite to form his own 
company. 

Stevenson will head Stevenson 
Sales Co., Bell Bldg., 307 N. Michi- 
gan Blvd., Chicago, and will serve 
as a manufacturer’s representa- 
tive. He will represent firms in the 
automotive, aviation and hardware 
fields. 

* + * 
Goodyear Promotes Three 
In Mechanical Goods 


Merger of three departments in 
the mechanical goods division of 
Goodyear Tire & Rubber as an in- 
itial step in an accelerated postwar 
expansion program was announced 
last week by W. C. Winings, man- 
ager. E. W. Sanders, manager of 
printers’ supplies and industrial 
rolls, will head the new tank lining 
and rubber-covered roll section into 
which the printers’ supply depart- 





ment has been integrated. R. W. 
Eckstein, now assistant manager of 
tank lining, becomes manager, 
while Ernest Peterson, assistant to 
Sanders, will assume new duties as 
manager of the industrial roll de- 
partment. 
* * * 


Four New Offices in South 


Opened by Universal CIT 
The opening of four branch 
offices has been announced by 
Arthur O. Dietz, president, Univer- 
sal CIT Credit Corp. 
The new offices and managers 
are: ° 
Silver Springs, Md., Lyle B. Fox; 
Wilmington, N. C., J. B. Durner; 
Hot Springs, Ark., Ben A. Russell; 
Ocala, Fla., J. W. Todd. 


+” * * 
General Tire Names Reed 
For Tennessee Sales 


The appointment of James A. 
Reed as sales representative for 
Tennessee has been announced by 














TIRES 





“The motor is so quiet you can 
hardly hear it run—oops, I’m sorry, 
I forgot to start the motor!” 





John S. Walker, district manager 
of the Memphis branch of the Gen- 
eral Tire & Rubber Co.’s branch. 


+ * s 
Chek-Chart Names Sharpe; 
Plans Move to Port Hope 

Ray Shaw, managing director, 
Chek-Chart Corp., Ltd., last week 
announced the appointment of 
Richard B. Sharpe as manager. 
Sharpe replaces A. H. Fraser, who 
held the same post for many years 


and who has not been active in 
the past four years. 

Sharpe has been associated with 
the automotive and lubrication field 
for many years, chiefly with Ford 
Motor of Canada. Soon after the 
outbreak of the war, he was a 
lieutenant colonel in the Canadian 
army, assigned to supervision of 
maintenance, lubrication and re- 
pair of wheeled and tracked mili- 
tary vehicles within Canada. The 
offices of Chek-Chart, Ltd., will be 
—" from Toronto to Port Hope, 

nt. 


New Alabama Association 
Seeks Motorist Members 


Charters have been granted to 
Alabama Automobile Assn., Inc., 
and the Alabama State Automobile 
Assn., Inc. Edgar W. Wainwright 
sr.. Hortense Arnow and Roger J. 
Wainwright, all of Jacksonville, 
Fla., were listed as directors. Chief 
objectives of the association in- 
clude the promotion of the safety 
and welfare of persons using motor 
vehicles in the state, the welfare 
of its members, and to assist in 





the passage of regulations and 


rules which govern the use of high- 
ways. 
* + 


Open Office in L. A. 


Establishment of a regional head- 
quarters office in Los Angeles for 
the expanded field service of the 
Department of Commerce has been 
announced by Carlton Hayward, di- 
rector of field service. Hayward 
announced the appointment of Wal- 
ter Measday as regional director in 
Los Angeles. * 

* 


* * 


Goodall Names Hirschfeld 


Paul Carr, general manager, 
Goodall Fabrics, Inc., last week an- 
nounced the appointment of Ben 
Hirschfeld as credit manager to 
succeed M. A. Moisson, resigned. 
Hirschfeld has assumed this posi- 
tion in addition to that of credit 
manager. He has been associated 
with the firm for 13 years. 

+ ae + 


Boll Retires at Portsmouth 


Elmer A. Schwartz, president of 
Portsmouth Steel Corp., has an- 
nounced the resignation and re- 
tirement of John K. Boll, genera!’ 





manager of sales. 








SERVING YOU THROUGH SCIENCE 


ORIGINAL EQUIPMENT 


OW AMERICAS FINEST CARS 
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Auto Personnel 








White Names McDougald 


Coach Sales Manager 
A. F. McDoug- 
ald has been 


named motor 
coach sales man- 
ager of White 
Motor Co., Cleve- 
land. 

McDougald will 
direct all sales 


activities from 
Cleveland. For- 
merly, he had 
been superintend- 
ent of equipment 
for Capital Transit Co. of Wash- 
ington. 





A. F. MeDougald 


+ * * 


L-O-F Boosts Davis, Bowers 
To New Factory Posts 


Promotion of two factory execu- 
tives of Libbey-Owens-Ford Glass 
Co., Toledo, has been announced. 

Curtis W. Davis, who has been 
manager of the Rossford plant 





since 1939, has been named gen- 
eral factories superintendent with 
offices in the Nicholas Bldg. Edwin 
C. Bowers, active with the Ross- 
ford plant for 21 years and son of a 
former plant manager, was named 
manager to succeed Davis. 
* * * 


United Air Cleaner Names 
Eastman as Chief Engineer 


David P. Eastman has been pro- 
moted to chief of United Special- 
ties Co.’s United Air Cleaner di- 
vision, 9705 Cottage Grove Ave., 
Chicago 28, Ill. He replaces Mark 
L. Blair, resigned. 

aa * 


Yarnall, Reeves Promoted 
In Goodrich Shift 


Two changes in the merchandis- 
ing organization of the Replace- 
ment Tire Sales division of the 
B. F. Goodrich Co. have been an- 
nounced by Joseph A. Hoban, mer- 
chandise manager. 

Thomas C. Yarnall, who has been 


manager of sales planning for the 
last several years, has been named 
manager of store merchandising, 
in which capacity he will be re- 
sponsible for all the merchandis- 
ing programs with company owned 
outlets. Robert Lee Reeves has 
been appointed to succeed Yarnall 
as manager of sales planning. 
* * * 


Philco Names Rosebraugh 


Manager of Auto Sales 


A. J. Rosebraugh has been ap- 
pointed sales manager of the In- 
dustrial Radio division of Philco 
Corp. with headquarters in Detroit, 
to be in charge of all radio re- 
ceiver sales to the automobile in- 
dustry, it has been announced by 
Leslie J. Woods, manager of the 
division. 

Rosebraugh joined Philco in 1929 
as a salesman covering the Chicago 
area. In 1942, he was named sales 
manager of the Chicago branch of 
Philco Distributors, Inc. Two years 
ago he was appointed Southwest 
division manager. 

+ * * 


Kimmel, Kavanagh Named 





By Ohio Crankshaft Co. 
Wm. C. Dunn, president of the 








THE RECENTLY completed dealership, Standard Garage (Hudson-GMC), Hamilton, 
Mont., is open around the clock for repairs, sales and service. Cari Slenker is owner. 





Ohio Crankshaft Co., Cleveland, 
has announced the appointments 
of Chester H. Kimmel as manager 
of the camshaft and crankshaft 
divisions of the company and Mor- 
gan R. Kavanagh as factory man- 
ager of the same divisions. 
* + . 


Thompson Promoted by Ford 
To New Post at Denver 

Claud N. Thompson, Denver, has 
been promoted from sales manager 
to assistant district manager of 
Ford Motor, Denver, according to 
A. S. Hatch, regional manager at 

















RUBBER COMPANY 


5675 EAST ANAHEIM TELEGRAPH ROAD, LOS ANGELES 22, CALIFORNIA 


'and general 





| 





Richmond, Calif. Thompson has 
been with the company since 1932, 
holding sales positions at Richmond 
and in the Denver offices. He has 
been service representative, service 
supervisor and sales manager. 
Hatch also announced the pro- 
motion of John T. Cavnar from ser- 
vice supervisor at Richmond to an 
assistant district manager at Seat- 
tle, Wash., Earnest J. Freese from 
sales manager to an assistant dis- 
trict manager at Seattle and W. 
Herbert Stevens from sales man- 
ager to assistant district manager 
at- Salt Lake City. ‘ 
* _ 


Lungerhausen Named 


To Bowser Staff 


J. C. Lungerhausen, a specialist 
in the design of positive displace- 
ment pumps, has joined the engi- 
neering staff of the Bowser, Inc., 
industrial pump division, Fort 
Wayne, as chief development en- 
gineer. 

Lungerhausen is a graduate of 
Purdue and has had many years 
experience in the development of 
pumps and hydraulic equipment. 
For the past five years he has been 
development engineer for Black- 
mer Pump Co., Grand Rapids, 
Mich. 


Robinson, Somers Awarded 
Higher Positions at Fram 


Steven B. Wilson, president, 
Fram Corp., Providence, R. I., last 
week announced the promotion of 
Howard E. Robinson to general 
sales manager. Milton M. Somers 
to succeed Robinson as sales man- 
ager of the jobber division. Robin- 
son came with the company in 
1937 as assistant advertising man- 
ager, soon became advertising 
manager and, in 1943, was ad- 
vanced to sales manager of the 
jobber division. He will have 
charge of all sales, including sales 
to car factories for original equip- 
ment. 

+ 7 * 


Alef Appointed President 


Of Aviola Radio, Phoenix 


The board of directors of Aviola 
Radio Corp., Phoenix, Ariz., has an- 
nounced the appointment of Marvin 
J. Alef as president and general 
manager of Aviola. 

Alef, who comes from Detroit, 
has served in an administrative 
capacity with Detrola Radio, Lee 
Anderson Advertising, Willys-Over- 
land and Warren City Mfg. 

* * * 


American Coach Announces 


West Coast Personnel 


The American Coach & Body Co., 
Cleveland, O., has established oper- 
ations in California with a plant in 
Oakland. Executive personnel in- 
clude Fred C. Hall, vice-president 
manager; Andro J. 
Macho, assistant secretary and 
comptroller, and Henry Kipp, chief 
engineer. 

The California plant will supple- 
ment the Cleveland production of 
standard utilities equipment, bodies 
and aerial ladders for motor ve- 
hicles, covering coastal and moun- 


tain states. 
a + + 


Fafnir Elects Leister 
Fayette Leister, engineering man- 


lager of Fafnir Bearing Co., New 


Britain, Conn., has been elected 
vice-president in charge of engi- 
neering by the board of directors. 
He has been employed by Fafnir 
25 years and is recognized as one 
of the country’s outstanding engi- 
neers in the anti-friction bearing 
field. 


. * 7. 
Ford Advances Norris 


J. F. Norris, sales manager, 
Memphis branch of Ford, has been 
named assistant district manager. 
Norris, formerly of Fort Worth, 
Tex., came to Memphis last year. 
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SOUNDS WONDERFUL! No more anxious pleas for service — and quick! 


Every future mechanical trouble anticipated and licked. Here’s Lifetime 


Service nicely packaged — “for use as needed” — delivered to the buyer at 


the time of sale! 


Trouble is — it won’t work! Manufacturers, dealers, users of every type of 
mechanical product know that the best service will continue to come from 


good mechanics equipped with the right tools for every service operation. 


@ Supplying the right tools to America’s 
Service Industry has made Snap-on the 


largest organization of its kind. 


Snap-on is not only top producer of fine 
service tools, but Snap-on’s unique, direct- 
to-user distributing organization PUTS THE 
* TOOLS TO WORK ... gets the right tools into 
the hands of mechanics in service establish- 


ments throughout America. Snap-on’s 





THE CHOICE 


SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 


wie < 
-on loos ee 


QF BETTER MECHANICS ———'s 





trained field men “cover the service front” 
— call on the manufacturer’s dealers and 
on the individual mechanics in the shops. 
They display, demonstrate, sell and de- 
liver recommended tools. They methodi- 
cally call back, follow up, and maintain a 
service tool program at its top efficiency. 


This service Snap-on is today giving to 
many leading manufacturers. If you are 
interested in full details, write Snap-on! 


SNAP-ON TOOLS CORPORATION 


8082-) 26TH AVE. KENOSHA, WIS. 





—— - 








CLAIR V. se age general chairman of arrangements for the 26th annual convention 
of National Assn. of Independent Tire Dealers and a director, in conference with two 





style experts on fashion show feature of the meeting in Los Angeles. The show will be 


presented to entertain wives of 


The convention starts today. Left to right, 


delegates. 
Marie Hubert, model; Ward, and Mrs. Norman Taurog. 





Truck Haulage Hits *46 Peak 
And Also High for August 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in August increased 9.7 per- 
cent over July and 13.9 percent 
over August of last year, marking 
the third straight month that 1946 
tonnage has exceeded substantially 
the volume hauled in the same 
month of 1945, according to statis- 
tics compiled by the department 
of research of American Trucking 
Assns., Inc. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-40 as representing 100, climbed 
to 204 in August, the highest for 
any month thus far this year, and 
the highest figure for August since 
ATA began keeping records in 1937. 

The previous high for August 
was the 191 recorded in the rec- 
ord-breaking wartime year of 
1948, giving added weight to ear- 
lier predictions that tonnage for 
the full year 1946 would exceed 
that of 1945 and approach, if not 
exceed, the alltime record. 

Comparable reports received by 
ATA from 202 carriers in 37 states 
showed these carriers transported 


an aggregate of 2,008,924 tons in| 
jhigh schools of the nation, in the 


August, as against 1,831,160 tons 
in July and 1,763,476 tons in Au- 
gust, 1945. 

Approximately 80 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 9.7 percent over 
July and 16.4 percent over August, 
1945. 

Transportation of petroleum 
products, accounting for about 13 
percent of the total tonnage re- 
ported, showed an increase of 0.9 
percent over July but decreased 2.8 
percent below August, 1945. 

Carriers of iron and steel 
hauled about 3 percent of the 
total tonnage. Their traffic vol- 
ume increased 21.6 percent over 
July and 35.5 percent over Au- 
. gust, 1945. 

About 4 percent of the total ton- 
nage reported consisted of miscel- 





New License Tag Saves 


Maryland $60,000 Yearly 

BALTIMORE, Md.—Maryland 
will use permanent-type license 
tags next year, saving the state 
about $60,000 annually, it was an- 
nounced last week. 

Aluminum in color, the new tag 
has a space below the center of 
the large numerals for an insert 
clip, somewhat similar to the for- 
mer clips used as a war emergency 
measure to save steel. This clip, 
which will carry the year change, 
does not need a bolt or any simi- 
lar fastener, but is held in place 
by the tension of the metal. 





laneous commodities, including tex- 
tiles, groceries, chemicals, packing 
house products, automotive parts, 
motor vehicles, building materials 
and food. Tonnage in this class 
increased 33.3 percent over July 
and 12.1 percent over August, 1945. 

The August tonnage of carriers 
reporting from the eastern district 
represented an increase of 10.7 per- 
cent over July and 16.1 percent 
over August of 1945. 

Carriers in the southern region 
reported an increase of 13.1 per- 
cent over July and 10.6 percent 
over August, 1945. 

Tonnage reported from the West 
revealed an increase of 5.6 percent 
over July and 10.4 percent over 
August of last year. 


Teen-Age Toll 
Brings Warning 


From Moran 


WASHINGTON.—The rapidly 
mounting number of traffic fatali- 
ties, especially among youthful 
drivers, indicates the importance 
of safe driving instructions in the 





opinion of NADA Executive Vice- 
President Lee Moran. 

“It is an appalling fact,” he said 
last week, “that between Jan. 1 
and Oct. 1, this year, 21,290 persons 
met death in traffic accidents. Dur- 
ing the same eight months last 
year the death toll was 15,880, 
which means that traffic fatalities 
so far this year have increased 
more than 34 percent. Among teen- 
age drivers the death rate has in- 
creased 41 percent. 

“Educators and safety experts 
state that, if high schools gener- 
ally over the country fall in line 
with the current trend and include 
safe driving in their courses of 
study, the traffic death rate among 
youthful drivers might be cut 
down as much as 50 percent. 

“Every year 650,000 boys and 
girls become licensed drivers with- 
in 18 months after their gradua- 
tion from high school. Certainly, 
if these thousands of youngsters, 
who go behind the wheel every 
year, can be inspired with the de- 
termination to become safe drivers 
and are taught how to do so, many 
lives will be saved. 

“I feel that automobile dealers 
everywhere will be glad to give all 
possible encouragement to _ this 
worthy and vitally necessary move- 
ment.” 





“PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 
service if necessary.’’—L. G. Steiner 
Pandora Garage, Pandora, Ohio. 
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In the Hopper 


Okla. Committee Advocates | 


2Cent Gas Tax Reduction 


A 2-cent reduction in Oklahoma’s 
gasoline tax rate and restriction of 
gasoline tax receipts for highway 
purposes are advocated by an in- 
terim state legislative tax study 
committee which is preparing its 
report for the 1947 Oklahoma legis- 
lature. 

At a meeting here last week the 
committee voted for a 5%%-cent 
state gasoline tax to be used exclu- 
sively for road purposes. The rec- 
ommendation called for elimination 
of an extra two-cent gasoline tax 
for matching. federal postwar road 
funds when i~ expires Dec. 31, this 
year. Present state gasoline taxes 
total 7% cents per gallon in Okla- 
homa. 

- 7 


K. C. Considers Stiffening 


Test Rules for Drivers 


An ordinance requiring all new 
drivers and present drivers to sub- 
mit to performance tests in driv- 
ing if the city commissioner of 
licenses suspects them of incom- 
petence has been introduced in the 
Kansas City (Mo.) city council. 

As the present two-year city li- 
censes expire, drivers would be re- 
quired to fill out new application 
blanks designed to give the com- 
missioner of licenses sufficient in- 
formation to determine their qual- 
ifications. The blanks would re- 
quire, in addition to physical de- 
scription of the applicant, infor- 
mation on the applicant’s health 
and driving experience and a rec- 
ord of traffic violations. 

+ * + 
Calif. Voters to Consider 
New Name for Commission 


California will vote in November 
on a proposal to change the name 
of the State Railroad Commission 
to the State Public Utilities Com- 
mission. 

Approval of the measure is urged 
in a voters pamphlet by Senators 
Jesse M. Mayo and Nelson S. Dil- 
worth. 

* * 


Chain Stores Attack 


Kentucky Tax Law 


FRANKFORT, Ky. — Arguments 
in a case attacking the constitu- 
tionality of Kentucky’s chain-store 
tax statute, which affects some 500 
corporations operating in the state, 
were under consideration here last 
week by the State Court of Ap- 
peals. 

The 1940 legislative act imposing 
the levy on chain stores was de- 


Studebaker Sends 
Stacy to Omaha 


SOUTH BEND, Ind.—A. E. 
Stacy, whose experience in auto- 
motive retail and wholesale lines 
included 20 years 
as a Studebaker 
field representa- 
tive, has assumed 
the management 
of the company’s 
Omaha regional 
office, K. B. El- 
liott, vice - presi- 
dent in charge of 
Studebaker sales, 
announced last 
week. 

Stacy entered 
the automobile 
business in 1919 as a parts clerk. 
He joined Studebaker in 1925 and 
has served in various midwest re- 
gions. His most recent assignment 
was in the Detroit metropolitan 
area. 


A. E. Stacy 


Borg Purchases Wis. Plant 


At Price of $1,500,000 

CHICAGO. — Borg-Warner Corp. 
has announced purchase from 
WAA of the manufacturing plant 
in Milwaukee county, Wisconsin, 
which during the war was oper- 
ated by the A. O. Smith Corp. The 
purchase price was approximately 
$1,500,000. 

C. S. Davis, Borg-Warner presi- 
dent, said that the plant is intend- 
ed for use by the corporation’s 
newly formed Wisconsin Transmis- 
sion division and that it will not 
be fully equipped and ready for 
—e until the latter half of 


nounced as “discriminatory class 
legislation” by Henry E. McElwain 
j Louisville, counsel for the 

, who asserted the state has 
made no attempt to produce evi- 
dence that chain stores show 
monopolistic tendencies or destroy’ 
competition. 


Tenn. Bridge Tolls 


Gov. James McCord has reiter- 
ated a campaign promise that he 
was in favor of freeing Tennessee’s 
eight trade obstructed toll bridges. 
He has stated that he would rec- 
ommend that the legislature act 
next January to eliminate tolls. 


Minnesota Ruling Taxes 


Unlicensed Alien Firms 
Foreign corporations operat- 
ing in Minnesota but not li- 
censed in the state should be 
“taxed exactly the same as do- 
mestic corporations,” it was 
ruled here last week by the 
State Board of Tax Appeals. 
In its opinion, the board held 
that Owens-Illinois Glass Co., 
Toledo, O., which sold $1,782,778 
worth of its products in Minne- 
sota in 1941 through salesmen 
operating in the state, must pay 
the state $4,945.31 in income 
taxes. 
‘“‘PLEASE BE ADVISED that new truck 


is sold. Thanks a million. will use your 
service if necessary.’’—L. G. Steiner, 


Pandora Garage. Pandora, Ohio. 


TIMKEN 


British to Supply 
200,000 Tons of 
Rubber in 1946 


WASHINGTON. — An agreement 
with the British government for 
the purchase of an additional 200,- 
000 tons of natural rubber this year 
was announced last week by RFC. 
The price is said to be 20% cents a 
pound f.o.b. ocean-going steamer 
Far Eastern ports for as much of 
the 200,000 pounds as can be ob- 
tained from Malaya. 

Shipments will be at the equiva- 
lent price of 22% cents a pound for 
standard sheets delivered at United 
States Atlantic ports. Purchase 


27 


cost, insurance and freight are in- 
cluded in this price. 

This contract is in addition to 
purchases made under an agree- 
ment announced June 21, when the 
price was 23% cents a pound f.o.b. 
Far Eastern ports. 

Last week the United States 
agreed to buy a minimum of 10,000 
tons from Dutch areas in the Far 
East at 20% cents. 

RFC reported that rubber pro- 
duction in Malaya has increased 
more rapidly than was foreseen at 
a similar meeting between United 
States and British representatives 
in London during June. If Malaya 
cannot provide the 200,000 tons be- 
fore the end of the year, the bal- 
ance is to be made up from stocks 
in the United Kingdom, according 
to RFC. 





THE TIMKEN ROLLER BEARING COMPANY, CANTON 6, OHIO 
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‘L hope you don’t mind. I just want to get the feel of the new models.” 
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~The National Weekly o 























UCCESSFUL dealers of the past, and 
those determined to build their business 
soundly for the future, know that present 
conditions are but a temporary and artificial 


diversion from their normal selling prob- 


lems. 


They know that the day will again arrive 
when competitive selling will be wide open. 
They will not allow these temporary condi- 
tions to cause them to forget the simple fun- 


damentals of good business. 


For years, these dealers have known the extra 
value created by ownership of their make of 
car by leading families in their community. 
They have made particular efforts to sell, and 
to keep sold, the important and influential 


families in their territory. 


This is just good common sense. These “best 
customers” buy more cars per family, add 
more extra equipment, spend more on service 
and turn in their late-model cars more 


often. 


But that is only the beginning of the value 
of leadership sales. These top-of -the-market 
families exert a powerful influence on the rest 
of the market. Their ownership and opinions 


ORKER 





Market 


are respected. They are driving and talking 
advertisements for the cars they buy. 


Over this country, from coast to coast, The 
New Yorker magazine is a welcome and 
sought-for visitor in the homes of substantial, 
influential, better-income families — much 
more than a quarter of a million of them. 


Our readers are leaders. 


In the better suburbs, in the prosperous car- 
buying districts of cities, and filtering into 
lesser populated districts from Maine to Cali- 
fornia, The New Yorker directly reaches the 
top of the new-car-buying market. 


That is why, during the twenty-one years of 
its publishing history, The New Yorker maga- 
zine has consistently been used by leading 
motor car makers to help their dealers sell 
their BEST prospects and to keep their BEST 


customers sold. 


For tomorrow’s sales, today is the time to resell 
the top of the market —in The New Yorker. 





A check with one of the leading motor car makers shows that 52% of 
The New Yorker’s circulation is in their Eastern sales district and 
48% in their Western district. That’s how evenly The New Yorker 


parallels national new car sales in the top markets. 











the Leadership Narket 
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Goodyear Begins 
Peace Output at 
Aircraft Plant 


AKRON.—Goodyear Aircraft, ac- 
tive during the war in the airplane 
building program, gradually is de- 
veloping a highly diversified line 
of peacetime goods manufacture, 
it was announced last week. 

Some of the new products are 

in actual production, others have 
progressed to the point where ex- 
perimental models have been made 
and many projects are in the blue- 
print stage. 
Potential peacetime goods out- 
put at the plant ranges all the 
way from refrigerator cabinets to 
miscellaneous products, including 
various cabinets and containers 
and metal furniture. Meanwhile, 
some Army and Navy contracts 
and subcontracted work on com- 
mercial airplane designs are con- 
tinuing. 

The corporation has signed con- 
tracts with two outstanding re- 
frigeration concerns to manufac- 
ture cabinets for frozen food ap- 
plications, thus diverting the use 
of wartime metalwork manufac- 





THE NEW DEALERSHIP of C. E. 
trucks. 





Loker, Muncie, Ind. The firm handles Interna- 





turing facilities to this new field. 

Exact dollar value of this new 
peacetime business has not yet 
been announced although the con- 
tracts in each instance are known 
to run well over a million dollars. 

In August, the‘ corporation was 
awarded a contract under which 
it will produce 50,000 of the 250,- 
000 caskets to be used for burial 
of remains of America’s war dead. 

CPA recently granted priorities 
to the corporation for the release 
of material for 25 experimental 
houses, using principally aluminum 
and some wood. 


This program will be separate 
from that of Wingfoot Homes, an- 
other Goodyear division in Litch- 
field Park, Ariz., which is work- 





ing on prefabricated houses bufit 
of plywood and shipped to the site 
practically ready for occupancy. 





Ford Promotes Olson 

C. J. Seyffer, regional manager 
of the North Eastern region of the 
Ford Motor Co., has announced the 
promotion of E. E. Olson to assist- 
ant district manager of the Cleve- 
land district. 

Olson has been with the Ford 
Motor Co. since 1934 and has held 
many positions in the Sales de- 
partment including zone manager, 
truck and car distributor, business 
management supervisor and sales 
manager. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 








Germany Builds Cars 


Output Conservative; Plant in Eisenach Turning Out 
40 Autos Daily for Russians 


BOSTON.—Germany is manufac- 
turing automobiles and _ trucks 
again, but output is conservative, 
according to G. L. Glaser, who was 
associated with the German auto 
industry before the war. 

About 6,000 men are employed 
at the Opel (GM) plant, where 22,- 
000 were employed before the war. 
At present this plant reportedly is 
engaged in the manufacture of 
spare parts and the Opel three- 
ton blitz truck, which was designed 
from blueprints of the Buick Mar- 
quette engine. 

In Ejisenach, the Bavarian Mo- 
tor Works is said to be turning 
out 40 six-cylinder cars daily for 
the Russians. 

Daimler-Benz AG, makers of the 
Mercedes, have started to make 
their small four-cylinder front en- 
gine car with independent suspen- 
sion for all four wheels, Glaser 
says. 

The small rear-engine Mercedes 
is also available with the front 
springs independently suspended by 








"What this car needs is an R-M paint job” 


“That's what pop always says. Must be 


something to it.” 


You’re right, sonny Jim. There’s some- 


over the years prove the stability of the 


product. 





thing special about an R-M lacquer or 
enamel job! Rinshed-Mason automotive 
finishes have a richness and lasting beauty 
all their own; the result of years of auto- 
motive finish experience! The thousands 
of R-M finished automobiles in daily use 


Passenger and Comme 


Rigid laboratory control and incessant 
testing under every conceivable weather 
and road condition has brought about an 
automotive finish that is second to none 
in durability. Specified by leading manu- 
facturers and autobody repairmen! 
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two parallel springs, which at the 
same time constitute the upper 
and lower suspension arms. This 
design is not considered safe by 
American engineers. 

The rear wheels of the rear-en- 
gine Mercedes are also indepen- 
dently suspended by coil springs, 
but in the swing-axle system, by 
which the wheels do not move up 
and down but rather swing in an 
arch according to the load and the 
movement of the wheels. 

Without a load the wheels stay 
with their lower edges toward 
each other. Under a normal load 
they look parallel, but under a 
heavy load they spread apart on 
the bottom. 

The driveshafts to each rear 
wheel do not change length as the 
wheel center moves in a circle with 
the radius from the driveshaft 
joint to the wheel center. The Ger- 
mans use this design to save shock 
absorbing by putting all the fric- 
tion on the tires, which do not 
last long under the treatment. 

In tests, the Mercedes is said 
to reveal road holding ability on 
curves while giving the feeling that 
the front end is too light. 


Car Costs Cut 
By Foundries, 
Walls Asserts 


CHICAGO.—“We probably never 
would have had 28 or 29 million 
automobiles if the cost of an auto- 
mobile had not been brought with- 
in the scope of our wallets by 
foundry processing economies,” F. 
J. Walls, manager of the Detroit 
office, development and research 
division, International Nickel Co., 
told the Chicago Engineers Club 
last week. 

“The component parts produced 
in the foundry are frequently so 
complex in design, for example, an 
internal combustion engine block, 
that other manufacturing processes 
would not permit production with- 
in permissible economic limits,” 
Walls said. He is immediate past 
president of American Foundry- 
men’s Assn. 

There are about 5,000 foundries 
in the United States of which 
2,879 are classified as gray iron, 
383 as steel and 139 as malleable. 
There are 3,040 non-ferrous foun- 
dries, aluminum, brass and bronze, 
and magnesium. 


Blattner Heads 


Lincoln Unit 


DETROIT.—Appointment of M. 
R. Blattner to head the Business 
Management department of Ford’s 
Lincoln - Mer- 
cury division was 
announced last 
week by T. W. 
Skinner, general 
manager. 

From 1928 
through 1941 
Blattner was em- 
ployed by Chev- 
rolet as field ac- 
countant, selling 
and installing ac- 
counting systems 
and assisting 
dealers in accounting and office 
organization. He comes to Lincoln- 
Mercury from Reynolds & Reyn- 
olds Co., Dayton, O., where he was 
manager of the Dealer Account- 
ing Standards Systems division. 


Ferry Service to Cuba 


Several Months Away 

MIAMI, Fla.—Construction — de- 
lays have seriously interrupted 
plans for the inauguration of auto- 
ferry service between Key West 
and Havana, with the result that 
it may be late winter or early 
spring before the “Carib Queen,” 
new under construction at Mobile, 
Ala., is completed. 

Meanwhile, H. G. Williams, pres- 
ident, Gulf Atlantic Transportation 
Co., is continuing arrangements for 
berthing facilities at Key West. 











M. R. Bilattmer 





Want to buy or sell new or used cars’ 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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By 
Jack Weed 


Heater Service 


Hit by Lack of 
Small Motors 


Dealers Are Urged 
To Ease Situation 
By Preventive Plan 


DETROIT.— Winterizing 
customers’ cars this fall 
should go much farther than 
the normal changing of oil in 
engine, transmission and rear 
axle and the checking of the cool- 











EING a duck hunter and fisher- 

man of long standing, I got a 
particular “bang” out of the new 
development which Jack Reese and 
his crew from Continental Motors 
Corp. showed newspapermen at a 
recent press conference—or Press 
Cruise—as they term it. 


On the cruise a year ago they 
showed us their last wartime de- 
velopment, a couple of landing 
boats powered by Continental en- 
gines. And the cabin workroom, 
at the Flats, of O. J. Mulford, the 
originator of the Gray Marine di- 
vision of Continental. 

This year, after a _ delightful 
lunch, they took us way over in 
the marsh land of Lake St. Clair 
on the Canadian side and gave us a 
“peep” show of a new development 
that should make duck hunters, 
muskrat trappers and fishermen. 
chortle with joy—a power boat that 
will operate in reeds and in only 
a few inches of water. 

. * * 

THE DRIVING force of this new 
development is termed “water pro- 
pulsion” and is a combination of an 
internal combustion engine hooked 
up to a hydraulic-type power unit 
that draws water in near the mid- 
dle of the boat and forces it out 
through jets (similar to the gas- 
jet propelled airplane) near the 
rear. 

The jets can be controlled for di- 
rection, so that the boat can be 
steered by the direction in which 
the jets are pointed, or reversed by 
the same method. 

We scribes, comfortably en- 
scounced on the power boat, O. J., 
watched the inventor, Halsey, ma- 
neuver a two-seated power boat 
equipped with the device among 
reeds so thick that the boat was 
lost to view 10 feet after it left the 
open channel. We saw him shove 
the nose of the boat up on a sand 
bank and “blast” his way back into 
free water. 

+ os 

WHILE THE big commercial 
end-use of the development is 
aimed at fire boats that must get 
close to their objective and ean 
use the “propulsion” engine for both 
powering the boat and throwing 
water on the fire, John Mulford of 
the Gray Marine division told me 
that they already had a row-boat 
equipped with the device for fish- 


ing system. 
Due to the terrific scarcity of 
fractional horsepower motors, heat- 
er motors should be _ checked, 
cleaned up and put in first-class 
condition as well. Many of these 
motors, especially those under the 
seat, have been subjected to four 
or more years use and in most 
cases are full of dirt and parts 
are rusted and grimy. 
In normal years it has been the 
practice of the service shops to 
replace these fractional horsepower 
motors when anything happened 
to them, as it was just as eco- 
nomical for the owner to buy the 
new one as to have the one in his 
car overhauled and repaired. 
For this reason most of the man- 
ufacturers of hot-water type heat- 
ers made little or no provision for 
the furnishing of repair parts for 
these motors, such as brushes and 
other replaceable parts. 
Today, however, with the frac- 
tional motor supply so critically 
short, this policy is certain to kick 
back at the industry and many 
car owners will come into cold 
weather driving, only to find that 
their heater not only doesn’t work 
but they can’t get it repaired. 
According to the last Civilian 
Production Administration re- 
port, there are now unfilled or- 
ders for over 36 million fractional 
horsepower motors or an _ in- 
crease of 3,200,000 more units on 
back order than was the case on 
July 1 of this year. When we 
consider that the shipments in 
August were only 1,300,000 units, 
an increase of nearly a million 
units over July, it is easily un- 
derstood that it will take at least 
21 months of production at the 
August rate to fill the back or- 
ders alone. 
Production, according to CPA, 
could be stepped up to 2,500,000 
per month if materials were read- 
ily available but as silicon sheet 
steel and copper magnet wire is 
still critically scarce, it is esti- 





thousands of owners. 


greatest production nation 
good will come of it. 


crease the flow of scrap. 


war. 





Seasonal Shortage Crop 
Hallmark of ComSocs 


Added to the shortages of meat and sugar, which have 
hit the American public smack between the eyes this 
summer, soon will come the shortages of anti-freeze, heat- 
ers and many critical replacement parts that will take 
all of the joy out of the winter operation of cars for untold 


If they can be made to understand that most of these 
shortages trace directly back to the doorstep of the 
“ComSocs” in our Washington government who, after 12 
long years of unsuccessful “brain trusting” our economy, 
still persist in ruining the natural producing ability of the 


To name just a few of the foolish programs that are 
being foisted on our economy under the extremely thin 
veneer of “holding the line in prices” to prevent an in- 
flation that has been with us ever since V-J day and 
before, let us consider the refusal of Washington to allow 
manufacturers to buy sufficient lead to meet demand, and 
holding down the price of scrap-iron until they are 
forced to pay a subsidy of $12 a ton on pig to prevent a 
collapse of manufacturing—and still do nothing to in- 


These all go along with the same thinking that let mil- 
lions of dollars worth of fruit go to waste this fall, be- 
cause the government would not let importers pay a price 
large enough to assure an adequate sugar supply. 

Record high prices for new automotive vehicles, short- 
ages in replacement parts, 
heaters and anti-freeze in our industry, alone should soon 
bring home to a long-suffering public that something is 
drastically wrong in our “nation of plenty” and in the 
country that was the Arsenal of Democracy during the 


in the world, perhaps some 


shortages in batteries and 


Broad Program 
Of Winterizing 
Held Essential 


Muddled Metal Supply 
Darkens Outlook for 
Replacement Parts 


DETROIT. — Dealers, who 

have the interest of their 
regular customers at heart, 
should get back into a pre- 
ventive service program as 
soon as they possibly can. They 
should combine a drive for winter 
driving preparation with one that 
will provide a checkup and adjust- 
ment of those parts of the car 
where replacements are nearly im- 
possible to get now. 
The badly muddled state of the 
basic metal supply bodes ill for 
adequate supplies of replacement 
parts in many categories until late 
next spring at the earliest, and to 
forestall an avalanche of “car 
tieups” in the dealers shops, every- 
thing should be done now to pre- 
vent breakdowns due to failure of 
parts in these critical points. 


Due to the low ceiling prices 
placed on scrap and pig, as well 
as the dislocation of the normal 
flow of pig iron from the foun- 
dries due to government alloca- 
tion of large tonnages to the GI 
building program, the automo- 
tive industry faces an acute 
shortage of pig iron for several 
months to come. This shortage 
is so acute at the present time 








DETROIT.—General Motors deal- 
ers in the New York, Chicago, Bos- 
ton, Detroit and Oakland-San Fran- 
cisco Bay areas are participating 
in the new Service Sales Training 
program which started on the West 
Coast recently. 

The training program grew out 
of many requests from dealers, 
dealers’ service managers, and in- 
dividuals in the service depart- 
ments of the car and truck di- 
visions. 

The planning committee which 
provided the overall direction of 
the development of the program 
was made up of the general service 
managers of the various GM di- 
visions and representatives of Gen- 
eral Motors Institute. The general 
service managers participating in 





(Continued on Page 35, Col. 1) 


the planning of the program were 





CHICAGO. — Answers to major 


ermen and duck hunters and pow- 
ered by, I believe he said, a motor- 
cycle engine that would sell at a 
not too exorbitant price for such 
use. Of course, even with this en- 
gine, I presume duck hunters would 
still have to drag a punt into the 
reeds—but it still would get away 
from a lot of poling when a sharp 
nor’easter was making. 

As a small fishing boat, espe- 
cially for trolling, this propulsion 
appeals to me, since it should elim- 
inate any underwater disturbance 
and thus make it possible to slip 

(See BACKSHOP, Page 43, Col. 1) 
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problems confronting automotive 
wholesalers and manufacturers 
will be given at the annual meet- 
ing of the National Standard Parts 
Assn., Dec. 6-7 in Atlantic City. 
This became known here last 
week when NSPA headquarters re- 
leased a list of questions to be dis- 
cussed by speakers during the pre- 
ASI show meetings. Among these 
questions are: 

What merchandising plans and 
sales methods will be used in to- 
morrow’s struggle for business vol- 
ume? 

How important is the wholesal- 
er’s machine shop in tomorrow’s 
distribution program, and how can 
it be made a principal asset? 
Where is management headed in 
the matter of employe relations? 








What type of wholesaler meet- 


Tomorrow’s Sales Methods 


Topic of NSPA Parley 


ings and clinics are most effective, 
and how should they be conducted? 

“Every presentation will be de- 
signed to help the member execu- 
tive strengthen his business foun- 
dations for the new era of com- 
petitive selling,” said C. D. McKim, 
executive vice-president. 

McKim added that ways in which 
the association is prepared to as- 
sist management in solving opera- 
tional problems will be outlined at 
the sessions. 

Officers, directors and committee- 
men will meet a day in advance 
of the general NSPA conclave. The 
board’s administration dinner that 
evening will honor retiring 1946 
directors. Past officers and direc- 
tors will be special guests at the 
traditional Old Timers’ banquet 


GM Service Sales Training 


Adds Dealers Across Nation 


C. W. Jacobs, Buick; G. W. Otto, 
Cadillac; A. A. Shantz, GMC; J. E. 
B. Shortt, GM Products of Canada; 
J. J. Dobbs, Oldsmobile, and E. 
Taber, Pontiac. 

The design of the program was 
carried on by a committee con- 
sisting of E. J. Krause, Buick; J. 
A. Dunn and G. W. Dixon, Cad- 
illac; L. T. Flynn, GMC truck 
and coach; A. A. Ennis and D. 
C. Hutchings, GM Products of 
Canada; S. C. Starnaman, Olds- 
mobile; A. C. Heineman and J. D. 
Winter, Pontiac; P. E. McDonald, 
distribution staff, and members 
of General Motors Institute’s 
staff. 

The development of the program 
was carried on by the Service 
Management and Program Devel- 
opment staffs of the Institute. 

The program is divided into 10 
sessions, two of which provide for 
the participation of dealers and 
service managers. The other ses- 
sions, held once a week for eight 
consecutive weeks, are designed for 
service sales personnel. 

Dealer-service manager meetings 
are held at the beginning and at 
the midpoint of the training pro- 
gram to provide an opportunity for 
discussing the program and desig- 
nating points that should be em- 
phasized in accordance with cur- 
rent needs. The session at the mid- 
point of the program provides the 
dealers and service managers the 
opportunity to plan and discuss the 
support they will give the service 
sales function in their individual 
operations as a guide for the con- 
duct of the remaining sessions. 

The sessions designed for service 
sales personne] are divided into two 
general groups. The first four meet- 
ings, which follow the first dealer- 
service manager session, take into 
consideration the importance of 
the service sales function in the 


that manufacturers of vehicles 
and component parts are unable 
to schedule production with any 
certainty from one month to the 
other. 

This already is hitting the re- 
placement parts supply hard, and 
experts in the industry see no re- 
lief in sight until either these 
forced allocations are withdrawn, 
a sufficient subsidy is given to open 
some 10 furnaces located in dif- 
ferent parts of the country that 
were developed for war production 
purposes and now are not being 
operated because they cannot pro- 
duce at the basic controlled pig 
prices, or all controls on price and 
supply are withdrawn and the in- 
dustry can go into the market and 
fight for its needs in open compe- 
tition. This latter can’t happen 
now until at least March 31. 
Even if the mills were able to 
turn out sufficient pig to meet in- 
dustry needs, the supply of pig 
would still be curtailed because of 
the controlled ceilings on scrap 
iron which has prevented a suffi- 
cient flowback to the mills for all- 
out pig and steel production. 

It seems most likely that re- 
placement engine blocks will be af- 
fected first in the items that are 
now in some supply. One large fac- 
tory service manager said recent- 
ly that his company may be forced 
(Continued on Page 38, Col. 4) 





N.H. Expects Oct. Check 


To Slash Cars in Use 
CONCORD, N. H.—(UTPS)— 
A prediction that many New 
Hampshire automobiles will be 
ruled off the highways during 
the October inspection, the first 
fall checkup since 1942, has been 
made by State Motor Vehicle 
Commissioner Virgil D. White. 
Warning that no vehicle found 
to be in dangerous condition 
will be given consideration for 
continued operation, the com- 
missioner added that “the law 
authorizing these inspections 
was enacted to remove these 
hazards.” 








Dec. 6, 


(See SCHOOLS, Page 35, Col. 5) 
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Battery Shortage 
To Hit Hartford 
Transportation 


HARTFORD, Conn. — Hartford 
battery dealers’ supplies are de- 
pleted and widespread immobiliza- 
tion of automobiles is threatened 
during the winter months, it was 
learned 


here 

A spot check of battery dealers 
in Hartford last week brought the 
unanimous reply: “No batteries at 
all” on hand, and supplies through 
the winter will be “very, very lim- 
ited.” Most dealers felt that a siz- 
able number of car owners will 
have to “lay up” their vehicles for 
lack of batteries until the current 
shortage is alleviated by increased 
- lead production. 

One large garage doing a major 
business in rental batteries, which 
are used as temporary replace- 
ment units for breakdowns occur- 
ring during auto travel, cited a 
drop from its usual fall and winter 
supply of about 500 batteries to 
its present supply of 60, none of 
saleable. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 


Martin Blames U. S.., Shortages er 





Two Sets of 


TOLEDO.—Despite the fact that 
production of automotive equip- 
ment parts is higher today than 
at any time prior 
to the war, ma- 
teriah shortages 
are keeping the 
bulk of the in- 
dustry from oper- 
ating at full ca- 
pacity, in the 
opinion of Royce 
G. Martin, presi- 
dent, Electric 
Auto-Lite. 

“Practically ev- 
ery item we man- 
ufacture, and I 
know the same is true with count- 
less other companies,” he said last 
week, “is either controlled by the 
acute shortage of materials or by 
government order.” 





R. Martin 





OF THE EIGHT VETS who make up 25 percent of the mechanical staff at Dahi 
Motors, Utica, N. Y., three are under the apprenticeship training program, four 
are in the parts department and one in body work and paint. Under George Eddy, ser- 
vice manager, and Charles Zinc, parts manager, the dealership has set up a special 








course for GIs. “In many cases the two go hand 
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SELL A TRUSTED NAME 


“Delco” 
everywhere. And the new Delco radio line lives up 
to the finest traditions of this old and trusted name. 





SELL GREATER DEPENDABILITY 


Delco engineering and manufacturing methods 
insure you against inferior workmanship and dis- 
satisfied customers. 


DELCO RADIO—A UNITED MOTORS LINE 


Motors Service distrinutors. 


SELL BETTER PERFORMANCE 


In fidelity of tone, selectivity and power, the new 
Delco radios will delight your most hard-to-please 


ey prospects. 
SELL BETTER APPEARANCE 


Today’s style-conscious buyers will go for the new 
cabinet work, the new styling and materials in the 
new Delco line. 













has a friendly and familiar ring to people iq 
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Controls 


Choke Replacements 


in glove and cannot be separated. 

“For instance, copper is very 
critical and ‘very complicated. 
During the war the government 
subsidized the produ- 
cers, paying as high as 18 cents 
in some instances. The govern- 
ment also brought in copper 
from abroad on a subsidy basis. 
Recently the state department 
has entered into agreements 
which limit the supply of copper. 
Theoretically they are supposed 
to bring in 30,000 tons a month, 
but actually only 7,500 tons have 
been brought in. 

“Subsidies to marginal producers 
have been eliminated so that these 
producers are now out of produc- 
tion. Strikes in the industry also 
have taken their toll. 

“Until the government either 
brings in sufficient copper or de- 
controls the copper situation this 
shortage will continue. We are not 
permitted to buy copper in the 
world market, and under the pres- 
ent situation only about 40 percent 
of copper required is available.” 

Generally the lead situation is 
about the same as copper, he said. 
Martin pointed out that the world 
price is much higher than the 
OPA price. 

“We cannot buy lead in the world 
market,” he said. “The official price 
is too low to keep scrap lead on 
the move in the domestic market. 
CPA is allocating lead oxide to 
battery manufacturers on the basis 
of a certain quantity for original 
equipment and a certain quantity 
for replacement. This started July 
1. The allocations in both instances 
are too low to meet our require- 
ments. 

“Until lead is decontrolled, or 
the price raised and the govern- 
ment brings in sufficient lead to 
meet requirements of American 
manufacturers, this condition wil! 
continue to exist.” 

Turning to steel, Martin said, 
“We are having difficulty getting 
our full requirements of certain 
sheets. We also are having diffi- 
culty obtaining the necessary pig 
iron needed. 

“We use cotton yarn in the 
manufacture of wire and cable, 
cotton tape in the manufacture 
of armatures and cotton buffs in 
plating and polishing. Under 
OPA, the prices were established 
on a basis that permitted cotton 
mills to make more profit on 
one type product than on an- 
other. Consequently, they de- 
creased the quantity of material 
produced for our type require- 
ments. Though the situation has 
improved somewhat, there seems 
little hope for relief until the 
cotton industry has been decon- 
trolled. 

Paper also is causing us anxiety, 
he asserted. “We use a certain type 
of paper in the manufacture of 
armatures and this is very difficult 
to obtain. Cardboard for boxes is 
getting scarcer constantly. 

“We are suffering from a short- 
age of screws and bolts too. Labor 
trouble reduced the supply of these 
products and now manufacturers 
are having difficulty obtaining ma- 
terials.” 
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Winter Parts Warning 


Casey of N. Y. Assn. Fears Record Vehicle Strain, 
Urges Drivers Start Preparing Now 


BRIARCLIFF MANOR, N. Y.— 
Emphasizing the importance of 
early reconditioning of cars to 
meet winter requirements, John D. 
Casey, president of the Automo- 
bile Merchants Assn. of New York, 
has warned that an acute short- 
age of automobile parts threatens 
to remove thousands of vehicles 
from the road. 

In a statement at the dealer as- 
sociation’s final golf tournament of 
the season at the Briar Hills golf 
club here, Casey declared: 

“Because over-age automobiles 
are in the vast majority among 
those in use at the present time, 
there surely will be an unprece- 
dented accident toll during the 
cold weather unless _ protective 
preparations are begun at once. 
Never before has such strain been 
inflicted on so great a number of 
old units of transportation as will 
be imposed by the coming winter. 

“Due to strikes and other eco- 
nomic conditions, automotive 
parts suppliers are far behind 
in their orders and in many 
cases are not making deliveries. 
This dwindling of resources has 
been going on for many months 
and the end is not in sight. 

“The prudent motorist will have 
the car overhauled at once so that 
replacements can be obtained 
where available. Those who wait 
face the possibility of giving up 
individual transportation due to 
the wearing out of some vital ap- 
pliance that cannot be duplicated.” 

Pointing out that reports from 
many areas over the country re- 
flect the anxiety that has been 
aroused for highway safety next 
spring, Casey said: 

“Thousands of cars just can- 
not take the added perils of icy 
roads and extreme cold. Units 


Bushman Motor Sales 

Bushman Motor Sales, Inc., San- 
dusky, O., has been incorporated 
with capital of $25,000. Incorpora- 
tors are Arnold F., Alvene H. and 
Robert A. Bushman. 

* * * 

Fred A. Fuller, Greenville, S. C., 
will erect a new salesroom at 801 
Buncombe St. at an approximate 
cost of $32,000. 


Double Feature Motor Oil 


for winter business 


Create and hold satisfied 
ers by rec 
Sub-Zero for 
Se eKolol SW soles bol me ol-ta le) seele t eler: 
winter long 
it's cold 
rote} fo Me 
An¢ 
points, remember AMALIE winter 
grade lubricants 
Oo) a ae 
For Winter 
got 
MOTOR OIL 
See your AMALIE Distributor or write Dept. V0 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 


in the Southwest: 
Senneborn Bros., Dallas |, Texas 


whose performance register as 
high as 170,000 miles and more 
are common sights these days. 

“We have no comparison with 
past conditions to foretell what 
will happen, but there is a firm 
basis for belief that many of these 
old cars must get the best of care 
and treatment to survive until 
spring arrives.” 

Particularly stressing the scarc- 
ity of batteries, Casey predicted 
there will be fewer before there 
are more. 

“A car is at a standstill without 
a battery,” he said, “which makes 
it incumbent on operators to con- 
serve all of these devices in their 
possession. Reports show that sup- 


If he can't see int 


plies of lead are decreasing rap- 
idly and without this metal there 
ean be no batteries. Within a few 
months the battery stringency may 
have attained such a degree that 
it will be impossible to buy one.” 

The need for batteries, he fur- 
ther pointed out, is threatening the 
trickle of new cars coming into 
the market. and may blight the 
hope of a substantial increase in 
volume by the end of the year. He 
cited warnings from automotive 
manufacturing centers that it may 
be necessary to ship some of the 
late ’46 models without batteries. 


Hastings & Joyce, N. C. 

Hastings & Joyce Motor Co., 
Kernersville, N. C., has been incor- 
porated with authorized capital 
stock of $100,000 to deal in all kinds 
of vehicles. Principals are John A. 
Hastings, J. Thomas Joyce and R. 
J. Hastings. 
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Another 5 Pct. 
Added to Price 
Of Gas Pumps 


WASHINGTON. — Manufacturers 
of gasoline-dispensing pumps may 
increase their existing ceiling 
prices about 5 percent, raising the 
total advance since October, 1941, 
to 21 percent, OPA has announced. 

OPA said the additional boost 
is necessary to reflect cost in- 
creases since March, 1946, and is 
based on a recent survey of 10 pro- 
ducers accounting for more than 
90 percent of the industry’s total 
production. 


Both computing and non-com- 
puting pumps are affected by the 
increase, which will provide the 
bulk of the industry’s production 
with the relief to which they would 
be entitled on an individual basis. 
It is designed to insure continued 


| 
| production of these pumps used 


by garages and service stations to 
dispense gasoline, OPA said. 

Resellers are permitted to pass 
on the percentage amount of the 
manufacturers’ increase in compli- 
ance with a provision of the Price 
Control Extension act of 1946 
which bans reduction of resellers’ 
percentage margins. 


Langeback Motors 


Langeback Motors, Inc., has been 
formed at Wauwatosa, a suburb of 
Milwaukee, by Clarence and Georg- 

‘iana Langeback, to conduct a new 
and used car dealership. 
= + * 


Park & Post Tractor Co., Macon, 
Ga., has been granted a charter to 
buy, sell and deal in autos, trucks, 
tractors and road machinery. Prin- 
cipals are George Park and Mrs. 
Edna G. Park of Smyrna, Ga., and 
John ©. Post of Montgomery. 


ime...he can't stop in time! 
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M & O Service Schools 


Small Groups .Given 
By Peoria 


PEORIA, Ill.—Mitchell & Cassell, 
Inc., parts depot, stated last week 
that it would sponsor a series of 
mechanical service schools through- 
out central Illinois. 

According to Harry Mitchell, 
president, “Last spring we real- 
ized there was need for instruc- 
tion of automobile repair men in 
the proper procedure for satisfac- 
tory diagnosing mechanical trou- 
bles and the correct methods to 
be used in curing these troubles. 
With this thought in mind trial 
schools were held on servicing 
fluid drive and semi-automatic 
transmissions. These classes were 
conducted by Bill Duram, a former 
representative of Chrysler Central 
Service Division. Out of these meet- 
ings the groundwork was layed 
for the present schools on engines 
which Duram is now conducting 
throughout our territory.” 

Although the first series of 
meetings is still in progress with 
about as many more scheduled 
throughout the area, so far the 


Maintenance Lessons 
Parts Firm 


average class attendance has 
been about 25, which Duram be- 
lieves is an ideal attendance for 
schools of this kind. 

Out of the classes conducted so 
far, 50 percent have been ex-serv- 
ice men, the remainder were shop 
foremen, dealers and their me- 
chanics. Cities in which schools 
are yet to be conducted are: Keo- 
kuk, Ia., Hotel Iowa; LaSalle, IIL. 
Hotel Kaskaskia; Princeton, IIl, 
Hotel Clark; Kewanee, Ill., David- 
son’s restaurant, ‘and in Peoria at 
Mitchell & Cassell, Inc., 1601 Main 
St. 

A used Plymouth engine illus- 
trated the many points about rec- 
ommended repair work needed on 
it. Duram explained in his thesis 
of practical shop methods and 
short cuts, the various preliminary 
phases of recommended procedure 
in disassembly and assembly of 
engines from the minute they en- 
tered the shop until the final phase 
of customer-shop foreman rela- 
tions. He has small mimeographed 








| booklets pertinent to his topic, en- 


gines. 

Passed out at each meeting are 
the following information guid- 
ance sheets valuable to any me- 
chanic: Inspection Record; Engine 
Specification Data Sheets; Acces- 
sory Inspection and Engine Dis- 
assembly, and Major Tune-up Pro- 
cedure sheets. 

He chose as his pivot point the 
Inspection Board, around which 
the rest of his discussion on en- 
gines was built. He said the In- 
spection Board originated at M 
& C, Peoria, after it became nec- 
essary to prove to the customers 
the true condition of their cars 
when they were received in the 
shop for repairs. 

The Inspection Board was in use 
for almost a year before it was 
decided it might have some prac- 
tical application for other shops. 
It not only is a proven fact that 
it will give better customer rela- 
tions on major engine repair work 
but if given a try will work equally 
as well in small shops as well as 
large ones. 

Executive personnel from Mitch- 
ell & Cassell, Inc., attending most 
of the meetings were: Harry 
Mitchell, president; Lee LeMaster, 








MRS. IMOGENE NANCE is the parts manager of Robert W. B 


kett, Inc. (Lincoln- 





Mercury), Evansville, Ind. Starting 20 years ago in Texarkana, Ark., as a parts clerk 
in @ Ford dealership, Mrs. Nance has made a career of her parts work. ‘‘She loves the 





and understands every department from a dealership standpoint,’’ 


her boss, Robert W. Baskett, sald. ‘‘She occupies one of the top positions in our business 


both as to responsibility and salary.’’ Mrs. 


Nance is shown at work. 





parts depot manager; Herb Brose, 
merchandise manager; Leon 
Hutchinson, editor, News Digest, 
and advertising manager for the 
firm. The sales representatives at- 
tending were: Guy Brockway, Le- 
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STEP by STEP PLAN 


to get yourself MORE and MORE of that 20%! 


The More Bear Service You Render 
The More You Cash In On The Fact 


YOU’RE IN th 


Put Up Your Bear Sign 











ear isn’t just a lot of equip- 

ment, BEAR is an active step-by-step 
plan. Each step brings you more equip- 
ment paid for out of profits, as well as 
bringing you more and more of the big- 
gest single piece of business in this In- 
dustry! Yes! Out of every dollar now 
spent for repair service . . . 20c goes for 
services rendered by Bear equipment! 
The man who starts with, say, a 
Bear 195-82 WHEEL ALINEMENT 
SERVICE (A) and features it by tieing 
in locally with BEAR’S NATIONAL 


ADVERTISING soon finds it profitable 
to add the parts and equipment which 


converts it into a combination Bear 
wheel aliner and frame straightener! (B) 


NEXT STEP. . .is to get the heavy 
truck business as well as to increase the 
number of jobs turned out per day by 
adding a Bear No. 900-83 FRAME 
STRAIGHTENER (C). Frame 
Straightening always turns up wheel 
straightening business ...so next step 
often is to add a Bear No. 320 WHEEL- 
HUB STRAIGHTENER (D). 


STEP BY STEP... the alert shop 
adds more and more business producing 
Bear equipment. The Bear ALINE- 
MENT GAUGE ... that cuts test 
time by making it possible to check 


alinement by a driveover test ... the 
Bear HEADLIGHT TESTER 
No. 555... etc. ... etc. 


OFTEN SHOPS START with the 
Bear DY-NAMIC BALANCER No. 
33 (E)...the Bear SHIMMY DE- 
TECTOR No. 35 (F) . . . then as busi- 
ness develops they add a Bear 330 
HEAVY DUTY DY-NAMIC BAL- 
ANCER (G) for truck tires... then 
go on step by step to add alinement 
gauges, racks, etc. 


THE IMPORTANT THING IS to 
take the FIRST STEP ...and GET 
STARTED. Write for catalog or see 
your Bear Jobber. Bear Mfg. Co. 
Dep’t. AN Rock Island, II. 





Roy Hanks, Gerald Gille, and Har- 
old Faginkrantz. 

“The days of slipshod operations 
are fast becoming a thing of the 
past,” Mitchell said. 

“Competition will once again 
develop to razor’s edge degree. 
And now the service man is be- 
ing approached with special deals 
and premiums. Instead of pre- 
miums we wanted to offer the 
mechanic something more val- 
uable—knowledge. Yes, . some- 
thing that will stick with him 
always. If you folks that use Mo- 
par parts get one or two good 
ideas from these meetings we 
think they will have been worth 
while.” 

“We think the small dealerships 
and shops throughout the rural 
districts of our territory have been 
greatly responsible for keeping au- 
tomobile transportation on the 
highway during the war and has 
always been the forgotten man. In 
our sincere opinion we owe him 
the same undivided attention a 
dealer would get from his factory 
representative. To us he is just as 
important a cog in our business 
operations. Therefore we are out 
to extend a helping hand to him 
and all who want to participate 
in these schools.” 


MEMA Board 
Adds Four to 


Serve 3 Years 


NEW YORK.—The following 
manufacturers were made mem- 
bers of the board of Motor & 
Equipment Mfrs. Assn. for the 
three-year term of 1947-48-49, Al- 
bert H. Eichholz, general manager, 
announced last week: 

Harry B. Barrett, Barrett Equip- 
ment Co., St. Louis; Bert G. Coch- 
rane, Casco Products, Bridgeport, 
Conn.; Edward Gammie, Victor 
Mfg. & Gasket Co., Chicago; 
Franklin A. Miller, U. S. Asbestos 
division of Raybestos-Manhattan, 
Inc., Manheim, Pa. 

In addition to the above the fol- 
lowing comprise the 1947 board: 

W. M. Albaugh, Thompson Prod- 
ucts, Cleveland; R. A. Bell, Rajah 
Co., Bloomfield, N. J.; R. D. Black, 
Black & Decker, Towson, Md. 

E. Gammie, Victor Mfg. & Gas- 
ket Co., Chicago; C. E. Hamilton, 
Automotive Gear Works, Inc., 
Richmond, Ind.; C. F. Hodgson, 
Weaver Mfg. Co., Springfield, IIl.; 
A. E. Keogh, John T. Stanley Co., 
New York; G. W. Sherin, E. I. 
duPont de Nemours & Co., Wil- 
mington; S. B. Wilson, Fram Corp., 
Providence, R. I. 


U. S. Rubber Acquires 


Dispersion Subsidiary 

NEW YORK. — United States 
Rubber has purchased the out- 
standing common stock of Disper- 
sions Process, Inc., according to 
John P. Coe, vice-president and 
general manager of Naugatuck 
chemical division. 

Activities of the _ subsidiary, 
which consist of the development 
and sale of dispersions of rubber, 
reclaimed rubber, plastics and 
other rubber-like materials, will be 
combined with the latex activities 
of Naugatuck division. 


Phillips Adds Tractors 


Russell Phillips, owner of Phillips 
Motor Co., has opened a tractor 
business here, 
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Preventive Action Needed . . . 





Lack of Small Motors 


Hits Heater 


Service 


(Continued from Page 31) 


mated that it will be the middle 
of 1947 before an increase of ap- 
proximately 17 percent in these 
metals can be had. 

Thus it is readily apparent that 
dealers can be of great service to 
their car owners in calling this 
situation to their customers atten- 
tion and prevailing upon them to 
let the shop take out the heater 
motors and put them in good oper- 
ating shape. 

These motors, especially the 
under-seat heater motors, are 
subjected to very unfavorable 
operating conditions. In case of 
windshield motors, where the 
wipers are electrically operated, 
the same clean up, oil and inspec- 
tion should be made. 

Due to the tense battery situa- 
tion, voltage regulators should be 
checked for proper operation, not 
only during this winterizing proce- 
dure but often during the winter 
months, to make certain that they 
are functioning properly. The same 
should be done with the electrolyte 
in the battery. Batteries should be 
checked every two weeks at least 
during this period when they are 
called upon to do their hardest 
work. 

Adding to all the other woes 
which car owners and dealers will 
be faced this fall is a definite 
shortage in all types of anti-freeze. 
Both alcohol and methynol are in 
short supply and jobbers are al- 
ready reporting that permanent 
types of antifreeze are all gone 
from stocks. 

This condition runs up a warn- 
ing that extra care should be 
taken in the inspection and pre- 
paring of the cooling system for 
winter driving. 

Braided radiator and heater hose 
is none too plentiful and while 
there seems to be sufficient ex- 
truded rubber heater hose on the 
replacement market, it should be 
kept in mind that this latter type 
of hose is rarely good for more 
than one year’s use. This year in 
particular it should be replaced if 
found on cars that are used to any 
extent, as a split might lose the 
owner all of his antifreeze at a 
time when he could not replace it. 

Radiators should be boiled out 
or reverse flushed to make certain 
that there are no minor leaks that 
are now covered with a fine film 
of rust and won’t show up as bad 
leaks when the antifreeze is put 
in the cooling system. 

All lighting and light wiring 





Marine engines, 
fuel, lubricants, 
Parts and acces- 
sories, 


0-FOLD 
¢ MARKET 
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Automobiles — 
that provide the 
transportation £ 
that has contrib- - 
uted greatly to 
the increase in 
boating. 


Automotive advertisers find in Yachting 
an exceptionally responsive market. 
Yachting’s readers, because they are 
boating fans, have more occasion to use 
automotive products .. . and have the 
means to buy the best. 

Leading publication in the boating field 

in circulation and advertising volume. 





YACHTING PUBLISHING CORPORATION 
205 E. 42nd Street ¢ New York 17, N, Y, 





should be tested as winter driv- 
ing calls for more extensive use 
of lights, and lamp bulbs have 
been in short supply for some 
time. It is claimed that the sup- 
py of lamp bulbs and headlamps 
increase materially this 
pon Ig 
Of course, oil should be changed 
in engine, transmission and rear 
axle to winter grade and this year 
in particular attention should be 
given to the oil filter. Cold weather 
operation produces more conden- 
sation in the engine than warm 
weather operation and water is the 
prime producer of sludge. Filters 
do aid in not only cleaning dirt 
from the oil but are claimed to 
also aid in helping screen water 
formed sludge from the oil. 
With most owners of 1940 to 1942 
cars doomed to drive them at least 
for another year, one important 








sales manager 
ager; B. C. Anderson, assistant general sales manager; Leonard, 
service manager; R. J. Molloy, parts and accessories HRA AE an, and 'R. G. Schulte, 


central regional service manager. 





accessory sale that can be made 
which will save the owner money 
is a wax job to prevent the salt 
that is used on the road from eat- 
ing the finish off the car. 





Austin in New Home 
Austin Motor Sales (Hudson), 
1900 Broad St., Chattanooga, head- 
ed by J. B. Austin, has opened its 





new sales and service headquarters. 
Austin has been selling Hudsons 
in Chattanooga for 16 years. 


* * * 


The following new dealerships 
have been chartered in Wisconsin: 
Bernard’s Super Service, Inc., New 
Richmond, by Bernard A. Olson, 
Gladys I. Olson and Harvey M. 
Olson. 





Schools 


(Continued from Page 31) 
dealership, the primary factors in 
developing desirable customer re- 
lations, why people buy automo- 
tive goods and services, and ef- 
fective methods for getting the 
whole story from the customer and 
making decisions relative to the 
customer’s wants and needs. 

The last four sessions, which 
follow the midpoint dealer-ser- 
vice manager sessions, are con- 
cerned with the practical appli- 
cation of the subjects previously 
considered. 

Coverage includes methods of 
influencing customers to buy, the 
handling of the repair order in 
detail, application of the principles 
and methods of determining cus- 
tomer wants and needs, the consid- 
eration of steps toward improving 
the service sales activity, and de- 
veloping and holding customer 
goodwill. 

Although the service sales per- 
sonnel participating in the pro- 
gram will only attend one three- 
hour session a week, the schools 
themselves will be operating five 
nights a week to accommodate 
dealers within the areas they serve. 
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located between lifts. 


Mail Coupon below for full information 


“It's The Finest That Money Can Buy” 
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GENTLEMEN: 


Wall Batteries. 


Name. 





Firm__ 
Address 
9 Med Et SE ae Pte sat 


40-2 SB ae = = 


Lincoln Standard Wall Batteries are designed to provide excep- 
tional flexibility of installation. Sketches at right illustrate how 
you can have a Centralized Lubrication Department with all its 
proven ‘Business Building” 
of walls or position of lifts. Lincoln Wall Batteries offer you the 
convenience of air-motor operated pumps dispensing lubricants 
directly from‘ original 100-lb. drums, and the outstanding per- 
formance.and styling that only skillful engineering can produce. 


A Lincoln Wall Battery installed against back wall. Chassis 
lubricant is piped to a Lincoln Overhead Swivel. Gear Lubricants 
are piped to hose assemblies mounted on side wall. 


A two-lift installation with a Lincoln Wall Battery installed 
against side wall. Chassis Lubricant is piped to two Overhead 
Swivels. Gear Lubricants are piped to Lincoln Service Stand 


A two-lift installation with a Lincoln Wall Battery installed 
against back wall. Chassis and Gear Lubricants, water and air 
are piped to the Lincoln Lubreel which houses automatic air- 
operated, retracting reel and hose assemblies. 


Lincoln Engineering Company ° St. Louis 20, Mo. 4 


Please send me Complete Catalog and Bulletin on Lincoln 


AN A46-10 
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THE FAMOUS GRANITE EXPRESS 
A Trailer With Years of Proven Experience 


t 





Also available—Model ‘'S'’’ without parking jack for those desiring 
smaller trailers. 
Some territory available. Dealers write or wire: Sales Department. 


GRANITE TRAILER MANUFACTURING CO., MOUNT AIRY, N. ©. 














What's different about the win man 
who drives in at this sign? 


Years of consistent advertising 
and merchandising make the Penn- 
zoil sign a standard of quality and a 
familiar sight from coast to coast. 
This immediately identifies you 
with the quality-buying people in 
your community—the best people 
with whom to do business. 

Let the Pennzoil oval build a 
permanent list of steady, more profit- 
able customers for you. Get in touch 
with your Pennzoil distributor . . 
or write to us for his name. 


People are different . . . and so are 
signs in front of service stations. 
And each sign attracts a different 
type of customer. 
The famous Pennzoil oval stands 
for quality. It attracts customers 
want quality—not only in Penn- 
zoil Motor Oil and Lubricants, but 
in all the other services and mer- 
chandise you have to offer. Quality 
customers are satisfied customers... 
the steady customers that come 
back again and again for more. 


Sound your 2” 
PENNZOIL 


THE PENNZOIL COMPANY °* Executive Offices * OIL CITY, PA. 
*Trade-mark Registered Member Penn Grade Crude Oil Ass'n. Permit No.2 





Studebaker’s School 


New Rivalry 
Cost Cut in Making Gasoline 


From Natural Gas 

ATLANTIC CITY, N. J.—As a 
result of the utilization of certain 
principles developed in the fluid 
catalytic cracking process, conver- 
sion of natural gas into gasoline 
is now economically competitive 
with production of gasoline from 
petroleum, a leading oil scientist 
told the American Gas Assn. meet- 
ing here last week. 

E. V. Murphree, executive vice- 
president of Standard Oil Devel- 
opment Co., central technical and 
research organization of Standard 
Oil Co., (New Jersey), declared 
that production of gasoline from 
coal is also practical, but not now, 
in general, competitive with pro- 
duction from crude oil. He said, 
however, that the development of 
coal conversion processes was con- 
tinuing. ‘ 

Murphree voiced the opinion no 
company or industry today can get 


repair and lubrication. 


A VIEW OF STUDEBAKER’S newly equipped service school, 
for mechanical instruction on 1947 models and as a model for dealer establishments. 
Set aside are areas for such specialized departments as motor analysis, body and engine 





which will serve both 





along without research and devel- 
opment, for “over a period of time 





it would stagnate and lose a ma- 
jor portion of its trade to more 
far-sighted competitors.” 


Du Pont to Use 
6 Booths for 
ASI Exhibit 


WILMINGTON, Del.—An exhibit 
featuring Zerone and Zerex anti- 
freeze, the No. 7 line of chemical 
specialties, and Duco nitrocellulose 
lacquer and Delux synthetic resin 
finishes, will be displayed by Du 
Pont company at the Automotive 
Service Industries show to be held 
in Atlantic City Dec. 9-14. 

Du Pont said its exhibit will oc- 
cupy 600 square feet in the center 
of the stage in Convention hall. 
The space reserved comprises 
Booths S-502, S-504, S-506, S-601, 
S-603 and S-605. 

Du Pont is also planning a spe- 
cial presentation of its new Duco 
Metalli-Chrome nitrocellulose lac- 
quer at the company’s permanent 
Atlantic City exhibit on the board- 
walk. 





offices. Left to right, W. F. 
service manager; and 


SOUTH BEND.—Operation of a 
completely revamped factory ser- 
vice school, which will provide 
training on 1947 Studebakers and 
serve as a model for dealer shop 
layouts, has been announced by 
Don O. Wilson, general service 
manager of Studebaker. 


The school embodies advances in 
precision equipment and labor-sav- 
ing devices. 

“Not only are facilities ideal for 
instruction purposes,” said Wilson, 
“but the basic planning can be 
modified to fit any dealer establish- 
ment.” 

The school is located in a build- 
ing apart from the factory and 
company offices. This structure 
was first renovated and the in- 
terior finished to conform with 
Studebaker studies in color dy- 
namics. Next a classroom was in- 
stalled and the floor plan thor- 
oughly departmentalized for the 
specialized services that are re- 
quired in an up-to-date retail ser- 
vice department. 

Stalls were laid out in the gen- 
eral service area for the inspec- 
tion and repair of electrical units, 
engines, brakes, transmissions, 
steering controls, clutches, bodies, 
rear axles and carburetors. In ad- 
dition, a model lubrication service 
was installed. 

In each stall modern equipment 
has been introduced. Center island 
lubrication, two-post lifts, inspec- 
tion and analysis apparatus, to- 
gether with other mechanical aids, 
have been brought in to assure 
the quickest, most accurate results. 

Appreciating the importance of 
cleanliness in a dealer’s bid for 
business, a feature of the school is 
its maintenance. Instructors keep 
close tab on the proper storage of 
tools. White metal cabinets and 


All-Bearing Service Theme 


For Ahlberg’s Exhibit 


CHICAGO.—C. W. Pearsall, Ahl- 
berg Bearing’s general manager, 
has announced that Ahlberg all- 
bearing service will be the keynote 
of the company’s exhibit at the 
Automotive Service Industries 
show. 

Pearsall said that company offi- 
cials will be on hand to describe 
the plan’s workings to interested 
buyers. 


Chrysler Dealer 
Triples Service 


In New Home 


McALLEN, Tex.—Gaines Gar- 
land, local Chrysler dealer, reports 
a 293 percent increase in service 
business since moving into his 
larger and more modern facilities 
on May 8, this year. 

Figures for the months of May, 
June, July and August show that 
1,739 repair orders were written in 
that period, as against 440 in the 
same months of 1945. 

Registration figures reveal that 
there are 2,697 owners of Chrysler 
vehicles in Hidalgo county, where 
Garland does business. In the four 
months, Garland has serviced a 
majority of these owners and feels 
that at such a pace it won’t take 
long to pay off the $69,000 he in- 
vested in his new establishment. 








Inventor Patents Device 


To Prevent Motor Fires 

PORTLAND, Ore.—The inventor 
of a circuit breaker to prevent fires 
due to short circuits in airplanes, 
automobiles and other motor ve- 
hicles reported last week that he 
had applied for a patent and now 
hopes to interest some manufac- 
turer in the production of his 
safety device. 





Permite Reports 


ASI Show Plans 


ATLANTIC CITY.—The Permite 
exhibit at the coming ASI show] Inventor Robert LeBlanc, of 
here (Dec. 9-14) will include a pres-| Portland, claims his device will 
entation of the entire Permite re- | operate in a fraction of a second 
placement parts line for all makes in the event of an automobile tip- 
of cars and trucks, and will fea-| ping over, so that no current would 
ture three new additions. | remain in any wiring to ignite fuel. 

The additions are Permite’s Rust He said it would also operate un- 
Stop, a rust preventive for cool- der airplane crash condition, when 
ing systems; the Permite rubber vehicles are at a standstill. He said 
spring shackle, and the Permite it would be simple and inexpensive 











PENNZOIL* MOTOR OIL & LUBRICANTS 


aluminum water pump. to manufacture. 


| 





HEADS OF STUDEBAKER’S service department confer at the opening of the com- 
Pany’s new school, —. has been established in a building apart from factory and 


Phillips, director of the school; Don 0. Wilson, general 
and W. F. Gehle, head of the technical and claims division. 


New Service School Opened 
For Studebaker Dealers 


lockers and the functional color 
harmony of ceilings, walls and 
floors impart a professional atmos- 
phere. 

Although the stalls have been 
placed with a regard for oper- 
ating efficiency, they also serve 
readily for the handling of groups 
of students. In its courses, Stude- 
baker makes a point of small 
groups in order that each man 
individually takes part in the 
school work. Groups move from 
stall to stall in taking instruc- 
tions. 

All courses are supervised by W. 
F. Phillips, veteran Studebaker 
service instructor. 








Orlando Faces 
Critical Lack 
Of Carburetors 


ORLANDO, Fla.—A critical 
shortage of carburetors used on a 
majority of cars in the low and 
middle-priced fields is rapidly de- 
veloping in Orlando, it was dis- 
closed when R. A. Kirkland, man- 
ager of Al Huppel, auto parts deal- 
er, announced that manufacturers’ 
stocks are nearly exhausted. 

Kirkland received a letter from 
Carter Carburetor, explaining the 
company was unable to fill an or- 
der for carburetors placed recently 
by Huppel. 

Kirkland said the type of car- 
buretor ordered is used on 95 per- 
cent of the low-priced cars on the 
market today, and that many cars 
in this area would probably have to 
be stored until the item was back 
on the market. 

“More and more car owners are 
having to replace and repair car- 
buretors that have become worn in 
the past five years when no new 
cars were produced, which has de- 
pleted existing stocks,” he said. 

Carter told Kirkland that the 
production department of the com- 
pany has 125 different carburetors 
to assemble on only seven assem- 
bly lines. 








Yantis Harper Co. 

Yantis Harper Co., Fort Smith, 
Ark., has been incorporated with 
authorized capital stock of $150,000 
to deal in cars and trucks. Princi- 
pals are S. B. Harper, resident 
agent; M. L. Yantis and Lucy V. 
Harper, Fort Smith. 

* * ” 


Border Motors (Chrysler - Plym- 
outh), operated by J. R. Hash at 
Douglas, Ariz., has opened a paint 
and body shop. 
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Canada’s Parts Makers 


104 Metal Fabricators Showed Output Cut 
To $160 Million During 1944 


MONTREAL. — The automobile 
parts industry of Canada in 1944 
is reviewed by the Census of In- 
dustry and Merchandising in the 
following report just issued. 

The automobile parts industry is 
a division of the iron and steel 
group and the statistics for the 
industry cover only the factories 
which made metal parts and ac- 
cessories as their chief products. 

Parts such as tires, batteries, 
brake linings, etc., which were 
made in other industries, are not 
covered by this report except in 
the summary of the total output 
of parts from all industries. Other 
automobile materials, such as lac- 
quers, upholstering, etc., are not 
mentioned as the bureau has no 
separate record of the output of 
these articles for iron and steel. 

One hundred and four establish- 
ments were included in the auto- 
mobile parts industry in 1944, dis- 
tributed by provinces as follows: 
Ontario, 66; Quebec, 10; British 
Columbia, 8; Alberta, 8; Manitoba, 
8; Saskatchewan, 2, and New 
Brunswick, 2. Production from 
these plants was valued at $160,- 
195,390, a decrease of 8.5 percent 
a the total of $175,074,983 in 


In 1944 this industry afforded 


Use Less Lead. 
CPA Tells Two 


Battery Firms 


WASHINGTON.—Two manufac- 
turers of storage batteries have 
been ordered by CPA to reduce 
their future use of lead in the 
manufacture of batteries as the 
result of having used lead in ex- 
cess of their quotas, the agency 
reported last week. 

CPA’s Compliance division 
charged that J. W. Rafferty, doing 
business as the DuBois Electric 
Storage Battery Co., DuBois, Pa., 
used in the manufacture of indus- 
trial and automobile type storage 
batteries during the third and 
fourth quarters of 1945 and the 
first quarter of 1946 a substantial 
amount of lead in excess of his 
quota for those quarters. 


A suspension order provides that 
Rafferty, during the four calendar 
quarters beginning Oct. 1, shall 
reduce his use of lead in the man- 
ufacture of storage batteries by 
using during each quarter at least 
12% tons less than the quota he 
would otherwise be entitled to use 
under Order M-38. 


W. N. Wilson, W. Norman Wil- 
son and W. H. Harris, co-partners 
of Blasco Wilson Co., 4536 W. War- 
ren Ave. Detroit, were also 
charged with using lead during 
the third and fourth quarters of 
1945 and the first quarter of 1946 
in the production of storage bat- 
teries in excess of quotas. 

An order provides that the Blas- 
co Wilson Co. partners shall reduce 
their use of lead in the manufac- 
ture of automotive storage bat- 
teries during the fourth quarter 
of 1946 and the first, second and 
third quarters of 1947 by using 
15,000 pounds of lead less in each 
of these quarters than they would 
otherwise be entitled to use. 


Dahl at La Crosse 


Trains Nine Gls 

LA CROSSE, Wis.—Training war 
vets on the job is a specialty of 
Dahl Motors, La Crosse, Wis. Nine 
men are learning the automotive 
repair and service business in the 
dealership’s shops—six from the 
ground up, the other three having 
had previous experience either at 
Dahl's or:in other shops. Most of 
them are La Crosse men. 

A four-year course is laid out 
for the newcomers, with instruc- 
tion in the shop and at the local 
vocational school. The work sched- 
ule includes courses in all phases 
of shop work. 


Modine Plans Ky. Plant 
LOUISVILLE, Ky.—Modine Mfg. 
Co., of Racine, Wis., announced 
last week that it would build a 











employment to a monthly average 
of 20,366 people, who were paid 
$38,671,730 in salaries and wages, 
while in the previous year there 
were 21,631 workers with earnings 
of $40,328,567. 

Among the products made by the 
firms in this industry were: auto- 
mobile engines, bodies, differen- 
tials, transmissions, radiators, 
sparkplugs, self starters, axles, pis- 
ton rings, wheels, laminated glass, 
trailers, springs, bumpers, tire 
valves, steering gears, hubs, lubri- 
cating systems, chains, etc. 

Many of these parts were made 
by only one or two plants in Can- 
ada, so production figures for such 
items cannot be published sepa- 
rately. 

Total specified production of 
parts and accessories from all in- 
dustries, including tires, batteries, 
radios, etc., amounted to $280,862,- 
471 in 1944, compared with $286,- 
923,474 in 1943. 





Stinson Signs 
New Book Illustrates 
Dealer Types — 


DETROIT.—A booklet illustrat- 
ing a complete new line of signs 
for dealers of the Stinson division 
of Consolidated Vultee Aircraft 
Corp. was made available to deal- 
ers last week, according to Larry 
Cooper, general sales manager. 

Shown in colors are several mod- 
els of lighted stick-out, service, firm 
name and small stick-out signs. 
Suggested application to dealership 
buildings is diagramed. 

“Local advertising starts with 
your own place of business,” the 
booklet states. “Construction isn’t 
complete if you haven’t added the 
‘payoff’ touch—until you have have 
installed a well-planned selection 
of signs. They’re your final tie-in 
with Stinson’s national advertising 
effort.” 





Jeter on Research 


E. C. Jeter, foundry metallurgist, 
Ford Motor Co., has been appointed 
to the cupola research committee 
of the gray iron division of the 
American Foundrymen’s Assn. 








HUDSON DISTRIBUTOR MODERNIZES—This parts and accessory department is an 


of the improvements being made by the Hudson el 

Senses and Comat . It was completed recently as part of the $20,000 expansion program = 

instituted by Ace Motors, Indianapolis Hudson distributor. The company’s 

service department includes a modern paint shop. Special 
wrecked automobiles. The 


\e modernization which 
addition to the original bufiding and leasing another 


uilding 
the construction of a 60 by 60 feet 


equipment has 
program, 





adjoining building, gives the operation more than 32,000 feet of working floor space. 





AEA Convention 
Attended by 300 


ASHEVILLE, N. C.—The annual 
meeting of Automotive Electric 
Assn. here was attended by about 
300 manufacturers and distributors 
of carburetors and electrical parts. 
Delegates came from Canada, Mex- 
ico and 42 states. This year’s con- 


meeting of the association sitice 
1941. 


Ford Names Murphy 


Raymond M. Murphy has e 
appointed assistant district - 
ager for the Ford Motor Co. in © 








Pennsylvania. 








Simple change 
aids every department 


MACHINE SHOP SAVES MACHINING, SET-UPS 
Compare three machined parts with only one. 
Think of the operations saved, man-hours freed, 
scheduling simplified, overhead cut. 


ASSEMBLY DEPT. SAVES TIME AND LABOR 
Instead of placing cam on shaft, inserting 
shaft in holder, then jamming on knurled head, 
Elk simply inserts the one-piece cammed shaft 
and applies two Truare rings. 


PURCHASING DEPT. SAVES MATERIAL, REDUCES 
INVENTORY 




























vention was the first international ~ 


Buffalo. The district embraces, 38° — 
counties in New York and 11 in ~ 


Old way required three parts, cam, shaft and 
knob, of varying diameters. Compare with 
new way requiring one simple part and two 
standard Trvare rings. Less to buy, less to stock. 















plant in Paducah, Ky., as soon as 
CPA approval can be obtained. 
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WALDES KOHINOOR, INC., LONG 


ISLAND CITY 1. 






NEW YORK 
























The advantages of this simple redesign were great 
for Elk Tools, Inc., New York. With Waldes Truarc “a 
Retaining Rings you too can reduce machining, r 
save material, eliminate nuts, bolts, cotter pins 
and other uneconomical devices. Truarc’s pat- 
ented mathematical design assures a never-failing 
grip. Waldes Truarc engineers can help you im- 
prove your product, will give your particular 
problem individual attention without obligation. 


VISIT TRUARC BOOTH ¢ IRON & STEEL SHOW, CLEVE! AND, OHIO, OCT. 1-4 
eeeoeauacuadev eeoe2e0e2e20008080 
Waldes Kebinoor, tnc., 47-10 Austel Place, Long Island City 1, N. ¥ 
Please send Free Catelog on Trvarc Retaining Rings to 

0 — nae cuintiin @ une ee 
ee aidan Gogiretaneninie amalaenreaied 

POR cer... 2s-mw 
ADDRESS . 


City. 
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26 of 26 Shops 
Checked by Mass. 
Fail Permit Test 


PITTSFIELD, Mass. — Hearings 
Officer Thomas S. L. Kletchka, of 
the Pittsfield branch office of the 
Massachusetts Registry of Motor 
Vehicles, reports he is “alarmed” 
to learn from his inspectors that 
“26 out of the first 26 service sta- 
tions and garages inspected in 
southern Berkshire have failed to 





THE SERVICE DEPARTMENT of Smith-Neff, Inc., new Ford dealer, Cleveland. The 





to discontinue the production of 
blocks and engine assemblies within 
the next few weeks, unless his 
company could find a supply of pig 
iron that was not in sight at the 
present time. 


Parts Picture Darkens.. . 


Broad Winterizing Plan 
Is Held Essential 


(Continued from Page 31) 


ing properly, that the battery ca- 
bles are in good order and that 
the case and holding box are not 
cracked or loose so that damage 
can come to this most important 
accessory. 








_ meet the state requirements for 
" permits to serve as authorized in- 
spection stations for the October 


building on Lorain Ave. occupies about 9,000 square feet. dames Smith, president, 


Copper is also very scarce and 
will affect the supply of all copper 
replacement items. At the present 


The president of one of our 


has 
been with Ford for 13 years. Earl H. -treasurer, was with General 
Service largest independent engine man- 


Neff, secretary 
Motors. manager is Larry Sears. William Brett is parts manager. 
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safety check of motor vehicles in 
the commonwealth.” 

Kletchka said that his inspectors 
found that many of the service 
stations had obsolete brake meters 
and that several of the places were 
not darkened to meet state re- 
quirements for light tests. He 
added that the state was “quite 
lenient” with the station operators 
during the war, but expressed the 
opinion that “they should meet the 


ate a hardship on the motoring 


public who want top have their cars 
inspected.” He declared that the 
service station operators have been 
instructed to meet the _ require- 
ments “or they will not be author- 
ized to make safety checks.” 

He said his inspectors will con- 
tinue their visits to ¢entral and 
northern Berkshire garages and 
service stations to determine 
whether these places can meet the 








tising column. 














Wheel, Rim Assn. Meets 
At Chicago Dec. 4-7 


TOLEDO.—Directors of National 
Wheel & Rim Assn. held a special 
meeting here last week to discuss 
national problems pertinent to the 
conduct of its distributor organ- 


izations. 


A program for the annual meet- 





ufacturers also made the state- 
ment last week that it was im- 
possible for them to schedule en- 
gines ahead even one month, un- 
der today’s material supply with 
any certainty that they would 
have the iron with which to 
build. 

Dealers all know the critical lead 
shortage and what it is already 
meaning in the production of bat- 
teries—and the real test of battery 

















THE FACTORIES PRODUCING NAPA LINES 


@ NAPA started with an idea —to provide the most 
efficient, economical and beneficial system of parts 
distribution for manufacturers, jobbers and the 





repair trade. 
NAPA has grown 


because that idea has proved 


itself. Today, the resources of the manufacturers and 
the warehouses organized to serve NAPA Jobbers 
and their customers total more than $225,000,000. 


Backed by this highly-organized systemof supply, 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
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..» THE TREMENDOUS MANUFACTURING 
AND DISTRIBUTING RESOURCES AT THE 
COMMAND OF NAPA JOBBERS 


THE NAPA WAREHOUSES COVERING THE NATION 





your NAPA Jobber is able to give exceptional 
service, on parts of assured quality, for cars and 


trucks of all makes ... 


Good Man to Know. 


DETROIT 1, MICHIGAN 
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time, according to one large elec- 
trical parts maker, only 40 percent 
of the copper required by industry 
is available under the complicated 
controls. 

Another short item is paper for 
shipping cartons. Particularly hard 
hit by this shortage are the engine 
gasket manufacturers, who must 
have boxes to ship these fragile 
parts. Without sufficient shipping 


requirements now.” requirements of the state. ing was formulated. The next an-|jir. is stil} a couple of months|cartons, the supply of gaskets 

; With this condition existing, nual meeting will be held at the| ahead of us. available to the trade will be lim- 
> Kletchka continued, “it will cre-| interesting items in Bob Finlay’s adver- | @dgewater Beach hotel, Chicago,| Every car should be examined ited regardless of the manufactur- 
Dec. 4-7. |to see that the generator is work- ers’ ability to produce the gaskets. 


Although the vehicle factories 


and the replacement parts man- 
ufacturers are shipping as high 





as two and three times the ton- 
nage of replacement parts they 
shipped in 1941, the shortage of 
critical items does not seem to 
be affected to any appreciable 
degree. Much of this increased 
tonnage, of course, is in sheet 
metal parts that could not be 
made during the war period and 
thus the industry has a four- 
year backlog of need to over- 
come. Even in these sheet metal 
body parts the supply has been 
inadequate to meet the demand, 
and these supplies will shorten 
during the coming months. 
While the new premium plan an- 
| nounced recently may step pig iron 
production up from the 450,000 
tons output in July to approxi- 
mately 500,000 tons in October, 
there still will be a lost 70,000 tons 
to make up from three blast fur- 
naces in western Pennsylvania and 
Ohio, which were down during 
August for emergency repairs. 
Thus any gain from the premium 
plan wil! not be felt in increased 
steel making pig until December 
at least. Furnaces, which were 
closed for the first eight months 
of 1946, will be given a premium 
of $12 per ton to enable them to 
get back into production. From 35 
to 44 percent of all pig iron pro- 
duction is now being allocated to 
industries outside of the automo- 
tive field. 





Nicolson-Jones Builds 


Nicolson-Jones Motor Co. (Lin- 
coln - Mercury), Fort Worth, Tex., 
is building a new dealership with 
the display room inclosed by angu- 
lar glass to prevent glare from the 
headlights of passing automobiles. 
The building cost $250,000. 








Quick and Easy 
Divider Adjustment 
No bother- 
some bolts, 
screws or 
clips are 
needed to ad- 
just the Di- 
viders in this 
new all-metal 
parts bin. A 
simple 
“squeeze ac- 
tion” does it 
—holds them 
tight and 
rigid. 


These handy 
parts bins 
are made of 
18 - gauge 


Write for free folder showing 
various models. 
Hope Metal Products, Inc. 


Dept. B 1505 Rockwell Ave. 
Oleveland 14, Ohio 
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SAE Oil Parley 


Atomic Energy Use, Oil in Postwar World 
Headline Tulsa Program Nov. 7-8 


ments of fuel and lubricants satis- 
factory for use in a postwar world, 
plus engineering discussion of | 
atomic energy and its potential ap- | 
plications, are prominent on the 
program of the SAE Fuels & Lub- 
ricants meeting Nov. 7-8 in the 
Mayo hotel, Tulsa, Okla. 

General Manager John A. C. 
Warner explained that papers to be 
presented will contribute substan- 
tially both to the knowledge and 
literature of modern uses of fuels 
and oils in power production. 

“The modern trend,” he added, 
“increasingly is to adapt fuels 
and lubricants to the specific 
needs of modern power applica- 
tions. We are no longer satisfied 
that an engine shall be fueled 
and oiled. Effectiveness is very 
much a part of the present pic- 
ture and the technical require- 
ments continually become more 

demanding.” 

The meeting is sponsored by the 
SAE Fuels & Lubricants Engineer- 
ing Activity, with the cooperation 
of SAE Mid-Continent section. The 
general chairman will be John H. 
Baird, of Lubri-Zol Sales Co., 
Tulsa. The program follows: 

Thursday morning, chairman, F. 
L. Miller, Standard Oil Develop- 
ment Co., Elizabeth, N. J. “The 
Pour Point Stability Character- 
istics of Winter-Grade Motor Oils,” 
by J. G. McNab, D. T. Rogers, A. E. 
Michaels and C. E. Hodges, Stand- 
ard Oil Development Co., Elizabeth. 
“Effect of Crankcase Ventilation 
on Engine Deposits,” by H. L. Moir | 
and H. L. Hemingway, The Pure 
Oil Co., Chicago. 

Thursday afternoon, chairman, J. 
B. Macauley, Ethyl Corp., Detroit. 


NEW YORK.—YTechnical require- | 





C. Alden, Phillips Petroleum Co., 
Bartlesville, Okla. “Fuel Volatil- 
ity; Its Effect on Performance 
and Distribution,” by W. L. Hull, 

University of Colorado, Boulder, 
and Norman Parker, University 
of Illinois, Urbana. “Flight Tests 
of Aviation Oils,” by J. T. Hen- 
dren, Pan American World Air- 
ways, New York. 

Friday afternoon, chairman, A. 
G. Marshall, Shell Oil Co. San 
Francisco. “Oil Filtration and Its 
Effect on Engine Wear,” by N. C. 
Penfold and D. S. Gray, Armour 
Research Foundation, Chicago. “Oil 
Filters and Detergent Oils,” by O. 
C. Bridgeman and E. W. Aldrich, 
Phillips Petroleum Co., Bartlesville, 
and J. B. Romans, National Bureau 
of Standards, Washington. 

Friday evening, dinner session; 
chairman, John H. Baird. “A Busy 
Day at Indianapolis,” by Wilbur 
Shaw, president and general man- 
ager, Indianapolis Motor Speedway 
Corp. 








FACED WITH INCREASED demands on service facilities, Burt W. 


(Ford), Cleveland, has instituted the incentive earning system in his enlarged quarters. 
The result, according to Kemmerling, has been the increase in earnings during the 
immediate 60 days for all employes. He predicts that earnings will continue to increase 
during the next 60 days even though complete plans for enlargement have been halted 
by shortage in building materials. Above are members participating in the new plan. 





Shipments by Air 
Rise 53 Percent 


NEW YORK.—International air 
express traffic increased 53.2 per- 
cent in August, compared with Au- 
gust, 1945, the Air Express Divi- 
sion of Railway Express Agency 
reported last week. 

A total of 38,730 shipments were 





handled through 13 international 
airports during the month, com- 
pared with 24,619 shipments in Au- 
gust, 1945. Traffic flown to foreign 
destinations maintained a better 
than three-to-one ratio over air 
express imports, the report indi- 
cated. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 





Better Plating 
Seen as Boost 


To Car Life 


CLEVELAND.—Automobile parts 
of the future will last longer, have 
greater strength and durability, 
and be lower in cost because of 
improved electro-plating processes, 
Carl E. Houssner, head of the Ma- 
terials Testing Laboratories, engi- 
neering division of Chrysler, told 
members of the Cleveland section 
of the Electro Chemical Society, 
American Institute of Chemical 
Engineering. 

Speaking on the subject, “Func- 
tions of Specifications in Electro- 
Plating,” Houssner pointed out that 
the most important use of electro- 
plating “is to provide a protective 
coating which will lengthen the life 
of the part and permit the use of 
a base metal with greater strength 
and toughness than might other- 
wise be possible.” 

The development of new electro- 
plating specifications which are ac- 
curately “fitted” for a specific job, 
he said, will bring about a much 
more effective use of electro-plated 
coatings. 








“The Bouncing-Pin Indicator is 25 
Years Old,” by T. A. Boyd, Re- 
search Laboratories div., General 
Motors, Detroit. “The Knockometer 
—A New Instrument for Fuel Rat- 





ing,” by P. J. Costa and J. W. 
Wheeler, Sperry Gyroscope Co., 
Lake Success, L. IL, N. Y. 
Thursday evening, dinner ses- | 
sion; chairman, J. C. Geniesse, At- 
lantic Refining Co., Philadelphia. | 
“The Significance of Atomic En- | 
ergy,” by Dr. H. B. Hass, head, de- | 
partment of chemistry, Purdue 
University, Lafayette. 
Friday morning, chairman, R. | 





Martin Sees 
Old Family Car 
Still Holding Up 


TOLEDO, O.—Americans have 
just witnessed the largest travel! 
year in history—and at the same 
time learned that the “old family 
car,” though not what it used to 
be, is holding up well 

Reports indicate that many of 
the nation’s automobiles, especial- 
ly those produced during 1939-42, 
though looking the worse for wear, 
appeared to be in fair mechanical 
condition. The picture for older 
cars, however, deteriorates rapidly 
as age increases. 

According to Royce G. Martin, 
president of the Electric Auto-Lite 
Co., credit for summer travel be- 
ing completed this year in rela- 
tively painless fashion, should go, 
principally, to the owners them- 
selves. Auto-Lite recently conduct- 
ed a survey on three major U. 8S. 
highways to determine what actu- 
ally happened travel-wise this sum- 
mer. | 

“The average American driver,” 
Martin said, “realized in 1948 that 
he would be forced to keep his 
present car for a few years more 
and started to take better care of 
his machine. Apparently wartime 
speed limits, plus constant atten- 
tion to developing trouble, paid 
dividends because today’s reports 
indicate he has a car in equally 
as good, if not better, mechanical 
condition than it was two years 
ago.” 


Stewart Gets Office OK 
Stewart Motors, Columbus, O., 
has been given a permit to erect 
a frame office building. 











HOWN above is the smart new 
banner which Quaker State 
Dealers will display this winter. 


Motorists say Quaker State Cold- 
Test Oil makes a surprising differ- 


ence in helping cold motors to start 


@eeeee Pea tBeeseeeeeeseseoeeseeaen een ee ee ee ee 8 


builder. 


more easily, run smoothly. 


It’s an oil you can offer with com- 


plete confidence because it is always 


And when you’re changing oil, bear 
in mind that Quaker State Superfine 


safest policy is to buy only from dealers 
who display the Quaker State sign. 


Yes, Quaker State Cold-Test Oil 


is a really fine cold-weather business- 


HUVER THUS ARE GAMER HS” 
-OR WAKER STMIE DEALERS 





¢ Quaker State Cold-Test Oil Makes Friends—Builds Business 


dependable. Makes motorists feel their 


Greases are fine business-builders, too. 





M\, 
QUAKER | 
STATE 


MOTOR oiL 


Member Pennsylvania Grade 
Crude Oil Association 


QUAKER STATE MOTOR OIL «¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e OIL CITY, PENNA, 
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Shop Expense Chart 


Wholesalers Assn. Develop New Form to Determine 
“Cost Per Hour of Productive Labor’’ 


CHICAGO.—The Motor & Equip- 
ment Wholesalers Assn. has offered 
its members a new form for de- 
termining machine shop costs. The 
new form is said to provide means 





| Used Car Dealers 
In Florida Rent 
Late Models 


MIAMI. — There’s a new angle 
here in the used car market with 
many dealers switching the few 
late models they possess into the 
lucrative rental business. 

This business is proving particu- 
larly attractive as the winter sea- 
son approaches because established 
rental concerns are badly crippled 
through inability to obtain new 
cars. Several of the rental agencies 


. are down to as low as 50 percent 


or less of the number of cars they 
usually count upon. 

Rental car firms are handicapped 
in efforts to purchase new auto- 
mobiles—since so few are available 
—because they have no “tradeins.” 
Most of them are operating with 
1940 and 1941 models, but these 
have taken a beating and some 
already have had to be scrapped. 
. The used car dealers looking at 
the rental field with an eager eye 
are those who have taken tradeins 
at prices too high to make their 
sale profitable under OPA ceilings. 

The buyer in Miami who tries 
to acquire a car—new or used— 
without one to trade in gets the 
cold shoulder. Even if he finds a 
dealer willing to sell “at a price,” 
it’s no soap. “Why should I sell this 
car for $1,600?” one dealer asked. 
“Tf I sold them all without trades 
I'd be out of business in a week.” 

A reporter who canvassed several 
used car lots in Miami found the 
ceiling price worked in reverse. The 
reporter tried to buy a 1941 car 
with a ceiling of $1,480. Although 
his own car had a ceiling of $407, 
he was offered only $100. The deal- 
er claimed to have $1,770 invested 
in the '41 auto. 

Although used car dealers are 
working all the angles to make a 
profit, investigation indicates that 
the black market traffic has gone 

round, involving only fly-by- 
night operators. Major part of the 
traffic is in deals in which there 
are no tradeins. 

On the other hand, legitimate 
dealers are complaining that many 
persons who obtained new cars 
through legitimate channels are 
taking advantage of the runaway 
market to sell their 1946 models 
at huge markups, either to private 
buyers or.back lot dealers willing 
to take'a chance. 


Lighter Rubber? 


Paper Waste Used to Make 


Newly-Found Type 


CHICAGO. — A new, lightweight 
rubber—said to be 7 percent lighter 
than the present natural or syn- 
thetic types used in motor vehicle 
tires—has been reported to the 
American Chemical society by 
scientists connected with West 
Virginia Pulp and Paper Co. 

The new rubber is created by 
using lignin, a waste by-product of 
the paper industry, the scientists 
said. In producing tires, lignin 
would be employed in place of car- 
bon black. 

The discoverers of the new rub- 
ber claimed it is as strong and 
durable as any variety now on the 
market. 

De Soto Assn., Milwaukee, 
Planning Service Ads 

MILWAUKEE. — The DeSoto 
Dealers Assn. of Greater Milwau- 
kee has decided to sponsor soon 
newspaper advertisements of the 


group’s facilities for servicing cars, 
according to Herbert Laev, presi- 
dent. 





Elmer Sommers is treasurer and 
Joseph H. Burbach secretary of the 
association, which was organized 
last January. B. Cline is publicity 
chairman. Hayes Pederson, De Soto 
representative, attended the meet- 
ing at which the decision was 


made. 





for assembling one week’s expenses 
and the conversions of these ex- 
penses into a “cost per hour of 
productive labor worked.” 

All expenses are divided into 
three groups on the form—produc- 
tive labor, non-productive and su- 
pervisory labor, and internal shop 
expense. 

The association says the result- 
ing figure, which gives costs per 
man hour of production labor 
worked, has many valuable uses 
to an automotive wholesaler in the 
management of his shop. 

The association said it was of- 
fering the form as a service be- 
cause the growth of the automo- 
tive wholesaler’s machine shop has 
reached a point where this depart- 
ment is an important one from 
the standpoint of sales volume and 
potential profits. 


Rooney Names Schopf 
Samuel G. Schopf, veteran auto- 
mobile mechanic, has been ap- 
pointed service manager for the 
Rooney Motor Corp., Buffalo, N. Y. 
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“A mechanic? Yes, sir, I believe 
I have a few left!” 


Burgess Heads AP Sales 


In New York Area 


NEW YORK.—N. Hunter Bur- 
gess, veteran of the automotive 
parts industry since 1920, has ac- 
cepted a post as district manager 
of the Greater New York area for 
the AP Parts Corp. 

From 1920 to 1945, Burgess was 
with the automotive finishers di- 
vision of a leading varnish manu- 
facturer. 








WAA Commends Dealers 
Working on Surplus Tools 


WASHINGTON.—WAA has 
praised the record which is being 
made by nearly 3,000 dealers from 
coast to coast who are acting as 
sales representatives for the gov- 
ernment in an effort to speed up 
the channeling of surplus machin- 
ery back into productive manufac- 
turing uses. 

Since Jan. 1, WAA said, these 
dealers have sold more than $100,- 
000,000 worth of equipment, and 
the rate of sales is increasing. The 
number of approved dealers, too, 
is increasing as more of them 
learn the details of the plan for 
turning the tools of war into the 
tools of peace. 

The dealers receive a 12% per- 
cent commission on the selling 
price of goods they sell, but WAA 
officials pointed out that the com- 
mission is paid by the government 
and not by the purchaser of the 
equipment. The purchaser pays the 
same fixed price for an article 
bought through an approved deal- 
er that he would pay if he bought 
the article from WAA. 

WAA figures that the dealer 





commission agreement is a saving 
to the government because of the 
high cost of storage and the ex- 
pense of maintaining the machin- 
ery pending its sale. Also, use of 
the approved dealers saves WAA 
the expense of direct selling, it was 
stated. 

The $100,000,000 worth of equip- 
ment sold thus far by the dealers 
has brought the government ap- 
proximately $50,000,000, WAA said. 
About $500,000,000 worth of addi- 
tional surplus machinery is ex- 
pected to be made available, bring- 
ing the total in this surplus field 
to $1% billion. 





Brett Heads Keystone Club 


The Keystone Automobile Club 
last week announced the appoint- 
ment of Ernest R. Brett as man- 
ager of the club in Washington, 
succeeding George E. Keneipp, re- 
cently named director of the de- 
partment of traffic and vehicles for 
the District of Columbia. 





Auto-Lite Spark Plugs are ignition engineered by 


men who design complete auto- 


motive electrical systems. That’s why, “money cannot buy a better spark plug.” 


AUTO-LITE SPARK PLUGS 
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Buzz-Bomb Future 


SAE Session Sees Power Plant Bringing 
Advances in Aircraft 


LOS ANGELES.—The Society of 
Automotive Engineers closed its 
National Aeronautics meeting here 
last week after reporting on new 
developments and possibilities for 
the future of American aircraft 
and commending new airlines op- 
erating rules. 


Possible utilization of “buzz 
bomb” powerplants for helicopters, 
auxiliary power sources on con- 
ventional aircraft, and such indus- 
trial applications as blowerless 
heaters, was a major subject of 
discussion. 

L. B. Edelman, of the Navy de- 
partment, and of Project Squid, 
Princeton University, declared that 
the pulsating jet engine of the type 
which drove the Nazi “buzz bombs” 
merits consideration for more con- 
structive uses. He said this sim- 
ple powerplant, requiring only air, 
liquid fuel, a shaped tube, some 
form of flow check valve, and a 
sparkplug for starting, can pro- 
duce thrust of up to 900 pounds 
per square foot with fuel consump- 





tion of only about one and one- 
half pounds an hour. 

Edelman presented the results 
of tests to show that the engine 
is economical, yields speeds up 
to one-half that of sound and 
operates on any liquid fuel avail- 
able without noticeable on 
in performance. 

Recent changes in civil air reg- 
ulations governing scheduled air 
transport operations were com- 
mended by R. W. Ayer and F. F. 
Fennema, of American Airlines, as 
encouraging aircraft designers to 
produce safer, more economical, 
and much more versatile transport 
planes. 

The development of a method for 
injecting liquid oxygen temporar- 
ily to increase the power output 
of aircraft engines, was also re- 
ported. 

Power increases, described as 
limited only by capacity for en- 
gine cooling, were said to be on 
the order of 300 brake horsepower 
for an eight-cylinder 2,000 horse- 
power engine. This increase was 





.|said to be maintained for 16 min- 


utes by using injection apparatus 
itself weighing only 80 pounds, and 
readily applicable to existing air- 
craft powerplants. 

Necessity for correlating air- 
plane design, performances, and 
actual operating conditions is 
among the lessons of World War 
Il, said E. C. Wells, of Boeing 
Aircraft Co. Describing difficul- 
ties attending development of 
the B-29, which frequently was 
altered to meet new tactical re- 
quirements, Wells reported the 
experience is helping greatly 
with production of the B-29s 
successor, the B-50. 
Weight-saving represents only 

one phase of improvement of the 
design and performance of air- 
craft, reported B. J. Vierling and 
Len H. Caldwell, of Pennsylvania 
Central Airlines. They asserted 
that increased weight frequently 
can be productive and profitable, 
but it is unwise to save weight 
at the expense of passenger com- 
fort, maintenance economy, or op- 
erating efficiency. 

Preservation in American air- 
craft manufacturing plants of the 
“production know-how” developed 
during World War II was recom- 
mended by Prof. Horance N. Gil- 
bert, of the California Institute of 
Technology. 








THE NEW SERVICE department of L. H. Strong Motor Co. (Hudson), 679 8. 
City. The advantages of the efficient modern 
are proving themselves in this operation, according to L. H. 


St., Salt Lake 


Main 
¢t and equipment 


Strong, owner. 





Damage Claims May Prompt 
Request for Rate Hikes 


WASHINGTON.—Mounting dam- 
age-in-transit claims resulting 
from a shortage-imposed use of 
inferior packaging materials may 
force all types of carriers to con- 
sider higher ratings on some com- 
modities. 

Such a prediction was made last 
week by William L. Yingling, mem- 
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HELEN FORREST * GORDON JENKINS’ 
ORCHESTRA AND CHORUS 


Thursdays 9:00 P.M., E.T.-CBS 


HIGHWAY 


Auto-Lite highway signs are spotted strate- 
gically on the nation’s most heavily traveled 


highways. A 
constant re-... 
minder to 
drivers while 
their cars are 

in actual use— j 
tie-in with car 
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AAA maps. — 


FARM PAPERS 
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ber of the American Trucking As- 
sociations’ National Classification 
Board, following conferences with 
shippers of various commodities 
which are susceptible to damage 
if not packed in reasonably strong 
containers. 

The supply of materials normally 
used for containers is critically 
short, Yingling said, leading to use 
of inferior packages. Stockpiles of 
fibreboard, for example, are dan- 
gerously low, while lumber is vir- 
tually unobtainable because of pri- 
orities which are channeling most 
lumber into housing for veterans. 
What lumber is available, he added, 
is of a decidedly inferior grade. 

“The situation has led to the 
use of inferior containers,” he com- 
mented, “costing all transportation 
agencies large sums in losses due 
to claims for damage in transit. 

“Unless relief is forthcoming 
soon, many carriers will be forced 
to consider higher ratings on such 
articles as are proving too costly 
to transport because of claims. This 
will be done through the medium 
of increased classification ratings 
and the possible abolition of ex- 
ceptions ratings.” 

Such a procedure, Yingling point- 
ed out, is proper since existing ex- 
ceptions ratings were based on 
normal claim experience and did 
not take into consideration losses 
now being experienced by the car- 
riers. 

Contributing to the fibreboard 
shortage, he said, is the growing 
practice by some shippers of buy- 
ing paper mills to assure them- 
selves of adequate container ma- 
terials and thereby shutting off the 
source of supply for many other 
concerns. 





Sight-Seeing 
K-F Plant Attracts 
400 Visitors Daily 


WILLOW RUN.—Averaging 400 
daily, more than 8,000 persons vis- 
ited the Willow Run plant of Kais- 
er-Frazer and Graham-Paige dur- 
ing the month of August, it was 
announced last week. 

Composed largely of tourists vis- 
iting the Michigan lake regions, 
the visitors were conducted 
through the plant on twice-daily 
guided tours. Largest number of 
visitors on a single day was 671 
Aug. 23. 

The tours, which last an hour 
and 20 minutes, take in the 10,000 
feet of assembly lines in the 81- 
acre main manufacturing building 
in which the Kaiser Special, Fraz- 
er, and Rototiller farm machine 
are in production. August visitors 
represented 37 foreign countries, 
43 states, Alaska and the Panama 
Canal Zone. 





Canadian Battery Firm 


Acquired by National 

KINGSTON, Ont.—The National 
Battery Co. of the United States 
last week announced that it had 
acquired the assets of the Monarch 
Battery Manufacturing Co., Ltd., 
here. 

A. H. Dagget, president of the 
American firm, also revealed that 
the Gould Storage Battery, a new 
Dominion company, had been 
formed to operate throughout Can- 
ada with manufacturing facilities 
and headquarters in Kingston. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Pa. Intensifies 


Program for 
Road Safety 


HARRISBURG, Pa. — (UTPS) — 


| An expanded highway safety pro- 


is necessary to combat 
Disasytvania’s excessively high 
traffic fatality rate, it was decided 
last week at a meeting of the Gov- 


- ernor’s Highway Safety committee. 


R. B. Maxwell, secretary-mana- 
ger, Pennsylvania Motor Federa- 
tion; Claude S. Klugh, manager, 
Pennsylvania Automotive Assn.; 


Edward S. Gogolin, manager, Penn- 


a Motor Truck Assn., and 
Charles R. Dyer, Keystone Auto- 
mobile Club, are members of the 
committee. 

Plans advanced the previous 
month at the Governor’s Highway 
Safety Conference for reducing the 
highway death toll by more than 
700 representatives of various in- 
terested groups were discussed at 
last week’s meeting, but no definite 
steps were taken. The committee 
will confer at a later date. 

As an outgrowth of the confer- 
ence, Cok C. M. Wilhelm, commis- 
sioner of state police, announced 
that the number of arrests made 








CUSTOMER LABOR SALES and parts sales jumped from $1,000 in April to nearly 
ssociates 


$3,200 in July in the new service department of Motor A 
ch, N. C., according to A. E. Walbridge, 


(Kaiser-Frazer), 
vice-president and general manager. 





by his organization have increased 
during the past month and that 
there was “every indication” that 
the traffic fatalities would show a 
decrease for August. David W. 
Harris, secretary of revenue, how- 
ever, said last week that still great- 
er effort is needed to reduce the 
present traffic toll. 

The committee agreed that more 
publicity would be needed to edu- 
eate the motoring public to the 
urgency of safe and sane driving 
on the highways, and planned to 
enlist greater aid from newspapers. 





Promotion Campaign On 
For Dry-Lube Tablets 


An extensive promotion campaign 
is now underway for Dry-Lube tab- 
lets, it is announced by Schmidgall 
Mfg., Peoria, Ill. 

Dry-Lube, offered in red for gas 
and gray for oil, is claimed to af- 
ford resistance to heat of 6,500 de- 
grees F. The promotion campaign 
is handled by United Distributors, 
2011 Third Ave. S., Minneapolis. 





Interesting items in Bob Finlay’s adver- 
tising column. 








Dealer Ingenuity 
With No Cars to Sell, K-F Firm Tells How 
It Built Up Service Business 


RALEIGH, N. C.—With no cars|he was able to see the floor by 
to sell yet, it takes ingenuity on | piercing through a quarter of an 


the part of Kaiser-Frazer dealers|inch of accumulated oil, 
to get some figures on the — dirt. 


side of the books. 

The following case history of the 
efforts of one K-F dealer gives 
some ideas on how it can be done: 

On April 1, 1946, Motor Asso- 
ciates, Inc., Kaiser-Frazer dealer 
and Graham distributor for the 
central and southeastern sections 
of North Carolina, took over the 
operation of a former storage 
garage in the heart of Raleigh’s 
business district. 

A. E. Walbridge, vice-president 
and general manager, says that in 
the building were a few items of 
obsolete shop equipment, none of 
which had been used for four 
years. Getting the place in shape 
was placed under the responsibil- 
ity of Bill Shaw, service manager, 
who then comprised the total per- 
sonnel of the service department. 

Shaw had to haul away 17 truck- 
loads of junk and rubbish before 











Absorbers. 


MONROE, MICH. 


FOR PERMANENT CUSTOMERS.. 
COUNT ON MONROE RIDING EASE 


Thirteen popular makes of today’s cars and trucks 
have the smooth riding qualities provided only by 
Monroe Direct-Double-Action Hydraulic Shock 
The manufacturers of those vehicles 
have wisely chosen to play safe with the highly 
competitive future, when their degree of success 
will depend to a large extent on the extra satisfac- 
tion—the extra comfort they have given the rider. 


For permanent customers—the kind that stick 
with one make of car through trade-in after trade- 
in—count on Monroe Hydraulic Shock Absorbers, 
the standard for 30 years. Monroe’s experienced 
staff of consulting engineers are ready and eager 
to work with you, too, in eliminating from your 
car or truck that last bounce, shake or dance— 
that final pitch, jar or jolt. Write or wire today. 


MONROE AUTO EQUIPMENT CO. 


Smooth Riding Today 
Makes Tomorrow’s Sales 


More Certain 





NEW DIRECT-DOUBLE-ACTION HYDRAULIC SHOCK ABSORBERS 
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Shaw worked on, supervising 
face-lifting operations, and grad- 
ually hiring one mechanic after 
another. A dust-proof paint room 
was built, then motor tune-up fa- 
cilities, a brake department, a lu- 
brication set-up, until Motor As- 
sociates offered a complete service 
operation which was soon running 
at capacity. 

Now, the results of personal 
solicitation, telephone calls, di- 
rect mail advertising, aided by a 
sponsored broadcast of baseball 
games over a Raleigh station, 
continue to keep Shaw pretty 
busy. 

Customer labor income has 
shown a steady increase as fol- 
lows: 


SY Wikenavnteeess <4 $ 974.99 
ER Fe sdbs Cas er veneers 2,035.16 
ERT CECE EL ere 1,973.73 
PED. deKcopawutdedes ts 3,199.47 


Charley Baucom, parts manager, 
had to overcome the same difficul- 
ties in his department as did Shaw 
before Motor Associates could 
claim a fairly healthy parts in- 
ventory, as compared with the zero 
accounting when Baucom_ took 
over. 

The monthly parts sales record 
proves that Charlie wasn’t sitting 
around either. 


[SR Sees $1,206.58 
PS Pr 1,641.69 
RS ee ee 1,953.68 
PU fis cdcahodsss peat 3,198.00 





Gas by Robot 
Self Service Designed 


For Night Drivers 


BUFFALO.—Coin-operated, self- 
service gasoline pumps will be on 
the market soon to aid the night 
driver who can’t find an open ser- 
vice station or the fellow who is 
in a hurry and doesn’t want to wait 
for a gas station attendant. 

Walter W. Schneckenburger, vice- 
president and secretary, Marine 
Midland Corp., is head of Gasoteria, 
Inc., formed to carry on develop- 
ment of the change-making coin 
device adaptable to gasoline pumps. 
The model, which will go into pro- 
duction by the end of the year, was 
designed by his son, Philip M. 
Schneckenburger. 

Walter Schneckenburger con- 
ceived the idea of self-service gaso- 
line pumps 10 years ago. Through 
inquiries, he established contact 
with Leo Rush of Lafayette, Ind. 
who had such a pump but no cap- 
ital to finance it. Rush provided the 
first pumps. Since then there have 
been three coin-device models, the 
last of which bears no similarity 
to the first and was designed by 
Philip Schneckenburger. 





Grote Appoints Eight 


New Representatives 

MOORESTOWN, N. J.—The Grote 
Mfg. Co., Bellevue, Ky., with sales 
headquarters here, has announced 
the appointment of eight new rep- 
resentatives to sell and service its 
signal lights and luminous flares. 

The H. M. Cree Co., Dallas, Tex., 
will represent them in Texas anc 
Oklahoma; Earle B. Harvey, Alls-: 
ton, Mass., in New England; Leon 
C. Greene, Jackson, Mich., in Mich- 
igan and Indiana; Jack Westcott, 
San Francisco, in Southern Cali- 
fornia and western Nevada; J. G. 
Ward, Portland, in Washington, 
Oregon and Idaho; Dave Leahy, 
Los Angeles, in southern California; 
C. R. Bodemann, Denver, in Wyo- 
ming, Montana, Arizona, New Mex- 
ico and Utah, and George Siemers 
in Wisconsin, Minnesota and North 
and South Dakota. 





Gaston Motor Co. 


Gaston Motor Co., Inc., Chapel 
Hill, N. C., has been organized with 
capital stock of $100,000 to buy and 
sell cars. Principals are J. R. Gas- 
ton, Herman H. Ward and Ruth H. 
Ward, all of Chapel Hill. 

* 8 @ 


C. W. Johnson has been made 
manager of the service department 
of J. L. McGarity Co. (Ford), Mon- 
roe, Ga. 
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Backshop.. . 


By 
Jack Weed 








along the edge of a weed bed much 
more quietly and smoothly. 
* a * 


BUT TO get down to the “info” 
that you maintenance men are in- 
terested in—now that I have got 
sports taken care of—Jack Reese, 
prexy of Continental, told me that 
since V-J day his company has 
built up a replacement engine dis- 
tributor organization of 68 outlets, 
all equipped to offer a full line of 
automotive and industrial engines, 
and so set up that they do not con- 
flict with the dealers of the original 
equipment vehicle manufacturers. 

They also opened last week the 
first experimental engine rebuilding 
outlet in their own branch in Dal- 
las, Tex. If this operation works 
out favorably and is seen to offer 
a needed service to Continental en- 
gine users, it is planned to open 
others in strategic points. 

Commenting on the present tight 
metal situation, as it applies to 
both production of replacement en- 
gine parts and engine manufac- 
turer, Jack told a group of us that 








THIS TIMELY BOOKLET 


FR 8 8 


Here’s a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


© The Reynolds & Reynolds Company 
Dayton 7, Ohio 


Please send information on the 


© subjects checked: e 

¢ © Selling Your Service De- e 

* partment id 
C) Service Dept. Operating 

e Forms 


C) General Office Forms 
e (J) Accounting Aids 


(] Paper Tools for Handling 
Car Sales 


C) Parts & Accessory Control 

(] Credit and Collection Forms 
(1) Dealer Stationery & Checks 
(C) Payroll Systems and Forms 


( Factory Designed Account- 
ing Systems 


(Continued from Page 31) 


the pig iron supply was so tight 
and uncertain that it is impossible 
to set any determined schedule for 
over the length of time ahead that 
a manufacturer has pig in his own 
foundry or in definite sight. 

He sees no chance of any relief 
until at least the first of the year, 
when he expects that pressure from 
dealers and users of automotive 
and industrial machines would be 
so great that government would 
have to ease its present program 
of earmarking such a large propor- 
tion of pig to the building trades. 

* + * 


AttE watching the American 
automotive dealer fight his way 
around or over the barricades 
erected against his operation dur- 
ing wartime by government, no one 
even suspects that they will take 
things lying down. But it took a 
dealer in Winchester, Va., to show 
the world recently just how versa- 
tile a car dealer can be when he 
wants something bad enough. 
The Smith Pontiac Sales & Ser- 
vice of that city needed a new and 
larger service station—a new build- 
ing barricade had been erected by 
government edict and the construc- 
tion steel shortage. Did these boys 
mope around _ sucking their 
thumbs? Not by a jugfull. They 
went up into New York state and 
bought a condemned bridge, dis- 
mantled it, cut the longer I-beams 
and trusses into trucking length 
and hauled them to their site. 


Then by welding the pieces to- 
gether again and using structural 
shapes from the bridge to fashion 
55-foot trusses, they were able to 
build one of the outstanding dealer- 
ships in the Shenandoah Valley, a 
building 120 by 190 feet, outside 


dimension. 
I AM accused of doing Canada a 
grievous injustice in one of my 
recent columns. Roly Pepper, ed- 
itor of the Canadian Automotive 
Trade, says “your interpretation 
concerning the regulations of hours 
of gasoline - petroleum products 
sales does not appear to be in line 
with the actual facts.” That’s a nice 
polite way of putting it, ain’t it? 

I might have been wrong and be- 
cause I did not check beyond word- 
of-mouth informers, most likely 
was. And so I apologize to a grand 
bunch of Canadian merchants, al- 
though I am still wondering what 
would have happened to me if my 
gas had not lasted until I got into 
the parking lot across the street 
from the Prince Edward hotel in 
Toronto the night I drove in, for 
there wasn’t a gas station open in 
either Brantford or Toronto that 
I could see—nor on the road be- 
tween the two cities. 

Roly claims that this 7 to 7 clos- 
ing edict exists only in certain 
municipalities, in various provinces, 
and that even there; one only has 
to appeal to a policeman to get 
gas out of hours. He further states 
that “this is true only in larger 
centers and does not apply in the 
rural areas. In other words, any 
motorist can obtain gasoline at any 
reasonable hour from any gas sta- 
tion along the highway.” 
So I was driving at an “unrea- 
sonable hour,” heh? Well, I had a 
delightful dinner at the Queen 
Elizabeth Inn about 15 miles west 
of Toronto, thanks to the sugges- 
tion of Tom Forbes, the Ford deal- 
er in Brantford, and still got into 
the hotel in Toronto before the 
coffee shop closed. 
To put you right, who may be 
driving in Canada this fall, Roly 
says further, that there are defi- 
nite stations open every Sunday in 
proper rotation, which means that 
a motorist does not have to drive 
more than, in most cases, one mile 
before he can obtain gasoline in 
any of the municipalities which 
have restricted hours, and that 
there is no restriction regarding 
the sale of petroleum products on 
holidays, even in the cities which 
have regulated hours. So, accord- 
ing to Roly Pepper, it isn’t any- 
where near as bad as I thought— 
and was informed—it was. 
: ” * 
FoR THE past six months or so 
the War Assets Administration 
has been doing a grand sales pro- 


* + * 
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motion job on its scheduled sales 
of surplus automotive parts. They 


are not only listing the parts of- 
fered in such a clear and concise 
manner that any dealer wishing 
to attend any sale can determine 
if that sale has the parts he wants 
to get, but they are sending out 
pre-sale lists that give not only the 
description of the part or lot, but 
the manufacturer’s part number, 
quantity involved in the sale, unit 
of measure and manufacturer’s list 
price. The Stockton (Calif.) ord- 
nance depot for instance, on its 
$15,000,000 sale which started Sept. 
16, sent out a 24-page catalog of 
the parts and equipment offered 
that was as well gotten up as many 
a manufacturer or jobber piece. 

Then on Sept. 30 the WAA sent 
out to the press advance notice of 
October sales that, as they say, “is 
in line with WAA’s recently an- 
nounced policy of placing the 
agency’s procedure on a basis of 
advanced sales planning in order 
to bring together factual informa- 
tion that will present an honest 
national picture of forthcoming 
sales offerings.” 


They are doing it—and our last 
year’s head warmer is doffed to 
them in appreciation, for the thou- 
sands of dealers who would like to 
participate in these sales but who 
got thoroughly disgusted in the 





manner in which the sales were an- 
nounced and conducted in the ear- 
lier days. 


The Sept. 30 listing announces 
651 sales that will be held in Oc- 
tober covering $1,205,676,000 worth 
of goods, designating the point of 
sale, date and type of merchandise 
that will be offered. For instance, 
48 sales will be held covering auto- 
motive vehicles, parts, accessories 
and equipment, 38 sales will be held 
on machinery, 22 sales on hardware 
and 36 sales on metalworking ma- 
chinery and equipment, to list « 
few other than pure automotive 
sales that dealers may wish to at- 
tend. 

+ * * 

KERKLING & CO., makers of 
K&W metallic seal, has a slogan, 
“Cracked engines can be repaired 
and QUICK.” They surely live up to 
their slogan in a recent booklet 
which smartly lists every jobber 
of record in the United States and 
Canada that handles their products. 
Seems to me that every dealer and 
fleet operator should have one of 
these booklets, as cracked biocks 
always present an emergency re- 
pair, and this book tells where to 
go in an emergency. Kerkling’s 
address is Burbank, Calif., if you 
want to write for one. 





New Firm Plans 


Auto Anti-Freeze 


PORT NECHES, Tex.—Ethylene 
glycol and ethylene oxide will be 
among the initial products to be 
manufactured by the Jefferson 
Chemical Co. when its first plant, 
now under construction here, is 
completed. 

Ethylene glycol is best known as 
an anti-freeze for automobiles. 
Ethylene oxide is used in the man- 
ufacture of a raw material for syn- 
thetic rubber. Actual production of 
the chemicals, according to offi- 
cials, is expected to begin in the 
summer of 1947, using gases ob- 
tained from the Port Arthur re- 
finery of the Texas Co. as raw ma- 
terials. 





Broyles in New Home 
George Broyles Tulsa Co. (Hud- 
son) announces the opening of its 
new showroom and service depart- 
ment, Denver at Sixth St., Tulsa, 
Okla. E. A. Miller is general man- 
ager. 





‘“‘PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 
service if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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MOTOR OIL 


100% Pennsylvania 
At Its Finest 












It’s Made To Fit 
xacting Demands... 


of automobile engineering. Improved 
Veedol . . . keeps motors running 
smoother, cleaner and safer than ever 


before. The new 


magic in Veedol 


. . . minimizes oxidation . . . checks 
formation of corrosive acids . . . gives 


better protection 


to bearings and 


pistons. New high-speed engines with 
increased motor temperatures will 
operate safer with . .. Improved Veedol 
... refined from 100% Pennsylvania 
crude; naturally tougher and more heat 


resistant. 


Recommend and sell Improved Veedol 
Motor Oil to your customers. 


TIDE WATER ASSOCIATED OIL CO. 


New York — Tulsa — San Francisco 


Detroit — Chicago — Indianapolis — Atlanta 
Minneapolis — Kansas City 


TIDE WATER 
w= ASSOCIATED 


bag —— Se 
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OlL COMPANY 





Worlds Largest Refiners of 


» Pennsylvania Oils 
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From Low into High 


Intelligent Customer and Public Relations 
Blaze Trail to Success for Surrey 


LONG ISLAND CITY, N. Y.— 
The emergence of Surrey Motors 
(Lincoln-Mercury), Northern Blvd. 
at Fiftieth St., from successor of 
a defunct firm to a well estab- 
lished dealership is attributed to 
a sound merchandising plan sup- 
ported by actual “delivery of the 


The firm was started in 1934 by 
Erwin H. Geiger,, manufacturer 
and Samuel C. Dretzin, insurance 
counselor. Not only were they 
faced with the sour reputation of 
the predecessor firm, but also a run 
down physical plant and a sales 
and service staff that was more 
of-a liability than an asset, an of- 
ficial stated. 


business starting to climb first 

through word of mouth publicity. 
Its initial advertising schedules 

were institutional. After reaching 
the conclusion that millions of 
lites of competitive price-cutting 





advertising copy had encouraged 
the consumer to look for lower 
and lower figures, Surrey decided 
to reverse the procedure and di- 
rect its appeal toward the intelli- 
gent customer who was willing to 
pay for quality. 

Small ads on the used-car page 
carried short messages such as 
“No gambling with quality here, 
but unfaltering standards of good 
service,” “Our name offers insur- 
ance against doubtful bargains— 
assurance of Authentic value,” 
‘Don’t gamble—bank on the surety 
of our name when you buy re- 
newed cars.” Some copy with the 
same slant was run on the sports 
pages. 

In response to the growing trend 
among customers for more fac- 
tual information, Surrey prepared 
a booklet, “How to Buy Used Cars.” 
Such topics as “Rear End Noises,” 
“Test the Quality,” “Wheels Roll 
You Into Trouble,” “Private Party 
Fallacy,” and “A L6ok in the Shop” 





were presented in a smart manner. 

A satisfactory response in pub- 
lic requests for this piece of 
direct mail followed mention of 
its availability in the dealerships 
newspaper ads. 

Success of the policy, designed 
to guard the reputation of the 
firm and the use of clever adver- 
tising, is shown in the fact that 
the first year’s operation paid for 
itself and business was doubled in 
the second. 

Efforts on its war contract won 
the firm four consecutive awards 
of the Army-Navy “E.” 





Battery Group to Hold 


Session Nov. 7-9 

CHICAGO.—Members of the Assn. 
of American Battery Manufactur- 
ers will meet for their annual fall 
session Nov. 7-9 in the Palmer 
Hotel here, Vern Smithers, com- 
missioner, announced last week. 

Thursday activities will include 
preconvention meetings. The board 
of directors, merchandising divi- 
sion, supplier division, technical 
committee an dtraffic committee 
will conduct separate sessions. 

On Friday registration will be 
conducted and the convention will 
convene at 10. Session will be again 








THE NEW PARTS division of Surrey Motors (Lincoin- Mercury), monte nag ol Bivd., at 
Fiftieth St., Long Island, N. Y., has resulted in an app the sale 


of parts and accessories. 








conducted in the afternoon follow- 
ing the annual luncheon. An infor- 
mal banquet and entertainment will 
be conducted Saturday morning 
prior to adjournment. 





Priest Moves 


The new headquarters of the 
Priest Motor Co. (Lincoln-Mercury) 
have been opened at 322 S. Wycoff 
Ave., in Bremerton, Wash. 





Now is the time to 
check windshield 
wiper blades in 

= preparation for 
winter. Through 

f consistent adver- Em 
tising, Trico is; 
building public ac- 
ceptance for this § 
universallyneeded i 
product. : 
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. and the wiper blades 


Windshield 





QUIRTS 


@ That's the message which Trico repeatedly is telling motorists everywhere 
through national magazines. 

It is making thousands of sales of Trico Automatic Windshield Washers 
... the greatest since this all-weather safe driving accessory was introduced 


People like Trico’s “two little squirts,” for a touch of a button sprays the 


windshield with clear water . 
cars or old, the Trico Washer i is an easy-to-install, easy-to-sell profit maker. 


do the rest. On new 


ONLY $625 PLUS NOMINAL INSTALLATION 


ond Wkudshield Wipers 


Trico Products Corporation, Buffalo 3, New York: 





|Iron Prices Up 


To Compensate 
Freight Boost 


WASHINGTON. — Increases in 
delivered prices of iron and steel 
products at Toledo, Detroit and 
eastern Michigan, Mahoning Val- 
ley, Ohio, and Gulf and Pacific 
Coast basing points were an- 
nounced last week by OPA. 

Effective Oct. 9, the following 
increases, designed to reflect in- 
creases in freight rates which be- 
came effective July 1, 1946, may 
be added to delivered prices in 
the specified areas: 

For ingots, blooms, billets, slabs 
and sheet bar, 50 cents per gross 
ton. For all other iron and steel 
products, 3.5 cents per 100 pounds. 
These increases may be applied 
to both carload and less than car- 
load shipments to the areas affect- 
ed, which were previously frozen 
at Apr. 16, 1941, levels, OPA said. 

The agency explained that, for 
the most part, the increases in 
freight rates have been permitted 
to be passed on to steel consumers 
since most shipments are priced 
under the regulation (Revised 
Price Schedule No. 6) on an f.o.b. 
governing basing point basis. 

However, before issuance of that 
regulation, it was customary for 
the industry to quote flat delivered 
prices for shipments into the areas 
affected by today’s action which 
were less than the total of the 
price at the nearest basing point 
plus transportation charges from 
such points. 

This practice was continued by 
OPA through the price freeze ac- 
tion but the freight rate increase 
necessitated today’s action to en- 
able the increase to be passed on 
to the consumers to the same ex- 
tent as under the basing point sys- 
tem. Otherwise, producers might 
reduce their shipments of iron and 
steel products to the many impor- 
tant industries located in these 
territories, OPA asserted. 

The new increases in delivered 
prices to the areas specified ap- 
proximate the average freight rate 
advance on deliveries into the 
areas, OPA said. 





Sweet Adversity 
New Invention Inspired 
By Accident 


MARION, O.—When an expen- 
sive car he was towing was dam- 
aged far beyond the towing cost 
because of a faulty towing hitch, 
Gilbert J. Fleming, mechanic at 
the Midtown Chevrolet Co. here, 
decided to invent a new one. 

Fleming’s new towing device is 
said to eliminate traffic hazards, 
since there is no danger of the 
towed car swinging into the path 
of cars traveling in the opposite 
direction. 

The new tow hitch consists of a 
crane that can be attached to the 
rear of any truck and a sturdy 
arm that extends from the rear of 
the truck. The arm grips the front 
of the car firmly and by a cable 
lifts it from the ground. 

Fleming calls it the Saf-T-Tow. 
He is having it built by the Upper 
Parts Co., in Upper Sandusky. He 
employs five persons there now 
but expects to move operations to 
Marion as soon as he can arrange 
for a factory of his own. 





‘‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 
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Calif. Roads Inadequate 


Gov. Warren Warns of Immediate Need 
For ‘Forward-Looking’ Program 


SAN DIEGO, Calif.—California’s 
state highway system, built when 
the population was only half what 
it is today, is “literally breaking 
open at the seams,” Gov. Earl War- 
ren declared in an address last 
week before the League of Cali- 
fornia Cities. 

He disclosed that highway con- 
struction contracts totaling $52,000,- 
000 have been awarded since last 
November and awards up to $135,- 
000,000 will be made “as rapidly as 
the construction industry can ab- 
sorb them during the next two 
years.” 

Gov. Warren further noted that 
an interim legislative highway com- 
mittee is expected to present facts 
to the 1947 California Legislature 
upon which “a sound and forward 
looking program” can be based for 
modernization of the state’s entire 
road system. 

Also urging action to curb high- 
way accidents, Governor Warren 
asserted that “only through arous- 
ing community conscience and in- 
telligent leadership, can California 
solve the vehicle accident situa- 
tion.” 


Another speaker, State Senator 


CPA Cuts Butyl 
For Tires on 


Small Trucks 


WASHINGTON. — Most of the 
smaller sizes of truck tire tubes 
have been added to the types which 
may be made only from natural 
rubber, in order to channel the 
short supply of butyl, the synthetic 
rubber with high air-retaining 
qualities, into the production of 
passenger car tire tubes, W. J. 
Sears, director of CPA rubber di- 
vision, said last week. 

At the same time permission has 
been granted to make certain spe- 
cial types of truck tires such as 
“store .door delivery” and “stop- 
start” types heretofore prohibited. 
These will be allowed the same 
percentage of natural rubber that 
has been permitted in other types 
of tires of the same size. 

Allocation of natural rubber was 
placed on a quarterly basis to cor- 
respond with issuance of author- 
ity to acquire GR-S, general pur- 
pose synthetic, as an aid to manu- 
facturers in scheduling production. 

Also, use of more natural rub- 
ber was authorized for making 
tire flaps and full circular curing 
tubes and provision was made for 
the purpose and consumption of 
chlorinated natural rubber without 
CPA authority, provided it is used 
only for permitted purposes. Chlo- 
rinated rubber and other privately 
produced synthetic rubbers which 
may be purchased without CPA 
authorization, remain subject to 
inventory restrictions, the agency 
added. 


Heil to Build 
New Factory 


MILWAUKEE.—The Heil Co. 
has in prospect the erection of a 
new assembly plant near here, if 
the county will rezone a certain 
district from residential to indus- 
trial. A 150-acre tract of land will 
be purchased for the expansion 
purpose. 

An executive of the company 
stated that the proposed plant will 
be of the hollow center type, with 
long buildings on the north, west 
and south, the middle to be of the 
courtyard type, not visible to out- 
siders. There will also be an ad- 
ministration building on this site, 
which may become the company’s 
main offices. 











French Joins AFA 
Cecil R. French, chemist, Pack- 
ard Motor, has been admitted to 
membership in the American Foun- 
drymen’s Assn. and its Detroit 
chapter. 





‘“‘We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 





Randolph Collier, predicted that the 
1947 California Legislature will 
completely overhaul state highway 
laws. He said he expects to recom- 
mend: 

1. Restriction of the use of gas- 
oline tax monies to construction, or 
reconstruction of highways in ur- 
ban areas, to the exclusion of main- 
tenance work. 

2. A code for classification of 
major streets through cities and 
urban areas. 

3. Control of land use along 
highways to protect future develop- 
ment of freeways. 

4. Uniform traffic engineering 
through cities as a safety measure 
and relief of traffic congestion. 

“The 50 percent increase in prop- 
erty damage and collision insurance 
rates since V-J Day,” Senator Col- 
lier declared, “is reason for cities 
to cooperate with the state in reg- 
ulation of traffic and developing 
traffic engineering and traffic de- 
tails of police departments.” 





Want to Learn 
Tacoma Dealers Plan 
Educational Series 


TACOMA, Wash.—To increase 
interest and attendance, Tacoma 
Automobile Dealers Assn., of which 
Leon E. Titus is president, has ar- 
ranged a _ series of educational 
meetings. At each meeting a quali- 
fied man will present a subject of 
interest to the dealers. 

At the first meeting this month 
the subject to be presented is re- 
garding Regulaion W. At the next 
meeting the dealers will be ad- 
vised on late OPA activities. 

“Outside speakers will be invit- 
ed to discuss topics of timely value 
to dealers,” said Titus. 
to keep posted on the changes of 
the day as they affect us.” 





Pa. Petroleum Assn. Names 


Dale Executive Secretary 


Grover R. Dale, Harrisburg, was 
named executive secretary of the 
newly organized Pennsylvania 
Petroleum Assn. at a recent meet- 
ing in Harrisburg. 

The following were named tem- 
porary officers: L. H. Setzer, Camp 
Hill, president; G. E. Phillips, Lew- 


“We want| - 








IN ITS FIRST three months of operation the new parts department of Dahil Motors 
(Ford), Oshkosh, Wis., showed a sales 1 of S4 p t over the corresponding 
period of last year and a 174 percent gain over the preceding three-month period. 
H. A. Hafemann is manager. 








istown, vice-president; H. E. Ober-; Green Heads La. Bureau 


man, Camp Hill, secretary, and mee Jeneah Green wetecat state 
urer. Daniel N. Casey, secretary, head of the driver's fleeane: divi- 
Harrisburg Chamber of Commerce, | sion of the Louisiana State Depart- 
addressed the initial meeting. ment of Public Safety. 








259,669,114 Ibs. 
of Marfak 


manufactured by Texaco 
up to April 1, 1946 
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...enough to stretch around 





the world more than 
4 times! 
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MARFAK iis backed by strong and continuous advertising in na- 


tional magazines and over the air — to millions of motorists every month. 


MARFAK iis one of the famous Texaco petroleum products that 
makes regular customers out of car owners — for Texaco Dealers .. . 
one of the many reasons why Texaco Dealers are busy dealers! 





£5 THE PAY OF K/” 


... it means the equivalent 


of more than 


MARFAK 


$-T-R-E-T-C-H-I-N-G the lives of millions of 
cars and giving their owners billions of 
smoother, easier-riding miles! 


480,000,000 
lube jobs... 





and 


THE TEXAS COMPANY 














Sky Chief and FURE-CHIEF casounes 


HAVOLINE and TEXACO MOTOR OILS + 
CHASSIS LUBRICATION - 


MARFAK 
REGISTERED REST ROOMS 








TUNE IN. . . Texaco Star Theatre presents the new Eddie Bracken show every Sunday night. See newspapers for time and station. | 
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Obituaries 


K-F’s Brown, Ostling 
Killed in Auto Crash 


DENVER.—Galvin A. Brown, 41, 
Kaiser- Frazer and Graham-Paige 
regional manager here, and Ken- 
neth M. Ostling, wholesale man- 
ager of Northwestern Auto Co., 
Denver, K-F dealer and Graham 
distributor, were killed near Den- 
ver last week in an auto-truck ac- 
cident while visiting dealers. 


* * * 


Clyde Johnson 
SEATTLE.—Clyde Johnson, 55, partner 
of Perkins Lane in Seaboard Motors, died 
here. He was a native of Idaho. 
> 2 ®# 


Rohert A. Tem 
PHOENIX, Ariz.—Robert A. Temple, 47, 
partner in Temple Motor Co., died Sept. 25. 
7 * * 


Grover Carr Dula 
CHARLOTTESVILLE, Va.—Grover Carr 
Dula, 64, retired Buick dealer, died at his 
home here last week. He was the son of 
the late Robert B. Dula, one-time vice- 
president of the American Tobacco Co. 
* * ® 


R. L. Jenkins 
MOUNT HOLLY, N. C.—R. L. Jenkins, 
65, retired Ford dealer, died at his home 
here last week after a short {llness. Jenkins 
had spend 25 years as an automobile dealer 
prior to retiring in 1937. 


More 
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Sales Compensation Plan 


Management Authority Advises Industry to Revise 
Programs to Combat Unionization 


NASH MOTOR’S new 10-point dealer program 
City, and 
George 


the topic of discussion when 
. D. Kinsey, Nash dealer at 


Cc 
w. Mason, president, and H. C. Doss, 


. Mason and Doss are making an extended 


sales manager 
trip through northwest U. 8S. and Manitoba. 


Pollock to Sell 
Used-Car Stock 


TOLEDO, O. — After OPA was 
granted a temporary injunction 
against him in Federal court here 
late last week, Irving Pollock, 
Toledo’s largest used-car lot oper- 
ator, arinounced that he would dis- 
pose of his entire stock to other 
dealers and take a vacation in 
California where he operates an- 


other used-car lot in Los Angeles. 

OPA is suing Pollock on charges 
of violation of price regulations 
and seeks $7,500 in treble damages. 
Pollock did not contest the injunc- 
tion before Federal Judge Klobe 
who set Dec. 2 as a tentative date 
for hearing of the price violation 
suit. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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RE CUSTOMERS 
BS FASTER 


NEW YORK.—Sales compensa- 
tion plans should be revised to 
combat the threat of salesmen’s 
unionization and to reduce unit 
selling costs, declared James C. 
Olson, partner in the management 
consultant firm of Booz, Allen & 
Hamilton, in an address last week 
before the Sales Executives Club 
of New York. 

A 10-point program to accom- 
plish that objective was gdvo- 
cated by Olson as follows: 

1. Arrival at a satisfactory plan 
after full consultation with field 
salesmen rather than imposition by 
sales managers. 

2. Liberal utilization of job eval- 
uation and other modern scientific 
procedures to insure that the plan 
ties in with the general compen- 
sation structure of a company or 
industry. 

3. Consideration of general com- 
pensation trends, keeping in mind 
that failure to give salesmen gains 
comparable to wage workers is 
“an open invitation to trouble.” 

4. Keep the plan simple. 


ee . 


CENTER ISLAND LUBRICATION UNITS 


Right on the spot where you're working 


you have al/ hose within easy reach with the 
new ARO Center Island Lubrication Units! 
This increases your profit-per-job by saving 
time and steps. Builds goodwill, too—with 


better service and beautifully styled cabinets 


that impress your customers! 


Unit illustrated has 6 


automatic 


Precision-built for long life 


reels. 


Other units available with any combination 
of reels for chassis, gear, motor oil, air and 


water. Automatic stops—automatic rewind. 


and profitable 


performance tor you! See your Aro Jobber 


The Aro Equipment Corporation, Bryan, O 
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5. Test it thoroughly beforehand 
by several methods. 

6. Placing a ceiling on the pro- 
gram not to prevent high earnings 
but to avoid windfalls. 

7. Utilization of the “plus fac- 
tors” of compensation like vaca- 
tions, transportation, expense al- 
lowances, employe benefits, retire- 
ment programs and honors and 
recognition. 

8. Assure that competent sales 
management is not eliminated in 
development of the plan. 

9. Minimize distortions in sales- 
men’s incomes occasioned by the 
war. 

10. Provide for administration of 
the plan and for its flexibility to 
future conditions. 

Although conceding that some 
companies have _ satisfactory 
plans, Olson declared: “In some 
cases plans in use today are the 
same in principle as at the turn 
of the century. Many companies 
have plans 20 or more years old. 
Relatively few sales compensa- 
tion plans have been overhauled 
since the Thirties. Unless you 
have reappraised your plan re- 
cently, it is probably out of step 
with the present needs of your 
business. It may well cause seri- 
ous consequences in the future.” 

Olson pointed out that unit labor 
costs in the manufacturing cate- 
gory have risen 50 percent since 
1939 and predicted that this situa- 
tion as well as high unit prices are 
likely to endure for some time. 
Emphasizing that continued suc- 
cessful management operation 
must provide for reduced selling 
costs, he declared that adequate 
sales compensation plans provide 
a concrete method of accomplish- 
ing this. 

Disagreeing with sales managers 
who feel that unionization will 
never gain ground with salesmen, 
Olson pointed out that it has taken 
firm root in industries where other 
branches of management are un- 
ionized and those whose customers 
are union members. He cited dis- 
tillery and life insurance salesmen 
to support his contention. 


Describing salesmen as “individ- 
ualistic” and “creative,” he de- 
clared, however, that adequate 
money and equities would more 
than offset the threat of unioniza- 
tion among salesmen. 


Fiat 
(Continued from Page 1) 
San production of the chas- 
8 


Commenting on the plan, Kaiser 
said here that it is a simple ap- 
proach to the lopsided conditions 
of the world. He asserted that 
there is a shortage of productive 
labor in this country. 

“Unless,” he said, “we can find 
new ways to satisfy American de- 
mands for goods, our people will 
simply have to go without the 
things they need and want, and 
this includes autos.” 

The plan, he added, would help 
each country help itself. 


Ravalli County 


Names Johnson 


HAMILTON, Mont.—Fred John- 
son (Dodge-Plymouth) has been 
elected president of the Ravalli 
County Automobile Dealers Assn. 
for the coming year. 

Ben Oertli (Oldsmobile) was 
chosen vice-president and Don 
Dresel (Kaiser-Frazer), secretary- 
treasurer. 


Buffalo Area Dealers Sell 
1,924 Cars in August 


BUFFALO. — New-car registra- 
tions in Erie county increased to 
1,924 vehicles during August, com- 


| pared with 1,559 in July, figures 
| filed with the state revealed. These 


represent new-car sales by about 
150 dealers in the county. 


Saluda Motor Opens 


Saluda (S. C.) Motor Sales has 
opened for business. 
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With Latest Equipment .. . 





THE NEW HOME of Edmond Motor Sales (Oldsmobile), 12101 Jos. Campau St., 
iamtramek, Mich., Edmond Skikany is head of the dealership. 





ABOUT 40 CARS are handled daily in the Edmond service department, Eleven stalls 


are in use at the present time. 


£2235 . 
ryrt sy + 


LEFT TO RIGHT, Edmond Skikany; John Casey, Lincoln Engineering Co.; Harry 
parts and service manager; Charlies Spencer, service manager 
Edmond; Chester Fryxell, assistant zone manager, Oldsmobile. 


Morin, Oldsmobile 





for 





Modern Service Setup 


Full-Scale Use of Latest Equipment Stressed 
At Edmond Dealership 


HAMTRAMCK, Mich. — Efficient 
arrangement and full use of the 
latest type of equipment feature 
the service operation of Edmond 
Motor Sales (Oldsmobile) in its 
handling of about 40 cars daily. 

The department, 65 by 63. feet, 
is completely tiled with the stalls 
marked off by a white ceramic 
line. Walls up to the window edge 


Ford Buys Tools 
Costing $7,600,000 


From Surplus 


DETROIT. — Miscellaneous ma- 
chinery, machine tools and special 
equipment used by Ford Motor in 
the manufacture of war materials 
in Michigan, England, France and 
elsewhere have been purchased by 
Ford from War Assets Administra- 
tion for $7,598,209, it was an- 
nounced last week by H. F. Eck- 
feld, Detroit regional director. 

A check for $5,409,346, represent- 
ing the second instalment on the 
purchase price, almost a million 
and a half dollars having been 
paid previously, was received by 
Eckfeld, who said that it will take 
60 to 90 days to consummate the 
transaction. 

The original cost to the govern- 
ment of the properties involved 
was $14,206,774. 





are of white tile with a black 
border. Eleven stalls are in use. 

Ample lighting is provided by 
the 36 twin-tube industrial fluor- 
escent lamps evenly distributed 
throughout the department. Kent- 
Moore monoxivent floor outlets 
have been installed and a center 
floor drain runs across the width 
of the building, with outlets built 
near the side wall to draw out the 
monoxide gas that settles near the 
floor. The ventilation system re- 
quires two electric motors. 

In addition to the DeVilbiss 
equipment in the’ 60 by 28 foot body 
shop, service facilities include the 
following: five Lincoln merchandis- 
ers, one Stewart Warner electronic 
wheel balancer, one Bennett Fera- 
gen front end machine; one Sun 
motor analyzer, one Lincoln mas- 
ter auto luber, two Weaver twin- 
post hoists, one Kleer Glo degreas- 
er, one Willard battery charger, 
one Quincy five hp. air compressor 
and one Lyon service manager’s 
desk. 

Of the overall dimensions of the 
dealership, 103 by 63 feet, the 
showroom occupies 38 by 45 feet. 
Completely paneled in walnut, it is 
lighted by three rows of six-tube 
fluorescent lights. 

Using a Burroughs 30-bin sys- 
tem, the parts department is 18 
by 38 feet with a second story for 
parts storage. A glass display 
counter along the wall separates 





this department from the show- 
room. 





Excise 


(Continued from Page 3) 
American Bank Credit Plan spon- 
sored by the American Installment 
Credit Corp., who told the dele- 
gates that a distinction should be 
made between three kinds of bank 
financing. 

These were: 

1, Bank-agent plans, -which by- 
pass the dealer and n6 reserves 
paid. 

2. Direct with public, financing 
which again by-passes the dealer 
and no reserves. 

3. Bank financing through dealer, 
which does not by-pass the dealer 
and does pay reserves, to which he 
said the dealer is entitled. 

“It seems clear,” he said, “that 
your job as a dealer and ours as 
a bank finance operation is to have 
a credit plan that will bring the 
time buyer to the dealer first and 
second to have a plan that your 
customer will buy and which pro- 
tects you. A national bank credit 
plan is proving to be the answer.” 

He said that banks in 1941 had 
secured a third of the credit busi- 
ness “when only a handful of 
banks” were in the consumer credit 
business. 

“Today,” stated Butkiewicz, 
“there are 10,000 banks and 75,000 
insurance agents soliciting your 
time sales customers.” 

He added that dealer time sales 
were decreasing and would con- 
tinue to decrease until postwar 
buyers get what they want. 

In the final business of the 
two-day meeting, Martin J. 
Moore, of Elizabeth, was elected 
president to succeed Ranere. 

Other officers are: T. Irving 
Johnston, Trenton, first vice-presi- 
dent; Harry D. Doeer, Vineland, 
second vice-president; Edward J. 
Rabidoux, Newark, third vice-pres- 
ident; A. Gordon Swan, Dover, 
treasurer; William L. Mallon, New- 
ark, secretary; and Otto P. Henne- 
berger, Newark, business manager. 


6 Colo. Shops 
Win Dismissal 


Of OPA Suit 


DENVER.—An OPA attempt to 
obtain injunctions against six Colo- 
rado garages for alleged failure to 
keep proper records has fizzled out 
here. 

At the recommendation of gov- 
ernment enforcement attorneys, 
the District court dismissed the 
OPA charges with prejudice to the 
government. This means that the 
U. S. cannot again sue the six firms 
for the same alleged infractions. 

Attorneys for the six firms con- 
tended that any violations in keep- 
ing records were merely isolated 
instances resulting from oversights. 
They argued that the defendants 
had acted in good faith at all times 
and had made an honest effort to 
comply with the regulations. 

Thereupon, the judge told OPA 
attorneys that unless they could 
show that the firms were still vio- 
lating the laws, the injunction re- 
quest would be denied. The agency 
requested dismissal of the charges 
two days later. 

The six garage owners against 
whom the suit was filed include A. 
J. Stampfel, Vern Shoup, W. W. 
Fulton and G. O. Beale, of Rifle, 
and J. V. Rose and C. B. Rader, of 
Glenwood Springs. 

No question of overcharging was 
involved. 








OPA Loses Test Ruling 


On Injunction Violation 

WASHINGTON.—Violation of 
an injunction prohibiting fur- 
ther over-ceiling sales is not 
contempt of court if the accused 
dealer has pleaded constitution- 
al immunity from am OPA order 
in the original case. 

That was the test case ruling 
handed down last week by the 
U. 8. District court of the Dis- 
trict of Columbia. In the original 
case, a used-car dealer had 
claimed immunity from an OPA 
subpena for his records, but the 
agency won its fight for an in- 
junction. OPA intends to appeal 
the ruling on the alleged viola- 
tion of the injunction. 








Buick Hits 23,272 
In Sept. for Top 
Postwar Month 


FLINT.—Buick produced 23,272 
automobiles during September, av- 
eraging nearly 1,200 cars daily for 
its biggest monthly output since 
the war, H. H. Curtice, Buick gen- 
eral manager, announced last week. 


Although volume still is restrict- | 


ed by continuing shortages of parts 
and materials and other factors, 
Buick exceeded its August output 
by 3,174 units, or nearly 16 percent. 
September production raised 
Buick’s total 1946 output for do- 
mestic and export users to 88,037 
ears. 


Before the war, Buick’s . record 
month was March, 1941, when pro- 
duction reached 38,913 units. 


Sinclair Boosted 
By Oldsmobile 


ATLANTA, Ga. — Announcement 
of the appointment of P. A. Sin- 
clair as zone manager of Oldsmo- 
bile here was 
made last week 
by D. E. Ralston, 
general sales 
manager. Sinclair 
succeeds J. M. 
Wilson, who is on 
a leave of ab- 
sence. He has 
been with GM 
and Oldsmobile 
for the past 18 
years, becoming 
district manager 
of Oldsmobile in 
1933. In the following year he was 
named assistant zone manager at 
Atlanta. 





P. A. Sinclair 
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Ilustrated Literature on Request 
KAY-DAVIS COMPANY 
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NEW YORK 582, N. Y. 











Distributorships Available 
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18385 N. Eastern Ave. 
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In Aviation Since 1926, 


Andrews Joins Personal 
NEW YORK.—James C. Welsch, 
president, Personal Airplane Sales 
Corp., Cessna distributors for me- 
tropolitan New York and the sur- 
rounding trade area, announced 
last week that Frank G. Andrews 
has joined his organization. An- 
drews has been in aviation since 
1926, at which time he was a flying 
school operator and aircraft dis- 
tributor on the West Coast. Since 
then he has been engaged actively 
in aviation as pilot, salesman, mo- 
tion picture pilot and operator. 
From 1939 to 1944, he was su- 





perinterident of CPT and WTS for 
the CAA in Region I, with offices 
at LaGuardia field. Since that time 
he has been vice-president of In- 
terstate Credits Corp., an aircraft 
financing organization at Minne- 
apolis, which position he resigned 
for his new connection. 





SKF Names Wood 
Appointment of Harrison Wood 
as New York district manager for 
SKF Industries, Inc., ball and 
roller bearing manufacturers, was 
announced last week by R. R. Zi- 
sette, general sales manager. 








Car Dividends Sag 


Most Payments Are Up, but Metal Firms 
Show Decline of 2 to 24 Percent 


WASHINGTON.—P ublicly re- 
ported cash dividend payments by 
corporations in the United States 
were 20 percent higher in August 
of this year than in August a year 
ago, the Department of Commerce 
reported last week. 

On the opposite side, payments 
by most metal industries decreased. 
Corporations in the automobile, 
electrical machinery, nonferrous 
metals, transportation equipment 
and non-electrical machinery 
groups registered declines, rang- 
ing from 24 to 2 percent respec- 
tively. Iron and steel was the only 
metal industry to advance its pay- 
ments, up 3 percent. 

August, 1946, payments totaled 
$162,500,000 as compared with $135,- 
400,000 in 1945. 

For the three months ended Aug. 
31, 1946, dividends amounted to 
$1,053,200,000, a rise of 6.6 percent 
from the $988,400,000 total in the 
same period of 1945. Corporations 
engaged in trade scored the great- 





| 





est rise, 36.7 percent, for the three- 
month comparison. 

Substantial gains in dividend 
payments were experienced by 
other non-manufacturing groups 
for the June-July-August period of 
1946 over the same months a year 
ago. Heat, light and power was 
up 20 percent; mining, up 18 per- 
cent; the miscellaneous group, up 
16 percent; and finance, up 7 per- 
cent. The gain in the heat, light 
and power group was mainly due 
to a dividend payment by a. large 
corporation that made-no deciara~ 
tion in the same period of 1945. 


The railroad industry was the 
only non-manufacturing group in 
which dividends fell away appre- 
ciably, with a decline of 17 percent. 
A change in the date of a dividend 
declaration by a large railroad 
company was the cause of the de- 
crease. Communications declined 
slightly. 


Dividend payments by the man- 
ufacturing companies as a whole 
increased 3 percent in the June- 





NEW TRAINING PROGRAM 


Big Lift for Dealers! 


Socony-Vacuum’s New Plan shows you 
how well-handled Lubrication Service 
builds Customer Confidence... 
Feeds Sales to Other Departments! 
@ It’sararecar owner who drives into your 


lubritory with a completely clear picture of 
all the things his car needs. But once his car’s 


there, you have 


look for and recommend replacement of 
worn parts, necessary repair work. A real 
lubrication job, properly done, inspires con- 
fidence in your organization...makes another 
permanent, profitable customer for all your 
products and services. 


That’s why the training section of Socony- 
Vacuum’s new Car Dealer Plan emphasizes 
the all-important sales approach offered by 
a lubrication job. With booklets, slide films, 
moving pictures and other educational de- 
vices, it gives your men proved methods for 
spotting needed repairs and adjustments... 
Points out how tactfully to sell the customer 
on buying this additional work. 


a perfect opportunity to 
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The Complete Plan Covers Every Phase of Your Business! 








SOCOnv-vaAcCUUM 


Socony-Vacuum 
Car Dealer Plan 


For Full Details — 
See Your Nearest Socony-Vacuum Representative! 


Tune in The Mobilgas Program, Monday Evenings, 9:30 E.S.T., NBC 


@ Backed by an intensive 2-year 
study of dealer problems, plus years 
of experience, Socony-Vacuum’s 
new plan readily fits your individual 
needs... gives you these important 
* additional benefits... 
Complete assistance for planning 
layout — expert aid in lubritory 
equipment and product selection — 
easy-to-keep business record forms 
—powerful promotion material — 
many other extras! 
Give profits a big lift! Tie in with 
the Socony-Vacuum plan now! 


SOCONY-VACUUM OIL COMPANY, INC. 
and Affiliates: Magnolia Petroleum Co., 
General Petroleum Corporation 





July-August period over the same 
period last year but among the 
subdivisions wide variations oc- 
curred. Paper and printing, tex- 
tiles and leather, and miscellane- 
ous manufactures each boosted 
their payments between 18 and 28 
percent. 


Spartan Trailer 
Output Totals 
1,313 Since Jan. 1 


TULSA, Okla—In a year, the 
Spartan Aircraft Co. has converted 
from war plane production to pro- 
duce 1,313 stainless aluminum 
house trailers. 

. The first trailer came off the as- 
sembly line Jan. 3, 1946, and seven 
others were manufactured that 
month and 14 more in February. 

The first eight days of Septem- 
ber saw 165 trailers turned out and 
president J. Paul Getty has hopes 
of stepping up production to 100 
a day in the near future. Although 
trailers are now rolling off two 
assembly lines, the wood working 
and furniture making sections are 
currently slowing down work. 

When Spartan couldn’t get sinks 
it made its own by stamping a 
whole sink out of a sheet of alu- 
minum alloy. They proved to be 
better sinks than supplied by man- 
ufacturers. Then it began making 
its own lavatories, window frames 
and roof stacks. When heavy ply- 
wood became unobtainable, plastic 
sheet for floors was used. 

In addition to trailers, the com- 
pany has produced a new model 
of its famous prewar Spartan 
Executive monoplane and plans 
production soon. A lighter mono- 
plane powered by an 85-horsepower 
engine is also being designed. 








Cleveland Area Dealers 
Visit Willow Run 


CLEVELAND. —Greater Cleve- 
land dealers of Kaiser-Frazer vis- 
ited Willow Run last week on an 
inspection tour. They also saw 
the proposed ranch-type houses to 
be built for veteran employes. 

Dealers on the visit included: 
E. Peerce Lake and M. H. Sturte- 
vant, Raymond-Lake Motors, Inc.; 
Abe Copperstein, Mid-Heights Mo- 
tors; Tom Unik, Corner Motors; 
E. J. Merkle and J. H. Merkk, 
Merkle Motors; Louis Perko, Perko 
Motors; R. J. Schofield, Schofield 
Motors; Steve Soltes, Soltes Mo- 
tors Inc.; Peter Eckenroth and J. 
A. Kienes, Eckenroth Motors, and 
S. Kohl, Kohl Motors, all of Cleve- 
land. 

Al Diss and B. Shifflet, Diss Mo- 
tors, Bedford; George Handyside, 
Handyside Motors, Cleveland 
Heights; Carl Trautman, Traut- 
man-McCann Motors, East Cleve- 
land; Ike Atyeo, Atyeo Motors, Lo- 
rain; H. G. Brady, Brady Motors, 
Wickliffe; Ernest Gerzeny and Joe 
Martin, Parma Motors, Parma; D. 
W. Wilson, Redwood Motors, and 
Harry McDonald, McDonald Mo- 
tors, Euclid; Otto Pavlik and J. 
A. Riha,- West Shore Motors, Lake- 
wood; Bill Wilson, Yeager Motors, 
Chagrin Falls; Charles Sigler, Tire- 
town Motors, and W. F. Jones, 
Akron North Motors, Akron; H. 
Balderson, Balderson Motors, Can- 
ton, and G. E. Cochran of C & C 
Motors, Kent. 





as 
“Too Damn Effective!” 


Automotive News, Detroit: 
Mailed you an ad for a service 
manager yesterday to run 3 
times. 
Am glad to say that I contacted 
“one who ran an ad in your 
paper last week and hired him 
this afternoon. 
Please cancel the ad I sent you 
—YOU'RE TOO DAMN EF- 
FECTIVE!—T. A. Peters, Pres- 
ident, Wolverine Chevrolet Co., 
Lansing, Mich. 
Mora: Always Read the Want Ads. 
See Inside Back Cover®>—> _ 
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Just Among Dealers... 











(Continued from Page 3) 


Falls, Ore., entered the field di- 
rectly as a dealer during this year. 
* 7 * 

Tracy M. Hicks (Ford), Pipe- 
stone, Minn., like so many dealers, 


started as an automobile salesman. 
In Hicks’ case the year was 1915.| H. A. Nosie (Ford-Mercury-Lin- 
* * * coln), Danville, Ill, entered the 


J. Swanton Ivy (Dodge), Athens, field in 1920 in a dealer’s parts de- 
Ga., after serving as a car washer partment. ‘6 & 
and lure changer sartng (25 1218) vicon H” Recut” (Chevrole, 
has continued exclusively with the cae oa ‘eau i deaierehilp 


line since. ; 
aro: “E this year. 


Apert F. Lanier (Buick), Alex- 
andria, La., after three years pre- 
vious experience as a garage opera- 
tor selling storage, repairs and ac- 
cessories, signed a Buick contract 
in 1923. 


signed a contract as a dealer. 
+ a + 
E. M. Mrrcuett (Oldsmobile), 
Oakdale, Pa., began in this indus- 
try as a mechanic’s helper in 1914. 
* * * 


* * * 


Guien C. Strater (Hudson), San 
Francisco. After starting as a rep- 
resentative of the Lincoln division 
of the Ford Motor Co. he took a 
local Ford dealership and later on 
changed to the Hudson distributor- 


a ship for northern California. 
* * +. 


Ben F. Lone (Chevrolet), Louis- 
ville, Ky., started in 1923 as a parts 
man. At the present time he has 
been honored by election to the 
presidency of the Kentucky state 
association. 


H. H. Wicox (Nash-Oldsmobile), 
Grand Forks, N. D., signed his first 
contract with a partner in 1923 
after having been introduced in 
the field in 1915 as a bookkeeper. 


* - * 
—JoHN O. MUNN 


Hersert H. Mack (Ford-Mercury- 





THE NEW HOME of Munson-Smith Motors (Dodge-Plymouth), 4101 8S. Tacoma 
Way, Tacoma, Wash. Sy ge pp ye 9 -E The 


structure covers 140 by 200 feet. Personnel of the 
manager, truck department; Wm. Dunigan, 


dealership includes Herb Schreiber, 
Passenger car sales; San Lecrone, 


manager, 
parts manager; George Yates, service superintendent, and Don Munson, service manager. 





Diesel for Volkswagon 


Described in New Book 
WASHINGTON.—Plans for a 2- 
cylinder, 25-horsepower, air-cooled 
Diesel engine for the German light 
automobile, Volkswagon, are de- 
scribed in a report on sale by the 
U. S. Department of Commerce. 
The Diesel unit was intended to 
be interchangeable with the gaso- 
line engines used in the Volkswa- 
gon but not a single engine was 
ever built, according to the report. 
The Porsche firm, named after 
a noted German engineer, origin- 
ally developed the Volkswagon or 
“people’s car.” Shortage of gaso- 





line was the incentive for develop- 





ment of the new replacement unit 
for the Volkswagon. Designs were 
completed by May, 1945. 

Those desiring only that section 
of the report which deals with the 
new Volkswagon engine should or- 
der Report PB-36282 (Two-Cycle 
Air-Cooled Engine for Volkswa- 
gon—photostat, $4, microfilm, $2). 


Payette Named 


The appointment of Hazen J, 
Payette as Michigan representative 
for Thermo-Aire division of Evans 
Products Co., Detroit, manufactur- 
ers of bus and truck heating and 
ventilating equipment, is announced 
by A. R. Lintern, division manager. 








Foot Work 
ATA Safety Formula Gauges 
‘Stopping Distance’ 

WASHINGTON.—Men who earn 
a living behind the wheel of a 
commercial motor vehicle are care- 
ful drivers who know many tricks 
of the trade which would benefit 
the average motorist—and promote 
safety. 

For example, here’s a simple rule 
that the American Trucking Assn. 
is spreading among safety direc- 
tors of truck fleets throughout the 
country: convert speedometer read- 
ings to feet per second and keep 
that distance behind the next car 
for safe driving. 

It is not complicated. To con- 
vert, take half the speedometer 
reading and add the speed in miles 
per hour, and that’s it. At 50 miles 
per hour, you’re traveling at a rate 
of 75 feet per second. 

In order to apply the rule for 
purposes of highway safety, you 
should know the average reaction 
time is one-half a second. So, at 
50 miles per hour, you have 37.5 
feet to avoid an accident, if some- 
thing happens suddenly in front of 
you, provided you react, and act, 
in that half second. 





Lincoln), Topeka, Kan., one of the 
real old timers responsible for put- 
ting a lot of his former employes 
in the business as dealers. He has 
served both as state NADA direc- 
tor and president of the state as- 
sociation. He started in 1907 as a 
service man. 
* _ om 
Victor McBroom (Hudson-Cadil- 
lac), Kankakee, Ill. began as' a 
manager for a dealership in 1920 
and as a partner in 1923. 
+ +. . ‘ 
Epcar D. McKean (Oldsmobile), 
Pittsburgh. His initial experience 
in the field began in 1922 as a re- 
tail salesman. 
+ * ” 
RayMonp D. MercHant (Stude- 
baker-Packard), Newark, O., after 
a years experience as a salesman 


Trailer Makers 
Pick Unit to 
Classify Rates 


WASHINGTON.—Julius L. Glick, ' 
president, Truck-Trailer Mfrs. 
Assn., last week announced ap- 
pointment of a five-man traffie 
committee “to consolidate and clas- 
sify the freight rates applicable to 
truck-trailer materials and compo- 
nents.” 

“There are many problems of 
traffic rate classifications which 
affect the entire trailer industry,” 
Glick explained. “Instances have 
been reported where the same 
truck-trailer components have been 
placed under different classifica- 
tions and billed at different rates. 
In some instances, truck-trailer 
materials are classified as ‘auto- 
motive parts’ and in other instances 
as ‘miscellaneous machinery.’ 

“The committee will endeavor to 
have all truck-trailer materials 
and components classified so as to, 
obtain the advantage of the most 
favorable freight tariffs and so as 
to be billed at uniform rates at all 
times. The effort should greatly 
simplifiy the work of the traffic 
departments of individual truck- 
trailer companies.” 

Named as chairman of the new 
committee was Grey Bruno, Frue- 
hauf Trailer. Other members: R. 
0. Williams, Trailmobile; W. P. 
Curlin, Steel Products Co.; W. E. 
Tice, Reliance Trailer & Truck Co., 
and W. D. Evans, Carter Mfg. Co. 








Reynolds: Devises Chart 


On Aluminum Alloys 

Reynolds Metals Co., Louisville, 
Ky., has devised a slide-rule-type 
chart designed to make easy the 
Selection by engineers and design- 
@s of the proper type aluminum 
alloy for specific jobs. 

The chart, of a standard 8%-by- 
ll-inch size, lists 18 commonly 
Wed alloys with their properties 
and characteristics. In addition, the 
Chart includes an explanation of 
alloy and temper designations. 





ahead’”’ 





‘We want you to know that Automotive 
News is the most read and quoted paper in 
Sr establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa. 








To do the job right, 
different sets of conditions . 
period, second, during the long run. Ramco 10-up does 
exactly that because it is built not only to stop oil pumping 
and blow-by during the initial period, but also to “think 
to the second phase of ring life. Thus the Ramco 
10-up ring is two different things at the two different times. 


RAMCO aes 


THE ALL PURPOSE PISTON sf tit 4 


a ring should satisfy two entirely 
. first, during the wear-in 


The RING THAT '7A/WKS AHFAD™ 


One More Reason Why Ramco 10-Up is the 4// PUFPOSE Ring 


That’s the Ramco Double Life Principle—an im 
reason why you do the job right when you use 
10-up Piston Rings for every job, re-ring or re-bore. 
Remember—jobs that you do right win MORE jobs 
to do! See your Ramco Jobber . R 

3737 Forest Park Blvd., St. Louis, Mo. Factories; 
-Fruitport, Mich.; Toronto, Canada. 
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Shortages May Force 
Major Shutdown 





By A. H. Allen 


' ALTHOUGH SEVERAL of the larger auto manufacturers 
have vi pe ag their operations started creeping back into 


the blac 


ink this fall, it appears to have been possible only 


by virtue of tax carryback provisions. Starting the first of 
the year, these credits will no longer be available and in- 





dustry will be more or less on 
its own. Three months later, 
or around the first of April, 
the OPA will to all intents and 
purposes be a dead duck even 
though officially it is supposed to 
carry through June 30. 

Keeping these facts in mind, 





many units of the motor industry 
are taking a careful look at their 
present status, in terms of person- 
nel, buying policies, inventory bal- 
ance, nonproductive labor and pos- 
sible profit margins. What they are 
finding is not too encouraging, and 





there are some 
grounds for be- 
Mieving an indus- 
trywide major 
halt in produc- 
tion may occur 
before year-end 
to permit realign- 
ment of plants, 
personnel and 
materials so that 
a flying start can 
be made in 1947 
and a sustained 
high production level realized. 
Most builders of passenger cars 
are planning minor modifications of 
styling — moldings, grilles, instru- 
ment panels, decorative treatments, 
etc.—which could probably be in- 
corporated in assembly operations 
inside of a week, but a longer 
breathing spell may be necessary to 
bring about a balancing of inven- 
tories to insure uninterrupted pro- 
duction. Thus, if the entire indus- 





A. H. Alles 





try should halt operations for 30 
days it might be possible to ship 
something over 1,000,000 tons of 
sheet and strip steel into automo- 
tive press shops and thus create a 
30-day float of steel which would 
correct the frequent cutbacks and 
interruptions now resulting from 
deficiencies in steel supply. 

There would be loud howls | 
from union labor over such a 
month’s loss of wages, but in the 
long run employes might be bet- 
ter off by virtue of steady em- 
ployment for five days a week, 
even six in some departments, in- 
stead of the current two, three, 
or four-day schedules often ne- 
cessitated. Obviously these inter- 
rupted schedules mean not only 
substantial losses in pay envel- 
opes but also add terrifically to 
manufacturing costs. Sustained 
production looks to be the only 


30 days might not be so horrific 
as many imagine. 


graphically the plight of the auto- 
motive industry than the figures 
released last week by the AMA, 
comparing employment, weekly 
payrolls and production for Janu- 
ary, 1941, with those for July, 1946. 
Using an index figure of 100 for 
the former date, employment in 
July, 1946, stood at 125, payrolls at 
176, but production at only 59! Ob- 
viously such a state of balance 
cannot long continue, even though 
there has been some improvement 
registered in August and Sep- 
tember. 


* * - 

Add to the low-price light- 
weight passenger car casualties: 
A 100-inch wheelbase model which 
Nash had actively under consid- 





answer, so a year-end pause for 


eration. 





eS New Commercial Car Registrations, 35 States for Aug. 





New Passenger Car Registrations, 17 States for August, 


STATES 
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New Passenger Car Registrations, 48 States for July, 1946-41 
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Oldsmobile 





Plymouth 


Oldsmobile 
Plymouth 


1946-41 





4042|'46 
"46 
1619 46 
"46 






STATES 


Miscellaneous 


iS 





STATES 


Arkansas 


351 








(Compiled by R. L. Polk & Co., Detroit. Reproduction rights reserved. ) 



















—-F- 9 Of 6 mH ee 








SERVICE SECTION 





AUTOMOTIVE NEWS, OCTOBER 


14, 1946 











to be faster, simpler, 
than any existing paint-measuring device. 
It will be made avail 





paint shops in 1947 by " veeane White Lead 
and Color Works, =— 
* me 


Groove Tool jer Ford Work 
Offered by Peyton 


Peyton Precision Products last 
week announced a new grooving 
tool to cut grooves in Ford piston 
pin holes for lock rings. The groov- 
ing tool is made in two models, 
one for model “A” and one for 
the “V-8” Ford. The model “A” 
and early “V-8” piston pins were 
of the center locking type, while 
all replacement pistons and late 
type factory pistons are the end 
lock type. 

Models which use the center lock 
type are becoming fewer every day 
and it is becoming more difficult 
to obtain center lock pins. With 
the grooving tool the mechanic is 
able to convert the early type pis- 
ton to the late type in only a few 
minutes. Distribution is through 
automotive jobbers. Further de- 
tails may be had from the firm, 
1253 Flower St., Los Angeles. 

> * * 


New Magnetic Tool Rack 
Brought Out by Phelon 

Magnagrip, a permanently mag- 
netic knife and tool rack, is a new 
product of R. E. Phelon Co., 199 
Union St., Springfield, Mass. It 
holds knives, scissors, can openers, 
pliers, wrenches, screw drivers and 
odd shaped steel implements of 
many types, heavy as well as light. 
John H. Graham Co., Inc., 105 
Duane St., New York, is exclusive 
sales agent. An attractively fin- 
ished wood display dispenser is of- 
fered dealers free with their first 
order of three dozen or more. List 
price is $35.40 per dozen; to retail 
at $2.95 each. 

> * + 

New Welding Service Kit 
Announced by Moorewood 


Moorewood Electric and Mfg. 
Co., 1718 E. Florence Ave., Los An- 
geles 1, Calif., announces the im- 
mediate availability of the new 
Mainline welding service unit. 

The kit consists of four Mor- 
Weld electrode holders, two grip 
handles, four upper jaw insula- 
tions, four lower jaw insulations, 
two lever handles, two springs, one 
upper jaw, one lower jaw, one con- 
nector core, oné set screw and 
one wrench. It is said to represent 
a saving of $3,50 over the cost of 
parts if purchased individually. 

* * * 


Triple-Trap Filter 
Offered by Fuller 


Micro-filtration of oil by triple- 
trapping is described as the feature 
of a new product of C. M. Fuller 
Co., 2043 Santa Fe Ave., Los An- 
geles 21, Calif. The product is said 
to cleanse contaminated oil, remov- 
ing all damaging foreign sub- 
stances without altering or re- 








A NEW TYPE, lightweight, all-steel dis- 
Bay turntable for car and truck dealers, 
Priced at under $800, has been announced 
by Brunner Sales Co., 80 Oakland St., 


Manchester, Conn. It requires no installa- 
tion, no holes, pits, or anchor bolts in the 
floor and adjusts to accommodate all popu 
lar models for five years past. It is port- 





TO BE INTRODUCED at the ASI show 
is the Acme Color Eye deluxe model, said 


and more accurate 





NEW PROD 


UCTS 


New Wrench Introduced 
By Jari Products, Inc. 


Badly rusted or jammed lug 
nuts on truck or bus wheels are 





ducing additives present in many 
modern lubricants. 

Called “Engine-Life,” the filter is 
made in different cartridge sizes to 
fit all cases. Long threaded, lint- 
free textiles compose the filtering 
media, scientifically compacted to 
uniform density, Fuller officials 
said. 


Foamite Airfoam Nozzle 
Only 214 Inches Thick 


A Foamite airfoam-generating 
nozzle that is only 2% inches in 
diameter at the widest part of the 
barrel has been announced by 
as Corp., 
Elmira, N. 

The catia mechanically creates 
airfoam through a mixing of wa- 
ter, air and Foamite airfoam liquid 
within the nozzle, according to the 
company. The combined ingred- 
ients are discharged as Foamite 
airfoam. 

Company officials emphasized 
that the device is designed for use 
in any establishment needing emer- 
gency fire-fighting equipment. 

* * 


Chemical Water Remover 
Claimed by Dacar Co. 
Dacar Chemical Co., Pittsburgh, 


ing camber on all suspension- 
L Mfg. 


“a” 


Pr 








the more widely used aluminum 
alloys from the standpoint of fac- 
tors affecting their weldability, the 
book analyzes recommended gas 
welding practice with sections cov- 
ering such topics as edge prepara- 
tion, cleaning and preheating, the 
welding flame, welding rods, fluxes 


and technique. 
+ 


New Dress for Schrader 


Schrader tire valve cores, caps 
and tire pressure gauges are now 
appearing in bright, colorful dis- 
play packages on the counters and 
in show windows of car and tire 
dealers and gasoline stations 


* aa 


ment of the new packaging pro- 
gram was made last week by B. 
M. Muchmore, accessory sales 
manager of the Schrader division 
of Scovill Mfg. Co., Inc. D. S. Hunt- 
er, advertising manager, planned 
the package design change which 
now makes a colorful red, yellow 


A NEW TOOL for increasing or =. and black display with varnish fin- 
tion cars was announced last week by R & 
Co., 1027 Sylvania Ave., Toledo. 
With this tool, alignment time is said to be 
reduced to a few minutes. It is a one-piece 
tool of patented design and does the com- 
plete camber correction job, on both right 
or left wheels. No heat is required. It is 
designed to handle all suspension-type, or 

action cars from 1934 to 


ish of each 100 tire valve cores 
or tire valve caps. 


* * > 


Handy Miter Box 


A handy miter box now on the 
market is the new Saw-Kut Guide, 
a portable box weighing only 2% 





says it has perfected a chemical 


mixture that will remove water 
from the gasoline tank and entire 
fuel system of automobiles. 

The product, being marketed un- 
der the trade name of Mototuner, 
will emulsify any water accumu- 
lated in gasoline tanks and fuel 


will hone step-cylinders, open- 
end-cylinders and blind-end- cyl- 
inders. 

Further information will be 
furnished upon request to the 
company, 7214 W. Jefferson Ave., 
Detroit 17. 

- * 


lines into a homogeneous mixture 

with gasoline and disperse it via 

the combustion chambers through 

the exhaust, Dacar claimed. 
* * * 


Wagner Offers New Manual 


On Hydraulic Brakes 

The Wagner Electric Corp., 6451 
Plymouth Ave., St. Louis, Mo., is 
offering a new 22-page service 
manual (bulletin HU-277) which in- 
cludes general service instructions 
and maintenance suggestions for 
the new Wagner Lockheed Self- 
Centering Self Adjusting Hydraulic 
Brake. Copies are free on request. 

+ > * 


Thompson Exhaust Valve 


Features Hollow Head 


An improved sodium-cooled ex- 
haust valve for heavy-duty auto- 
motive, marine and industrial en- 
gines has been announced by 
Thompson Products, Inc., Cleve- 
land. 


The new feature of the valve is 
that its head is fully hollow, like 
that of the latest type aircraft 
valves, in addition to the hollow 
_ | stem. It is claimed that this great- 
ly increases the cooling efficiency 
of the metallic sodium, which fills 
approximately 60 percent of the 
valve cavity. 

* 





imum of one year or 25,000 miles, has been * 


introduced by Butler Engineering Co., 926 
Magazine St., New Orleans. Model ATI|Grey-Rock Announces 
automotive ris a ge agra aren 


Catalog for Truckers 


The manufacturers of Grey-Rock 
brake linings and clutch facings 
have just announced a new cata- 
log covering these products for 
operators of trucks and buses. 

A copy of the catalog may be 
had by writing Replacement Sales 
Department, United States Asbes- 
tos division, Manheim, Pa., or lo- 
cal Grey-Rock distributors. 


Book on Mold Process 


A picture book published by the 
Foundry division of Eaton Mfg. 
Co. tells the story of the perma- 
nent mold process. Copies are 
available by addressing Eaton Mfg. 
Co., Foundry division, 9771 French 
Rd., Detroit 13, Mich. 

« * * 


unit to be fitted into the top hose connec- 

tion or dropped into the top of the radi- 

ator. The self-energizing galvanic cell com- 

posed of dissimilar metals produces an 

electrolytic action when emmersed in min- 

eral-bearing water. mt 
* - 


Steam Cleaning Unit 
Developed by White 


A new vapor steam cleaning ma- 
chine for cleaning road, construc- 
tion, railroad, marine and produc- 
tion machinery, auto and truck 
bodies and engines, walls, windows, 
tanks, and vats and for stripping 
paint has been announced by White 
Engineering & Mfg. Co. 25 W. 
Passaic St., Rochelle Park, N. J. 
Designated as the White Vapor 
Steam Cleaner Model MO-46B, the 
new machine is manufactured ei- 
ther as a stationary unit with base, 
a@ movable unit with casters, or as 
a trailer carried unit. 


New Brake Cylinder Hone 
Offered by Precision 


Precision Hone Co., Detroit, 
announces a new tool for hon- 
ing brake cylinders. It uses two 
easily adjusted, all abrasive, 
members and can be operated by 
any standard electric drill. Since 
it has a flexible drive, it is pos- 
sible to hone most cylinders on 


New Fire Hose 


The American - LaFrance - Foam- 
ite Corp., Elmira, N. Y., has an- 
nounced a new “all-weather” line of 
water repellent, mildew resistant | 
fire hose. It is made exclusively for 


year Tire and Rubber Co. 
a a = 


Welding Procedures 
An 88-page book has been pub- | 
lished by Reynolds Metals Co., 
Louisville, on the latest practices 
and recommendations for joining 
aluminum by gas, arc and resis- 











tance welding, brazing and solder- 
that it jing. After a bsief discussion of 








American-LaFrance by the Good- | | 


pounds. Light enough to be used 
by men and women alike, the Saw- 
Kut Guide is said to fit any size 
board and accommodate any blade 
saw. List price is $2.70, fob Min- 
neapolis. The Bonaire Co., in Min- 
neapolis, exclusive national distrib- 
utor, is interested in contacts with 
jobbers and exporters. All inquiries 
should be addressed to Bonaire Co., 
58 Glenwood Ave., Minneapolis. 
* * 


> 
Devoe Brush Shampoo 


Devoe Brush Shampoo was an- 
nounced last week by Devoe & 
Reynolds, Forty-fourth St. at First 
Ave., New York 17. The firm states 
that the new product is efficient 
in the cleaning of hardened paint, 


lacquer, varnish, shellac or enamel. 
It is Packed in piht size containers. 
Brus cleanéd with the shampoo 
can, rinsed under a faucet with- 
out Staining the sink or wash bas- 


in, it is said 


* * - 


Increases Traction 


Shur-Go, designed to provide ef- 
fective traction on snow and ice, 
is a new product of Shur-Go Corp., 
Crouch’s Island, Rochester 7, N. Y. 
It is a mixture of rock salt and 
small, specially treated hardwood 
chips. The salt pits the surface of 
the snow or ice while the chips 
sink in to hold fast and provide 
traction. It is sold in 10-pound 
bags. 


Windshield Defroster 


A new windshield defroster, 
Merix Frost-Off, has been an- 
nounced by Eric O. Sonneman, 
general manager of Merix Chemi- 
cal Co., Wrigley building, Chicago 
11. While another product of the 
company, Merix Anti-Fog, has been 
used for some years by thousands 
of motorists to keep windshields 
free from fog, the new product is 
the first liquid defroster of its kind, 
the company states. 

* . 7 


* e 


throughout the country. Announce- | 


now easily moved, it is said, by 
an unusual type of wrench re- 
cently introduced on the civilian 
market by Jari Products, Inc., of 
Minneapolis, after having been 
made exclusively for the United 
States Army during the war. 
The usual twisting action of 
an ordinary wrench is given tre- 
mendous power in this new tool 
by putting the momentum of a 

















free-swinging, weighted handle 
to work. 
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FACTORY SALES DIVISION 


PPILOT MANUFACTURING CO. 


BATTLE CREEK 3, MICHIGAN 












ahead 


You’ve got to get ahead to 
“be somebody”. Every one of 
the 800,000 Iks i jis an impor- 
tant “somebody” ’ in the com- 
munity in which he lives. You 
should get to know him. 











@ year. this 5 
tion is aad by readers of jee 
Herald as a. year ‘round guide of | 
when to go—and where. 
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ACCURATE thickness measurements in . 

oo eee oa piece of felt are now 

y & newly developed gage 

employing a ‘unique The device 

was invented by Herbert Webb, Detroit 
manager, American Felt Co. 
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‘Code of Ethics 
.Approved by 


sign Group 


NEW YORK.—The Society of In- 
dustrial Designers, whose members 
have, in the past 20 years, given 
the products of American industry 
new appeal and new usefulness, 
has adopted a Code of Practice, it 
anhounced last week. The code is a 
statement of principles which clar- 
ify the industrial designer’s rela- 
tionship to industry, the public, 
and his colleagues. 

The first principle in the code is 
that the industrial designer insists 
on doing a full and honest job. His 
work is based on his knowledge of 


AUTOMOTIVE NEWS, OCTOBER 14, 1946 


engineering and of consumer psy- 
chology, as well as on his knowl- 
edge of art. 

Other principles in the code in- 
clude the industrial designer’s ob- 
ligation to accept payment only 
from the client who hires him. If 
he is designing a product for one 
maker, he will not undertake to 
design the same product for an- 
other manufacturer. 

In general, the code requires the 
kind of honorable dealing which 
is expected of reputable practition- 
ers of other professions, such as 
architecture and engineering. 


The members of the _ society 
which has been organizing and 
growing steadily since its found- 
ing in 1944, have discovered how 
similar is the thinking of indus- 
trial designers in different parts of 


“SEE YOUR - 


‘FACTORY AUTHORIZED’ 


MUSKEGON 
IN THE 


ADS 





SERVICE MAN!” 


APPEARING OCT. 5 


POST 


the country. Men whose early ex- 
perience was not alike, and who 
had never met, had nevertheless 
worked out quite similar ideas of 
how the industrial designer should 
work. 

This simplified the first task of 
the society—the drawing up of a 
code. It has been accepted by vote 
of the membership, and is now in 
force. 


Crawford Motor Co. 


Crawford Motor Co., Inc., of 
Lookout, W. Va., has been char- 
tered with authorized capital of 
$50,000. Principals are C. H. Craw- 
ford, Lookout; Mrs. L. D. Miller, 
Leslie, and Charles E. Mahan, Fay- 
etteville. 


Read Jack Weed's Backshop for some 
highlights in the service field. 
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Truck Trends 


ATA Booklet Reports Important Developments 
In Motor Carrier Transportation 


WASHINGTON.—An interesting 
booklet describing the important 
trends in truck transportation in 
recent years was released last week 
by the Department of Research, 
American Trucking Assns., Inc. 

The booklet, entitled “Trends,” 
contains information on such fac- 
tors as average load, length of 
haul wage per employe, invest- 


ment, revenue, mileage, number of 
power units and trailers, and many 
other significant factors. 

It contains authentic data from 
the official annual reports of Class 


OF A RHINOCEROS? The rhinoceros 
usually lives from 40 to 47 years, out- 
living most of the animal kingdom. 


OF YOUR CAR? The “life span” of 


our car can be amazingly long— 


Service 


100,000 miles! Modern cars were de- 
signed to deliver that mileage. The 
secret is expert care. The kind de- 
livered by your “Factory Authorized 
an” who has been inten- 
sively trained by the maker of your 


car. He'll carefully check your car, 
tune up the motor, and see if any 
parts need replacing. For example, he 
= | suggest new piston rings tested 
and proved especially for worn en- 
gines by the same men who designed 
our car's original rings. Get your 


00,000 


miles — see your “Factory 


Authorized Service Man” soon! 


How to Find Your 
‘“‘Factory Authorized’’ 
Service Man 


Your “Factory Authorized” Service Man is 
either a dealer who sells your Ny = 


make of car or a repair shop 


A 


authorized by the car builder { 
to service your car. You'll 
find his name in your local 
Classified Telephone Direc- 
tory under ‘Automobile 
Dealers” or ‘Automobile Re- 


pairing & Service.” 


© 


“THE ENGINE BUILDERS’ SOURCE FOR PISTON RINGS” 


I truck lines to the Interstate Com- 
merce Commission. There are ap- 
proximately 2,000 such _ carriers, 
each of which has gross revenues 
of at least $100,000 a year. Regional 
breakdowns of the data make it 
possible to see the differences in 
truck operating characteristics of 
different parts of the country. 

According to “Trends,” the aver- 
age wage of employes in the truck- 
ing industry was $2,395 for the 
year 1944, as compared with an 
average for all private industry of 
$2,189. In the same year 45 to 50 
percent of all motor carrier reve- 
nue was paid out in wages. 

Other highlight facts gleaned 
from “Trends,” which is the fourth 
in a series of similar booklets 
about truck transportation, are as 
follows: 

The average intercity truck: op- 
erates 193 miles per trip, pays 
$1,403 in taxes a year, runs 43,925 
miles per year, gets 4.8 miles per 
gallon of gasoline. 

Gets 82.9 miles per quart of oil, 
earns gross revenue of 32.2 cents 
per vehicle mile and 3.8 cents per 
ton-mile, takes in gross revenue of 
$15,099 a year. 

Carries 2,230 tons of freight a 
year, hauls 393,261 ton-miles of 
freight a year, carries 8.39 tons 
per load. 


Senator Charges 
Surplus Laxity, 
Asks Overhaul 


WASHINGTON. — Lax practices 
on the part of some of the 
branches of WAA in connection 
with the sale of surplus through 
agents have been assailed by Sen. 
Joseph C. O’Mahoney, Wyoming 
Democrat, who called for a re- 
appraisal of the industry agent 
method of selling surpluses. 

In a staff report of the subcom- 
mittee, disposal progress in the 
fields of electronics, cutting tools 
and aircraft parts and components 
was criticized as lagging while the 
government is bearing the burden 
of heavy sales expenses. The re- 
port urges strengthening of agency 
agreements and improved super- 
vision over agents. 

It was found that in the elec- 
tronics field expenses of one out 
of four agents exceeded sales re- 
ceipts. In the field of cutting tools 
one agent received over $40,000 
from the government for expenses 
while selling only $431 worth of 
surplus tools. 

“Under some of the existing 
agency agreements and the prac- 
tices followed by those responsible 
for their administration,” Sen. 
O’Mahoney contended, “veterans 
have not been afforded adequate 
opportunity to purchase the sur- 
plus to which they are entitled.” 

The senator insisted that in the 
course of the overhauling of the 
agency system of selling surplus, 
special safeguards must be adopt- 
ed to assist veterans and other pri- 
ority claimants in their efforts to 
obtain surpluses. 

Further abuses in the field of 
agency sales criticized in the staff 
report are: 

1. Payment of commissions to 
agents or dealers on sales which 
were actually made by WAA per- 
sonnel. 

2. Warehousing of scrap and 
other unsaleable surplus at gov- 
ernment expense. 

3. Irregularities in the assign- 
ment of surplus to favored agents. 

4. Lack of uniform pricing of 
surpluses sold through agents. 

5. Restrictive practices on the 
part of industry groups which 
have gained control over certain 
types of surplus. 





Heiman Sponsors Party 
About 100 employes and associate 


dealers of Harry Heiman, Inc., 
Utica, N. Y., attended a clambake 
in Forest Park recently as guests 
of Heiman. Guests included Len 
ao ao Chrysler-Plymouth distri- 
utor. 


“PLEASE BE ADVISED that new truck 
is sold. Thanks a million, will use your 
service if necessary.’’"—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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Pay Talks a Week Away... 





UAW, Industry Trade 


Blasts as Tieups Grow 


(Continued from Page 1) 


munist and other trouble-making 
union factions. 
Ford Appeals to Murray 

In an appeal to CIO President 
Philip Murray, Ford laid the blame 
for the continuing strike of 13 
crane operators at the Rouge plant 
on a “small, irresponsible group, 
apparently beyond the control of 
the international office of the 
UAW-CIO.” 

Ford’s telegram to Murray made 
no mention of Communists, but 
Rouge Local 600 officials have ac- 
knowledged that the extreme left- 
ist faction is to blame for the il- 
legal walkout, which has closed the 
plant’s open hearth furnace. 

Although top UAW chiefs have 
“strongly urged” the strikers to 
return, Ford declared, they are 
staying away from work over an 
issue already settled by the com- 
pany and union. 

Ford stated that the strike is 
costing the company 1,700 tons 
of steel and 1,400 cars a day and, 
pointing to the responsibility 
pledges in the present Ford con- 
tract, asked Murray two blunt 
questions: 

“Is CIO now prepared to give the 
kind of security it asks for itself? 

“Can and will CIO, backed by the 
responsible majority of its mem- 
bers, control the subversive and 
insurgent factions which are ap- 
parently calling the tune in so 
many places today?” 

The bright spots during the week 
were the settlement of the Sealed 
Power strike at Muskegon, Mich., 
and the announcement of a wage 
agreement in the four-month-old 
Chrysler of Canada strike. Sealed 
Power’s production of piston rings 
had been halted since May 21. 
Chrysler-Canada agreed on a pay 
raise of 12 cents an hour, and set- 
tlement of other strike issues ap- 
peared imminent Friday. 

The two-day shutdown at Ford 
Rouge last week, as well as the 
Chrysler and Briggs cutbacks, were 
attributed by the companies as due 
in large measure to the Pittsburgh 
power strike, one of the latest out- 
breaks over wage demands. This 
strike has curtailed much steel 
production in the Pittsburgh area. 

George F. Addes, UAW secretary- 
treasurer, served notice of the un- 
ion’s intention to fight for wage 
raises at Chrysler “with all the 
power and militance at our com- 
mand.” He made this statement in 
a broadside against the quarterly 
economic report of Reconversion 
Director John R. Steelman. (See 
Automotive News, Oct. 7). 

Demand Out This Week 

Addes declared that Steelman’s 
opposition to general wage in- 
creases “amounts to nothing less 
than a calculated and deliberate 
decision to force the workers of 
this country to bear the full brunt 
of inflated prices and unconscion- 
able profits.” President Truman 
has expressed himself as in com- 
plete agreement with Steelman’s 
stand. 

“We shall forget Mr. Steel- 
man’s advice, but we shall never 
forget that it was offered on the 
eve of negotiations, at a time 
when its sole purpose was to 
lend aid and comfort to the auto- 
mobile manufacturers,” Addes 
said. 


Norman Matthews, the union’s 
national Chrysler director, revealed 
that the amount of the wage hike 
to be sought of the corporation 
will be announced late this week. 

UAW statisticians have been con- 
ducting a survey on the rise in the 
cost of living since the last raise 
took effect, Matthews said, and 
the new demand will be determined 
by these surveys. One report here 
was that the union would ask for 
20 or 21 cents an hour. 

Whatever the exact amount, 
Chrysler has already made known 
its opposition to a general wage 
hike at this time. A deadlock 
Seems assured at an early stage 
in the negotiations, which are 
scheduled to begin next week. This 
will be just 60 days after the union 
filed the notice with the company 
under the wage reopening clause 
of the Chrysler contract. 

The UAW Executive board will 





meet in Pittsburgh this coming 
week-end to formulate the strategy 
to be pursued in the wage fight. 
A split between the Reuther and 
Addes factions is indicated, with 
Reuther favoring concentration of 
the fight at only one assembler 
at a time and Addes advocating 
the application of industry-wide 
pressure coincident with the Chrys- 
ler talks. 
AFL Leaders Opposed 

Reuther’s proposal for another 
labor-management conclave also 
met antipathy even from AF'L lead- 
ers, gathered in Chicago for their 
65th annual convention. The 
AFLsters expressed the same 
doubts as the auto executives as 
to the chances for any material 
gains from such a conference. 

The conference of last Novem- 
ber, it- was observed, is all but 
forgotten in the public mind, so 








“XNPLE DISPLAY SPACE Yor new care and parts and = Tullj-castpped shop feature 
the new building occupied by Ray M. Faddis, Chrysler dealer at 62nd Terrace and Main, 


Kansas City, Mo. Two of the three walls of 


the showroom are almost entirely of giass. 





little did it affect or prevent the 
course of disruptive events to 
come. Despite the attendance at | 
the conference of many promi- 
nent labor and industrial lead- 
ers, it signally failed to “solve” 
any of the problems discussed. 
Reuther insisted, however, that 
“labor, management and the pub- 
lic have everything to gain by the 
convening of a national labor-man- 
agement conference of all labor 
and industry where the parties 
most immediately involved can de- 
vote their full energies and knowl- 





edge to the breaking of bottlenecks | 


and the solving of shortages.” 
A one-day wildcat strike of 500 


, workers at Kaiser-Frazer occurred 


last week. The workers walked out 
without union authorization in pro- 
test of the discharge of a foreman. 


Two new wrinkles in wage agree- 
ments were reported by the RCA- 
Victor division of Radio Corp. of 
America, Camden, N. J., and Gim- 
bel’s, New York department store. 


The RCA settlement provides 


for renegotiation of wage rates 
in six months, with the stipula- 





tion that if the general wage 
pattern in the electrical indus- 
try has increased in that time, 
2% cents of the new 5% cent 
raise will be counted toward 
that. The 5%-cent raise comes 
on top of a 17%-cent hike given 
last January. 

Gimbel’s and its union have 
agreed that if the cost of living 
shall go up or go down by 15 per- 
cent at any time from now on, 
either side may call new wage par- 
leys to adjust pay rates. 

* * * 


Plaskon Division Strike 


Ends After 25 Days 

TOLEDO, O.—A 25-day strike 
involving production workers at 
the Libbey-Owens-Ford Plaskon 
division plant here ended last week. 
Production was resumed Thursday, 
according to Ben W. Slater, gen- 
eral production manager. 

The settlement provides that 
wages be adjusted to meet the 18%- 
cent federal pattern established 
early this year. The principle of 
continuous operation for Plaskon 
chemical processes was also rec- 
ognized, Slater said. 





Read Jack Weed's Backshop for some 
highlights in the service field. 











TELL WHY LYON WHITEWALLS STAY WHITE LONGER... 


No scrape or scuff—they’re curb-proof! 


A lot of dealers are missing WHITEWALL sales because they're letting a lot 
of potential customers go right on believing that WHITEWALLS can be 
scraped and scuffed on curbs the same as old-style white sidewall tires. 
(You'd be surprised how many motorists think Lyon WHITEWALLS cover 


the tire wall.) 


Here’s a market that’s ready to buy if it’s shown how WHITEWALLS are 
rim-mounted, making them ‘inaccessible to curbs and the usual damage 
they cause. Remember that this is an exclusive Lyon WHITEWALL feature; 


talk it up for even faster sales and quicker profits. 


WHITEWALLS* are the exclusive trim ring product of Lyon, Inc. 















-WHITEWALLS | 












54 


AUTOMOTIVE NEWS, OCTOBER 14, 1946 





At ATA Convention 





DOUBLE WINNERS. In the ATA Roadeo last week in Chicago Alex Adamski (left) 
of G. F. Alger Co., Detroit, was named straight truck champ; and Charlies Zimmerman 
(right) of Cushman Motor Freight Co., semi-tractor champ. In the center is D. C. 
Streeter, sales manager of Reo Motors. Both drivers won in Reo trucks. 





DURING ANNUAL CONVENTION of the American Trucking Assns, in Chicago last 


week, ATA 
Rodgers, president of the ATA, is shown 
They are, left to right: Chester G. Moore, 
ATA; H. D. Tompkins, Firestone vice-pres' 
vice-president, ATA, and V. D. 


members were guests of Firestone at the Stevens hotel. Here Ted V. 


with ATA officials and Firestone executives. 
secretary, ATA; Ted V. Rodgers, president, 
ident in charge of sales; H. D. Horton, first 


Kniss, Firestone tire sales manager. 





ATA 


(Continued from Page 1) 
peated convictions for failure to 
abide by regulations. 
8 “Repeal all laws 


herewith.” 
Host of Truck Subjects 

Speakers at convention sessions 
discussed a variety of subjects 
dealing with the truck industry, 
including production prospects, ve- 
hicle upkeep and new models. 

P. V. Moulder, executive vice- 
president of International Harves- 
ter, assured his listeners that truck 
line operators will get as much 
production of new vehicles as ma- 
terial shortages and the labor sit- 
uation will permit. He cited con- 


in conflict 


tinuing shortages, principally in 
sheet steel. 

About 2,500,000 trucks, or one- 
half of the total now registered, 
should be replaced for economi- 
cal operation, Moulder said, in 
estimating that the total output 
this year will be in excess of 
750,000 units, as against 1,500,- 
000 which the industry set as its 
goal for the first full year of 
production, by comparison with 
1,000,000 in the peak year of 1941. 
With Robert F. Black, president, 
and J. W. Bauman, vice-president, 

assisted by Prof. Amos Neyhart, 
conducting the meeting, White Mo- 
tor was host at a luncheon on the 
second day of the convention. 

The White chiefs cited and elab- 
orated upon three needs for truck- 











A Fast Seller for Immediate Delivery, | 





Thousands of automobile, trailer and 
farm implement dealers are cashing 
in on this fast-selling American 
Bantam all-purpose UTILITY 
TRAILER. Salesmen, farmers, camp- 
ers find this sturdy trailer saves wear 
on car upholstery, eliminates danger 
of overloading, and hooks to rear 
bumper in a jiffy. 

Owners of light pick-up trucks or 
other utility vehicles—merchants, 
builders, contractors, business men 


—find the American Bantam all- 
purpose UTILITY TRAILER in- 
creases their load capacity, saves them 
many time-consuming extra trips. 

The American Bantam all-purpose 
UTILITY TRAILER retails at a 
popular price, with generous mar- 
gin for you. There are still openings 
for good dealers. Write American 
Bantam Car Company, Utility 
Trailer Division, Butler, Pa., for 
further information. 
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Tarpaulin and side racks 
to protect load from the 
weather are extra equip 
ment direct from Am 
can Bantam factory. 


he € Angivn Ban- 
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UTILITY RAILER 
is also available as a 
chassis, without body 


or fenders, 


ILITY TRAILERS 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 


| ers in the era of threatened high 
costs, namely, applying motor 
trucks properly and fitting them 
to the job to be done in terms of 
size, type and other factors; plac- 
ing special emphasis upon care of 
vehicles through preventive main- 
tenance, adjustments, lubrication 
checks and other service making 
for longer life, fewer breakdowns, 
and a higher percentage of deliv- 
eries on time, and giving deserved 
importance to training of new 
drivers and re-training of those 
now employed. 

The exchange unit setup should 
be under guidance of the engineers 
who design the trucks, Bauman 


said. 

Economy Emphasized 

Mark V. Ohl, vice-president in 
charge of sales of the American 
Bantam, stated that the firm’s new 
Supercargo truck trailers have 
been designed to provide economy 
so needed at this time. 

Charles G. Morgan jr., manager 
of ATA’s safety section, disclosed 
details of the program, which calls 
for a safety slogan contest among 
employes of the trucking industry; 
pledge forms for truck line owners 
and drivers; a decalcomania carry- 
ing the words “pledged to courtesy 
and safety” for placement on motor 
trucks; a shoulder patch for all 
drivers participating in the cam- 
paign; a radio pregram; “driver 
of the month” contests in each 
state, beginning in January; a pub- 
licity and advertising campaign on 
a national basis by ATA; distri- 
bution of posters and other ma- 
terial to companies; a campaign 
by state associations to promote 
first aid by truck drivers to mo- 
torists on the highways, and full 
participation by motor carriers to 
existing fleet safety contests and 
the national truck driving “roadeo.” 

A lighter touch to the proceed- 
ings came at the annual banquet, 
when, following drawings, the win- 
ner of. “Mack,” a three-month-old 
full-bred English bulldog, was an- 
nounced. The drawings were con- 
ducted by the Mack truck organ- 
ization. 

G. E. Benane, driver for Truck- 
ing, Inc., Detroit, won “Mack” bull 
dog and third place in roadeo. 
Trucking, Inc., drivers took second 
and third places straight truck di- 
vision. Gladys Wright, Intercity 
Trucking and a driver for McKin- 
ley Cartage, Detroit, won Fruehauf 
Trailer awards in national con- 
test. 

More than one-third of the truck- 

ing industry’s freight claim bill 
results from shortages due to im- 
proper checking of freight, a sub- 
committee report revealed. In not- 
ing that one of the principal causes 
is failure of freight checkers to 
stay on the job. Tom O'Neill, chair- 
man of the subcommittee, urged 
adoption of uniform methods for 
checking freight to fix responsibil- 
ity on the individual at fault. 
Ted V. Rodgers, Scranton, Pa., 
was elected president for the four- 
teenth straight term, but advised 
in accepting that this coming 
term would be his last. J. D. Hor- 
ton, N. C., was elected first vice- 
president; J. P. Spaenhower, Stock- 
ton, Calif., second vice-president; 
Henry E. English, Texas, third 
vice-president; C. J. Williams, Wis- 
consin, fourth vice - president; 
Charles P. Clark, Missouri, treas- 
urer; Chester G. Moore, Illinois, 
secretary. 


Toledo 


(Continued from Page 1) 
ciation has refused union requests 
to select any one preferable union. 

Latham Broadwell, secretary of 
the TATA, estimated that waiting 
Toledoans were losing 40 new 
cars and trucks a day. Vehicles 
ordinarily sent to Toledo are go- 
ing to other places, he said. 

Richard Gosser, UAW regional 
director, urged last week that the 
dealerships be opened while the 
mechanics themselves gather at a 
conference table and pick out the 
union to represent them. The IAM 
has rejected this plan, however. 

The UAW has signed up the ser- 
vice forces in five of the 33 dealer- 
ships. While the CIO union did not 
strike, all outlets agreed to close 
to present a united front. 

The 100 independent garages in 
the area have decided against clos- 
‘ng to help the strikebound dealer- 
ships. Spokesmen for the smaller 
shops said, “We owe it to the public 
to keep open in order to keep the 





Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 





Week Week Jan. 1 Jan. 1 
Ended Same Ended Oct. to to 
Oct. 12, Week Oct. 5, to Date Oct. 11 Oct .12, 
1946 1941*+ 1946* 1946* 1941 1946 
GENERAL MOTORS neon 34,469; 25,189 45,695 1,820,917} 486,466 
Seer 5,144 5,693 10,398 310,470 95,529 
Sires tine oan ars 823 865 1,564 47,872 16,989 
Chevrolet ......... 11,294 20,983; 10,065 18,524 1,087,087} 227,674 
Oldsmobile ........ 3,775 3,427 4,035 7,003 189,726 66,259 
BI 66-5406 ceencs 4,582 4,092 4,531 8,206 235,812 80,015 
i. b weleVge's 12,931 20,081+ 18,120 26,168 923,768} 418,263 
ED, wiaid-a'ot o¥c hs 1,062 1,719 1,785 410 82,769 55,008 
a 3,863 6,888+ 5,427 7,023 294,685+ 128.614 
Plymouth ......... 6,548 8,931+ 8,916 13,680 424,624+ 171,324 
Chrysler .......... 1,458 2,543 1,992 3,050 122,050 63,317 
EL gibadiene ovdeias 11,380 13,873 14,1385 22,798 818,922+ 322,078 
Le 6 ected dsb én, 9,019 12,146+ 11,306 18,071 714,111} 266,231 
EL. Ask 8 i-w¢e0# « 298 378 338 686 14,293 8,524 
EE... bby awe s 2,063 1,349 2,441 4,041 90,518 47,323 
CROSLEY ........... 218 N.A. 214 393 N.A, 1,965 
KAISER & FRAZER 431 wwe 4 423 : Jee yr 2,380 
O_o SEES 2,223 1,6397 Closed 2,223 65,624+ 67,5038 
0 Eee 2,712 1,720 2,585 4,780 62,290 71,022 
PACKARD .......... 1,447 1,650 1,458 2,615 58,425 30,660 
STUDEBAKER ...... 2,240 1,023+ 2,190 3,992 101,365+ 50,371 
MISCELLANEOUS 8,148} 341,635+ 
Total Cars, U. S. .. 59,951 82,6038 64,314 109,434 4,192,946+ 1,450,708 


« 


Note: 1941 Sgures include cars and trucks, U. S. and Canada. 
COMMERCIAL CARS 














(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 
Ended Ended Oct. to 
Oct. 12, Oct. 5, to Date Oct. 12, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 5,717 7,058 10,574 185,004 
APE Aa gk he harore'v 0 a6 0.0 0 6,232 6,220 11,238 143,588 
RSE PSE A a oa 3,269 3,267 5,893 97,187 
INTERNATIONAL ......... 2,496 2,384 4,404 84,347 
. SSeS ae re 2,049 2,193 3,806 55,017 
STUDEBAKER ............. 602 597 1,082 32,838 
BUT Sake use ebtiewstcnee esse 972 964 1,744 20,898 
SS Soa coh 4500565 card's «00 358 322 616 11,872 
DEE ake lp Caksnieses eee s 312 2906 544 8,293 
GE kus und. o:3 K-00 0s a5 0.0: Closed Closed Closed 5,023 
URINE, evn civceccs 279 278 501 7,044 
EE Aw si'epedetecase vee 115 94 139 4,836 
SE alii d oink i  s0'a'é'y <4 98 Closed 98 2,527 
MISCELLANEOUS 712 746 1,308 18,201 
Total Trucks, U.S. ....... 23,211 24,413 41,947 676,675 
Total Cars, Trucks, U. S. .. 83,162 88,727 151,381 2,127,383 
Total Cars, Trucks, Canada 2,792 2,786 4,144 123,967 
Grand Total, Cars and 
Trucks, U. S. and Canada 85,954 91,5138 155,525 2,251,350 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, ete. 





Output 


(Continued from Page 1) 
tion of cars and trucks 
built in the U. S. in the postwar 
record month of August, Auto- 
motive News believes. 
In addition to the steel shortage, 
lead, copper, pig iron and glass 
supplies have also continued to 
dwindle. 
Some industry spokesmen specu- 
lated last week that material 
shortages may force practically a 
paralysis of U. S. auto plants before 
the end of this year. 
The strikebound Long Manufac- 
turing Co. and Centrifugal Fusing 
Co. plants have considerably crip- 
pled several car and truck makers. 

Of the total U. S. passenger 
car productien last week, Gen- 
eral Motors divisions built an es- 
timated 26,369 units, a slight gain 
over the revised aggregate of 
25,189 in the previous week. 

Under the curtailed assembly 
rates, Chrysler Corp. turned out an 
estimated 12,931 cars last week, 
compared with the revised 18,120 
in the previous week. 

Ford Motor, held to only four 
days of operations, turned out an 
estimated 11,380 passenger cars last 
week compared with the revised 
14,135 in the previous week. 
In the independent group, Nash 
scored a slight gain last week, 
turning out an estimated 2,712 
compared with the revised 2,585 
in the previous week. 
Studebaker built an estimated 
2,240 cars last week compared with 
2,190 in the previous week. 
Hudson, in its four days of as- 
semblies, tallied an estimated 
2,208 last week after being closed 
throughout the previous week. 

Kaiser and Frazer and Packard 
production also showed slight gains 
last week. 

Truck output took another drop 
last week with an estimated 23,211 
units assembled, compared with the 
revised 24,413 in the previous week. 











cars rolling as much as possible.” 


The slump in truck output was 


accounted for principally by Chev- 
rolet, which built only an estimat- 
ed 5,717 units last week compared 
with the revised 7,058 in the pre- 
vious week. 


Goodyear Names Walker 


Appointment of Harry A. Walker 
as plant engineer at Goodyear Tire 
& Rubber Co. factory in Lecheria, 
Mexico, has been announced by 
George K. Hinshaw, production 
manager of foreign operations for 
Goodyear. 

WANT AD SECTION 














Genuine Chevrolet clutch plates 
part No. 839665 fits % to 1% ton 
Chevrolet trucks 1988 to 1946. 

These are wire woven plates 
made for the government. Each 
clutch plate individually packaged 
and packed 10 to shipping box. 

Special price, $2.75 ($2.65 in lots 
of 50 or more). 

Another Anchor Scoop: 

Rear carpet mats for all cars. 

These are luxurious sponge rub- 
ber-back mats, with plenty of eye 
appeal and made for long, hard 
wear. 

Order by following numbers: 


No. 4 50x50x36 ........... $3.75 
No. 66 50x56x40 ........... $4.25 
No. 77 54x62x40 ........... $4.75 


Hub caps for following cars now 
in stock: 


Plymouth 39-42 
Buick 39-40 
Dodge 39-42 
Pontiac 39-42 
Chevrolet 39-42 


All at one price, $1.20 each 


Anchor Tire & Supply 
Company 
8830 St. Clair Avenue 
Cleveland 8, Ohio 








o 
) 


= doen repose =~ 





qas-20<e 


c/ 





ee 
we ite, 








= & @& be oe ee oe ae Oe Oe 








ra 


AUTOMOTIVE NEWS, OCTOBER 14, 1946 








HELP WANTED 


WANTED EXPERIENCED SHOP FORE- 
MAN. Progressive Ford-Mercury dealer. 
Excellent opportunities for right man. 
All replies strictly confidential. Sharrett 
Motors, Hagerstown, Maryland. 


OPPORTUNITY IN BOGOTA, Colombia, 
South America, for young practical serv- 
ice’ manager, $350 per month for first 
year with bonus arrangement later if 
proves satisfactory. Must speak SPAN- 
ISH fluently. Write giving details, ex- 
perience and references. Box 1390, c/o 
Automotive News, Detroit 26. 


WANTED—AUTOMOBILE PAINTER 
AND TRIMMER, combination man. First 
class automobile painter. First class au- 
tcmobile trimmer for upholstering cars 

‘and making seat covers. Wages $1.25 
per hour and a place to live guaran- 
teed. Bardwell Auto Works, Great Bend, 
Kansas. 


GHEMIST — AUTOMOTIVE PRODUCTS. 

Knowledge of sound dampening, adhe- 
ssives, saturated felts preferable. Desir- 
“able that applicant be capable of super- 
‘vising group of Automotive Products 
Chemists. Permanent position with long 
established progressive company. Excel- 
lent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1400, 
‘c/o Automotive News, Detroit 26. 


Wi ARE READY TO OFFER to a frst 
class experienced service manager the 
finest facilities and equipment in a new 
building. Location in Central Michigan. 
A long established Chevrolet dealer. Ad- 
dress Box 1404, c/o Automotive News, 
Detroit 26. 


WANTED—EXPERIENCED FORD MBE- 
CHANICS now employed in cold climate 
with slow business can make profitable 
connection with Florida Ford dealer— 
December 1 to May 1. Liberal pay scale, 
ideal working conditions. Spend the win- 
ter in Florida and the summer in North 
—year after year contract. Write or 
wire: Grant Motor Company, 405 Ninth 
St., South, St. Petersburg, Florida. 


WANTED EXPERIENCED PARTS MAN- 
AGER by progressive Buick dealer, New 
York area. Excellent opportunity. Box 
1406, c/o Automotive News, Detroit 26, 


Mich. 
; WANTED EXPERIENCED PARTS MAN- 


AGER for large Eastern Chrysler and 
Plymouth factory dealer. Must have 
knowledge of MOPAR ordering proce- 
dure, ability to train and supervise em- 
Ployes. Excellent salary with commis- 
sion and bonus plan. Traveling expenses 
and use of company car furnished. Box 
1407, c/o Automotive News, Detroit 26, 














4 Mich. 





SERVICE MANAGER for large New York 
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City Chrysler products dealer. The man 
we seek must be capable of profitably 
directing a service department having 
&@ potential sales volume of up to $20,000 
per month. If you are that man, your 
salary and bonus will greatly exceed 
your present earnings. Write for ap- 
pointment, giving full details, to Harry 
Miller, Advertising Manager, 310 West 
Sith Street, New York 19, N. Y. 

WORKING SERVICE MANAGER wanted 
by G. M. dealer. Good small city, West- 
ern New York. Only first class man of 
good character and habits. Give com- 

“.plete experience. Replies confidential. 
Box 1408, c/o Automotive News, De- 
troit 26. 

ACCOUNTANT - OFFICE MANAGER by 
large Pennsylvania Chevrolet dealership. 
Experienced with G. M. accounting sys- 
tem and duties relative to automobile 
Gtalership. Call or write Mr. F. Morgan- 
stern, 436 Centre Avenue, Reading, 
Pennsylvania. 


FORD PARTS MANAGER—Must be ag- 
Stssive and capable of directing per- 
and organizing the entire depart- 
m" ment. Also good merchandising ability. 
e are a large Ford dealer. Salary and 
bonus commensurate with ability. Fred 
Beasley Company, 324 W. Third Street, 
Williamsport, Pennsylvania. 

















SOMEWHERE THERE IS 
A YOUNG MAN 30 or under 
with good educational back- 
ground, some auto selling ex- 
perience looking for a chance 
| to grow into a Bright Future 
“as Retail Sales Manager with 
progressive Los Angeles 
» Dealership. If you think you 
aré that man, write full par- 
ticulars as to background, 
‘education and experience. A 
goed service salesman might 


qualify. 
BOX 1412 


C/O AUTOMOTIVE NEWS 
DETROIT 26 

















‘CLASSIFIED WANT AD DEPARTMENT 


TORQUEY 





Millard f Denyes 








“WOW COME YOU FELLOWS NEVER GOT CONQUERED’ YOURE CERTAINLY ‘DIVIDED’ ON EVERYTHING” 














HELP WANTED 
WANTED—EXPERIENCED FORD PARTS 
MAN. Good proposition for right man. 
Give age, experience, references. Runkel 
Bros., Havre, Montana. 


POSITION WANTED 








SECRETARY-TREASURER AVAILABLE. 
Experienced in all phases of dealership 
and service station operations including 
supervision accounting and office pro- 
cedure, operations analysis, profit con- 
trols and other management aids. Box 
1414, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 
FORMER DEALER will buy new car 
agency with favorable unit allocation. 
Eastern states preferred. All replies hed 
in strict confidence. Box 1415, c/o Auto- 
motive News, Detroit 26. 


USED CARS WANTED 
SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 


reasonable. McCLINTOCK - CADILLAC. 
Lansing, Mich. 


USED OARS FOR SALE 

















SALES MANAGER OR MANAGER—18 
years experience Chevrolet franchises, 
one 300, other 1,000, new units. Desire 
connection leading to part ownership. 
If you need a capable, likable, loyal 
assistant, write Box 75, Attalla, Ala. 


OFFICE MANAGER-ACCOUNTANT, for 
General Motors dealer, preferably in 
Michigan area. Experienced with GM ac- 
counting system and duties relative to 
auto dealership. Capable of responsibil- 
ity. Married, veteran. Box 1401, c/o 
Automotive News, Detroit 26. 


AUTOMOTIVE SERVICE EXECUTIVE, 
highly experienced both General Motors 
and Chrysler Motors products. Wishes 
new connection with large distributor or 
dealer. Specialist in organizing and oper- 
ating service and parts departments. 
Will travel. Best references. Box 1411, 
c/o Automotive Detroit 26. 


AUTOMOTIVE SERVICE ENGINEER ex- 
perienced in supervision large service de- 
partment cars and trucks. Successful in 
handling all branches of service. Locate 
anywhere. Box 1410, c/o Automotive 
News, Detroit 26. 


AUTOMOBILE MFG. SERVICE REPRE- 
SENTATIVE available. Sixteen years of 
sales and service experience. Veteran, 
free to travel. Excellent reference. Box 
1409, c/o Automotive News, Detroit 26. 


OVERSEAS VETERAN is getting discour- 
aged in quest for job with future. Will 
devote life's work to manufacturer or 
firm that will give me a chance to prog- 
ress and maintain a reasonable standard 
of living for wife and two children. 
Young, aggressive, good appearance. In- 
terested in sales promotion but will put 
forth best effort in any field. Give me 
a chance and I won't let you down. Vet- 
eran, Box 222, Spur, Texas. 


MANUFACTURER’S REPRESENTATIVE 
WELL ESTABLISHED REPRESENTA- 
TIVE calling on the chain stores, hard- 
ware and automotive jobbers in Cali- 
fornia, Arizona, Nevada, looking for 
additional lines. References gladly ex- 
changed. Box 1397, c/o Automotive 
News, Detroit 26. 


WILL TRADE 


WILL GIVE NEAR NEW '46 Luscombe 
Silvaire (68 hrs. total time, 90 days 
old) and $1,000 cash for a new ‘'46 
Cadillac or $500 cash and same airplane 
for new Super Buick convertible or new 
98 Olds convertible. Phone 121. Write 
447 J., Bob Lee, Palatka, Florida. 








News, 


























GENERAL 


MANAGER 


One of the largest Ford, Mercury and Lincoln dealers in New England 


has an i 


who has had broad experience in 





fora ¢ 


retail selling and volume parts and service operations. 

In addition to being experienced, this man should be able to attract and 
keep a service and sales organization fu the 
knack of instilling into his organization a progressive view toward future 


business. 





Living conditions are of the finest in the country. This city is a center of 
schools and is located in the most beautiful section of New England. 


All details regarding your experience and qualifications should be mailed 


with a recent snapshot to: 
BOX 


1413 


C/O AUTOMOTIVE NEWS 
DETROIT 26, MICH. 








20—1942 PLYMOUTH DeLUXE SEDANS 
Used for hire. Good running condition. 
Lots of 3, $825 each. West 25th Frank- 
lin Auto Sales. 1600 West 25th Street, 
Cleveland 13, Ohio. Prospect 4337. 

TRUCKS WANTED 

WANTED TO BUY—41, 42, 46 model 
trucks and cars. Buyer in Detroit every 
week. Lane & Woodring Motor Sales, 
Morganfield, Kentucky. 


TRUCKS FOR SALE 


BRAND NEW 1945 INTERNATIONAL 5- 
ton tractors, 4x2 drive. 11.00x20 tires. 
Fifth wheel. Price $4,635. Art Zweifel, 
Harrisburg, Pa. 

1940 FIRE TRUCK. Continental 22RF mo- 
tor. 750 G.P.M. Hale pump, air brakes, 
9.75x20 rubber. If you need a heavy 
duty pumper in excellent shape don't 
miss this. Picture on request. W. Treu- 
man, Highway 130, New Brunswick, 
New Jersey. 


BUSES WANTED 
WE BUY BUSES of all makes and models, 
chassis. 


























EQ 
Michigan. Phone 832814. 








PARTS WANTED 


WANTED. LEFT FRONT FENDER and 
headlight for 1938 Buick (Special). Gen- 
eral Auto Sales, 1230 Purchase Street. 
New Bedford, Massachusetts. 





FOREIGN DISTRIBUTORS 








Importer of automotive replace- 
ment parts wants to get into 
connections with manufacturers 
in these articles for an exclusive 
appointment as a distributor in 
HOLLAND. 


“EV OC A” 
STATIONSSTRAAT 4 
UTRECHT, HOLLAND 











PARTS FOR SALE 








PONTIAC 

PARTS WHOLESALERS 
Fast Mid-West deliveries. Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 

THOMS PONTIAC CO. 

Phone Forest 8992 

5225 Delmar Blvd. St. Louis 8, Mo. 





NEW AIR MAZE AIR CLEANERS, No. 
42-OB. Send bid on all or part. Inter- 
national, Box 29, Long Island City 1, 
wn. F. 





CHEVROLET PARTS shipped same day 
Large stock. Louis Chevrolet, Thomp- 
sonville, Connecticut. 





GENUINE FORD PARTS—We ship any- 
where. We have the hard-to-get items. 





Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 
MANY CRITICAL NEW SURPLUS 


PARTS FOR CHEVROLET. Send for 
list. Discounts at least 55%. FOB Pitts- 
burgh, Pa. COD Speedway Distributing 





Corporation, 5744 Baum Blvd., Pitts- 
burgh 6, Pa. 
PRICE SCOOP on genuine Oldsmobile 


1939 center grilles, cast aluminum, (2 


pieces) in original cartons from Olds 
factory. List $30. Net $6.95 F.O.B. 
Davenport, Iowa. VINCENT J. NEU- 
OLDSMOBILE. 


SHOP EQUIPMENT FOR SALE 





MANBEE WHEEL ALIGNING and bal- 
ancing equipment. Hardly used. Bargain. 
Box 2029, Longview, Texas. 


WRECKER EQUIPMENT—Portable tow 
chief for pick-up installation. Never 
used. Bargain. Box 2029, Longview, Tex. 


NEW BARRETT BRAKE LATHE TRUCK 
and automotive, complete with acces- 
sories. Value $800. Sale price $641.50. 
Ashtabula Nash Sales, 808 Prospect, 
Ashtabula, Ohio. 











FOR SALE USED GARAGE EQUIPMENT: 
Burton & Rogers 12-hour battery charg- 
er, model JR-S—Weindenhoff Distributor 
tester, model 855—Weirndenhoff. Motor 
analyzer, model 828—Bean wheel align- 
ment set—Hobart Brothers 5 hp, 3-phase 
compressor. Cooley Chevrolet Company, 
158 Whalley Avenue, New Haven, Con- 
necticut. 





FOR SALE—1939 INDIAN three wheeler 
pickup completely overhauled and paint- 
ed. Contact Nesbit Oldsmobile, 32 Maple 
Place, Manhasset, New York. Phone 
Manhasset 735. 


FOR SALE—PORTABLE WELDER. Star 
duel-arc, 250 amp. Generator direct con- 
nected to new Mercury motor. Unit com- 
plete with special frame containing gas 
tank and battery. Motor has sleeves, oil 





filter, governors, starter, etc. Guaran- 
teed to operate perfectly. Ready to 
mount on truck, $650. C. E. Smullen, 


Newark Valley, N. Y. 
SHOP EQUIPMENT WANTED 


WANTED—New or used heating system 
for one story sixty by one hundred foot 
garage. Randall Motor Sales, Beecher 
City, Ill. Phone 66-20. 











LARGE STOCK CHEVROLET PARTS. 
Ship anywhere. Promptly. Bousa Motors, 
Inc., Willimantic, Connecticut. 





CHEVROLET PARTS — Largest inventory 
in Southern Illinois; regular customers in 
seven states. There is a reason—We have 
the parts. Pearl Motor Company, Anna, 
Illinois. 





PONTIAC PARTS 


We have one of the largest stocks of 
genuine Pontiac parts in New Eng- 
land. All parts shipped C.0.D., same 
day order is received. 25 percent 
discount to all dealers. 


UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, Mass. 











FORD PARTS 
We have one of the largest stocks of 
genuine Ford parts in the Southeast. Parts 
orders shipped same day received. Thirty 


AUTO EQUIPMENT FOR SALE 








Improved Automatic 
TOW PILOT— 17%... 
_ Bumper to Bumper Tow Bar 


TOW PILOT ADAPTOW 
COUPLERS 


Per Set—$i.50 Dealers 
_ RED ARROW | BARS—$33.63 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 
TOW BARS—TRAILER HITCHES 


100 S. Clinton St. Chicago 6, IIL 
ANDover 8888—DORchester 8373 
Order Today Immediate Delivery 











percent discount to all dealers on reg 
t items. We do appreciate your 





BUSES FOR SALE 


WHITE, 27 PASSENGER BUS. Good mo- 
tor, body, tires, air brakes, repainted. 
$500 or best offer. Advance Motor Sales, 
Des Plaines, Ill. 


TRUCK EQUIPMENT FOR SALE 











BRAND NEW TRUCK TIRES 10.00x22 
reguiar tread. Special price of $65 in 





lots of 10 or more. Art Zweifel, Har- 
risburg, Pa. 
10 FOUR CAR, dual wheel, automobile 


convoy trailers for sale. Some 1946 mod- 
els, good tires, good brakes. Your chance 
to make good buy. Immediate delivery. 
Hulbert Forwarding Company, 590 Elk 
Street, Buffalo, New York. 


PARTS WANTED 


WANTED DODGE CARGOE AXLE 
GEARS, 16 spline only. Wire for ship- 
Ping instructions. Wilkinson Wrecking 
Yard, Box 116, Ocala, Florida. 

WANTED TO BUY: Pair fender shields 
for 1940 Lincoln Zephyr sedan; also left 
front fender for 1939 Buick Roadmaster, 
series 81. El Paso Motor Co., 1320 Texas 
Street, El Paso, Texas. 

PACKARD PARTS or standard lines of re- 
placement parts. Water pumps and kits, 
tie rod ends, steering bushings and pins, 
motor bearings, head gaskets, transmis- 
sion parts, etc. Can use most any parts 
you may have. Mail list and prices to 
Walt Bolton Motor Company, 380 Monroe 
Avenue, Memphis 3, Tenn. 

WANTED—Left front fender'new or used, 
1940 Buick Special. Emergency, if pos- 
sible, please help. Phone collect 2211 or 
write Stagers Chevrolet Company, Port- 
age, Pennsylvania. 

WHAT HAVE YOU TO SELL in automo- 
bile and truck parts? We may be the 
buyer you are looking for. Write to us. 
Fuller Auto Salvage, Box 628, Salina, 
Kansas. 

WANTED—Twenty-five new factory built 

Chevrolet short block assemblies at list 

less 25%. Take any models 39 to 46. 

F.O.B. any point east of Mississippi 

River. Wire what you can let us have. 

Go-More Company, Washing- 


























ton, North 


* J 





business. 
HAL LYNCH MOTORS, 
Hogan and Union Sts. 
Jacksonville, Fia. 


INC. 














ACCESSORIES FOR SALE 


ATTENTION, CAR DEALERS—aAuto seat 
covers, custom-tailored in plastic, fibre, 
herringbone and sailcloth. Perfect Fit 








SHOP EQUIPMENT FOR SALE 











FOR SALE 
COMPLETE RECAPPING SHOP 
We must vacate our present building 
at once and will sell to highest bid- 

der, the following equipment: 


PASSENGER MOLDS: FIRESTONE 
CHAMPION TREAD DESIGN 

5 Miscoe—WiIll cure 525x17, 
600x16, 650x15 
Cross molds 
Miscoe with one spacer 
for curing 700x15 
Miscoe 
Miscoe 
Miscoe 


1 700x16 
1 550x16 
1 650x17 


TRUCK MOLDS: FIRESTONE 
TRANSPORT TREAD DESIGN 

1 600x20 Kite 

1 650x20 Kite 

1 700x20 Miscoe 
1 760x20 Miscoe 
1 825x20 Miscoe 
1 900x20 Miscoe 


VULCANIZING MOLDS: 
1 475x19 Champ 
1 550x17 Champ 
1 650/700x16 Combination Champ 


ete.s 4. Induding everything necessary 
set up complete for = 
operation. Write, wire or phone Whole- 
sale Distributors, Inc., 610 Louisa St., 
Flint 4, Michigan. Phone 5- 


Cover Co., 1776 Broadway, New York, 
N. Y¥. 
AUTO SEAT COVERS!!! Sorry! Rayon 


Exhausted!! We have plastic coated ma- 
terial, leatherette trim, custom tailored 
for the following cars: 1946 Nash 
Broughams, 1946 General Motors Sedan- 
ettes and Club Coupes. in gray or blue 
plaids. Also blue sailcloth (very good) 
for 1946 Hudson club coupes. $16.95 
net. 10% with order. Bay Sales, 
Bay Street, Rochester 5, New York. 





SEAT COVERS! Gabardine twill, 1936 to 
1940 coaches, $6.95. Only orders six sets 
or more accepted. 10% with order. Bay 








Sales, 374 Bay Street, Rochester 5, N. Y: 
SEAT COVERS—Newest plaid materials, 
leatherette trim. Sedans, coaches, even 
searce bucket types, $11.85. Coupes, 
$6.95. 10% with order. Bay Sales, 374 
Bay Street, Rochester 5, N. Y. 
ATTENTION, CAR DEALERS! Custom 
tailored auto seat covers in plastic coat- 


ed fabrics in beautiful plaids for follow- 
ing 1946 cars only: All Chrysler prod- 
ucts. Fords, Nash and Packards. Prompt 
delivery. ‘Perfect Fit Cover Company 
1776 Broadway, New York 19, N. ¥ 





MISCELLANEOUS 
ENGINE REBUILDING—Crankshaft grind- 





ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 





For Immediate Results 
AUTOMOTIVE NEWS 
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WITH BASIC MECHANICAL ADVANCES 


including a new Hydraulic Braking System, new Chrysler Hydrau- 
lically Operated Transmission and gyrol Fluid Drive . . . advances 
that mean finer, far safer performance! 


= 
~ 


WITH BASIC ADVANCES IN BODY DESIGN 


including new front fenders of famous “Newport” design, massive 


‘ar ot all! 


new Grille, new “wrap-around” bumpers . . . advances that create 


new line and styling that’s truly beautiful and breathtaking. 


WITH SMART INTERIOR ADVANCES 
including a lovely new instrument panel, a new steering wheel o 


chrome and plastic and luxurious interior trim. 








